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To Get Business— 





Go Out After It 


The following letter from a lumber retailer in one of the north Central States to the AMERICAN 
LUMPERMAN was not written for publication, al though that privilege was granted with the pro- 
viso that the writer’s name and location be omitted 





Our yard managers have found that by 
going out in their own towns and on the 
highways, there is business to be had every- 
where, only a portion of which would come 
to them if they sat in their offices and 
waited. 

Another very strong evidence was brought 
out at a recent meeting of the managers, 
and that is, that people are going back to 
the farms. One of our yards reported sales 
for the repair of three country school houses 





It Can 
Be 
Done 


as I do that not anywhere near all this busi- 
ness would have come our way had we not 
solicited it. Furthermore, a lot of new busi- 
ness is created in the way of suggestions 
from our men to the customers for repairs 
and new buildings. 

At one of our points we have a special 
roofing salesman who sells and puts on the 
job for so much money. He is not openly 
connected with our company, but has sold 
and put on twenty-two jobs since the first 








that had been abandoned four or five years 

ago and the children hauled in to town because there were not 
enough pupils in each community to support a school. Now 
the number of children has materially increased and the school 


trustees find it advisable 
to reopen these abandoned 

O h school houses. I asked for 
Doing It 





further reports on this 
matter and it so happened 
that two other of our 
yards have had the same 
experience. This I think 
is hopeful, and it is giving 
the small yard some nice 
business. 








Our boys have been go- 
ing out and soliciting coal 
and roofing sales and literally thousands of tons of coal have 
been sold by them the last two or three months, only a part of 
which, I know, would have come to us had we waited for the 
customer to come to our offices. In one case 





of June, made a good profit and only three 
of these jobs were on credit, all the rest being cash. This to 
me was a remarkable thing. We had this man go in with a 
roofing concern on one of these ten-payment plans, whereby 
we figure up the cost of the 
roof, add our profit and 
then add 10 percent for the 





financing scheme. In case H 

the customer prefers to ere 
pay cash we give him a 

2 percent discount, and the Is 
remarkable part about it 


was that nineteen out of 
twenty-two customers paid 
cash. What do you think 
of that? 

Our boys all reported 
that they haven’t for a number of years found the farmers 
feeling so good as this fall. The farmer who does his own 
work and uses his head, seems to be getting in better shape, 

and I wouldn’t be surprised to see farms ad- 


Evidence 














it looks as though our competitor would sim- 
ply have to quit business because our man 
went out and sold the big volume of coal for 
that little town, all within a week. 

The boys also have done a big business 
in the solicitation and sale of roofing jobs, 
and have a list of prospects for this fall 
longer than the moral law. One of our men 
called at eighty-two homes in one week and 
during these calls made a number of sales, 
which, together with his prospects, number 





When 
Will You 
Start? 


vance in price and become more salable soon. 

Several other good selling schemes were 
brought out in this meeting and it would 
have done your heart good to have heard 
of the long fall prospect list reported by 
our boys. 

These prospects are all listed on cards, 
with the details of the work contemplated. 
Our boys look over these prospects every 
day and follow them through closely. 








fifty-six. These prospects, he claims, are all 

good for roofing or other repairs, coal sales etc. He believes 
that out of these fifty-six inquiries there will result at least 
fifty sales. That is a pretty good record. You know as well 








The AMERICAN LUMBERMAN will be 
very glad to hear from other retailers who have in- 
creased their sales by personal solicitation and sales- 
manship, or who care to offer any comment 
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Inspected 


over and over 





Pattern 


Stock 


We Still Have It In 


Soft White Pine 











match perfectly 


The quality that distinguishes “Everlasting” 
flooring starts at the beginning, with the 
scientific kiln-drying of the lumber. Skilled woodworkers, 
men of long experience, operate machines keyed to split- 
hair accuracy. A system of rigid inspection is continuous 
throughout manufacture. That is why “Everlasting” floors 
can be laid smoothly and quickly, each piece matching 
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perfectly. Non -Warping 
NICHOLS & COX LUMBER CO. Non-Twisting 
Grand Rapide, Michigan Non - Cupping 

enter oO, ne wood working 
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Wheeler & Dusenbury 


Established in 1834 ENDEAVOR, PA 


37" . 13,4 
A and 6 


HARDWOOD FLOORING 
OAK - MAPLE - BEECH - BIRCH 
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The Progressive Deal 
|| Anticipates De d 
| RCHITECTS and builders are awakening to the hitherto un- 
realized possibilities of ‘Philippine Mahogany” —the beautiful 
finish wood. 
| _ You alert dealers who are preparing for this growing demand 
will want to be sure of dependable high grade stock. 
| Stanton Quality “Philippine Mahogany” is Dependable | 
‘ ‘ - oie os . 
| Stanton Quality “Philippine Mahogany” is manufactured in 
| modern band mills. It is carefully re-graded upon arrival in this 
country and buyers will find each grade exactly as represented. | 
Write or wire us for attractive carload prices. : 
| 
| 
| E. J. STANTON & SON 
| 4 ee 
New York Sales Office:— Pioneer Importers of Philippine Lumber. Chicago Sales Office:— j 
| USE MCREYNOLDS, ag General Offices: A. ecALTINE Mar, 
IN| "Phones Murray Hilt 10363.” LOS ANGELES, CALIF. pina i 
————— | 
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INCE ITS ORGANIZATION the Chamber of Commerce of the While harping on the favorite phrases of the substitutes, such as 

United States has had no more enthusiastic or sympathetic “permanence,” “sanitation,” “safety from fire” etc., this writer has 

support than has been given it by the lumber industry, both added another string on which he plays the entrancing melody of 
associations and as individuals, but if a writer in the current ‘wood too valuable to use” for its age-old purpose of making homes 
Ssue of Nation’s Business, official. publication of the Chamber, is for the pecple, and advances the happy thought that “as a construc- 
be believed, the organization seems destined to be deprived of that tion material wood will soon be replaced by more suitable and more 
hwerful support. Not because the lumber industry has ceased economical materials which have come from the chemical labora- 
% take an interest in the work of the Chamber, but because, if the tory.” 
wublie follows the suggestion of this writer and its evident approval Then, lest the reader may not be sure as to the identity of these 
‘y the United States Chamber of Commerce, there soon may be no materials that are to replace wood in the homes of this country, 


umber industry. 


he is asked to turn to the advertising columns, and is reminded that 


The leading article in the August issue of the official organ of a recent issue of Nation’s Business listed items totaling almost four 
te Chamber is entitled, “The Synthetic House of Tomorrow” and million dollars being spent for national magazine advertising of 
‘ettainly is mighty fine propaganda for those interests who want to lumber substitutes, and an estimate of thirty millions being spent 
‘¢ wood abolished entirely as a home building material and the annually in promoting these materials. Then there are named 
*ople induced to turn to the use of all kinds of substitutes. asbestos, brick, cement, tile, steel, gypsum, asphalt and various 
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compositions for roofing and wall board. The 
chides the substitute manufacturers for not doing more research, 
and adds the startling statement that “one-tenth of one percent of 
five hundred million dollars so spent would probably eliminate 
lumber.” 

Then the writer 


writer then gently 


waxes enthusiastic over steel in home construc- 
tion and sees the time near at hand when “steel dwelling walls will 
be irresistible, combining the strength and safety of factory con- 
struction with the sanitation of the Pullman car and the beauty of 
the automobile. Our present stone and wood construction, made 
prehistoric almost overnight, will pass out swiftly as the carriage 
did.” 

In order to make the demolition of the lumber industry complete, 
this writer in the official organ of the Chamber of Commerce of the 
United States then proceeds to knock the very last prop from under 
the industry. It has been somewhat comforting all the while to 
feel that even if other materials were used for’ wall construction 
wood would continue to be the favored material for floors and inte- 
rior trim. But even this is to be taken away, for does not this writer 
say, “it is in the interiors that the most startling changes will come. 


Walls, wall coverings, floors, woodwork and furniture will all be 
composition, or synthetic materials.” 
Nation’s Business says this author is not a dreamer, so, as the 


Remedy for Political and Economic Follies 
[ “is also the IS SAID to be the mother of superstition. |; 


is also the parent of suspicion, as well as a helpmate of vari. 

ous kinds of frauds, political and economical. The person who 
is solidly, grounded in the natural sciences is not a promising sub. 
ject for the quagkeries of pseudo-scientists and other mountebanks: 
and an intelligent reader of history ought to be immune to the false 
and discredited doctrines of selfish office seekers and other politica] 
shysters. But the ease with which political preferment is won by 
persons whose only qualification is the “gift of gab” and the readj- 
ness with which various brands of political bunk are accepted, war. 
rant the inference that many persons read with little purpose or 
quickly forget what they have read. 

If society is endangered by the ignorance of its members, the 
obvious remedy is instruction and education; but the method of 
applying the remedy is not so obvious. In the United States the 
schools are looked to as agencies for civic enlightenment; but too 
often it happens that instruction is given by persons who lack, if 
not the knowledge, at least the experience and the perspective that 
are indispensable to sound teaching; and it commonly happens also 
that influences outside the home and the school are more potent than 





gestion that could well be 


part of general overhead expense. 


“That is where he has been weak. 
Outlet—the producer 
there.” 





Should Study Outlet and Not Output' 


In a letter to the AMERICAN LUMBERMAN, discussing enlarged markets for lumber, a 
well known retail lumber dealer of the central West sounds a keynote and offers a sug- 
made the slogan of the industry. 


“The manufacturer must take the promotion of lumber more seriously and consider promotion as 
“What the lumber manufacturer should study is not OUTPUT but OUTLET. 


Output has been studied, but little thought has been given to 
always feeling certain that the public needed lumber and that the outlet was 


It is not OUTPUT that needs to be studied, but OUTLET. 


He says: 








mouthpiece of the organization it represents, it apparently really 
believes that the great lumber industry, the third largest in the 
United States, is doomed to oblivion, and no doubt that organization 
already is taking the necessary steps to depend upon “synthetic” 
support to replace the present substantial support it receives from 
lumber. 


Creating Goodwill by Care and Courtesy 


VERY POINT OF contact with the actual or the potential cus- 
E tomer furnishes opportunity for building goodwill that should 

not be neglected. Even collecting the money on past due ac- 
counts in most cases can be done in such a way as to retain the 
goodwill of the debtor. 

An opportunity for creating goodwill that is often neglected is 
afforded when the lumber, coal or other material that has been or- 
dered is delivered. The goods have been bought and paid for, or 
charged to the customer’s account, so why be unduly finicky about 
care and courtesy in delivery? That is very often the unexpressed 
thought in the dealer’s mind. 

A sufficient answer is found in the statement by an eastern re- 
tailer, in a communication to the AMERICAN LUMBERMAN: 

“We learned that we could advertise service and courtesy until 
we were blue in the face, and yet lose customers through neglect or 
grouchiness on the part of our delivery men.” 

This dealer took prompt and effective steps to remedy that situa- 
tion. Now his firm’s entire delivery service is built around the idea 
of creating goodwill through especial care and courtesy at time and 
place of delivery. The results, in terms of increased business and 
personal satisfaction, amply justify the time and trouble required 
to instill the idea of courtesy and carefulness in the minds of all 
employees having anything to do with deliveries. 

Goods may be of the best quality and the price paid perfectly rea- 
sonable in the thought of the customer, but if anywhere in the trans- 
action there is a taint of discourtesy or of disregard of the custom- 
er’s wishes, that element will linger longest in his memory. 


those within in determining the trend of youth’s development, even 
when home and school influences are in all respects good. The 
present is not a period of isolation, but an era of contacts. Save in 
exceptional cases, children are at the earliest age thrown into mixed 
society and as a consequence thoughtful parents are in despair of 
maintaining adequate direction of their training. 

America has become an industrial nation, a country of commerce 
and manufacture, with population and wealth more and more cet- 
tered in great cities; and of necessity the cities may be expected to 
exert greater and greater influence upon American political devel- 
opment. At the same time that the city is a center of wealth and 
power, it is a melting pot of nationalities, a center of unrest, as 
well as a paradise for the political revolutionist and the glib advo- 
cate of unsound and discredited economic doctrines. People of indus- 
trial centers read much, no doubt, but they read superficially ané 
have scant time for reflection. In its multitude of municipal ac- 
tivities and services to citizens the city offers vast opportunities for 
political employment, with a multitude of opportunities and temp- 
tations to seek self-interest at the cost of the public welfare; which 
perhaps explains the political crookedness that often is exposed in 
city government and politics. Given the same number of activities, 
the rural community might be expected to exhibit the same weak- 
nesses and defects in administration. 

All the current developments and tendencies in the United States 
indicate a need of greater intelligence and a sounder knowledge of 
government and political economy on the part of citizens. Princ 
ples of government must be taught more intelligently and moré 
persistently and the fundamentals of business economy must be 
made a part of every-day knowledge. More of the press ought 
devote at least some of its space to instruction in these matter’. 
Business men who may not have had opportunities for early instruc 
tion ought to find time to repair that defect in their education, am 
these subjects should be taught earlier and better in the publit 
schools. In fact, with the increasing amount of leisure made po 
sible by betterments in industry and business there should come 4 
disposition and a desire to make better use of it. Leaders in indu* 
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try ought more and more to become leaders in civic activity and in 
the public service. It is in this way that the country can be made 
secure in its liberties and immune to false teachings in politics and 
political economy. 


“Localizing” the Mail Order House 


SIGNIFICANT DEVELOPMENT of the last week was the 

announcement by the president of one of the largest mail 

order houses of the country that his concern is about to 
engage in an experiment that may have far reaching results. 

The company referred to is this week opening at Marysville, Kan., 
a “merchandise display room,” wherein will be shown a wide assort- 
ment of goods, including, according to the published announcement, 
farm implements, hardware, house furnishings, furniture, fencing, 
stoves and automobile accessories. The primary idea is that of 
showing a line of samples, which the customer may examine and 
judge as to quality, rather than that of a stock from which de- 
liveries will be made, although it appears that certain automobile 
accessories are to be stocked in quantity for immediate delivery 
to customers. 

The opening of this initial display room is to be immediately 
followed by the opening of similar establishments in five other 
country towns. What does all this presage? Well, it may be 
prophesied that if the results of the experiment come up to the 
expectations of its sponsors, it will prove to be the first step in 
a vast chain of retail stores, carrying highly diversified stocks, 
and eventually reaching into every section of the country. 

The mail order houses have already tasted of the melon of local, 
direct patronage, and have found it much to their liking. Huge 
retail stores, stocked with general merchandise, have been estab- 
lished in various sections of Chicago, and in some other cities. 





Of more direct moment to lumbermen, however, are the lavishly 
equipped and well advertised display rooms for the sale of complete 
homes which have been established by mail order concerns in a 
number of important cities. 


The new step in “super” mail order merchandising may mean 
much, or it may mean little, to the local retail lumberman. Only 
time will tell to what extent, if any, the mail order concerns will 
seek, through these local stations, to merchandise building materials. 
It is hardly conceivable, however, that a line that they have found 
so profitable in straight mail merchandising will long be left out 
of the localized campaign that looms on the horizon. 


This much is certain—that one of the local merchant’s greatest 
advantages in his competition with the mail order house, direct 
personal contact with the customer, is threatened by the new 
régime not, of course, in its earlier stages, but in its possible 
ultimate development. That this is no idle fancy is sufficiently 
attested by the following statement made by the president of the 
mail order concern referred to, in connection with the formal an- 
nouncement of its new policy: 


“This experiment may show a new way of extending our mail 
order business,” said he. “Certainly the opportunity to talk with 
our customers and get their criticisms and advice should be of 
great help in the selection of our merchandise and in improving our 
service to our customers.” 


This new and aggressive move by the mail order people should 
serve as a spur to every local merchant, and particularly to 
every lumber dealer, to make such a place for himself in his com- 
munity, through quality of goods, and real service, that he will 
have nothing to fear from any outside competition that may de- 
velop. That is a winning program any time, and under any cir- 
cumstances. 














Lumber Industry Continues Active 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Aug. 12.—The lumber 
industry continues active, as is shown by tele- 
graphic reports received today by the National 
Lumber Manufacturers’ Association from 360 
of the larger softwood and 127 of the chief 
hardwood mills of the country, for the week 
ended Aug. 7. The 343 comparable reporting 
softwood mills show inereases in production and 
new husiness, and a nominal decrease in ship 
ments. In comparison with reports for the 
same period a year ago, however, there was a 
slight increase in production and a decrease in 
shipments and new business, especially notice 
able in shipments. The hardwood operations 
show production about the same as that reported 
for the previous week, some decrease in ship- 
ments, and a good gain in new business. 

The unfilled orders of 228 southern pine and 
West Coast mills at the end of last week 
amounted to 656,178,079 feet, as against 680,- 
220,699 feet for 229 mills the previous week. 
The 121 identical southern pine mills in the 
group showed unfilled orders of 231,436,128 
feet last week, as against 228,833,682 feet for 
the week before. For the 107 West Coast mills, 
the unfilled orders were 424,741,951 feet, as 
against 451,387,017 feet for 108 mills a week 
earlier. 

Altogether the 343 comparable reporting 
softwood mills had shipments 97 percent, and 
orders 101 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 97 and 101; and for the West Coast 
mills, 98 and 95. Of the reporting mills, the 
317 with an established normal production for 
the week of 220,046,822 feet gave actual pro- 
duction 103 percent, shipments 100 percent, and 
orders 105 percent thereof. 

The figures for last week, the week before 
and the same week last year follow: Production 
—238,581,468 feet, against 228,844,913 feet 
the week before, and 235,287,744 feet last year. 
Shipments—232,307,880 feet, against 237,132,- 
093 feet the week before, and 259,600,482 feet 
last year. Orders—241,826,980 feet, against 
-<9,478,991 feet the week before, and 255,453,- 
296 feet last year. 

The following revised figures compare the 


softwood Jumber movement of the seven re- 
gional associations for the first thirty-one weeks 
of 1926 with the same period Jast year: Pro- 
duction—7,229,468,760 feet, against 7,350,995,- 
727 feet last year. Shipments—7,426,872,768 
feet, against 7,352,918,379 feet. Orders— 
7,459,769,263 feet, against 7,203,577,835 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing fig- 
ures or in the regional tabulation below. Sev- 
enteen of these mills, representing 61 percent 
of the cut of the California pine region, gave 
their production for the week as 33,080,000 
feet; shipments, 24,959,000 feet, and new busi- 
ness, 20,802,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 107 mills re- 
porting for the week ended Aug. 7 was 5 per 
cent below production, and shipments were 2 
percent below production. Of all new business 
taken during the week, 43 percent was for 
future water delivery, amounting to 43,500,762 
feet, of which 31,528,752 feet was for domestic 
cargo delivery, and 11,972,010 feet export. New 
business by rail.amounted to 50,751,623 feet, 
or 50 percent of the week’s new _ business. 
Forty-three percent of the week’s shipments 
moved by water, amounting to 44,883,998 feet, 
of which 36,979,068 feet moved coastwise and 
intercoastal, and 7,904,930 feet export. Rail 
shipments totaled 52,710,728 feet, or 50 percent 
of the week’s shipments, and local deliveries, 
7,105,339 feet. Unshipped domestic cargo or- 
ders totaled 158,125,021 feet; foreign, 132,045,- 
784 feet, and rail trade, 134,571,146 feet. 

Because of forest fires and extremely dry 
weather, logging both east and west of the 
Cascades is less than 75 percent active, accord- 
ing to the Four L employment service. Taken 
as a whole, lumber manufacturing in both fir 
and pine districts is less active now than it was 
two months ago. Experienced sawmill and plan- 
ing mill men, however, are quite generally em- 
ployed. Fire conditions in the woods are much 
improved. 

The Western Pine Manufacturers’ Associa- 
tion, with eleven more mills reporting, shows 





big inereases in production, shipments and new 
business. 

The California Redwood Association reports 
some increase in production, considerable de- 
crease in shipments, and new business well in 
advance of that reported for the week earlier. 

The Northern Pine Manufacturers’ Associa- 
tion reports production about the same, a heavy 
decrease in shipments, and considerable gain in 
new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with two more mills reporting, shows 
notable inereases in production and shipments, 
and a nominal increase in new business. 

The 16 hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported production as 1,405,000 feet; ship- 
ments, 3,258,000 feet, and orders, 3,602,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 111 units production as 17,608,247 
feet; shipments, 16,913,959 feet, and orders, 
18,037,361 feet. The normal production of 
these units is 18,279,000 feet. 

For the last thirty-one weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 903,- 
347,337 feet; shipments, 859,461,298 feet, and 
orders, 882,062,700 feet. 

|The barometer of the Southern Pine Asso- 
ciation appears on page 55.—Epiror. | 


Cooperation in Lumber Standards 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Aug. 12.—R. M. Hudson, 
chief of the division of simplified practices, 
Department of Commerce, has addressed to 
about five thousand wholesale lumber dis- 
tributers and commission men a circular letter 
strongly urging them to boost American Stand- 
ard lumber to customers and to place their 
orders with producers on the basis of these 
standards. The benefit of standardization is 
briefly stated. The letter was sent out in 
response to suggestions from the manufac- 
turers that few orders were being received 
from wholesalers and commission men for 
American Standard lumber and therefore mills 


(Continued on Page 79) 
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Paul Bunyan, Big Ole, Sourdough Sam 
I should like very much to obtain a full account 
of Paul Bunyan, Blue Babe, Big Ole, Sourdough 
Sam et al Where and how can I obtain a book 
or books on these characters and their authentic 
and historical doings? They are a source of en 
tertainment and amusement unsurpassed by the 
ordinary “tall story INQuiIny No. 1,796 
from Ohio. There is 
nothing in the inquirer’s letter to identify him 
with the lumber business other than his know! 
edge and appreciation of Paul Bunyan and his 
co-workers. Paul, of course, as every lumber- 
man knows, was the greatest of all loggers. He 
built Niagara, logged off the Dakotas, dug out 
Puget Sound, and performed a number of other 
tasks that place him in the category with Her- 
cules. Babe was the blue ox that Paul saved 
from drowning when the animal was a calf and 
that aided Paul in performing many of his 
prodigious logging feats. Big Ole was the 
blacksmith mistaken by Paul on his first ap 
pearance for the cook because he wore a dirty 
shirt. Sourdough Sam was Paul’s cook, of 
whom it was said that he made everything but 
coffee out of sourdough. Sam said it could be 
used for shaving soap, poultices, eye wash, boot 
grease, hair tonic, shin plasters, ear muffs, chest 
protectors, corn pads, arch supporters, vest lin- 
ing, pillow stuffing, lamp fuel, kindling, saw 
polish and physic. It is said that at one time 
he came into the bunk house with a chair 
cushion made out of sourdough. 

There are two excellent selections of the Paul 
Bunyan stories, one by James Stevens and the 
other by Esther Shephard. The first of these 
volumes is a handsomely bound book of 245 
pages with numerous appropriate illustrations. 
The other is a substantially bound volume of 
235 pages. Both of these books are supplied 
by the AMERICAN LUMBERMAN at the publish- 
ers’ prices, delivered; the former at $2.50 and 
the latter at $2 a copy. It is believed that no 
body possessed of a modicum of humor would 
be without one or both of these volumes in his 
library after he had onee experienced the 
pleasure of reading of Paul’s exploits.—Ebp1 
TOR. | 


| This mnquiry COMES 


Problems of Dimension Manufacture 


I am very much interested to learn all I can 
about hardwood dimension, cost of manufacture, 
how to properly without a great waste 
from deterioration in grade, also the percentage 
of waste in manufacturing from No. 2 and No, 
common lumber. 


season 
” 
» 


I have also been trying to secure some informa 
tion as to the practicability of manufacturing 
hardwood dimension from the full run of the tree. 
There are a number of small timber lots in Penn 
sylvania and New York that eontain plenty of 
trees from & to 20 inches in diameter, which are 
strictly second growth timber which if left stand 
ing and not cut would never amount to any great 
value, owing to their unprotected condition, being 
in small lots But they will make nice clear di 
mension if cut along about 10 to 18 inches in 
diameter 

Ilowever, the consumers of dimension sizes 
searcely ever want to pay more than the price of 
No. 1 common lumber for these dimension sizes, 
yet they expect perfectly clear and absolutely 
straight material, and cost of production equals 
this price. If they were to purchase No. 1 com 
mon lumber their waste and cost of ripping would 
make the cost of dimension more than the price 
of f.a.s. lumber. 

Several of the chair factories, a few piano con 
cerns and some of the heel companies have been 
convineed that it pays to use hardwood dimension 
sizes cut to their particular needs, and pay a 
reasonable price to the producer for getting their 
sizes out for them. It seems that if hardwood 
manufacturers could get sales forces convinced of 
the great importance of educating and convincing 
the manufacturers that they will have a saving 
by buying hardwood dimension, they could secure 
a price that would justify placing proper machin 
ery to turn out a well manufactured product. 
Some seem to think that dimension sizes are only 
made from waste products and do not realize that 


the cost of production is as much as they are 
securing for the product Yet they try to kid 
themselves into believing they are securing some 
profit from their slabs and other refuse. 

I will be glad to see more subject matter on 
hardwood dimension in your paper, and will be 
glad to hear from you on this subject.-—INQUIRY 
No. 1,797. 


| This inquiry comes from a New York reader 
of the AMERICAN LUMBERMAN. He discusses a 
subject that often has been raised in the lum- 
ber industry, and that often has been discussed 
editorially as well as in news articles of this 
journal at various times. In the issue of July 
$1, in thé Query and Comment department, this 
subject was commented on in connection with 
an inquiry from a South Carolina reader who 
proposed to engage in the manufacture of small 
dimension.—EpITor. | 


Lumber Stock Term Defined 

We have a few questions that we would like to 
ask, principally to settle arguments that have 
arisen here at the camp. What is a flitch, a deal, 
a cant? What is flask stock? Molding quotations 
are given as so much off list, also doors are some- 
times quoted in this manner. What is meant by 
these quotations, and where can I obtain a molding 
and door list which will enable me to interpret 
these quotations? 

Has Sitka spruce been used to any extent for 
pattern stock, for drain boards? Is it meeting 
with favor in these uses?—INQuIRY No. 1,791. 

[This inquiry comes from a California reader 
of the AMERICAN LUMBERMAN. 

In the United States a big piece of lumber, 
usually cut with the idea of being resawn is 
called a flitch. In England the term is com- 
monly applied to a part of the log of greater 
thickness than a plank or a board. In the 
veneer cutting trade it might be half a log, a 
third or even a quarter. Strictly speaking, a 
flitch is superior to a slab, though a flitch 
might have a waney edge. 

A cant is a log that has been slabbed on one 


or more sides, usually 
squared, 

Deal is an English term. It is a piece of 
sawn wood timber, 2 inches to 4 inches in thick 
ness by 9 inches and over in width. In London 
and the south of England an old custom has 
been to rate all above 9 inches as plank; but 
in the pitch pine trade this has become ob- 
solete. Deal sawn into twelve or more thin 
boards are termed ‘‘leads’’; in the pitch pine 
export trade the term ‘‘deal’’ is applied to 
pieces 9 inches and up in width, and 3, 4 or 5 
inches in thickness. A Quebec deal is a piece 
of any width and 3 inches and up in thickness. 

Flask stock, we think, is wood used in the 
manufacture of molds used for casting in foun- 
dries. Flask is a term applied to the molds 
by the foundry men. 

The molding list to which this inquirer re- 
ferred is published in a booklet of about thirty- 
two pages, showing the moldings in outline, 
with catalog numbers, size, or dimension ani 
price list. The AMERICAN LUMBERMAN fur- 
nishes this molding book at 50 cents a copy. 

The door list to which reference is made is 
a similar booklet, which is furnished at 25 
cents a copy, and at lower prices on larger quan- 
tities, and with the name of the dealer printed 
on them. 

With regard to the use of Sitka spruce for 
pattern stock and for the manufacture of drain 
boards, no specific information is at hand. This 
wood has a very wide field of usefulness, how- 
ever. Among the articles manufactured from 
it in Illinois alone are found listed playground 
apparatus, porch and chair balusters, doors, 
blinds, sash and frames, poultry brooders, 
sounding boards for pianos and other musical 
instruments, parts of mandolins and guitars, 
parts of organs, cornice brackets, store and 
office fronts, decking and spars for boats, 
wagon beds, and windmill slats, refrigerators 
and cold storage rooms, ironing boards, and 
other woodenware.—FEpITonr. | 
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C. H. Mayo, of Parkington 
Falls, runs in his sawmill a 
band saw, which was invented 
by himself. He saws out sleigh 
backs in one piece. Mr. Mayo 
furnishes per contract a cer- 
tain amount of work monthly 
to parties in Germany and 
other places. 


river. 


* * * the water. 

The Lake Superior and Min- 
nesota Co. has recently dis- 
covered that somebody has 
stolen 250,000 feet of logs 
off its land on Snake River. 


O'Brien was 
story a little. 


to be burned, a large propor- 
tion of which went into the 
He had conversed with 
the laborers, who told him it 
was a common thing for edg- 
ings to go into the river and 
float away, and even while he 
was watching the operations, 
quantities of edgings went into 
It was the opinion 
of the mill owners that Mr. 
stretching the 
He might have 
seen a few pieces going over, 
but at the time of his visit 
the river was very high. In 
a week or so the appearance 


., 


though some of them were pre- 

pared to defend the charge 

made by the Harbor Inspector. 
* * & 


Great quantities of logs were 
reported floating in Menomi- 
nee Bay by vessels a little south 
of our harbor last week, 
washed from the shore by the 
severe northeast storms. Lum- 
ber is brought into Chicago by 
means of rafts. A _ raft con- 
taining one million feet of logs, 
is now on its way from Luding- 
ton, and one of the same 
amount is to be brought from 


A number of mill owners | would be quite different. The Manistee. . “ 
Magist i ; 
were recently summoned to a gis rate said that if any oo ee re 
the Police Court on complaint pieces went into the water 


of the county treasurer for 
allowing sawdust, edgings etc., 


there was a violation of the 
law that makes them respon- 


near Laporte, Pa., four and 
one-half feet in diameter, from 
which was peeled fifty-nine 4- 


to fall into the river St. John 
from their mills above the falls. 
All with one accord denied any 
intentional violation of the law, 
and Harbor Inspector O’Brien 
related what he had seen in a 
walk around the mill. At each 
one he had seen quantities of 
edgings thrown over the bank 





sible for a fine of from $4 to 
$80. He suggested as a com- 
promise, that each mill owner 
should pay the smallest fine 
allowed by law, and to promise 
to see that nothing of the kind 
happens again. They gladly 
paid the fine so as not to lose 
any more time over the affair, 





foot rings of bark. The tree 
was about 175 feet high. 
* * * 
With one circular saw week 
before last, Wells’ Mill at Port 
Huron, Mich., cut into boards 


and strips 1,044 logs, measur- 
ing 202,920 feet. 
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Increased Southern Pine Demand Strengthens Prices 


Southern pine bookings were 1.05 percent above production 
during the week ended Aug. 6, and in the previous week they 
had exceeded output by 2.89 percent. The mills had been 
cleaning up their order files for fall trade, shipments for the 
jast month running ahead of orders, but in the last week the 
shipments fell behind. Average orders per mill were heavier 
than for any week in June or July, and the building up of 
the files has caused a stronger attitude on prices. 

The South and Southwest are furnishing the best market, 
competition being severe in the middle West and the East. An 
increasing proportion of the business in yard items is coming 
from the country yards, though there are indications of con- 
tinued good movement to the cities during fall. Country buy- 
ing of yard items tends to confine itself to mixed cars, and 
straight transit loadings have not sold very readily; fewer 
such cars are being put afield, however, and good assortments 
find a better reception. Naturally the best call from the rural 
yards is for dimension and boards, such items as flooring not 
vet being wanted. Retail inquiry is quite promising. The oil 
fields are buying large quantities of timbers and wider dimen- 
sion, so that this stock is searce and mills are well supplied with 
cutting orders. Some oil field operators are willing to take 
green material if only it is delivered promptly. 


Northern Hardwood Output Less; Demand Is Maintained 


Large industrial users of northern hardwoods have been 
showing a tendency to place orders for their future require- 
ments. The furniture makers have bought some large blocks 
of southern gum, and are also taking northern species more 
liberally. Automotive interests have been coming into the 
market for northern woods. A good part of their buying is 
for current requirements, but there will undoubtedly be a 
tendency to stock up as improving sales of the new models 
assure continuation of the present heavy production schedules. 
The millwork plants of the Northwest are generally quite ac- 
tive, though keen competition is said to keep prices below a 
satisfactory level. They report good prospects for fall trade, 
especially from country yards. Business of the maple flooring 
plants so far has not been up to expectations, and their pro- 
duction has been curtailed, but flooring demand has been 
improving, so they will soon need more material. 

July production averaged only 113,000 feet a week per mill ; 
orders, 169,000 feet, and shipments, 163,000 feet. Total re- 
ported production for July was about six and a half million 
feet below shipments. Present production is at the lowest 
point for this year, and demand is well maintained. 


Southern Hardwood Demand Gains and Prices Stiffen 


Production of southern hardwoods fell to 93 pereent of 
hormal during the week ended July 31, the lowest point 
reached in the last two months except over the Fourth of 
July holiday. Orders were 4.3 percent below output, but 
the next week they exceeded the cut by 214 percent. 

Demand for oak flooring showed considerable increase dur- 
ing the week ended July 31. Though flooring trade has been 
hesitant, orders for the year to date are only one percent 
behind last year’s, while fall trade will probably more than 
make up the difference. Gum and oak finish are moving 
better also, indicating larger building trades consumption. 

Furniture factories have begun to place some large orders, 
especially for sap gum, and the general belief is that they 
still have large requirements. Automotive plants are buy- 
Ing, but largely for current needs. Both these groups show 
more inclination to provide for future use. 

Mill stocks as a whole are in good shape, but are running 
a little short of the most wanted items, and increasing sales 








are leading some producers to hold for better prices, so 
that there has been some stiffening of quotations. 


Douglas Fir Market Tends Toward Increased Strength 


The West Coast fir mills are going into the fall period of 
active demand with good order files and small stocks, as 
their bookings for the first thirty weeks of the year ex- 
ceeded production by 5 percent, while their shipments were 
3 pereent above production. Telegraphic reports for the 
week ended Aug. 7 show new business 5 percent below pro- 
duction, and shipments 2 percent below. 

Domestic cargo trade showed a decline. But as there are 
predictions of an intercoastal rate of $14 for September and 
of $15 for October, this business should shortly pick up, as 
the East has a large fall building program. California ship- 
ments have been light, but building is becoming active in 
the southern part of the State, while stocks are low, and 
retailers are increasingly optimistic as to fall trade. Export 
sales are well maintained. 

The bulk of the rail trade is in mixed ears, but whole- 
salers report much difficulty in placing these. The general 
opinion is that there will be more straight car buying in the 
middle West within the next fortnight. 

Prices have firmed up, some mills asking 50 cents more 
for yard stock, while uppers generally are strong. 


North Carolina Pine Dull; Other Shortleaf Active 


Though North Carolina pine production during the two 
weeks ended July 31 was about twenty-five percent below 
normal, orders were about thirty percent below actual output. 
Shipments for the year to that date, however, were in excess 
of cut. Buyers have been persistently seeking price reductions 
and, as some mills have been eager to sell, the list is soft, but 
present low returns have forced many small producers to shut 
down, and it is believed that bottom has been reached. Retail 
yards are buying only day to day needs, and box trade has 
been dull, there being keen competition from West Coast shook. 
Such building items as flooring have been slow, but early buy- 
ing for fall requirements is expected. 

Georgia roofers are more active than in months, and inquiry 
is picking up. Mill stocks are reduced. Prices on 6-inch have 
advanced 50 cents to the $19 base. 

Arkansas pine trade shows improvement, there being a 
heavier movement to the yards especially, with inquiry active. 
Industrials are also buying. Quotations have firmed up. 


Cypress Is Inactive; Redwood Mills Selling Output 


3usiness in southern cypress has been dull, bookings for the 
first half of July being about twenty-five percent below pro- 
duction, but no statistical reports have been issued for the 
following weeks. Bookings in June were about thirty-five 
percent below production, so that there was improvement in 
July. Recent reports indicate some gain in trade volume. 
Cypress is facing low priced competition in the East, and city 
yards in other sections are not active purchasers. Florida 
yards are doing only a little buying. A promising increase in 
inquiry is reported from country retailers in the South and 
middle West, and there are indications of good fall trade with 
Florida. Retail buying is almost all of small lots in mixed cars, 
and yard stocks are said to be small. Millwork plants and 
industrial users are taking fair amounts for current needs. 
Quotations are reported steadier, especially on upper grades. 

Bookings of California redwood mills so far this year have 
equaled production. Southern California business has been 
below expectations, but there is more consumption in the 
northern part of the State. Eastern business is improving and 
foreign orders average better. It is said that prices are firm- 
ing up a little, especially on upper grades. 


Lumber Statistics Appear on Pages 54 and 55;Market Prices and Reports on Pages 91 to 98 
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Increasing Use of Wood Poles and Posts 


Mi EAPOLIS, MINN., Aug. 9.—There are two 
outstanding factors in the northern white cedar 
post and pole business which manufacturers and 
distributers in this important center regard as 
unfailing trode stabilizers. On these the future 
of their business hinges, they declare. These 
tnectors “are: 

In the communities where the most inten 
sive campaigns first were conducted for 
lumber substitute posts by their manufac 


turers there is an increasing tendency to 
use wood posts. 
The superpower leetrical development, 
which has been pronounced in eastern terri 
West and the 


using a larger num 
poles for 


tory, is extending into the 
electric companies are 
her of 


eonstruetion., 


large transmission line 


T. M. Partridge, president of the T. M. Part 
ridge Lumber Co., one of the large manufactur 


ers and distributers of northern white cedar 
products, analyzes the signs as indieating that 
the cedar pole and post business is due for 
yreater prosperity. 


He cited figures to empha- 
size his point. Ife 


interpreted figures of the 
Northern White Cedar Association as showing 
that the older the seetion of 


the country the 
larger the size of posts used. 


This is a direet 
argument, he said, for the superiority of this 
type of post. In the older States farmers using 
have had experiences 
equipped with necessary finances, are 


posts for fenees and, 


building 
fences which have durability and stability. In 
Illinois, for instance, 5- to 6-inch posts predom 
inated in purchases in May. In that same month 
1- and 5-ineh posts mostly were sold in Iowa. 
In Minnesota and Nebraska the 


sules were 


North Dakota’s 
purchases were principally 2- and 35-inch posts. 
lowa Jed in the volume of sales with 
posts, with with 50,000. The 
other States all were in excess of 40,000, 

The point which Mr. Partridge makes is that 
where the durability and the longevity of wood 
posts have been tested after many years the 
white cedar products of the heavier variety are 
in demand. Wood post 
still are in progress 


largely in 3- and 4-inch sizes. 


SOO00 


Illinois second 


substitute campaigns 
, Mr. Partridge said, and 
they will continue with intensity in other fields; 
but he said he was confident that the northern 
white cedar posts will ‘‘survive as the fittest 
hecause of their proved value and their durabil- 
ity.’? It always has been true, Mr. Partridge 
continued, that he has been able to gage the 
progress of prosperity in agricultural districts 
by the size of wood posts used by farmers. But 
the significant fact now is that, after competi- 
tion with wood substitutes, the better grade 
wood posts are in increasing demand in the 
older districts. 

One argument for purchasing posts early is 
that prices now are down, there having been 
two reductions this year. Posts are selling at 
the lowest figure they will reach, Mr. Partridge 
said, and the farmers are at an advantage which 
probably will mean heavier sales once the har 
vest and threshing period is out of the way. 
The distributers here are prepared for prompt 
shipments. An advertising campaign which has 
heen conducted by the white cedar distributers 
is expected to yield its returns this fall. 

Twin City distributers of poles said that there 
has been a quickening of the heavier and larger 


pole business. The greater volume of business 





CONSTRUCTION 


percent. 


rapidly and yield spotted. 


AGRICULTURE 


crops come from all sections. 


GENERAL INDUSTRIAL 
ACTIVITY 


RAILROADS 


of 17,140 cars over last week. 
pared with 71,531 cars last week. 


PRICES 


before. 


remained unchanged. 





Business in Brief 


Building contracts for July, as reported by the F. W. Dodge Corporation for 
thirty-seven States east of the Rocky Mountains and representing about 91 percent 
of total construction, showed decrease from June of 5 per- 
cent and decrease from July, 


Increases in central West largely responsible for 
moderate proportions of last month's decline. 


Crop situation about same with weather spotted. 
Spring wheat estimates in three western Provinces of 
Canada range from 279,000,000 bushels to 346,000,000 bushels 
against 383,000,000 bushels harvested last year. All indica- 
tions are for smaller corn yield than last year. 
reports are better, rain having helped eastern half of belt. 


Market weeks and style shows arousing interest among buyers. 
in furniture have stirred up more activity. 
mail-order and chain or department stores fea- 
tures this week’s news. 
metals reflected in increased operations in West. 


Small decrease in pig iron production in July. 
Business failures for week ended Aug. 5, 392—76.5 percent $5,000 or less. 


Net railway operating income for six months ended June 30 was $494,866,776, yield- 
ing return of 4.94 percent as against 4.49 percent for same period 
Revenue freight moving on six large western systems in July 
was 933,949 cars compared with 890,884 cars last year, the in- 
crease due to large grain movement. 
mission examiner reports existing Pullman charges not excessive. 
week ended July 31 were 1,102,590 cars, the record week of the year. 


Forest products movement took 72,004 cars as com- 


Bradstreet’s food price index for week ended Aug. 5 was $3.41 compared with 
$3.43 last week and $3.71 week ended Aug. 6, 1925. 
quoted weekly twelve advanced, twenty-four declined and forty-seven 
The Harvard wholesale commodity price index 
for week ended Aug. 4 was 144.6 as compared with 145.3 the week 
Price indexes- generally show steady declines. 


1925, of a little over 5 


Wheat harvest progressing 


Cotton crop 
Reports of big fruit 


August ‘‘sales’”’ 
Increased activity among combination 


Strength in non-ferrous 


last year. 


Interstate Commerce Com- 
Carloadings for 
It was increase 


Of the eighty-three commodities 








this year, according to Mr. Partridge, has come 
from the territory east of the Illinois-Indiang 
line. The electrical companies’ superpower de- 
velopment has been a direct cause for the larger 
movement of poles. Companies are being ae. 
quired by the larger utilities and the transmis. 
sion lines are being connected up. 


This requires 
large poles. 


While there has been injected into 
the pole business some wood substitutes, they 
still are more expensive and less used. The 
wooden pole still continues to have the field 
largely to itself, except where towers can be 
used, SRA EAEAaB 


Electric Power from Wood Fuel 


WASHINGTON, D. C., Aug. 10.—The United 
States Geological Survey has issued a_ bulletin 
pointing out that wood as a fuel for the 
production of electric power by public utility 
power plants is a factor of great importanee 
in Oregon. In Oregon during June 15,664,000 
kilowatt hours were produced by wood fuel, as 
against only 33,000 kilowatt hours from other 
fuel sources and 47,857,000 from water power, 

In the State of Washington wood fuel pro- 
duced 2,581,000 kilowatt hours, against $95,000 
for all other fuels. Various other States in 
June produced a considerable volume of electrie 
power with wood fuel, making the total for the 
country in June 25,551,000 kilowatt hours. 

It is pointed out that in some of the forest 
States, Washington and Oregon, for example, 
the showing for wood fuel in the production of 
electric energy for private industries would be 
more impressive, as the lumber mills and other 
forest industries of States frequently 
provide their own electric power, using sawdust, 
slabs and other waste from their operations as 
fuel. However, wood is used more extensively 
for heating than for power, about one-third by 
cubie measure of all the wood consumed in the 
country going into fuel, or about as much as 
goes into lumber. Only a small part of the 
fuel wood is suitable for the manufacture of 
lumber or for other industrial uses. 


Blecuss Revision of ladustelel Code 


PITTSBURGH, Pa., Aug. 11.—A tentative re- 
vision of the regulations governing the opera- 
tion of logging, sawmill, woodworking, veneer 
and cooperage industries in Pennsylvania was 
discussed at a meeting here last Thursday at- 
tended by representatives of the State depart- 
ment of labor and industry, the Pennsylvania 
Manufacturers’ Association Casualty Insurance 
Co., and the industries concerned. No objec- 
tions having heen filed to any of the provisions 
in the proposed revision of the code, no action 
was taken, but as some of the code require- 
ments fail to coincide with some of the casualty 
insurance requirements for a reduction in in- 
surance rates, it is possible that another meet- 
ing may be ealled to reconcile the differences. 

Notices of the meeting had been sent to all 
proprietors of mills and factories in the lum- 
her and allied industries in the western part of 
the State, with copies of the proposed revised 
regulations. J. J. Munn, of the Munn Lumber 
Co., Pittsburgh, represented the Retail Lumber 
Dealers’ Association of Pennsylvania, and C. H. 
Salzmann, the Pennsylvania Manufacturers’ As- 
sociation Casualty Co., with headquarters in 
Pittsburgh. The revised code aims to make it 
advantageous from a casualty insurance stand- 
point for employers to provide and employees 
to regard the safety devices required to protect 
workers from injury and conserve their health. 

The discussion brought out the fact that some 
of the changes required at the hands of em- 
ployers for the protection of the workers are 
at odds with the casualty insurance require 
ments, and further discussions will be required 
to coérdinate these features to obtain insurance 
concessions. 

Five of these meetings are being held this 
month in different parts of the State, the last 
one being set for tomorrow in Philadelphia. 
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Portable Sawmill Demonstration Successful 


Storrs, Conn., Aug. 9.—The first portable 
sawmill demonstration to be put on by a New 
England college was held here last Thursday 
and Friday as the feature of the forestry pro- 
gram, Which was a part of the annual Farmers’ 
Week at Connecticut Agricultural College. 
With an average attendance of better than 150 
people each day, the demonstration was suc- 
cessful in every respect. As outlined by Prof. 
A. E. Moss, head of the forestry department 
of the Connecticut college, the purposes of 
staging this demonstration were three-fold. 
First, to acquaint the mill operators of Con- 
necticut with and show them the method of 
grading used by the National Hardwood Lum- 
per Association. Second, to demonstrate the 
possibilities of manufacturing lumber ac- 
eurately on small portable mills. And third, to 
demonstrate that a small portable mill can be 
operated by a wide range of power units. 

Two portable mills were used, one being the 
product of the Lane Manufacturing Co., of 
Montpelier, Vt. Power for these portable mills 
was furnished by a number of tractor companies 
which were invited to participate in the demon- 
stration. These power units included a Ford- 
son, 2 MeCormick-Deering 10-20, and 15-30, and 
a J. I. Case 45 horsepower skid engine. 


Tells of Future Possibilities 


In addition to the demonstration of the saw- 
mill; Prof. R. C. Bryant, of Yale Forestry 
School, lectured on ‘‘Southern New England 
Lumber. and Its Future,’’ and there were fur 
ther demonstrations on lumber grading and 
piling, and on saw fitting. 

Connecticut, located in the center of an enor- 
mous lumber consuming region which uses far 
more lumber than it can produce, finds difficulty 
in marketing local timber on a short haul in com- 
petition with lumber produced in regions from 
several hundred to several thousand miles distant, 
said Prof. Bryant. 

This anomalous situation is due to economic con- 
ditions existing in other forest regions and to our 
own short-sighted policy of ‘‘mining” our timber 
lands instead of managing them for repeated crops 
as is done in agriculture. Unless as a people we 
are willing to mend our ways, I see no better 
prospect for the future than confronts us today. 

As now managed our hardwood forests will al- 
ways continue to meet keen competition from sub- 
stitutes. In any case we must not expect a turn 
for the better over night. We can not improve our 
condition, except gradually,.and my own feeling is 
that the lumber industry in Connecticut has ahead 
of it a further period of lean years before things 
actually take a decided turn for the better. 


Ways to Insure Prosperity of Timber Business 

The future prosperity of the timber business in 
Connecticut depends on the adoption of several 
strong measures on the part of both the land owner 
and the lumber producer, and among the more im- 
portant of these should be included the production 
of larger sawing timber; the careful manufacture 
and proper care of the lumber in seasoning, and 
the improvement of marketing facilities. 

In order to produce larger sawing timber, we 
must have a longer growing period for the crop, 
and better care for it during this period. Hard- 
wood lumber, which will be acceptable to local 
industries, can not be secured from trees 30 to 40 
years old; neither can good saw logs be produced 
on lands which are not protected from fire. When 
the timber land owner realizes that greater returns 
can be secured from handling his woodlot in the 
same careful manner that he handles his agricul- 
tural crops, then, and only then, can we have raw 
wood materials that will meet the needs of our 
wood-using industries and trade. We now cut our 
timber just as it reaches the stage of quality pro- 
duction, which means that we are placing on the 
market a class of material which every region can 
and does produce on a quantity basis and in the 
sale of which there is the greatest competition. 

Practically all of the local stumpage is manu- 
factured with small portable sawmills, and from 
the standpoint of manufacture and care of the 
lumber in seasoning, frequently the workmen are 
hot as skilled in manufacture as they should be. 
As a result much of the output is not sawed to 
true dimensions, which tends to lower the quality 
of the product. 

Considering the question of improved marketing 
facilities, too little is known of the potential lum- 


ber demands by the average small lumber producer, 
and a careful survey of the supply and demand 
in a given region would do much to build up a 
more stable market. 


Must Have Codperation of Public 


The local sawmill operator can undoubtedly pro- 
duce, from our local forest supplies, a better aver- 
age product, but the future success of the Con- 
necticut lumber industry rests fully as much on 
the timber land owner as on the operator because 
the reéstablishment of our local product in the 
good graces of industry rests on our growing better 
sawlog timber than we do now. Hence we must 
have the codperation of the public with the land 
owner in fire protection and taxation before we 
can provide a first class product from which lum- 
ber of good quality can be produced. 

Connecticut was originally heavily forested with 
hardwoods on at least three-fourths of its area and 
the remainder comprised stands stocked chiefly 
with pine and hemlock. As time has gone on, 
there has been a marked depletion of our forest 
capital, however, and there has been a marked 
decline in production in both quality and quantity. 

This condition will undoubtedly continue in- 
definitely, unless some steps are taken to make 
the lands more productive which can only be done 
by reforesting the denuded areas, protecting the 
young stands from fires, and lengthening the period 





lay in the amount of lumber sawed, as grades 
showed no variation. The MeCormick-Deering 
15-30 sawed more lumber in a given amount of 
time than the Fordson, but it did not saw the 
lumber any better. 

Friday afternoon, Mr. Perkins, of the Lane 
company, gave a short talk on locating and 
setting up portable mills, after which he con- 
tinued with the sawing. Mr. Cooper, of Henry 
Disston & Sons, talked on choosing and care 
of circular saws, placing special emphasis on 
relation of number of teeth in saw to speed 
and power of motor. 

All the mill operators were much interested 
in the Case skid kerosene engine, as it was the 
first power unit of this type to be demonstrated 
in this region. It appeared to be a very pow- 
erful engine, and worked very well with both 
mills. 

The Lane tractor sawmill, which is of the 
log-beam type, is constructed along lines of 
heavier, high capacity mills, but is built lighter 
in order to permit easier moving and setting 
up for small woodlot operations. It is suitable 
for any kind of light or medium power, but 
is particularly adapted for light internal com- 
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Using a Lane Manufacturing Co.’s mill in small sawmill demonstration 


of rotation so that timber of a larger size and 
better quality will be produced. Our present 
policy, or rather lack of policy, is rapidly leading 
te a condition in which fuel wood will be the 
dominating product of our forests. This is not a 
desirable thing because it means the elimination 
of saw timber in favor of fuel wood, which is one 
of the least profitable forest crops that can be 
grown in this region. 

That the sawmill industry is on the decline in 
Connecticut is indicated by the fact that the 1924 
census reported only 25 percent as many sawmills 
operating in the State as compared with 1909, and 
61 percent as compared with 1919, while the 
lumber cut declined 71 percent from 1909 to 1924 
and 45 percent from 1919 to 1924. 


Practical Demonstrations 


The logs used in the demonstration were cut 
from the college woodlots and consisted of both 
black and white-oak, chestnut, hickory and ash. 
These were sawed into 8/4 and 4/4 stock for 
use in the college departments. 

Sawing started Thursday afternoon at one 
o’clock with L. A. Perkins, of the Lane Manu- 
facturing Co., demonstrating the Lane mill, 
using a Fordson tractor for power. Shortly 
after C. S. Amidon set up his portable mill 
and began operations, using a Fordson for 
power. 

The Lane mill then shifted from the Fordson 
to the MeCormick-Deering 15-30 for its source 
of power. The tractor was handled by Mr. 
Morgan, of the Boston office of the Interna 
tional Harvester Co. Apparently the only dif 
ference between the two tractors as power units 


bustion engines, whether on skids or tractor. 
Its average sawing, with a 30-horsepower unit, 
is 8,000 to 10,000 feet a day. 

All power units used were very satisfactory 
on both mills in working up to their capacity. 
Both Simonds and Disston saws were used in 
the demonstrations. 

A. G. Bowler, of the Johnson Lumber Co., 
from Manchester, N. H., and a member of the 
National Hardwood Lumber Association, gave 
demonstrations both days on methods of lum- 
ber grading. This was of considerable inter- 
est to the Connecticut lumber manufaeturers, 
most of whom were unfamiliar with the methods 
demonstrated. 

Inasmuch as the logs used in the demonstra- 
tion represented what would be obtained from 
the average Connecticut woodlot, the results 
shown indicated that at present Connecticut’s 
woodlots have been overcut to such an extent 
that the quantity of upper grades on the ordi- 
nary set up would not pay for the grading. 
This was the view of Prof. Moss, of Con- 
necticut Agricultural College. He said that 
over 75 percent of the timber cut in Con- 
necticut was sold to the railroads as cross ties 
or ear stock, and that practically no lumber 
was graded, 

Mr. Platt, of the Simonds Saw & Steel 
Co., of Fitchburg, Mass., was present to demon- 
trate fitting of cross-cut saws. 

The monthly meeting of the Connecticut As 
sociation of Practising Foresters was held 
Friday. 
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Wisconsin Capital Has Large and Growing University Population— 


City Is Beautiful and Has Opportunity for Developing Resort Trade 


Madison, Wis., mentioned in these columns 
last week, is the capital of the State and 
the seat of the State university. These two 
statements tell much about the city. In the 
first place it tells you that Madison is a city 
of residences. The State offices always 
bring in a pretty large clerical and official 
population, and the town that has a college 
or university necessarily has a large influx 
of more or less transient population. And 
not all of it is transient. Students stay 
nine months of the year for four years, more 
or less; but the faculty and administrative 
officers are as permanent as anyone is likely 
to be in our restless United States. To 
these members of the university add the 
people who engage in serving them, the 
storekeepers, the restaurant men and like 
persons, and then include those others who 
live in the town because it is a college town, 
and the list grows rapidly. 

We were told there 
were about eight 
thousand students in 
residence last year, 
and that the univer- 
sity officers expect 
ten thousand during 
the current educa- 
tional year. Think of 
those figures for a 
moment. A town 
with that many citi- 
zens would be a re- 
spectable little city. 
It would have three 
or four lumber yards, 
a Rotary Club, a 
dozen or more law- 
yers, three banks, 
twelve or fifteen gro- 
cery stores, three or 
four motion picture 
palaces, a paid fire department, a police 
force, the maximum debt allowed under the 
State law and a hearty conviction that it 
was the biggest town of its size in the world. 
The University of Wisconsin doesn’t extend 
itself along quite these lines; but no one 
doubts that it is as important to Madison 
in revenues expended and received as a per- 
manent population equal to the number of 
students. We don’t know the exact figures, 
but it seems a safe guess that each student 
spends in money much more than the av- 
erage non-academic citizen, counting, of 
course, children and aged persons. They tell 
me the average student spends rather more 
than a thousand dollars a year during the 
nine months of study. Some of course spend 
less, but they are offset by those who spend 
much more. They tell me, too, that the av- 
erage city family in the United States con- 
sists of four and two-tenths persons. Well, 
the average family in American cities does 
not spend forty-two hundred dollars for it 
doesn’t make that much. 

This little calculation is not at all based 
upon accurate statistics. It’s more or less 
guesswork on our part. But it will serve 
to indicate what the university means to 





fraternity houses. 


Madison in money revenues, to consider 
nothing else. If ten thousand students spend 
ten million dollars in a city numbering about 
fifty thousand population, would the city 
miss the students if they took their ten mil- 
lion somewhere else and spent it? We'll 
say it would! 


University May Build Dormitories 


Students build no houses and probably 
don’t directly use much lumber, though they 
do use some in the university shops and on 
the university farm. But they must be 
housed, so they are the rather immediate 
cause of much building. At this time the 
matter of building dormitories for the fresh- 
men and eventually for all students was 
causing much gossip and some agitation. At 
present most if not all students room in 
private houses near the campus or live in 
This providing of stu- 








This is the main yard of the Yawkey-Crowley Lumber Co., at Madison, Wis., the company having 


one other in the city and yards at Watertown and Waupun 


dent rooms has become an immense industry, 
and in large part it has been privately con- 
ducted. So radical a change would put many 
people out of the only business in which 
they can employ their large houses. It will 
mean hardship or at least curtailed revenue 
to these people. The object the university 
has, of course, is a more immediate super- 
vision of student life and perhaps an assur- 
ance that each student shall have comforta- 
ble quarters. Incidentally, I am told, this 
rumor of dormitories is spreading some 
gloom in fraternity circles. Of course fra- 
ternities will carry on; but there are many 
of them, and a certain number are said to 
be deeply in debt for their houses. Their 
ranks must be pretty well filled if they are 
to meet expenses and interest charges and 
payments on this indebtedness. Dormitory 
life probably would be a fair substitute for 
fraternity life for many students, and the 
fraternities might have more trouble in fill- 
ing their ranks. These are merely some of 
the incidental effects which so radical a 
change in university policy would have. Of 
course building dormitories for ten thou- 
sand students would be an enormous under- 
taking for the State; such construction would 


be equivalent to building a fair sized city, 

Madison is a beautiful city, both because 
of its residences and because of the gifts of 
nature. It is built among lakes. At almost 
any time of day in summer a person sees 
people swathed in bathrobes or raincoats or 
What have you? going to or returning from 
swimming. Youngsters learn to swim aga 
matter of course. Boating is a favorite 
sport, especially canoeing; and yet canoe. 
ing has its dangers. The lakes are very 
deep and hence are likely to be cold on all 
except the warmest days; and inexpert pa¢- 
dlers who upset far from land are in danger 
of chilling so that they lose hold and drown 
before help reaches them. Ice boating is 
becoming a favorite winter sport, and fish- 
ing is part of the heritage of every Wiscon- 
sin citizen. In fact, these Badger people 
have extraordinary chances at a long calen- 
dar of sports. The fine roads make it a 
motorist’s paradise. 
Hunting still re- 
mains pretty good, 
and they say that in 
several parts of the 
State the deer are 
increasing in nun- 
ber. Golf courses are 
numerous and are to 
be found in quite 
small villages. And 
so on. But we seem 
to be getting away 
from Madison and to 
be taking in the en- 
tire State. 

Possibly Madison 
does not have as 
much industrial life 
as other Wisconsin 
cities, but one town 
can’t have every- 
thing. This scarcity of industrial concerns 
has its influence upon the retailing of lum- 
ber. For instance, there seems little demand 
for special financing of houses. Instalment 
buying finds its most fruitful field in those 
places where there are good payrolls and 
where men are paid weekly or monthly. In 
that case they find it easier to subtract a 
part of their wages and make payments on 
the house, than to put this money in the 
bank and pay it over at the end of the year. 
It’s harder to save up all by one’s self than 
it is if somebody else is watching, too. Many 
working men, even those getting high wages, 
find that they don’t save at all unless they 
obligate themselves in a formal way. That’s 
probably the chief reason that wage earners 
who have been earning comfortable incomes 
for years find they have no surplus avail- 
able when they want to build; and so it hap- 
pens that when a retailer wants to deal with 
these men he finds it convenient if not ab- 
solutely necessary to have some sort of 
financial machinery to allow them to pay 4s 
they earn. This, too, is the secret of the 
Christmas Savings Clubs so generally in- 
stalled by banks. 

But we found very little of this sort of 
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building being done in Madison. Possibly 
one yard, that is owned by an estate, makes 
loans to customers, but these seem to be 
largely the old-fashioned mortgage loans, 
running for a term of years with the prin- 
cipal coming due all at once. The Yawkey- 


Crowley Lumber Co. does a little instalment 
selling where small amounts are involved, 
put it doesn’t advertise the fact much and, 
we believe, has perfected no definite ma- 
Usually 


chinery for handling this business. 





The office of the Doyon & Rayne Lumber Co., at Madison, Wis. 


trial cities of Wisconsin and Illinois is the 
backbone of the dairy business. These 
other things serve to take up the slack and 
to make a steady market for all the milk 
which these farms, big and little, can pro- 
duce. The dairy farmer works hard, and his 
occupation is confining. He or his men have 
to be on the job twice a day, every day in 
the year. But he gets his money every week 
or every two weeks. It’s a steady income, 
as steady as that of the factory worker. 





The company has decided on a 


more intensive advertising campaign 


if such selling is to be done with little col- 
lection trouble, there must be either a sep- 
arately organized department or an inde- 
pendently incorporated business to handle it. 


Dairying Keeps Business Active 


The Yawkey-Crowley people have four 
yards; two in Madison and two outside the 
city. F. M. Crowley, treasurer and gen- 
eral manager, is a distinguished lumberman 
who is well known in this north country. 
Unfortunately for the Realm, he was away 
when we called. But we had the good for- 
tune to meet C. W. Davis, who is also widely 
known in retailing circles. Mr. Davis tells 
me that Madison is growing steadily and 
that while the 1926 trade started off a bit 
slowly, due to a late spring, there is no 
marked recession in business. This steady 
continuance of trade is due in part to the 
presence of the two factors mentioned be- 
fore, the university and the State’s offices, 
and in part to the fact that Wisconsin as a 
whole has largely missed the agricultural 
depression that has attacked much of the 
middle West. Wisconsin dairying, which has 
been mentioned in former years in this de- 
partment and that doubtless will appear 
later in these columns as this trip pro- 
gresses, is still holding its own and in fact 
18 growing as the big midwestern cities 
grow. The market for milk and butter and 
cheese seems to grow faster than city popu- 
lation; for people are realizing more and 
more the necessity for these foods as health 
builders. Chicago consumes an enormous 
quantity of dairy products; and while ship- 
ping of milk has been so improved that the 
big city can draw upon a wide territory, yet 
the fact that it must be delivered fresh gives 
adjoining States first claim on the market. 
Wisconsin, I believe, has laws about the test- 
ing of cows, which make the product of every 
Wisconsin dairy farm a standard article that 
will meet Chicago’s requirements. Butter 
and cheese can be shipped any distance; but 
as we understand it the market for fresh 
milk in Chicago and in the important indus- 


Add the fact that land speculation did not 
run away with things and saddle the Wis- 
consin farmer with an inflated capital in- 
vestment, and the continuing prosperity of 
Wisconsin agriculture becomes apparent. 
And while Madison is not so directly in- 
volved in this industry as are some other 
places, the fact that it is surrounded by a 
region having a rather steady prosperity, 
with the down dips not sinking so far as 
those of some neighboring States, must have 
its effect upon the city. It shares in this 
prosperity, for it furnishes directly or indi- 
rectly a market where milk money is spent. 
Mr. Davis suggested that Madison is over- 
stocked with retail concerns of all kinds. He 
is sure there are too many retail yards— 
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not speaking especially of Madison but of 
any town of its size. Certain yards cater to 
jag trade, certain others to bills figured on 
price alone, and still others offer a com- 
plete service in which price per thousand 
takes a fairly important but still rather a 
subordinate place. Perhaps the same divi- 
sion takes place in other lines of business; 
but to a man up a tree it would appear that 
grocery stores, for instance, when they are 
too numerous, find themselves saddled with 
an excessive overhead that they can’t re- 
duce without a material increase in turn- 
over; and this turnover can not be increased 
unless some of the stores go out of busi- 
ness. As a result, people pay pretty high 
prices for groceries without getting the spe- 
cial services that should accompany high 
prices. Maybe after all the difference be- 
tween their occupation and ours is not so 
great as appears at first glance. A good 
many of us have to worry about overhead. 


Company Furnishes House Plans 


Mr. Davis tells us that Madison lumber- 
men as a rule do not handle coal. Neither 
do they undertake the building of houses. 
There are several large contracting firms in 
the city that confine themselves rather ex- 
clusively to large buildings, though when it 
seems advisable they will undertake house 
building. No doubt the presence of these 
firms has its effect upon general retail lum- 
ber service. These contractors have their 
own yards, and possibly their planning and 
building service is so complete that going 
into their field seems a bit unwise. Yawkey- 
Crowley maintains a planning service con- 
sisting mostly of plan-book houses. This 
the company finds useful, though at other 
times it proves a nuisance. 

B. H. Doyon, of the Doyon & Rayne Lum- 
ber Co., stated that Madison has been ex- 
perimenting a little with apartment houses, 
but that this kind of building has rather 
slackened up. Apartment houses have their 
necessary place, but we should be sorry to 
see so beautiful a city as Madison, whose 
attraction lies so much in well kept detached 
houses, go far along this line. Trust com- 
panies and building and loan associations are 
very efficient in handling building loans, Mr. 
Doyon said, and there has been little need 





The Ellefson Lumber Co., of Madison, Wis., displays a big sign, supplemented by some attrac- 


tive trellis work along the front of the yard 


about a dozen for a city of 50,000 people. 
We all know the effect of over-yarding on 
any town; but that effect is not quite the 
same, serious as it is, as that of too many 
grocery or clothing stores. The yards run 
along independently, each serving its own 
customers and each perfecting the service 
that these customers seem to approve. The 
trade divides itself quite sharply. We are 


for auxiliary financing arrangements. This 
company is a consistent advertiser and has 
recently taken on the services of a well 
known advertising syndicate. It has not 
used this service long enough really to come 
to any conclusion about it; but Mr. Doyon 
is of the opinion that it is going to produce 
good results. “Advertising is a_ tricky 
thing,” he said. “A person can waste a lot 
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of money that way, and yet if it is good it 
With so many different pub- 
licity schemes offered to him, a man has to 
study his field and decide what types will 
go best with his customers, and then select 
those types. If he begins the other way 
around and takes everything or anything 
that is offered, he’ll get in pretty deep.” 

The Capital City Lumber Co. advertises 
itself as “Merchants and Manufacturers of 
Lumber and Millwork.” G. O. Lundgren, the 
general manager, has come quite recently 
from La Crosse, a fine little city on the west- 
ern borders of the State. Mr. Lundgren 
mentioned Barry’s Actuary as soon as I 
mentioned the AMERICAN LUMBERMAN, from 
which he has bought these books in the past. 
This actuary, in his opinion, is a great time 
saver and makes for accuracy. It figures 
the cost much more quickly than a man can 
do it with a pencil, and it makes no mis- 
takes. Trade in Madison is not quite as 
active as in 1925, he says, but even so it is 
comfortably good. 

J. V. Frederickson, of A. D. & J. V. Fred- 
erickson, one of the large contractors, men- 
tioned some of the large jobs his company 


adds to sales. 





Used Redwood Shin- 
gles After “Fireproof” 
Roofing Burned 


SAN FrANcisco, Cauir., Aug. 
7.—Last week a San Fran- 
cisco family decided to re- 
move the redwood shingles 
from its home and replace 
them with “fire-proof” compo- 
sition shingles. The workmen 
had the job about completed 
when one of them lighted a 
cigarette and dropped the 
match on the roof. The fire 
department put out the blaze 
after $500 damage had been 
done. Now the roof is being 
relaid with redwood shingles. 











was working on. These included a $700,000 
theater that is being built for one of the 
vaudeville circuits. In these days, if one 
wishes to see real splendors in building, he 
needs only to search out the motion picture 
palaces. Not long ago we were in a little 
city not far from Chicago and were at- 
tracted by a huge electric sign. We went 
in, paid our four bits, and found ourself in 
a veritable wonderland of carved marble, 
tapestries, paintings, lounges, vast lighting 
effects and the other things which a person 
associates with old-world palaces. There 
was a pipe organ which I venture to say 
could not be equaled in many cathedrals, and 
a symphony orchestra of probably fifty 
pieces. The secret was the crowds. I sup. 
pose there were several thousands of people 
present. The popularity of the movies with 
their relatively low admission fees have built 
this and countless other theaters like it. 

In the office of the Ellefson Lumber Co. 
mention was made of the opportunity Mad- 
ison seems to be overlooking of making 
itself a great summer resort. A few hotels 
on the lakes and a little advertising surely 
would do the trick. 


Retail Plant Has Points of Special Interest 


NEW Or.LEANS, La., Aug. 9.—The new lumber 
sheds of the R. L. Hill Lumber Co. (Ine.), lo 
eated at Fig and Dublin streets, embody a 
number of features of special interest. In de 
signing these sheds the storage of stock in such 
manner as to keep it always in best possible 
condition was a paramount object kept con 
stuntly in view. 

** Realizing the necessity for properly hous- 


clear to the roof, and the second floor is used 
for storing moldings, finish ete. The space on 
the second or mezzanine floor is divided into 
various-sized molding racks and spaces for sash, 
doors and other millwork. Stock of this char- 
acter is unloaded from the cars on to wide, 
flat-bodied trucks, from which it is easy to un- 
loud direct to the mezzanine floor. 

Another interesting point is that in the con- 


practice to be very demoralizing, and one of the 
most frequent causes of unfair competition and 
injustice to the lumber buyer. We quote the 
same price to every one and do not under any 
circumstances cut the price to obtain an order. 
In other words, our idea of competition is to 
give the best possible material and service, but 
not to try to beat the other fellow in price.’’ 
Sesides R. L. Hill, president, the other offi- 





Showing new lumber shed of the R. L. Hill Lumber Co. (Ine.), New Orleans, La., an interesting feature of which is the mezzanine floor used for 


ing our stock of lumber,’’ said R. L. Hill, presi- 
dent of the company, to the AMERICAN LUMBER- 
MAN, ‘‘we designed our new sheds not only to 
cover but to protect by side walls every piece 
of lumber we carry, so that our material is as 
completely protected against the weather as a 
stock of clothing or dry goods would be.’’ 

The sheds are constructed in units 200 feet 
long by 72 feet wide, with switch tracks running 
at right angles to one end of the shed. Each 
shed has a 24-foot driveway through the center, 
with lumber bins 10 feet by 24 feet on each 
side. The stack bottoms, or foundations for 
the lumber piles, are independent of the shed 
foundations, preventing any settling or strain 
on the structure caused by the weight of the 
lumber. : 

The switch tracks are 40 feet from the shed, 
allowing space for an unloading yard. Most 
of the lumber is conveyed by gravity rolls from 
the cars down the driveways the full length of 
the shed, and distributed into the proper bins. 
It is found that by this means the unloading 
expense is less than if the lumber were distrib- 
uted from the ears by truck or wagon. 

A feature of particular interest is the mez- 
zanine floor, built over the lumber bins at a 
height of about 12 feet, and extending out 4 
feet all around and over the edge of the drive- 
way. The center over the driveway is open 


storage of moldings, millwork and other finiih 


struction of the sheds 2x6 dimension was used 
principally for the posts, supports and roof 
framing. The main posts were built up with 
different lengths of 2x6 spiked together to make 
6x12 from the bottom to the second floor, and 
6x6 or 4x6 from there to the top, thus giving 
the advantage of strength where needed, and 
continuous solid construction from the ground 
to the roof. In the opinion of Mr. Hill this style 
of construction is desirable, for the reason that 
the whole framework can be more easily spiked 
together, made stronger, and is less expensive. 

Asked concerning the special methods and 
policies upon which the company has built up 
its business, Mr. Hill said: 

**TIn the first place, we sell only grade-marked 
lumber, requiring the mills that we buy from 
to stamp the grade on each piece before ship- 
ment. We find that this enables us to get lum- 
ber of uniform quality, and assures our custom- 
er that he is getting what he orders. We quote 
unit prices on each separate item in a lumber 
list or a house bill. We are glad to sell a part 
of the bill if we can not sell it all, and the ecus- 
tomer knows what each item is costing, and can 
intelligently substitute one grade for another 
if he should wish to do so. The custom in New 
Orleans has been to quote a lump sum price on 
all lumber lists or house bills, and then charge 
a higher price for all extras. We found this 


cers of the company are: Mrs. EK. G. Hill, vice 
president; R. A. Hill, secretary and treasurer; 
Thomas Moies, manager. 


Good Crop and Trade Outlook 


Omana, Nep., Aug. 10.—R. B. Weller, of 
Weller Bros. (Ine.), who has just returned from 
a trip of inspection of the company’s Colorado 
yards, reports conditions and outlook very fa 
vorable. 

‘We have the promise of a most wonderful 
crop of everything that they usually produce in 
northern Colorado,’’ said Mr. Weller. ‘‘ The 
old timers out there say they never saw anything 
like the crop that is coming on, and the favor 
able growing season. 

‘Reports from our yards in northeastern 
Nebraska also are very encouraging. About 
four inches of rain fell yesterday at Creighton 
and vicinity, and our Bloomfield manager re 
ports plenty of rain to assure a very good corm 
erop.’’ 

CRRA RAAAABAAASA 

PRACTICALLY ALL of the railway carriages of 
India are built of teakwood; but the members 
of the India railway board, in order to save ex 
penses, now proposes to have railway carriages 
built of some other durable but less expensive 
native wood. 
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Retailer Conducts Successful Building Show 


SHEPHERD, Micu., Aug. 9.—Under the aus- 
pices of F. J. Brattin & Son, local lumber deal- 
ers, there was held here on Friday of last week 
, most interesting and unusual event, in the 
form of «a Builders’ Show, with special features 
which lifted it out of the ordinary routine of 
such affairs. The lumber firm was host to over 
two thousand people from the surrounding ter- 
ritory. A program of games for the little folks, 
special features for the grown-ups, and speak 
ers on subjects of vital importance to those 
in attendance occupied every moment from 10 
a.m. to 5 p. m. 

Upon arriving at Shepherd the visitor found 
the thriving little community astir and ready 
to extend a welcome. Every business house on 
Main Street was decorated with flags and bunt- 
ing, and many of the homes also flew the na- 
tional emblem. Apparently the entire popula- 
tion had joined to make the affair an outstand- 
ing success. 

Promptly at 10 a. m. the day’s program be- 
gan, with a parade led by the Shepherd brass 
band, starting from the Brattin lumber yard, 
and wending its way through the residential 
section and down Main Street, where it was 
greeted by applause from a crowd of fully two 
thousand people. 

After the parade came games for the little 
folks, and contests open to everyone. At noon 
a luncheon was served in a tent erected at the 
rear of the Brattin yard, with a band concert 
until 2:30, when EF. B. Davis, who officiated as 
master of ceremonies, in collaboration with 
Harry Brattin, a prime and most effectual fac- 
tor in the proceedings, announced H. 8S. Dewey, 
of the Northland Lumber Co., Big Rapids, 
Mich., as the first speaker of the afternoon. 

Mr. Dewey’s subject was ‘‘The Lumber In- 
dustry.’? He alluded to the meeting on this 
occasion, of two great American industries, 
lumber and agriculture, and after making some 
very pertinent remarks concerning the landing 
of the Pilgrim Fathers in our country, their 
first explorations for food and shelter, the pri- 
mary essentials of all life, which these two ele- 
mentary industries have so effectually and per- 
manently provided through the years, Mr. 
Dewey covered the ground from the days of 
early New England lumbering operations down 
to the present time. 

In the expansion of this great industry, said the 
speaker, it is but fair that we briefly rehearse 
many of the incidents more vitally concerned with 
its wonderful progress, and correct many wrong 
and unfavorable impressions that have gained pop- 
ular credence. The desire on the part of the 
manufacturers of lumber to supply the practical 
needs of the people has never been so apparent 
as it is today. During the last two years, in co 
operation with Secretary Hoover, the lumber in- 
dustry has done more to stabilize its products and 
create favorable consideration of them on the part 
of the people, than has ever been done before. 

Grade-marking has come to be a very definite 
and permanent part of its program. The uni- 
formity of grades as well as the uniformity of 
manufacture, likewise the initiative of the manu- 
facturers in an effort to serve the public with the 
kinds and qualities of lumber for specific needs, 
have all contributed to the singleness of purpose 
to widen the markets as well as to provide for 
their requirements, practically, sanely and eco- 
homically. 

We must not be too severe in our strictures per- 
taining to the industry, without giving a fair and 
impartial analysis to the problems the manufac- 
turers must contend with. Thirty-five to forty 
years ago when this portion of Michigan was the 
Scene of lumbering activities, freight rates from 
the Saginaw Valley were variously from 6 to 10 
“ents per hundred pounds and you got your lumber 
delivered all over the State at relatively low trans- 
portation costs—never to exceed $2.50 per thou- 
sand fect. Today, with sources of supply far re- 
Moved, freight rates from the South are 43 to 50 
cents per hundred, making the cost of freighting 
lumber to you from $8 to $15 per thousand feet, 
Whereas the pines from Idaho, eastern Oregon 
and Washington coming into the Michigan markets 
on still higher rates, ranging from 79 to 81% 
‘ents per hundred, or a cost per thousand feet of 
lumber, for freight alone, running from $16 to $20 


per thousand feet. From the DPacific coast the rates 
are still nigher and the costs of transportation 
accordingly greater. 

Disregarding for the moment, the higher costs 
of transportation, for purposes of further analysis, 
we must not overlook our greatly increased costs 
of operation and our higher costs for taxes, ren- 
dered the more burdensome by the expansion of 
population to the areas adjacent to our timber re- 
sources where agriculture has followed the denuda- 
tion of our forests and the man with the plow 
and harrow has trailed closely the woodsman 
with axe and saw. None of us is immune to 
feelings of resentment when the mere matter of 
higher costs of articles of commerce confront us, 
and unless we are fair and just in our diagnosis 
of the circumstances that have conspired to make 
all lumber much higher in price than it was a 
quarter of a century ago, we may easily drift into 
a state of mind that forebodes unfair and unjust 
opinions of our great industry. 

In weighing the consequences of these changed 
conditions in the lumber industry, I submit that 
their relationship to all other products of our 
American industries must not be forgotten. Lum- 
ber today is not higher in price, relatively, than 
it was before the war; it is far better served for 
your requirements than it has ever been in our 
history, and all lumber, from all sources of sup 
ply in our country, still remains and will con- 
tinue to remain, the greatest of all commodities 
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This freak of nature is an oak tree on a beau- 

tiful avenue in Wilmette, Ill. Apparently the 

main trunk at one time was blown over and 

cut off and two branches grew up where the 
breaks occurred 





for the greatest number of uses, for which it is 
indispensable, even as opposed to many of the so 
called substitutes for lumber, so long as we may 
live. 

I cherish the thought that I am connected with 
the lumber industry, and so long as I may live I 
shall find my compensation for having stayed with 
it all these years, in the knowledge that it has 
made progress—that it is ngw serving as a prac- 
tical utility for more requirements than any other 
product of our natural resources, and that the 
manufacturers of lumber in our country are not 
lagging in their interest to conserve our great 
forest resources, and to give the public honest 
grades, with the proper designations of the grades 
stamped upon each piece of lumber, and honest 
measurement. Through their natural distributers, 
the retail lumber dealers, they are enabled to give 
you just what you want, suitably prepared for 
immediate placement in the erection of homes, 
barns and outbuildings, store buildings and fac- 
tories, without the necessity of expending money 
unnecessarily for working the stock to pattern or 
sizes, and just as you furnished an abstract 
of title to insure you against loss through a flaw 
in your title to your land, you may now also 
have equally as indispensable an instrument in 
your vaults showing precisely the kinds and qual- 


ities of lumber used in the construction of your 
edifices, which may be passed on to posterity as 
an assurance, likewise an insurance, of security 
for the structure as well as the land upon which 
it stands. 


Following Mr. Dewey’s address, which was 
enthusiastically received, Howard Rather, the 
second speaker of the day, addressed the as- 
semblage on the subject of ‘‘Crop Improvement 
and What It Means to the Farmer.’’ Mr. 
Rather, who is attached to the Michigan Farm 
Products Department, at Lansing, Mich., spoke 
of the progress that his department has enabled 
the farmers to make in the more intensive grow- 
ing of crops and the management of the busi- 
ness of agriculture, a ranking industry in our 
country today. His remarks were well received, 
and after touching upon the economical phases 
of the farmer’s condition, and exhorting his 
hearers to take advantage of the Farm Prod- 
ucts Department’s suggestions, he was warmly 
applauded, 

Following the speakers, the assemblage moved 
into the sheds where booths had been con- 
veniently arranged on either side of the build- 
ing, exhibiting all kinds of building materials, 
these booths being attended by representatives 
of the various companies displaying their wares. 

The thoughtful visitor, interested in the pros- 
perity of the lumber industry, could not but 
wish that more of our retail lumber dealers 
might follow the worthy example set by F. J. 
srattin & Son, along with that wish also that 
he might witness some time in the near future, 
the codperation of the manufacturers of lum- 
ber with the retail lumber dealers in an effort 
to do some real trade extension work that would 
reach beyond the confines of the offices of the 
manufacturers—seeping through intermittently 
to the retail lumber dealers, with but spasmodic 
and indefinite results—to the potential users of 
lumber, the people who are building homes, 
barns and other necessary domiciles for cattle, 
hogs, chickens ete. To this end our energies and 
our best intelligence should be directed. These 
are the men we must reach with our advertising 
and our personal appeals, and until we do attach 
significance and importance to the role of the 
expansionist seeking to retrieve lost prestige in 
the domestic markets, for our lumber and kin- 
dred products of our forest resources, there 
will be an abundance of motion but progress 
will lag. 

Commenting on the day’s events, a lumber- 
man in attendance said: ‘‘I have been ponder- 
ing the effect of this splendid show. I 
thought of the wonderful possibilities lurking in 
the plan to reach the consumer with our story 
of lumber and I saw how articulate our activi- 
ties in all trade extension work might be made 
if we would but follow the worthy example set 
by Messrs. Brattin and son. I lingered long 
upon Mr. Dewey’s remarks about lumber being 
the product of our natural resources that 
should find popular favor in proportion to the 
excellence of its economy of use, its service- 
ability for innumerable purposes and its rank- 
ing place as a utility for more requirements 
than any other single article of our domestic 
commerce. It seems to me we are overlooking 
some possibilities, and I am not so sure that 
in this respect our competitors, the makers of 
substitutes for lumber, have not gained some- 
what by their greater foresight.’’ 


Enters Lumber Advertising Work 

HACKENSACK, N. J., Aug. 9.—G. Edward 
DeNike, jr., has been appointed assistant ad- 
vertising manager of the Comfort Coal-Lumber 
Co., at the general offices in Hackensack. Mr. 
DeNike is a recent graduate of Rutgers Col- 
lege, and is the son of G. E. DeNike, former 
secretary of the New Jersey Lumbermen’s As- 
sociation and for many years a prominent 
figure in the retail lumber trade of the State. 
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News and Business Ideas 


Lumbermen Win Wood Shingle Fight 


MINNEAPOLIS, MINN., Aug. 10.—Lumbermen 
have won their fight against the proposed ban 
ning of Minneapolis, which 
began nearly a year ago. The city council com 
. after 
a hearing largely attended by Jumbermen on 


wood shingles in 


mittee on ordinances and legislation, 


Aug. 5, voted to reject the anti-shingle ordi 
nance proposed by James G. Houghton, city 


building inspector, and to recommend to the 
council a substitute ordinance proposed by the 
lumbermen. 

The measure approved 
vertical grain 


permits the use of 
5/2 wood shingles outside of the 
a region comprising the downtown 
outlying territory. 


fire limits, 


loop and some business 


Shingles used must be up to this standard, but 
A. M. Melone, speaking for the retail lumber- 
men, said they had quit handling anything thin- 
ner than 5/2 some time ago. 

As to composition shingles, the ordinance al- 
lows within the fire limits only the A and B 
classifications of the fire underwriters, but out- 
side the fire limits A, B and C classifications 
are permitted. With regard to wooden shin- 
gles, the ordinance requires them to be laid 
with iron eut, zine coated nails. 

Building Inspector Houghton and Chief C. 
W. Ringer of the fire department said the pro- 
posed ordinance would help, but did not go far 
enough. The substitute measure is to be pre- 
sented to the council Aug. 13, and if adopted, 
will be effective Sept. 1. 








This Week’s 


The accompanying statement, printed in bold, black 
letters, and attractively framed, is soon to occupy a prom- 
inent place in all of the offices of Weller Bros. (Inc.), 
which concern operates a line of retail yards in Nebraska 
and Colorado, with headquarters at Omaha, Neb. 


Timely Tip 





up the five billion dollars: 


Washing machines 





Why We Must Sell for Cash 


Five billions of dollars of obligations annually taken on by 
the buyer on the instalment plan is reason enough. From 
autos to jewelry the seller dictates the terms and protects 
himself with notes and mortgages. 

Today seventy-five percent ($4,000,000,000 worth) of all 
automobiles are sold on the instalment basis. 
that if all automobiles were sold on a strictly cash basis the 
production would fall three million cars annually. 

Here are a few other items bought on instalments to make 


75 percent......... $ 66,000,000 


Vacuum cleaners 75 percent......... 45,000,000 
Furniture 85 percent......... 765,000,000 
Pianos 40 percent......... 40,000,000 
Jewelry 25 percent......... 100,000,000 


Should we extend credit it is purely for the customer’s ac- 
commodation and we have a right to expect that payments 
will be made promptly at the time agreed upon when the sale 
is made, and it is not fair to put us to the extra expense and 
trouble caused by delinquent payments. 

We are here to serve you promptly and at prices that are 
consistent with the quality of our merchandise, and we ask 
for the buyer’s coéperation to the extent of taking care of 
all his obligations due us without delay. 


It is estimated 








ment will be made. 








The purpose is to enable the local manager to point to 
it not only as a statement of the company’s policy, but 
also as setting forth some of the reasons why the cus- 
tomer should not expect credit, except by special arrange- 
ment and with a definite understanding as to when pay- 


Watch for Next Week’s “Tip” 
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for Retailers 


A large delegation of lumbermen attended 
the hearing, headed by Charles E. Marsh, field 
representative of the Red Cedar Shingle Bu- 
reau. E. J. Fisher headed the Hoo-Hoo elub 
committee. Other lumbermen speaking were 
A. M. Melone, T. P. Bonner, Glenn W. Carpen- 
ter, F. A. Kingsley, W. W. Vawter, and E. (, 
Tillotson. 


Granaries Profitable, Dealer Shows 


Farco, N. D., Aug. 9.—That it is good busi- 
ness and economy for the farmers of this see- 
tion to build granaries is urged in a letter 
which is being sent out by the Crane-Johnson 
Co., a lineyard concern with headquarters in 
this city. The letter says in part: 


Three hundred and seventy feet of shiplap, 32 
pieces 2x4—8S feet, or fence posts and a 5-lb. coil 
of wire for tying, will make a bin 16x16, 8-foot, 
which will hold 1,000 bushels and cost you $26. 

The lumber for a complete movable granary, 
14x16, 8-foot posts, holding 1,450 bushels, built 
with three 6x6, 18-foot, for skids, shiplap floor, 
6-inch No. 2 drop siding for walls, 2x6 studs and 
shingle roof, will cost you $140. 

We soon will be in the midst of threshing opera- 
tions again. Truckmen charge 5 cents a bushel on 
the average to haul wheat five miles, or $50 for 
1,000 bushels. They are not interested in seeing 
that you get proper weights, grades and dockage 
as you would be, and you have nothing to show 
for it but the receipted bill. If the distance is 
greater the charge is greater. At the same time 
you are helping to break the price on your own 
grain by crowding it on to the market. 

To haul 1,450 bushels of wheat by truck from 
machine will cost you $75, to say nothing about 
loss in weight, grade and dockage. In one in- 
stance you will have $26 worth of lumber left to 
be used again, and $24 in cash. In the second 
you will have a granary left, which should be 
good for 20 years’ use, at the cost of but two 
years hauling, or a saving in 20 years of $1,350. 

Your grain can be hauled when you can do it 
yourself and personally see that you get correct 
grades, weights and dockage, which would mean 
a very considerable saving: Again we say, Does 
it pay to haul by truck? It doesn’t take very 
much figuring to prove that it does not. 


Retailer Sees Good Fall Business 


An exceptionally well informed southern 
Michigan retail lumberman, in a letter to the 
AMERICAN LUMBERMAN this week, says: 

It looks as though there is very much more 
money in the country than the pessimists of the 
last few months have taken into consideration. 
In spite of all of the pessimistic talk, business 
seems to be going ahead with ever-increasing vol 
ume, and fall business should be good in most 
every line, especially with the small town, farm- 
supported lumber yards. I have heard several 
small dealers in this section say that they had the 
best July in their history, and more prospects for 
fall than ever before. As a general rule there 
certainly is going to be harvested a tremendous 
crop, and it looks as though prices for farm prod- 
ucts will stay up fairly high. From all figures 
that one can get hold of, it certainly would look 
as though business is very secure for the balance 
of this year. 


Getting Employees to Report Leads 


Some time ago the Laidlaw, Belton Lumber 
Co. (Ltd.), Sarnia, Ont., Canada, instituted 4 
contest among its employees for the purpose 0! 
encouraging them to hunt up and report roofing 
prospects. A list of prizes was offered to those 
employees who turned in the most leads that de- 
veloped into actual business. The interest 10 
the contest manifested throughout all depart- 
ments is shown by the fact that the first prize 
was won by a stenographer, the second by an 
office clerk, and the third by a teamster. This 
contest required very little executive oversight, 
and proved very satisfactory, both in the actual 
increase in sales and the active interest de- 
veloped by employees in pushing the sales 0! 
the products handled by the company. 

A recent issue of the AMERICAN LUMBERMAN 
[July 31, page 48] had an interesting account 
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sens 
of a similar contest conducted by a Colorado 
retail concern, which produced excellent results. 

Perhaps the success which attended the con- 
tests conducted by these concerns may suggest 
to other dealers the possibility of developing 
latent resources within their own organizations, 
py stimulating the interest of employees in dis- 
covering and reporting prospects for business 
jn the way of building, roofing or general re- 
pairs. 


Retail Concern Will Rebuild Plant 

CHIPPEWA Faus, Wis., Aug. 11.—T. W. Wil- 
lenbockel, president of the Chippewa Lumber: 
& Coal Co. has announced that the plant of the 
company, Which was burned recently, will be 
rebuilt immediately. The office and main build- 
ing will be erected first, on the site of the old 
structure. It will be 56 by 104 feet, one story 
high, and of frame construction. Frame stor- 
age sheds for coal will be constructed to take 
the place of the concrete silos which were ruined 
by the fire. A new stock of lumber has been 
ordered and will arrive at the yards within a 
short time. 


A Good Form for Customers’ Checks 


Did you ever have a customer come into your 
yard and, after buying a jag of lumber, offer 
to give a check on some out of town bank? 
Of course, nine times out of ten, you do not have 
at hand checks for that particular bank. Then 
one of two things usually happens. Either the 


this formal statement confronting the signer he 
is not nearly so likely to issue a check that may 
come back later marked ‘‘no account’’ or ‘‘ not 
sufficient funds.’’ To do so would constitute 
getting goods under false pretences, and while 
the printed proviso of course would not stop a 
professional check artist from ‘‘doing his 
stuff,’’ it is effectual in heading off careless 
and irresponsible signers of checks. 

The Ferguson Lumber Co. has informed the 
AMERICAN LUMBERMAN that this check is prov- 
ing very convenient and satisfactory in actual 
use. 


Plans for Wood Hog Houses 


Probably the best advice that could be given 
today to the average farmer throughout the 
United States would be ‘‘Diversify.’’ To di- 
versify means to raise a variety of grains and 
livestock. Every proposal, therefore, that 
points the way to diversified farming is good 
for the farmer and good for the country as a 
whole. Because this is true the Exchange Saw- 
mills Sales Co., of Kansas City, Mo., is supply- 
ing retailers for local distribution booklets or 
bulletins on different branches of diversified 
farming. ‘‘ Poultry for Profit’’ is one, a notice 
of which appeared in the AMERICAN LUMBER- 
MAN some time ago. Another, just issued, is 
‘*Hogs for Profit.’’ In this booklet are shown 
plans for the ‘‘A’’ Type Hog House, the Half 
Monitor Hog House, the Esseco Farrowing 
House and the Esseo Individual Hog House. 

The ‘‘Hogs for Profit’’? booklet is supplied 





WRITE NAME OF BANK ON ABOVE LINE 


pP*” TO 
THE ORDER OF 


For value received I represent the 
above amount is on deposit in the 
said bank in my name, is free from 
claims and is subject to this check. 





ROGERS. ARK.. _ 


FERGUSON LUMBER CoO., 


ROGERS. ARKANSAS 


NAME __- ee ee 


LOCAL ADDRESS.__ 


ERC ET 


Do.LLarRs $s 








Above is reproduced a form of check which an Arkansas retailer finds very convenient in get- 


ting payment on the spot. 


customer asks you to charge the amount, or a 
check is improvised by drawing lines through 
one of your own checks and writing in the 
name of his bank. 

The first outcome is not very satisfactory, 
and the second is more or less of a bother. Per- 
haps the man is a pretty good customer, and 
you do not like to refuse his suggestion that 
the amount be put on the books, whereas if you 
had a blank cheek all ready to slap down in 
front of him, it would have been a cash deal. 

Then too, occasionally a stranger drops in 
and wants to pay for his material with a check 
on some outside bank. You can not very well 
ask him flatly whether he has money on deposit 
there, but at the same time you feel just a little 
bit shaky about the proposed transaction. 

All of these various situations can be met by 
heing prepared with a supply of blank checks, 
such as that used by the Ferguson Lumber Co., 
Rogers, Ark., reproduced on this page. 

This form has a number of excellent features. 
In the first place, it can be used for drawing 
cheeks on any bank, by writing in the name 
of the bank in the space provided. Second, it 
has the name and address of the payee prom- 
mently printed, saving the trouble of writing 
orstamping it thereon. Third, there is a space 
for the drawer of the check to write his address 
mmediately beneath his signature. But the 
strongest feature of all is the statement printed 
m small type in the lower left-hand corner, by 
Which the signer certifies that he has at least 
the amount of the cheek on deposit at the bank 
tamed, in his own name, free from claims and 
subject to the check. People sometimes are a 
little careless about drawing checks, but with 


It has a number of advantageous features 


by the Exchange Sawmills Sales Co. to dealers 
in quantities, with their names printed on the 
cover, at prices that make their distribution the 
best kind of advertising. Included for the 
dealer is a list of material, as well as a sort of 
market sheet entitled ‘‘ Evidence of More Pork 
Profits,’’? showing that hogs have ‘‘come back’? 
in price and profit. Imprint envelopes and re- 
turn postals make the sales promotion plan 
complete. Particulars may be obtained from 
the company. 


Small Decline in July Building 


July construction contracts in the 37 States 
east of the Rocky Mountains amounted to $515,- 
931,900, according to the F. W. Dodge Cor- 
poration, whose monthly compilation of con- 
tracts has just appeared. These States include 
about 91 percent of the total construction vol- 
ume of the country. The decline from June 
was only about $26,000,000 or a little less than 
5 percent. The decrease from July of last year 
was about $28,000,000, or just over 5 percent. 
Increases in the central West were largely re- 
sponsible for the moderate proportions of last 
month’s decline. 

The most important items in last month’s 
contract record were: $184,939,690, or 36 per- 
cent of all construction for residential build- 
ings; $111,448,200, or 21 percent, for public 
works and utilities; $62,764,400, or 12 percent, 
for industrial buildings; $67,219,400, or 13 per- 
cent, for commercial buildings; and $42,015,- 
800, or 8 percent, for educational buildings. 

New construction started in these 37 States 
during the past seven months has reached a 


total of $3,629,090,400, compared with $3,295,- 
729,200 for the first seven months of last year, 
an increase of 10 percent. At the end of June, 
the lead over last year was 13 percent. 

Contemplated new construction reported in 
July amounted to $672,773,000, being a de- 
crease of 17 percent from the amount reported 
in June and also a decrease of 6 percent from 
the amount reported in July of last year. 


‘*Nov Too BIG to handle a small order nor too 
little to handle a big order,’’ is an expressive 
phrase in an illustrated cireular recently issued 
by the Dixie Lumber Co., Birmingham, Ala. 


“Apron History in the Making”’’ 


Under the above caption E. C. Brown, man- 
ager mail sales and advertising, of the Allied 
Belting Co., Greenville, Ohio, in poetical form 
epitomizes trade conditions, as viewed by him, 
over a period of years. The Allied Belting 
Co. manufactures the well known Green Duck 
line of carpenter aprons. The verses follow: 


The old red flag is nothing new 

To the makers of “Green Duck.” 
’Twas flaunted several years before 
Its leaders saw it struck. 


Did you hear that recent rumble which ended in 
a thud? 
’Twas old king “Price” 
throne. 
All those who entered his domain he swore should 
eat his mud, 
But, oh Boy, how he pulled a bone! 


a-tumbling from his 


When first he found a lusty foe a-pulling out his 


props 
He merely smiled and said he’d get their goat. 
But when his faithful swarmed away a-licking of 
their chops 
He knew some “candy kid” had crossed his moat. 


Like little Ah Sid, the Chinese kid, 
When a bumble bee he got; 

Much to his surprise found “butterflies 
Are belly dam much hot!” 


And as these foes kept up the fight to crown their 
king, Fair Deal, 
He sent abroad his couriers with tempting, lur- 
ing bait; 
IIe mentioned Peace and Harmony for gain, or woe 
or weal. 
But all his blather was ignored and left within 
his gate. 
So down he came the other day with flaring posters 
spread 
A-warning all that still he is the King. 
He says, perforce, that as he ruled in terror and 
in dread, 
He's eating humble pie and low costs he’d now 
bring. 


Up stood a leader, thus he spoke: 

“To those who caused your fall. 

‘Green Duck,’ that brand of class and rank, 
Belongs our homage, all.” 


The King waxed warm; through door he shot 
And closed it with a slam. 

Hie named a California town,— 

I think ’twas Yuba Dam! 


Organize to Promote Home Building 


JACKSONVILLE, FLa., Aug. 9.—At a meeting 
held here a few days ago, ten of the largest 
lumber dealers in the city formed an associa- 
tion to supply a group fund for the purpose of 
putting out advertising and publicity to carry 
the message of ‘‘Better Homes for a Greater 
Jacksonville’? to the public. 

This campaign will have as its objective the 
building of better homes through the specifying 
and selection of better lumber and more reli- 
able lumber service. The advertising name 
of the group is ‘‘ Sterling Lumber Merchants of 
Jacksonville,’’ and its members are as follows: 
Dekle Lumber Co., Fretwell-Bessent Lumber Co., 
Jones Lumber Co., McCormick Lumber Co., 
Patterson Lumber Co., Peninsular Lumber Co., 
Putnam Lumber Co., Superior Lumber Co., Wil- 
son, Otwell & Cone (Inc.), and Denham-Foley 
Lumber Co. 


‘<THOSE WHO INSIST on good, honest stand- 
ards in the houses they build or buy not only 
benefit their families and themselves but per- 
form a broader service,’’ says John Gries, chief 
of the division of building and housing, De- 
partment of Commerce. ‘‘They help raise the 
quality of homes in the United States and pro- 
vide a sound basis for wider home ownership.’’ 
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National Production, Shipments and Orders 








WW HINGTON, D. C., Aug. 9 The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1926, July 31; 1925, sist 25— 1926 1925 1926 1925 1926 1925 
Southern Pime Association... ...cccecseccvncceneecs 66,133,415 68,240,189 68,228,468 72,252,280 68,046,902 74,086,200 
West Coast Lumbermen Asso ation ign tei 109,312,646 92,384,231 110,990,975 97,269,886 114,197,486 98,204,385 
Western Pine Manufacture! \s sociation 24,586,000 38,554,000 26,164,000 33,140,000 24,474,000 35,090,000 
California White & Sugar Vine Manufactures ‘ ition! 29,543,000 17,390,000 24,604,000 12,178,000 22,606,000 11,487,000 
tlifornia Redwood Association..........+6.. 7,103,000 6,879,000 8,206,000 6,003,000 5,973,000 7,080,000 
North Carolina Pine Association ohana a 7,152,152 8,185,045 6,973,110 10,2 271.689 5,100,603 8,360,149 
Northern Hemlock & Hardwood Manufacture! ssociation 3,819,000 4,003,000 3,745,000 2,146,000 3,226,000 2,017,000 
Northern Vine Manufacture! Association 9,951,200 11,947,200 12,341,800 9,238 000 7,916,000 10,619,000 
Total softwoods, one week............- 257,606,413 245,012,665 261,253,353 242 198 855 251,539,991 246,943,734 
Thirty weeks ended above dateo— 
Beumthere Pine ASSOCIA: coc csccciccdsovcsecess 2,173,804,858 2,342,961,394 2,237 ,793,131 2,279,378,646 2,224,090,133 2,267,831,099 
West Coast Lumbermen’'s Associ: ition sia asd .3,107 ,672.280 2,977, 174,918 3,208,655,703 3,123,312,795 3,265,580,466 3,075, 955,173 
Western Pine Manufacturers’ Association..............-+cee00ee8 9,049,000 935,362,000 905,601,000 901,842,000 951,297,000 $99,695,000 
California White & Sugar Pine Manufacturers’ Association..... 823,149,000 586, "O13 3,000 810,715,000 591,407,000 748,335,200 513,542,000 
California Redwood Association..... ihe Mactbiehee arian eae ake Kee 234,531,000 226,550,000 226,634,000 206,125,000 232,343,000 208, 051,000 
rn Cree ne Pere... pekecaeseteesceeckb se nenen a 230,526,154 252,012,471 242,801,354 248,735,356 187,804,684 194,093,267 
Northern Hemlock & Hardwood Manufacturers’ Association. 77,733,000 &%,213,000 89,452,000 76,402,000 79,647,000 61,352,000 
Northern Pine Manufacturers’ Association............. wae 240,915,300 289,722,000 274,588,200 253,374,500 267,960,000 237,489,000 
Total softwoods, thirty weeks....... ieawamineinedeeada ena 7,797 ,380,592 7,698, 908,783 7,996,240,388 7,680,577,297 Ws 957, 057,283 7,458, 008,539 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association 
RN I ae a iin A od ca ee WH aa LR Ree Cate Be weeded 1,961,000 2,782,000 4,241 ,000 2,976,000 209,000 3,695,000 
Thirty weeks Lense CObdee bees babe ehedessadewert 155,501,000 160,069,000 116,584,000 93,370,000 113" 543, '000 86,545,000 
Hardwood Manufacturers ’ Institute 
Ae Rear Vite eehire shee theews eens or ews aaa eens tS rere Tree .*, * errr. a —=—“i«C RO 
I WR so cn awd inter rete e eared bh ainekeb abet aewae eemous 545,219,803  ..... 540,646,441 ccc ceee 596,169,851 





Columbia River Shipments 


PORTLAND, Ore., Aug. 7.—Columbia 


tiver cargo shipments for July made an increase of 11,- 


826,343 feet over those for July of last year, Astoria shipments gaining 15,183,335 feet, and Port- 


land shipments decreasing by 3,356,992 feet. 


Foreign shipments from the river gained 12,594,- 


130 feet and Atlantic seaboard shipments gained 2,497,329 feet, while there was a falling off in 


3,265,416 feet. 
Information 


California shipments of 
bia River Loggers’ sureau: 


1926 


From From 
Astoria Portland 
TEE. sectereowas 43,938,483 13,74 ,000 
Atlantic seaboard .. ii 1,425,174 13,806,452 
Foreign 5,410,098 22,763,450 
84,775,755 50,408,902 


57,687,483 
29,321,626 
48,173,548 


35,182,657 


The following figures have been prepared by the Colum- 


ra 1925 - — 
From From 
Astoria Portland 
416.714.8909 14.238.000 
OSTT585 16,946,712 
12,997,936 22,581,182 


Total Total 

60,952,899 
26,824,207 
35,579,118 


69,590,420 53,765,804 





Census Bureau 


WASHINGTON, D. C., Aug. 9.- 

shingles, 

these being selected from the complete list. 
No. 1 Dimension, 


S1S1E, 2x4—16’ 
Southern Douglas 


pine fir 
OO SE eee $55.  w#eenenas 
Springfield, Mass. .......... , 55.00 $45.00 
Schenectady, N. Y........ ise ee 55.00 
Se SS. eee . 43.00 47.00 
Philadelphia, Pa. ......ccccces 40.00 50.00 
Shreveport, La M2ecckences Re 8060. dae ae 
ee Fe C—O errr 
SO” re 50.00 ..coe-e 
PeCCBwUrem, PR. cccccccvess lee 
NE ee een ee 8 8=—s a waees 
Columbus, Ohio ...............- a 6 anaes 
a” Ee 45.00 .....- 
WOCOPiOO, TOWER .cccccccccssene 45.00 45.00 
Pn CH. MR isttensaneesoene 46.50 46.50 
mem AMON, Tek. .ccccececs ae 86 Bees 
Ce ee eees Se. wowed 44.00 


Ca See, GO. wccccesecce sawwe 32.00 
PO ic. wwaneweweme> acakat 21.00 
Seattle, Wash. 20.00 


Delivered Prices 


-The Department of Commerce has secured through the bureau 
of the census the following prices per thousand for lumber and per 


hundred square feet for 


as the average paid July 1 by contractors for building materials delivered on the job, 


Flooring, 1x4” Shingles, ay ¥ 


Common 10 to 16’ Clear, 16”, 5 

Boards Southern Douglas 
1x6” pine fir Red 

No. 1 “C”’ e.g. No. 2 v.g. cedar Cypress 

$40.00 $100.00 $95.00 ey ead 
42.00 90.00 0.00 TT “eae 
41.00 a wcadaind ae ee 
41.00 100.00  ...... 6.00 $6.25 
50.00 |) Tt Of eas 
b4.u0 7 eer 7.50 6.80 
57.00 arr ae 6.60 
60.00 : | errr 5.75 6.50 
48.00 >. iar a pehecws 
50.00 105.00 85.00 et 80s tedrane 
50.00 7 ee a 86=s' nbbaine 
—— ; £éecaGe  <.6eards Se 80s ok sawn 
42.00 100.00 100,00 ia 
50.00 errors. —— 8  #aeean 
53.00 LO es 6.50 6.50 
42.00 115.00 75.00 a Kecduc 
—— 8 §=«igeeinwe 62.00 oar 0s Waeeén 
——— @8=—Ssfoipwetwwia 4.00 a = a wera 
oe 06€=8F owe aec 52.00 . ee 





. . 
California Redwood Data 
SAN FRANCISCO, CALIF., Aug. 7.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended July 31: 


-Redwood White- 

No. of Percent of wood 

mills Feet production Feet 
Production .... 15 7,109,000 100 1,112,000 
Shipments .... 15 &, 206,000 115 1,791,000 

Orders 

Received .... 15 5,793,000 81 1,158,000 
On hand..... 14 38,543,000 5,650,000 


Detailed Redwood Distribution for the Week 
Shipments Orders 


Northern California® ...... 3,888,000 2,766,000 
Southern California*® ...... 2,161,000 919,000 
MD oS ae ee oe 38,000 25,000 
Easter ee Pee ee 1,761,000 1,606,000 
si di a ian tad 358, 000 657,000 

IR pee dae ad cae 206, 000 5,973,000 


*North and south of the ee running through 
San Luis Obispo and Bakersfield. 

*Washington, Oregon, Nevada and Arizona. 

tAll other States and Canada. 





California Pine Sales 


San Francisco, Cauir., Aug. 7.—The follow- 
ing are sales of selected items of California 
pines as reported by the California White & 
Sugar Pine Manufacturers’ Association for 
week ended Aug. 7: 


California White Pine Douglas Fir 


‘f 4 24 C&better .... 15,000 
Nos. 1 & 2 clr. 339,060 ee DE ‘ : 
Cc select tweens 365,000 No. 3 clear.... 42,000 
D select....... 526,000 Common ...... 71,000 
No. 3 clear.... 358,000 Ties & timbers 101,000 


Dimension .... 431,000 
Mixed Pines 


1 19,000 
1,156,000 


Inch shop .. 
No. 1 shop.... 


No. 2 shop....2,030,000 Wo.1com..... 25,000 
No. 3 shop....1,099,000 No. 2 com... 626,000 
‘i Ms No. 3 com.....2,454,000 
White Fir No. 4 com..... 591,000 
C&better ..... 34,000 Timbers ...... 52,000 
No. 3 & btr., No. 1 dimen... $07,500 
| ae 172,000 Miscellaneous 
No. 4 com..... 55,000 Lath, pieces...2,177,000 
No. 1 dimen... 246,000 Australian .... 220,000 
No. 2 & btr., ML vtccavenece cee 
ae 220000 386s COGAP ccicccccs 137,000 





National Analysis 


‘ 


WASHINGTON, D. C., Aug. 9.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
July 31, orders and shipments being shown as 
percentages of production: 


During During 30 
Week Ended Wks. Ended 
July 31 July 31 


No. of Ship- Or-  Ship- Or- 


ASSOCIATIONS mills ments ders ments ders 


Southern Pine ...... 121 103 103 103 102 
ee Oe téees 108 102 104 103 105 
Western Pine ....... 26 106 100 100 105 
California Pines* .... 18 83 77 98 91 
California Redwood .. 15 115 84 97 99 
No. Carolina Pine.... 3 97 71 105 81 
N. Hem. & Hdwd..... 14 &4 90 107 96 
Northern Pine ...... 10 124 &0 114 111 
a ee eee eee 106 94 

All softwoods ..... 349 101 98 103 102 
N. Hem. & Hdwd.. 221 222 74 71 


Hdwd. Mfrs. Institute 114% 102 90 100 103 


All hardwoods... . coe 9S 95 97 
Soth softwoods and 
hardwoods ...... a 9S 102 101 


‘Units of production. 

*Based on pereent of cut in region. 

The report for the week ended July 24 in this 
department showed 371 mills and 120 units. 





North Carolina Pine 


NorFOLK, Va., Aug. 9.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-eight mills for the week 
ended July 31: 

Percent Percent Percent 
normal actual _ ship- 


Production— Feet output* output mente 
Normal . . 10,224,000 ach Re 
Aeteal 2... 6,914,769 68 aime 

Shipments 7,056,086 69 120 ea 

eee 4,933,603 48 71 70 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 


yAs compared with the preceding week, there 
was a decrease of 17 percent in orders; but that 
week there were reports from forty mills. 


Hardwood Barometer 


MEMPHIS, TENN., Aug. 10.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended July 31, one hundred sixty-nine 
units reporting, is as follows: 

Percent Percent Percent 
normal actual ship- 





Production *— Feet output output ments 
Normal (iden- 
tical mills) 28,674,000 scale 
Actual ..... 26,663,105 93 i 
Shipments? 28 1972: 264 98.3 105.8 
Orders— 
eee 25,505,653 8&9 95.7 90.5 


On hand end 
week .....158,191,409 
*Based on mill log scale. 
+Lumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 
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Northwest Cargo Shipments 


SEATTLE, WasH., Aug. 7.—Northwest cargo 
shipments for the first six months of 1926 
showed a gain of 26.5 percent over the totals 
for the first half of 1925. The largest gain, 40 
percent, was in the foreign movement—Japan, 
west coast of South America and Australia 
showing considerable inereases in their takings, 
while there were losses in shipments to the 
United Kingdom and Continent, Mexico and 
Central America, Egypt and unclassified. To- 
tal domestic cargo shipments gained 21 percent, 
those to the Atlantic coast showing an increase 
of 41.2 percent, and California shipments an 
increase of 4.5 percent, while shipments to other 
domestic destinations decreased 11.7 percent. 
Shipments from British Columbia made the 
largest gain, of 45 percent, Washington ship- 
ments increasing 27 percent, and Oregon, 17.1 
percent. Of the total cargo shipments, 78.8 per- 
cent were inspected by the Pacifie Lumber In- 
spection Bureau (Ine.), there being a gain of 
28.8 percent in the amount of lumber inspected. 
Detailed figures follow:, 





Shipments by Destinations 











DoMESTIC— 1926 1925 
DE Gehan wick 4,425,314 2,559,546 
Hawaiian Islands..... 36,463,942 43,542,024 
Panama Canal Zone... 2,130,087 1,209,021 
Philippine Islands 4,073,133 2,399,172 
eS ae 123,760 3,793,629 

47,216,236 53,503,392 

CE nk anssecwxs 837,298,411 800,913,551 
Atlantic coast ....... 1,038,367,889 735,135,599 
1,922,882,536 1,589,552,542 

ForEIGN— 
ee 126,357,369 88,486,012 
ee ree 12,330,379 9,735,103 
Central America ..... 69,248 434,558 
NE ca Whee wea ene 102,818,284 82,240,597 
ee ee 3,768,589 11,637,043 
BE nicae Kobeceve ss 4,467,810 2,348,063 
OS ES eee 488,202,144 276,601,125 
I a Sir a a da daa 5,642,122 9,117,920 
New Zealand ......... 12,330,977 10,188,881 
South America, east 

EEE ES ee 15,832,935 13,512,606 
South America, west 

OS REE EET 82,753,002 53,233,809 
South Sea Islands..... 4,712,361 2,051,867 
United Kingdom and 

Nera 43,966,459 91,446,185 
SS eee ee 21,259,171 7,399,861 
Unclassified ......... $51,345 3,055,600 











925,362,095 661,489,230 
- ererrrr ere Te 2,848,244,631 2,251,041,772 


Summary by Districts of Origin 

















DIsTRICT— Domestic Foreign 
British Columbia ..... 225,272,206 143,233,137 
Wet BOWE 6 cciscn ss 711,026,219 250,857,971 
Grays Harbor ........ 407,616,618 229,649,617 
Willapa Harbor ...... 67,474,622 12,386,957 
Columbia River ...... 366,242,443 267,523,584 
rrr 145,250,428 21,710,829 

eee sa 1,922,882,536 925,362,095 

Logs & bolts Total 

British Columbia ..... 87,772,428 456,277,771 
ST eae 12,011,463 973,895,653 
Grays Harbor ........ 26,312,327 663,578,562 
Willapa Harbor ...... 1,240,251 81,101,830 
Columbia River ...... 3,633,398 637,399,425 
Se De -widacmcawns 11,529,024 178,490,281 

eee ee 142,498,891 2,990,743,522 


There was also inspected 1,850,291 feet of 
poles and piling, and Japanese purchases of 
134,573,896 feet of logs and 7,924,995 feet of 
bolts. 








Oak Flooring Statistics 


The following are statisties for the week 
ended as shown and comparative periods: 


1926— Production Shipments Orders 
(i Ree 10,140,000 11,481,000 13,734,000 
eee hees 10,592,000 10,676,000 10,645,000 


Jan. 18 to July 31.290,534,000 277,395,000 269,791,000 
1925— 

Jan. 19 to Aug. 1.270,992,000 273,727,000 272,003,000 
The figures for Jan. 18 to July 31, 1926, com- 

Pare as follows with those for the period Jan. 

19 to Aug. 1, 1925: Production, 7 percent in- 

crease; shipments, 1 percent increase; orders, 1 

Percent decrease. 


Percentages of Thicknesses, Week July 31 


” 34 “w” %” tf, ” 

POOGUCHION «0.00000. i 19 6 3 

Shipments ........... 72 17 6 5 
EEA 17 16 5 2 





The West Coast Review 


SEATTLE, WasuH., Aug. 7.—For the week 
ended July 31, 108 mills report as follows to 
the West Coast Lumbermen’s Association: 


Feet 


Production ...109,312,646 





Shipments ...110,990,975 2% above production 
err 114,197,486 1% above production 
Shipments— 
Water delivery: Feet Feet 

NINO a acca 6b Sip te Bowe 34,957,428 

Re Salad ig eraiere rill pened nd 12,974,359 

OES WERE CRG Pec vide scnetvesavrse 47,931,787 
SETI. arak a's end Gina a tie eo paw eae 56,679,249 
NE © i obey dda a 0 6 naamaea abil 6,379,939 

Os MOTE: ko occ ici vckea scene 110,990,975 

New business— 
Water delivery: 

I di x: stein Gm bare 41,707,163 

So MES Aen anes 10,214,027 

OCNE WROEE CORT) dic conickeéascsvaens 51,921,190 
SE AIT, coke tara ont wren win wa ki klekh wm aobcenee 55,896,357 
DE. SadpeWteen dbaekde a denke pace weceon 6,379,939 

Total new business.........-...... 114,197,486 

Unfilled orders— 
er re ere 176,362,620 
SEE. SiN cwilelemusGund hiwcnaliiua ne ace 135,313,828 
I is eractesd waa ene cnticatatie Soe 139,710,569 

TOCA) wnBled GrGerGsc...ccccctccocses 451,387,017 





Western Pine Summary 


PORTLAND, OreE., Aug. 7.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 31 from 
thirty-eight member mills: 


—Percent of— 
Ship- 


Production— Cars+ Feet Output ments 
Se ee ee wc» oe ae 
Fin. MOE SOMUGOOD  sccee veces 

Shipments (car).1,450 37,700,000)  .....  ..... 
Local deliveries... SE souse 8 8=«emare 


Total shipments... 38,390,000 108.24 ..... 
Orders— 

Canceled .... 38 DE, ean <ciacian 

Booked (car).1,291 33,566,000 ..... °° ..... 

ee ene Pe wee wake 

Total orders. .... 34,256,000 103.41 110.77 


On hand end 
ee 4,259 110,734,000 
*Car basis is 26,000 feet. 


Bookings for the week by thirty-six identical 
mills were 91.88 percent of those for the previous 
week, showing a decrease of 2,860,000 feet. 

During the week production was 104 percent; 
shipments, 113 percent, and orders, 101 percent of 
normal. Average for the corresponding weeks of 
the last four years were as follows: Production, 
108 percent ; shipments, 86 percent ; orders, 95 per- 
cent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so seasonal 
that, during two winter months, actual production 
amounted to only 53 percent of normal, while dur- 
ing two peak summer months the production in- 
creased to 114 percent of normal. 





Southern Pine Barometer 


NEW ORLEANS, La., Aug. 9.—For the week 
ended Aug. 6, Friday, one hundred twenty-one 
mills report as follows to the Southern Pine 
Association: 

Percent Percent 
normal actual 


Production— Cars* Feet output output 
Normal 75,845,159 pura.  <etacee 
Actual na 67,857,883 89.47 ..... 

Shipments*® ... 3,270 65,968,980 86.98 97.22 

Orders— 

Received*® .. 3,399 68,571,426 90.41 101.05 


On hand end 

weekt ...11,472 231,436,128 hhc, tiene 
+Basis for carload is June average, 20,174 feet. 

tOrders on hand showed an increase of 1.14 
percent, or 2,602,466 feet; the same number of 
mills contributed to previous report. 

*Orders were 103.94 percent of shipments. 

Of the 115 mills reporting running time, 21 
worked overtime; 56, full time; 1, one day; 3, 
two days; 1, three days; 4, four days; 3, five 
days, and 26, five and one-half days. 





Art Gallery to House Treasures 


MINNEAPOLIS, MINN., Aug. 10.—With only 
finishing touches needed to complete the 
$300,000 art gallery to be presented to the 
citizens of Minneapolis by T. B. Walker, pio- 
neer lumberman, pictures are being moved to 
the main galleries and work of hanging and 
installing other works of art is under way. 

The formal opening is to take place in the 
fall. Mr. Walker arranged to have this building 
constructed especially to house his art collee- 
tions, gathered through a lifetime of search 
and study. Work on the structure was begun 
in the spring of 1925. 

Mr. Walker, who always had made his home 
in Minneapolis during the days of his lumber- 
ing activities, announced at the time the con- 
struction was started that he proposed to make 
this building a lasting gift to the people of the 
city in which he garnered his riches. It is 
located in the very center of the city, at a com- 
manding place overlooking the Parade grounds, 

Mr. Walker first offered his collection to the 
city of Minneapolis on condition that the city 
build a museum to house it. No agreement 
was reached, however, and in November, 1924, a 
corporation was formed and plans for erecting a 
museum were considered. In 1925 plans for the 
building were drawn. Work on the founda- 
tion was begun immediately. Later the contract 
for construction of the main building was let. 

The building is in Venetian style, with fluted 
columns, the design depending upon soft lines 
and shadows for effectiveness. Two large orna- 
mental lamps are installed on the granite steps. 
With some interior work still to be done, the 
building should be completed and ready for 
opening in the fall, according to the architects. 

A large lobby is the outstanding feature of 
the building. It is finished in marble, with a 
broad, ornamental stairway leading to the see- 
ond floor. Around the central lobby are the 
galleries, in which pictures now are being in- 
stalled. An ornamental bronze handrail has 
been designed to extend around the baleony 
from the stairway, and marble columns, fluted 
to harmonize with the exterior, surround the 
lobby well. 

The galleries themselves are plain, designed 
to form only a background for the paintings and 
other works of art. Wall trims are of poly- 
chrome terra cotta and window sash are of 
steel, while the walls themselves are of tapestry 
brick. 

Especial attention has been paid to lighting. 
Mr. Walker, himself, has taken great interest 
in the details of the plans. Skylights have 
been installed which provide a maximum of 
daylight. 


Fall Laboratory Courses Announced 


Mapison, Wis., Aug. 10.—Courses in gluing, 
boxing and erating and kiln drying of wood 
at the Forest Produets Laboratory will be 
repeated starting Sept. 13 and Sept. 20, the 
Forest Service announces. Three fall courses 
in the gluing, boxing and erating and kiln 
drying will start Sept. 13. The one week 
course in boxing and crating and the two weeks’ 
course in kiln drying will start on Sept. 20. The 
fall classes will be limited to fifteen in the 
glue course, eighteen in the kiln drying course 
and twenty in the boxing and crating course. 
Enrollments are being received for all three 
courses, 

SPREE AAEAAE 

THAT SoutH AMERICA is devoting consider- 
able study to reforestation is shown by the fact 
that Argentina has sent Ing. Luis E. Fablet, 
jefe De Bosques Y. Yerbales, which means 
‘<Forester of the Argentine Republic’’ on a 
trip during which he will visit most of the 
European nations that have developed refores- 
tation policies. His headquarters are in Buenos 
Aires. In July Ing. Luis E. Fablet was in 
Sweden, where he was making a detailed study 
of the methods of producing rapid forest growth 
that are in vogue in that country. 
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Demand tor Hardwoods Increasing 


July Volume Well Maintained 


CoLumbus, Oulo, Aug. 9.—While August is 
usually the dullest month of the year, sales have 
been holding up quite well so far in the hard 
wood trade. The volume is equal to that of 
July or June, and is well distributed as between 
! Factories are 
Furniture coneerns 


retailers and industrial concerns. 
buying their current wants. 
are the best customers, following successful mid 
Automobile and musical instru 
ment plants are also taking in a fair amount 
of stock. 
tomers, absorbing low grades. 


season sales, 


Box fuctories continue as steady cus 
Retail stocks 
are not large, and with considerable activity in 
building dealers are coming into the market to 
replenish. Their policy is hand to mouth buy 
ing. 

Southern pine trade is somewhat quiet and 
spotty. While the tendency is toward weak 
ness in many items, still some strength is de- 
veloping in finish, siding and ceiling. Dimen- 
sion and boards are rather weak and irregular. 
Retailers are buying only what is necessary to 
replenish stocks. One of the best features of 
the trade is the continued activity in building 
operations. 

i. B. Pryor, sales manager W. M. Ritter 
Lumber Co., has returned from a trip to Phil- 
adelphia, where he visited the eastern sales of 
fice. Mr. Pryor foresees a better business start- 
ing Sept. 1 and believes tlrat fall trade will show 
a marked increase over the present volume. 

J. KH. MeNally, head of the J. E. MeNally 
Lumber Co., a retail concern, left early in Au 
gust on a vacation trip to Michigan. 


Auto Makers Order Ahead 

say City, Micu., Aug. 10.—The volume of 
hardwood orders and shipments continues in ex- 
cess of production, and therefore desirable stocks 
have been further reduced. The demand is 
largely for the No. 1 common and better grades, 
and as a consequence prices on these items are 
firmer, In some instances, mills are demanding 
higher prices for these desirable items. Hard 
maple is enjoying the most active demand, with 
soft elm and birch moving quite freely. For the 
first time in several months, the automobile 
body interests are placing contracts for their 
future requirements. As a result, the manufac- 
turers are inclined to view the future with more 
encouragement, and prices are generally very 
firm. The maple flooring industry is still oper 
ating under unsatisfactory conditions, although 
the demand has been considerably better in the 
last week. The policy of curtailment in produc- 
tion is being followed generally, and as a con- 
sequence surplus stocks are being reduced some 
what. 


Trade Becoming More Active 

LOUISVILLE, Ky., Aug. 9.—The hardwood 
market continues in good shape, with demand 
active, production somewhat larger, dry stocks 
limited, and movement more general than for 
some time. The furniture trade is buying much 
better than it was, the building trades are 
active, oak is moving freely to flooring plants, 
core stock for veneered panels is aetive, and 
there is a good general demand for gum, oak, 
poplar, with better demand on cypress, and 
scattered demand on walnut, cottonwood, maple 
and other items. Kilns are being kept very 
busy, showing that consumers are in need of 
dry stock and need dry material for immediate 
use in delivery. Indications are that the six 
months will close well. Some houses reported 
July the best month of the year so far. 

Prices are steady, following being earlot quo- 
tations on inch stock f. o. b. Louisville: Poplar, 
FAS, $100; common, $50: saps and selects, 
$70. Walnut, FAS, $215; selects, $145; No. 1 


; 


common, $90; No. 2, $45. Ash, $90 and $50. 
Cottonwood, $55 and $38. Chestnut, $90 and 
$50. Gum, quartered red, $100 and $58; plain 
red, $95 and $54; quartered sap, $60 and $45; 
plain sap, $54 and $41. Oak, plain red, $90 and 
$57; plain white, $95 and $60; quartered red, 
$100 and $65; quartered white, $125 and $70. 

Judge Henry 8S. Barker, of the circuit court, 
Louisville, has named Thomas Wright, commis- 
sioner of the court, to stencil with a substitute 
union label the millwork production of the An- 
derson Manufacturing Co., Louisville, which 
has an unexpired contract with the carpenters 
and joiners’ union. The stencil was taken up 
by the union while officials were away. The 
company was given the right by the court to 
use a substitute. 

William P. Castleman, of the creosoting de- 
partment of W. P. Brown & Sons Lumber Co., 
is spending a few days in St. Louis. Preston 
Joyes, treasurer of the company, is back from 
a trip to Indianapolis. 

Hoyt Gamble, Gamble Bros., Louisville, sailed 
Saturday from New York, for a summer in 
Kurope, being accompanied by Mrs. Gamble. 

R. R. May, May Hardwood Co., Louisville, is 
spending a couple of days in Toronto, Ont., in 
connection with the purchase and sale of a large 
block of Canadian bireh. 

C. S. Willett, W. R. Willett Lumber Co., has 
left Louisville for a vacation with his family 
in Michigan. He had planned to leave earlier in 
the month, but last week his wife’s mother, Mrs. 
Garnett Munn, died. 

C. T. Lanham, of the Lanham Hardwood 
Flooring Co., who has spent the summer in 
Kurope with his wife and brother, Ben Lan- 
ham, jr., will return to New York about the 
middle of August. 

Col. E. V. Knight, New Albany Veneering 
Co., and Naveo Hardwood Co., New Albany, 
Ind., has been named a member of the National 
Committee on Wood Utilization. 


Market Improvement Continues 


Macon, Ga., Aug. 9.—Flooring concerns also 
have made liberal purchases of oak in this ter- 
ritory during the week. No. 1 common sap gum 
was practically cleaned up at $33 and $35, 
There is a good demand for FAS sap gum. Pre- 
vailing prices have been $50 to $53 for 4/4 
FAS, milled. There has been marked improve- 
ment in the hardwood lumber market throughout 
this territory for the last three weeks. The 
movement, especially to the eastern markets and 
to the middle West, is heavy. Export business 
is still below normal. Trim continues in big 
demand. 


Notes of Baltimore Trade 


BALTIMORE, Mp., Aug. 9.—Two more steam- 
ers are on the way to eastern depots of the 
Weyerhaeuser Timber Co. One brings about 
6,500,000 feet to Baltimore, and the other is 
headed for Portsmouth, with a cargo of about 
the same size. A shipment of about 600,000 
feet of Pacifie coast fir is reported on the way 
for the Ryland & Brooks Lumber Co., wholesale. 

Francis K. Read, of the Ryland & Brooks 
Lumber Co., is making an automobile tour 
through the Carolinas and Georgia, looking up 
stocks of lumber to cover orders booked of late. 

Luther M. R. Willis, who has beeome vice 
president of T. J. Shryock & Co. and secretary 
and treasurer of William D. Gill & Son, is also 
president of William C, Scherer & Co., sash and 
door manufacturers and jobbers, and is legal 
counsel for the J. L. Gilbert & Bro. Lumber Co. 
Mr. Willis fell into these duties and responsi- 
hilities by inheritance largely. The importance 
of his place in the lumber trade indicates that 
his services have been of great value. 


Motor Plants Quite Active 


DETROIT, Micu., Aug. 9.—The outlook for 
hardwood buying in the automotive industry jis 
considerably improved. Leading motor compa. 
nies are swinging through August with heayy 
production schedules. Oldsmobile, Oakland, 
Buick and Cadillae divisions of General Motors 
are carrying out good schedules on new models, 
The manufacturing plans of Chevrolet for this 
month call for 75,000 cars, representing an in- 
crease of 20,000 units over output of last month, 
The Hudson Motor Co. is planning to produce 
about 21,000 cars during August. Dodge and 
Ford also are maintaining large schedules, with 
an improvement in sales very much in evidence 
in the agricultural sections. While some reces- 
sion in automobile production is expected during 
the latter part of this year, there is every indi- 
cation that a new high production record will be 
established in 1926. Output during recent years 
has closely followed the ratio of 53 percent of 
business during the first six months, and 47 per- 
cent during the last two quarters. <A _ similar 
ratio is expected this year. According to present 
prospects, nearly 5,000,000 motor vehicles will 
be produced in 1926. Production for the first 
half of this year was about 2,450,000. 


The wholesale market in softwoods continues 
to show strength as to common items. Fairly 
good business is reported in retail yards, but 
buying by retailers is not in large volume. 


Furniture Plants Stock Gum 


CINCINNATI, OHIO, Aug. 9.—Purchases of 
plain common sap gum by furniture factories 
of the Michigan territory, and by factories of 
Cincinnati district, have been the feature of 
the hardwood lumber trade this week. Whole- 
salers report that khetween 5,000,000 and 6,000,- 
000 feet of gum has been purchased by Michi- 
gan factories for fall delivery at around $45 
for sap. These were the largest purchases of 
gum made in this section for many months, and 
is earlier buying than has been customary. 
Prices are f. o. b. Grand Rapids, delivery 
through the fall months. One reason for the 
early purchases is that several items of sap 
gum are scarce, and furniture makers want to 
be assured of their supplies before a price ad- 
vance is made. Other hardwoods are compara- 
tively quiet and buying is on a hand-to-mouth 
basis. Automobile and body makers are tak- 
ing small lots of elm, ash and maple, but little 
future buying is being done. Casket manuface- 
turers are taking on larger supplies of chestnut 
and poplar. The disposition of buyers seems 
to be to take odd lots and not to make any 
attempt to earry large stocks. Oak and walnut 
are quiet. This is especially the case in the 
export market. Export inquiry during the last 
ten days has shown a marked spurt, however. 
Buyers of oak still have a disposition to demand 
concessions. For the last two weeks these buy 
ers have held off the market except when they 
could get a bargain. Oak flooring and siding 
has been in fair demand but other items have 
been dull. Prices of all hardwoods are steady. 

R. V. Kemble, of the J. H. Leavenworth & 
Sons Co., Greenville, Miss., was in the city this 
week, 


News from Buffalo Market 


BuFFra.o, N. Y., Aug. 10.—C. W. Bodge goes 
this week to Boston, which he will make the 
center of his summer vacation tour. Speaking 
of the encroachments of worthless and even 
dangerous substitutes for lumber that are com- 
ing on the market, Mr. Bodge said lately that 
some of them were so combustible that they 
were not much but tinder. He had known otf 
a car of asphalt shingles, which were commonly 


For Current Market Prices on Hardwoods See Pages 93 and 94 
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urniture and Auto Factories Buying 


regarded as not combustible 
and being destroyed. 

A. A. Mason and R. E. Fairchild have spent 
considerable time this week and last in connec- 
tion with the two tournaments of the Interna- 
tional and National Bowling-on-the-Green As- 
gociations, which were held on the Buffalo 
green. The international trophy was won by a 
team to which Mr. Fairchild belonged. At the 
end of this week Mr. Mason goes on a short 
trip to the Adirondacks. 


at all, taking fire 


Taylor & Crate have started up their hard- 
wood sawmill in the Sunflower district of Mis- 
sissippi, which has been down for some time, 
partly on account of the light demand for lum- 
* x, They find the outlook sufficiently improved 
to warrant resumption of mill activity. 


(. W. Betts returned late last week from his 
vacation, during which he toured the country 
all the way from Cape Cod to Asbury Park, N. 
J., driving his car about 1,650 miles. 

I. N. Stewart, who used to be a Buffalo lum- 
ber man, then for several years treasurer of 
the city, but now a resident of Charleston, W. 
Va., passed through the city last week on a 
visit to Canadian friends. 


Gum Prices Ruling Higher 

WARREN, ArK., Aug. 9.—Demand for hard- 
woods this week, especially sap and red gum, 
has been better than it was last week. Prices on 
gum are ruling higher. Demand for oak items 
continues hardly sufficient to hold prices firm. 
Some oak car stock is moving at prices not 
good enough to justify mills cutting the unde- 
sirable sizes wanted. Production this week has 
been continued on the 55-hour basis. Shipments 
have been somewhat retarded by wet stocks on 
yards. Stocks of gum are getting low, those of 
oak are increasing. Hardwood flooring is mov- 
ing at prices that are only fairly satisfactory. 
Gum and oak trim are moving in small quan 
tities at good prices. The log market is quiet. 
Labor is plentiful and car supply adequate. 


Market Has Better Tone 

EVANSVILLE, IND., Aug. 9.—There has been 
a slight improvement in hardwood trade during 
the last week or so. Manufacturers and whole- 
salers say there is a little better tone to the 
market, and that prices on certain items are 
tending to advance. Stocks are normal in some 
Instances, although a few items are reported 
rather scarce. The staffs of many of the ‘hard- 
wood concerns are badly broken, due to vaea- 
tions, while m: iny large southern mills are 
closed down for repairs, so that August produc- 
tion will be somewhat curtailed. Furniture man- 
ufacturers at both Tell City and Jasper, Ind., 
are quite optimistic. They secured a number of 
large orders from the midsummer markets in 
Chicago and Grand Rapids. Furniture trade is 
4 little better. Some plants are being operated 
steadily and have been in the market for a fair 
amount of lumber. Refrigerator plants also 
are buying quite liberally, as well as makers of 
musical instruments. Veneer manufacturers re 
port a fairly good trade and many of the plants 
are being operated on steady time. Demand 
for vehicles has inereased to such an extent that 
me wagon plants are making arrangements 
'o increase their working forces. Stave man 
ufacturers in western and northern Kentue ky 
report that their trade has been only fair dur- 
ng the last three months. There have been 
some inquiries here of late for lumber for ex- 
port, but not much improvement in the export 
trade. Gum is in fair demand now, and poplar 
18 moving better than it has been. Plain oak 
13 In fair ¢ call, while quartered white oak is not 
*O active. Ash, maple, elm, cottonwood and 
chestnut have improved somewhat during the 


las wie : s . : 
Ast week. Logs continue to arrive in liberal 
quantities, 





Sap Gum Leads Market 

JACKSONVILLE, FLA., Aug. 9.—Strengthening 
of better grades of sap gum has been the only 
notable occurrence of a rather dull week. There 
has arisen a steady demand for FAS and No. 1 
sap gum, which is quickly taking up all avail- 
able ‘supplies. The mills are cutting very little 
stock and earrying little. FAS red gum have 
shown some improvement. No. 1 common is 
rather sluggish. The biggest problem is to get 
rid of the accumulation of No. 2 common which 
is not moving very fast, though there is some 
movement to the box manufacturers. 

Oak is moving slowly. The eastern market is 
making a slight demand for FAS, while the 
furniture trade is using some No. 1 common. 
The oak flooring manufacturers are buying very 
little stock. Their demand is mostly for No. 1] 
common and No. 2 common, as they use No. 3 
common only — the mills are willing to 
separate the No. 3A, and No, 3B. The No, 3B 
entails too much cutting and develops too many 
short lengths. Poplar is moving fairly well, 

J. H. Rush, of the Lyndhurst Lumber Corpo- 

















This little playhouse, nearly full ceiling height 

in size, was built by an officer of the Hawkeye 

Lumter §& Coal Co., Cedar Rapids, Iowa, for 

his children. It attracted much attention from 

outsiders and resulted in the Hawkeye company 

securing orders for the building of several of 
the playhouses for other folks 





ration, Lumber City, Ga., was in Jacksonville 
last week. Mr. Rush says that his mill will soon 
again be in operation as he has about cleaned 
out his stock and demand for hardwoods seems 
to be improving. 


Fall Demand Is Beginning 

ELKINS, W. Va., Aug. 9.—Lumber producers 
in West Virginia find hardwood demand a little 
better. The improvement is most marked as to 
sound-wormy chestnut. Low grades of other 
hardwoods are moving a little more freely. Im 
provement is attributed in part at least to the 
beginning of fall buying, which is making its 
appearance about thirty days earlier than usual. 
There has been no stiffening of prices, owing to 
the larger production in recent months at a time 
when demand has been at low ebb, and even 
now production is still in excess of market re 
quirements. Flooring demand is fairly active, 
and there is a well sustained demand for tele 
phone poles. More inquiries are also being re 
ceived for mine materials, as mining operations 
become extensive in northern West Vir- 
ginia because of a better demand for coal. 

Faced with a rapidly increasing business 
which is already taxing its facilities, the Glade 
Cre ek Coal & Lumber Co. has put on another shift 
of about one hundred and fifty men. This com- 
pany is operating a large tract of virgin timber 


more 


in the Richmond district, Raleigh County, West 
Virginia, and is turning out an enormous output 
of hardwood lumber, staves and other byprod- 
ucts. T. F. Martin, general superintendent, was 
formerly with the Moon Lumber Co., of Braxton 
County. 


Further Price Advances Foreseen 


MEMPHIS, TENN., Aug. 10.—With steady de- 
mand for hardwoods, and production running 
about three percent behind normal for this 
time of year, sellers are more than optimistic. 
Some are withholding their stock. Wholesalers 
report a general trend upward of prices. Some 
items are still lagging a little behind, but the 
popular items are bringing higher prices from 
week to week. Demand for sap gum is le: uding. 
Inch FAS is moving rapidly, and there is an 
exceedingly good demand for No. 1 common and 
selects. Prices on these items have advanced 
recently. Sales reports of the Hardwood Manu- 
facturers’ Institute for the week ended Aug. 3 
show sales of more than a million feet of FAS 
and more than 2,000,000 feet of No. 1 common 
and selects. Prices of other hardwood items 
are beginning to move upward as demand in- 
creases. The only thing that can possibly hurt 
the hardwood market is heavy production, which 
is not probable. Logging conditions are ideal 
and log prices remain unchanged. 

Demand is coming from the three big groups 
—automobile, furniture and building trades. 
These buyers are aware that prices are sure to 
advance and they are getting in the market for 
their fall needs. Economic experts are urging 
their clients to place orders now for hardwoods 
for their fall needs, as prices will be higher. 
Such advice will be sure to bring a new flood of 
orders to the southern market and will result 
in higher prices. Reports of shipments abroad 
for July show that the export trade is about 
holding its own, though August is vacation time 
in Kurope. Logging conditions are ideal and 
prices remain unchanged. 

C. W. Hyde, president Hyde Lumber Co., 
accompanied by his wife and daughter, sailed 
on the Columbus today from New York for a 
sixty to ninety days’ tour of England and the 
Continent. The trip is for pleasure, but a few 
foreign connections may be visited by Mr. Hyde. 

Walker L. Wellford, president Chickasaw 
Weods Products Co., and W. H. Mathews, presi- 
dent Forest Products Chemical Co., this city, 
have been appointed by Secretary Hoover to 
serve on the National Committee on Wood 
Utilization. 


Southwestern enieed Club Meets 


[Special telegram to AMERICAN LUMBERMAN] 

NEW OrLEANS, LA., Aug. 11.—The August 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club, held at the Roosevelt Hotel to- 
day, drew a light attendance, running true to 
midsummer form, but proved an interesting and 
enjoyable session. In President W. J. Stebbins’ 
absence, W. Brown Morgan presided, gracefully 
leading the attack on the club luncheon and the 
roundtable discussion that followed. 

Reports on current operating conditions va- 
ried considerably with the territories repre- 
sented, In the Alexandria district, for exam- 
ple, prolonged dry weather has so facilitated 
logging that some of the mills are said to be 
offering their oversupply for sale and a sort of 
embargo has been laid on further log receipts 
for the time being. It appears that in other 
districts the mills generally are well supplied 
with logs, but one or two operations reported 
only a few days’ supply. Production showed 
like variations, several mills being reported 
closed down, whereas the majority of those rep- 
resented are operating full time. Labor seems 
in general to be in ample supply, stocks as a 
general thing not far from normal save where 
the mills shut down have heavily reduced their 
stocks by sales. Individual percentages of sea- 
soned stock likewise varied considerably, but the 
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summary indieated dry stocks subnormal, while 
one operator reported 80 percent of his avail- 
able dry stock sold. 

Comment on market conditions and outlook 
was more cheerful than at the last preceding 
Given a normal volume of rainfall 
during the fall and winter, one speaker pre 


session. 


dieted, and the southern hardwood industry will 


be ‘sitting pretty’’ before a great while. Al 
though the mill order files are suffering from 


congestion at present, business was pronounced 
of encouraging volume, the call for sap gum 
being cited as remarkably good. 

Reports that some of the mills are selling 
tupelo in the log developed the information that 
the veneer plants are enjoying an unusually 
prosperous season. Demand for their product 
was reported almost unprecedentedly keen, This 
was cited in explanation of the mill sales of 
tupelo in the log. 

Mr. Morgan called attention to recent tests of 
wood and steel automobile bodies by the Gen 
eral Motors Corporation, which resulted in favor 


of the use of wood in body construction. Guy 
H. Mallam said he had been told of a supple- 
mentary test, very recently conducted at the 
insistence of the steel interests, which con- 
firmed and emphasized the superiority of wood 
over all-steel body construction. 

V. H. Sonderegger talked on selective logging 
as practiced at several Louisiana mills under 
supervision of his firm. No trees are felled 
unless their logs will better than ‘‘ pay their 
way’? to the mills under current conditions. 
Where the first two logs will cut the requisite 
percentage of clear lumber, the third log may 
be left in the woods; but where the trees will 
not furnish that requisite percentage, they are 
left stunding. It is planned to log the tracts 
again in about ten years. Where the timber 
has been thinned out, the trees grow at the 
rate of one-half inch annually and during the 
ten-year interval will add from four and one- 
half to five and one-half inches to their diam- 
eter. The volume growth is estimated at from 
9 percent to 15 pereent. It is confidently be- 


lieved that the profits realizable from they 
Jater will fully justify going back after them, 

Mr. Sonderegger also presented figures he 
had prepared for the New Orleans Association 
of Commerce, as chairman of its forest utiliza. 
tion committee. That committee is working to 
secure the location of additional woodworking 
factories in New Orleans particularly and over 
the South in general. His compilations, from 
the census bureau statistics of 1924, the latest 
available, showed the annual timber and lumber 
production from four States easily accessible to 
New Orleans—Louisiana, Mississippi, Texas and 
Arkansas. This four State region, according to 
his figures, produced in that year 37 percent of 
the total national output of oak, 72 percent of 
the red gum, 10 percent of the yellow poplar, 
70 percent of the tupelo, 21 percent of the elm, 
$3 percent of the ash, 46 percent of the cotton. 
wood, 27 percent of the hickory, 49 percent of 
the sycamore, 4 percent of the pine, 47 percent 
of the cypress, and 5 percent of the ‘‘ miseella- 
neous’’ woods. 
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The Fitness of Things Spells “Wood” 


What a Woman Thinks of Substitutes 


Mankind naturally prefers wood. That is instinctive and 
all-prevalent. Proof of it lies in the fact that women, who 
retain much more of the primitive instincts of the race than 
men do, invariably shrink from every substitute until per- 
suaded by superior logic, or superior eloquence, that they are 
mistaken. 

As an instance of this consider the wood bed. Every woman 
loves a wood bed and it took years and years of intensive 
salesmanship to put the metal bed over. Then after a few 
years the wood bed again took its place where it belongs, the 
first favorite in all homes 
of taste. The only argu- 


desirable, but she will always dislike it and never will she 
choose it for the second house she builds. I, being a woman, 
am quite willing to lay a bet on that! 

To a woman of taste there is something appalling about 
the uniform, deadly ugliness of modern city roofs. Riding 
about town on an elevated railway she sees the dismal monot- 
ony of drear, dead, black lines, broken here and there by a 
mournful attempt to add a little color by cheap imitation of 
stained shingles or the like and the corners of her mouth droop 
more and more and her eyes close to shut out the depressing 

hideousness of the great 





ment that could have ef- 
fected the substitution was 
that which appeals to all 


women almost equally 
with the argument of 
beauty—that of  sanita- 


tion. The untruthful as- 
sertion that wood breeds 
vermin was probably the 
only thing that would have 
put the metal bed into 
thousands of homes where 
grim necessity did not de- 
mand a cheap material. 
When that argument 
proved untrue, as it soon 
did when the metal beds 
were found to contain nu- 
merous nests of vermin, 








city. When by chance she 
sees the lovely, crinkly line 
of an old shingle roof, or a 
bit of one through a worn 
covering, what an unex- 
pected break in the monot- 
ony and how perky those 
uneven and aged shingles 
look! Of course they must 
be old, for alas, in modern 
cities they have not been 
put on in later years. 

Just for an example of 
the fitness of things, here 
is a picture of one of those 
picturesque log cabins still 
used as habitations in the 
mountains of the South. 
This one was built more 








as happy apparently in the 

steel springs as in the wooden interstices, and when the 
vacuum cleaner made it possible to keep every inch of the 
furniture absolutely free from dust, the metal bed was 
promptly ousted from favor and now holds a place only in 
hotels and cheaper boarding houses where “washability” is the 
prime consideration. 

So, too, woman instinctively shrinks from the idea of metal 
sash. She is almost horrified—that word is not too strong— 
at the first sight of a steel window frame. And the feeling 
and sound of a metal door send a chill down her spine. She 
misses the mellow beauty of the wood, which can never be 
imitated, the homely feel of it, the noiselessness of it, and she 
never will learn to love its substitute. She may be over-per- 
suaded by oily-tongued salesmanship and array of figures 
that a substitute is more durable, cheaper or otherwise more 


than 150 years ago, by the 
great great grandfather of 
the man who lives in it, up in the Great Smoky Mountains 
in east Tennessee. It is primitive, bare, unadorned—but how 
lovely, how staunch and how homelike it seems even to the eye 
that notes the absence of all modern convenience! Compare 
it with the galvanized iron or tar-paper shack that the western 
prairies know in a similar condition of life. Both show ex- 
treme poverty, lack of ambition, indifference to modern ideas 
of convenience—but one fits into the landscape beautifully, as 
if it were a natural growth and will stand there perhaps an- 
other hundred years as strong and beautiful as it is today. 
The other like an ugly wart destroys the beauty of the land- 
scape and in a few years at the most will have been left a 
desolate heap of scrap iron, or nothing at all, to mark what 
was once the site of a home. One is of nature’s own building 
materials; the other man’s ugliest achievement. 
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American Lumberman House Plan No. 133 





This week’s plan and il- 
ystration show a residence 
which, while it can be 
built at moderate cost, 
presents a very pleasing 
exterior and a roomy and 
well arranged interior. 
The lines are rather un- 
ysual and at the same time 
very pleasing and distinc- 
tive. The exceptionally 
wide eaves give the house 
the appearance of being 
larger than it really is. 
Other features of special 
interest are the wood shin- 
gled gable, which breaks 
the monotony of the hor- 
jontal siding. This, with 
the hooded doorway, pre- 














On the second floor are 
two good sized bedrooms, 
one measuring 15 feet by 
9 feet 3 inches, and the 
other, 15 feet by 8 feet 3 
inches. Between the two 
bedrooms is a bathroom. 
Each bedroom has a com- 
modious clothes closet. 

This design, which is the 
sixth of the present series 
of AMERICAN LUMBERMAN 
house plans, will be sup- 
plied complete, with blue- 
prints, specifications and 
bill of material, at $3.50 a 
set. Cuts, of the size here 
shown, for use in newspa- 
per advertising will be fur- 
nished at cost of making 








sents a pleasing and well- 
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Plan of first floor 


balanced elevation. 
= the plain surface of the house roof, and with cor- 
tI responding dormer on opposite side affords ample 


25 by 11 feet. 


light and ventilation. 

The most striking feature of the interior is the 
very commodious living room, extending entirely 
: across the front of the house, the dimensions being 


At the right end of the room are two 
built-in bookcases, with a seat between. 
room is entered by French doors from the living 
room, the former apartment measuring 12 feet 6 
4. inches by 11 feet 6 inches. 
in china case and a buffet. 
is the kitchen, with windows on two sides. 
of windows is directly over the sink, affording the 
housewife an outside view while working at the 
sink, a feature that women will appreciate. 


The dining 


In this room are a built- 
Opposite the dining room 
One set 


the plates. 


The flat-roofed dormer breaks 

















Plan of second floor 


Building Material Down, Labor Up, in 1925 


WasuHincTon, D. C., Aug. 11.—In 1925 the 
cost of building material was relatively lower 


, and labor costs relatively higher than in any 


year recorded, according to a building con- 
struction study in the July issue of the De- 
partment of Labor’s Monthly Labor Review, 
based upon permit figures of 130 cities relating 
to new construction of all kinds, 

Giving 1914 an index number of 100 as the 
cost of constructing a typical building and the 
amount of building done, the cost of material 
that year was 44.1 and the labor cost 55.9. In 
1916 the cost of a typical building had ad- 
vanced to 115, the amount of building done to 
114, cost of material to 49.7, while labor had 
dropped to 50.3. 

_In 1918 the cost of a typical building had 
jumped to 152, the volume of building done had 
dropped to 36, while material cost was 53.4 and 
labor 45.7. Two years later, the total cost of 
tuilding had gone up to 235, the amount ‘of 
building done to 76, and material cost was 54 
and labor 46. 

In 1922 the total cost had dropped to 185, 
he amount of building done had increased to 
178, While material cost was 44.1 and labor 
“ost 99.9. In 1924 the total cost had risen 
“gain to 207 as compared with 100 in 1914, 

“¢ amount of building done stood at 198, with 
material cost down to 40.5 and labor cost 59.5. 

Last year total cost stood at 212, amount 
‘t building done at 224, material cost 39.8 
and labor cost 60.2. 

The survey as reviewed by the National Lum- 


ber Bulletin for August finds in 1923, 1924 and 
1925 an excess of building for the country as 
a whole, as shown by the population lines. At 
the end of 1924 the shortage accumulated 
during the world war had been more than made 
up. The year 1925 shows a surplus of building 
over the normal needs of the year, and that 
the country as a whole, as indicated by the 130 
cities covered at the end of last year, was 
11.2 percent overbuilt as compared with 1914. 

However, this is not true of some of the 
individual cities in the survey. Comparison 
of the building done with population shows that, 
based upon a twelve-year average, 1914-1925, 
the following are among the important under- 
built cities; that is, their volume of building 
has not kept pace with the increase in popula- 
tion: 

Altoona, Pa.; Baltimore, Md.; Binghamton, 
N. Y.; Butte, Mont.; Dubuque, Iowa; El Paso, 
Texas; Galveston, Texas; Kansas City, Mo.; 
Lynn, Mass.; Minneapolis, Minn.; Mobile, Ala.; 
Peoria, Ill.; Pittsburgh, Pa.; Rochester, N. Y.; 
St. Paul, Minn.; Salt Lake City, Utah; San 
Francisco, Calif., and Savannah, Ga. 

A few of the overbuilt cities listed are Canton, 
Ohio; Jersey City, N. J.; Jacksonville, Fla.; 
Knoxville, Tenn.; Memphis, Tenn.; New York 
City; New Orleans, La.; South Bend, Ind.; 
Topeka, Kan., and Wichita, Kan. 

Of the 130 cities listed the survey indicates 
87 are overbuilt and 43 under-built. 

Several cities, including Los Angeles, Detroit, 
Akron, Denver and Washington, D. C., show a 


heavy volume of building, but no estimates are 
made of their population increase due to unusual 
conditions which make such estimates uncer- 
tain. On the other hand, Seattle, Hoboken, 
Superior, Wis., and Wheeling, W. Va., have 
building indexes of 72, 70, 67 and 74, respec- 
tively, with no population estimates. 


Additional Service Stations Opened 


The Simonds Saw & Steel Co., of Fitchburg, 
Mass., manufacturer of saws, machine knives and 
files, announces that in line with the further ex, 
tension of its service station idea it has estab- 
lished a branch office and service shop at 100 South 
Forsyth Street, Atlanta, Ga., with Franklyn H. 
Horton, formerly of the eastern sales department, 
in charge. A complete stock of necessary products 
is being carried at this new branch, where the 
Simonds idea of service to mill operators and users 
of saws and knives of all kinds is being applied. 

Two important changes have been made on the 
Pacific coast to meet the increased business of the 
company. At Seattle, Wash., the Simonds service 
station idea made it necessary that larger and 
properly located quarters be obtained, and the 
branch sales office and service shop have been 
moved to 1934 First Avenue, South. The San 
Francisco (Calif.) sales and service station, for- 
merly located at 12-14 Natoma Street, is now at 
220-228 First Street, in a modern building with 
up-to-date machinery installed for any kind of 
saw repair work. Recently another Simonds 
branch and service shop was established at To- 
ronto, Ont. With the new Atlanta branch, there 
are now five Simonds factories and sixteen branch 
oflices and service stations operated by the Simonds 
Saw & Steel Co. 














AMERICAN LUMBERMAN 








AUGUST 14, 1996 





umber Producers, in Joint Meeting 


TacoMA, Wasu., Aug. 7.—Advertising of 
lumber, and the necessity for greatly increas 
ing the force of men engaged in market exten- 
sion work for lumber and its by-products was 
the common note struck by practically every 
speaker on the program of the joint meeting 
held here Thursday by the National Lumber 
Manufacturers’ Association and the West Coast 


the repeal of this unfair levy.’’ Lumbermen 
were urged to talk to their congressmen and see 
that the latter were informed as to the problems 
connected with the lumber business, so that 
when a question came up in the legislative halls 
the congressmen would have an understanding 
of it and be in position to take an active part 
in its discussion. In Mr. Wisner’s opinion, 






in the Winthrop 
lumbermen from 


Lumbermen’s Association 


Hotel. Prominent many 


the present tax on earnings of corporations, 
which is fixed at 1314 percent is unjust, when 


wider distribution of fir is at hand; that it hag 
a better chance to gain world markets than any 
wood ever had and that it is actually the mog 
valuable tree in the forest since it is adaptable 
to so many uses. He urged the kiln drying oj 
fir lumber, saying that the proper preparation 
of this lumber was invaluable in extending jt; 
market; that the consumer was better satisfie 
with it, but that the manufacturer was the 
greatest beneficiary, inasmuch as it costs less t 
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FRANK G. WISNER, 
Laurel, Miss. ; 





Urged lumbermen to give 
Congressmen the facts 
about the industry 
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RALPH H. 
Portland, 


BURNSIDE, 
Ore. ; 


’ 

Tremendously impressed 
with fir campaign, will 
subscribe for National 
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Cc. D. JOHNSON, 

Portland, Ore. ; 

Presided as 

and let the speakers 
do the talking 





toastmaster 


JOHN W. BLOD@ 
| Grand Rapids, 
| Said producer mug} 





closer contacts 
consumer of ly 





































J. P. MeGOLDRICK 
Spokane, Wash. ; 


' 


Leader in Western Pine 
Association and strong 
supporter of National 














J. W. LINK, 

Houston, Tex. ; 

Was a keen observer of 

all proceedings of 
the meeting 




















































Oregon attended. 

Frank G. Wisner, Laurel, Miss., president of 
the National association, presided at the meet 
ing. Robert B. Allen, Seattle, Wash., secre- 
tary-manager of the West Coast Lumbermen’s 
Association, in making announcements for the 
day, paid a very handsome tribute to the Ta- 
coma Lumbermen’s Club, which he said is a 
real club and funetions when business is slow 
the same as it does when business is good, and 
urged the visitors to accept the invitation of 
that body to attend the Northwest Lumbermen’s 
Golf Tournament held on the Tacoma Golf & 
Country Club’s course on Aug. 6. 

Mr. Allen then introduced Mr. Wisner who 
delivered a brief address on his work in con- 
nection with the repeal of the capital stock tax. 
‘*This work,’’? said Mr. Wisner, ‘‘eould not 
have been done without the assistance of the 
National association and the work done by its 
members all over the country, looking toward 





Charles 8. Keith, of the Central Coal & Coke 
Co., Kansas City, Mo., and the Oregon-Amer- 
ican Lumber Co., Vernonia, Ore., delivered an 
address on the preparation and merchandising 
of fir lumber which, he says, includes the dis- 
tribution of that product. Some of the points 
made by Mr. Keith were that selling represen- 
tatives employed and paid direct by the mill 
are more interested in getting a better price 
than are agents who represent the lumber pro- 
ducers only indirectly. He took issue with the 
statement that there had been an overprodue- 
tion; he pointed out that 105 percent of the cut 
for the first six months had been sold and that 
what we had been doing was overselling certain 
markets instead of expanding our markets to 
take care of this production. He commented 
also on the fact that lack of storage facilities 
often caused a mill to sell its product at prices 
it knew were less than the cost of production. 

Mr. Keith declared that the opportunity for 
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States, directors of the National, as well as measured by the tax on the earnings of partner-  kiln-dry lumber than it does to air-dry it, @ 
leaders of the industry in Washington and ships which is only 5 percent. furthermore that there is more money in eithé 


method than there is in shipping the lumi] 


green to the retail trade, because the consul 


is given something he wants instead of haviig 


knows * 
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his trade. 
increas. 


forced on him something that he 
not be entirely satisfactory to 
lumbermen of the Northwest are 
their facilities for kiln drying as is evident 
by the fact that there are now 1,109 additio! 
kiln rooms projected or actually under | 
struction. 


The speaker said curtailment of produtt 


would not help unless it exceeded 50 per 
of the output, as it would take such a dras 


curtailment to get a profitable price in | 
present fir markets which are now oversupp 
He said the important thing was to study! 
markets and secure the use of fir in virgin De 
which would give the industry an outlet ™ 
would enable all the mills to run at a Pf = 
[Nore: Mr. Keith’s paper is of so much 2 
est and so pertinent to the lumber industry © 
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lan Nation-Wide Trade Extension 


it is published in full on pages 63 and 64.— 
EDITOR. | 

Chester J. Hogue, of Seattle, Wash., spoke 
of the progress being made in extending the 
use of fir under the plans of the West Coast 
Lumber Extension Bureau. Mr. Hogue sees 
a present reaction in favor of wood by archi- 
tects and others, which applies not only to lum- 
ber but to wood shingles, as well as wood for 


that most of the trouble was due to the mill not 
properly preparing its lumber to meet the needs 
of the consumer, or not being in a position to 
carry its lumber in pile when the market would 
not absorb its production at a profit. He said 
the green lumber shipped from the West Coast 
to New York had to be piled up on the highest 
priced land there is in the United States, with 
high priced labor and that it was not econom- 


building codes are not formed that discriminate 
against the use of lumber in its proper place. 
Mechanical and chemical research will also be 
made to find other uses for our product. The pos- 
sibilities of it are unlimited. Besides paper, which 
as we all know is largely made from wood, explo- 
sives, artificial silk, a synthetic insulating board 
with sound deadening properties, and various other 


things are already being made from wood fiber and 























industrial uses. He cited one instance where ical so to handle the product; that it would be there is no reason why in our research work we 
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wood had been supplanted by steel for a period 
of approximately ten years, and said this par 
heular industry was now coming back to wood 
the installation and maintenance cost 
of wood was less. He said that it has been 
demonstrated that there is a saving in fuel 
consumption in homes where wood sash is used 
48 against similar homes using steel sash. Archi- 
teets are making complaints against steel sash 
due to the fact that they warp, twist and rust, 
and are coming back to wood sash because of 
their freedom from the above-mentioned disa- 
bilities and beeause of their greatly increased 
length of life. 


because 


Mr. Hogue said the retail lumber dealers 
much appreciate the campaign of advertising 
Which js being done on fir. He said it not 
only made it easy for the dealer to sell the 
customer, but made it easy for the lumber 


manufacturer’s representative to sell the dealer 
on fir lumber. 

H. B. Hewes, of Jeanerette, La., said he 
agreed with Mr. Keith entirely in his views; 


much better for the industry if the lumber 
were properly cured at the mill before ship- 
ment was made. He also condemned the prac- 
tice of putting parcels of lumber in transit, say 
ing that transit cargo business is much worse 
than when the old transit cars of lumber were 
in their heyday. 

Through this trade extension work, said Mr. 
Ilewes, we can increase the consumption of lumber 


and put our business on a profitable basis. Our 
mark is a million dollars annually for five years 
for trade promotion work. We are going to get 


this money. More than $400,000 is already pledged 
and we have no fear but what the rest of it will 
in. The disbursement of this fund will be 
handled by representatives of the various regional 
which make up the National. 
program of this extension work will employ adver- 
tising, that wonderful force which all 
industries have used to build up their businesses 
and which the lumbermen, I regret to say, have 
been very slow to utilize. We will also endeavor 
to work with officials in various cities to see that 


come 


associations 


successful 


The 





should not find it possible to make a real profit 
from the various by-products of lumber. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
Washington, D. C., followed Mr. Hewes and 


said: 


"9 


Gentlemen, this campaign the Na- 
tional is a plus campaign. In other words, it is an 
additional campaign for wood and will fit right in 
with the campaign which you are already carrying 
on through the activities of the West Lum- 
bermen’s Association and the West Coast Lumber 
Iixtension Bureau. The campaign is necessary to 
safeguard the future for the lumber industry and 
it can not be effective without liberal participation 
in it by the lumbermen of the West Coast. In your 
very effective campaign you are using the slogan 
“The West Coast is a permanent lumber supply.” 
In my estimation that slogan will worth mil- 
lions to you. For a long time orators and others 
have been misleading the people by saying that our 
forests were nearly gone and it would soon be nec- 
essary to substitute ete. ete. until a large propor- 
tion of the public was led to believe that they may 
as well turn to a substitute for lumber now, inas 


proposed by 


Coast 
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much as the old lumber—the friend of their youth 
is practically out of business. 

It may interest you to know that in the last fif- 
teen years the consumption of lumber has declined 
18,400,000,000 feet. Much of this market has been 
lost to substitutes. Some of it is recoverable, but 
don't forget, gentlemen, that the amount lost is 
«qual to half the market you still have for your 
product. 

Mr. Compton referred to statements made by 
former speakers aus to the reasons for loss of the 
market, which includes the failure to deliver 
the product in a refined condition suitable to 
the use of the consumer; the successful substi 
tution of other materials for lumber; third, lack 
of advertising and general publicity work in 
behalf of lumber, for, said Mr. Compton, ‘ ‘the 
buyer is particularizing as to his needs while the 
In other words, 
the retailer knows exactly what he wants but 
the manufacturer insists on selling the retailer 
what he makes instead of just what the retailer 
wants. Mr. Compton referred to the book issued 
by the National Lumber Manufacturers’ Asso- 
ciation which shows the program the com- 
mittee proposes to carry out with the fund sub- 
scribed, 

Edgar P. Allen, Washington, D. C., direetor 
of publie relations for the National association, 
then took the floor and in his concise way 
summed up the situation thus: ‘* The potential- 
ities of lumber are great; but it needs an awak- 
ening. You are offered a chance to line up 
with this program to awaken yourselves and the 
nation to lumber. Think nationally, act na 
tionally, be persistent and you will occupy in the 
minds of the people the high place that the 
quality of your product justly entitles you to 
hold.’? 


‘*Must Reorganize Retreating Troops’’ 


manufacturer is generalizing.’’ 


George 8. Long, of the Weyerhaeuser Timber 
Co., Tacoma, spoke of the growing use of sub- 
stitutes as a menace to the lumber industry. He 
said: 

We must reorganize our retreating troops and 
present a solid front to the enemy. We must hold 
the line. Substitutes are not against any particu- 
lar kind of lumber, but against all lumber. The 
National represents all of the lumber field ; it must 
fight for all of us. We have each been fighting for 
our own species, which is right, but we need co- 
ordination and this we can better get through the 
National association. If you could just read the 
public mind, you would find that people, as a rule, 
actually believe that wood is nearly gone, that its 
day is over; so they turn to the use of substitutes. 
I am most heartily in favor of this movement of 
the National. Each dollar spent by regional asso- 
ciations in furthering the use of their wood will do 
good work for that particular wood, but the Na- 
tional will do necessary work for all wood. 

The speaker ended by saying that his com- 
pany would subscribe $50,000 a year for five 
years for the carrying out of the National’s 
plan. 

R. A. Long, of the Long-Bell Lumber Co., 
Kansas City, Mo., followed, saying: 

I don’t see how anybody can fail to see the bene- 
fit of using the advertising columns. The success- 
ful firms in this country are using them right 
along. If I may be pardoned for making this ref- 
erence, I want to say that I have been told by 
people who travel all over the country, that Long- 
view, Wash., is the most talked of city in the en- 
tire country. There is only one reason for it. We 
have not been afraid to spend the money for ad- 
vertising purposes and this little city of something 
over 11,000 is growing substantially day by day 
through the use of the advertising columns. Sub- 
stitutes for lumber are on every hand, some much 
better than lumber for a particular purpose, but 
many are not and we ought to spend money to put 
wood and its uses before the public. The National 
association represents the entire lumber industry 
of the country and we should all be willing to con- 
tribute a portion of our income to the carrying out 
of such work as it has planned. Our company has 
gotten splendid results from its advertising, both 
on lumber and the city of Longview. Now if we 
ean compel the attention of the public mind to a 
little city like Longview through advertising, why 
ean not it be done on lumber, which is an article 
in every-day use. Lumber is the third industry in 
point of size, in the United States, but we are not 
big men in understanding what we should do for 
our own industry. It is proposed to spend through 
the National, a million dollars a year for five years, 
I think, gentlemen, that this sum should be named 
as a minimum. 


R. W. Vinnedge, of North Bend, Wash., 
stated his views briefly with the words: ‘‘I’m 
strong for it. I have been for several years. I 
think the National is going to put it over big, 
just as our fir extension work is now going 
over in fine style.’’ 

Ralph H. Burnside, of the Willapa Lumber 
(o., Portland, Ore., suid: ‘‘I formerly had no 
advertising vision for lumber, but I have now. 
1 have been tremendously impressed with the 
results gained by the fir campaign and this 
company is going to subscribe to the National 
fund. It means a better day for the indusry.’’ 

Axel Oxholm, head of the lumber division of 
the Department of Commerce, with headquarters 
at Washington, D. C., next introduced Prof. Tor 
Jonson, of the Royal College of Forestry, Stock- 
holm, Sweden, who read a paper on Swedish 
tuxation methods as applied to forests and cut- 
over land reforestation ete. 

A. D. Davis, of the Davis Statistical Bureau, 
Portland, Ore., was an interested visitor at the 
meeting, as was H. B. Clark, manager of the 
National Lumber Manufacturers’ Inter-Insur- 
ance Exchange, Chicago. 

Prominent among the visitors were: Prof. Tor 
Johnson, Stockholm, Sweden; Chas. 8. Keith, 
Kansas City, Mo.; Frank G. Wisner, Laurel, 
Miss.; John W. Blodgett, Grand Rapids, Mich.; 
R. A. Long, Kansas City, Mo.; C. D. Johnson, 
Portland, Ore.; M. B. Nelson, Kansas City, 
Mo.; H. B. Hewes, Jeanerette, La.; Wilson 
Compton, Washington, D. C.; Edgar P. Allen, 
Washington, D. C.; H. C. Hornby, Cloquet, 
Minn.; Elmer MePhee, Denver, Colo.; C. A. 
Mauk, Toledo, Ohio.; J. W. Link, Houston, 
Tex.; R. E. Danaher, Detroit, Mich.; E. G. 





Of the people employed in the 
United States 33.6 percent make 
something, 33.4 percent raise 
something, and 33 percent dis- 
tribute something. But remem- 
ber they all buy something. 





Swartz, Perry, Fla.; J. A. Matthieu, Fort Fran- 
cis, Ont.; J. P. MeGoldrick, Spokane, Wash.; 
Axel Oxholm, Washington, D. C.; C. A. Bige- 
low, Bay City, Mich. 

The meeting was followed by a dinner on the 
roof garden of the Winthrop Hotel at 6:30 
o’clock, which brought out a large attendance 
of local lumbermen. 


WEST COAST BANQUET 


Tacoma, WasH., Aug. 7.—The annual ban- 
quet of the West Coast Lumbermen’s Associa- 
tion held on the roof garden of the Hotel Win- 
throp here Wednesday night, was somewhat of 
a continuation of the conference held during 
the afternoon. In the first place, the dinner 
was outstanding among these affairs because 
of the all-star cast, composed of many of the 
biggest men in the lumber industry of the entire 
United States, which graced the extreme length 
of the speakers’ table. 

Some lighter entertainment of high quality 
had been arranged to break the monotony of 
business discussion which had been going on 
throughout the afternoon and although it might 
be said that this entertainment was exception- 
ally high class, and not of long duration, never- 
theless there seemed to be a feeling of impa- 
tience prevalent throughout the big dining hall, 
for the entertainment features were seemingly 
passed by and more attention paid to the seri- 
ous discussion of the industry’s problems. En- 
tertainment may be had on most any occasion 
but it is seldom that men have the opportunity 
to listen to words of wisdom from such an array 
of talent as the lumber industry had brought 
together at Tacoma during this series of meet- 
ings. 

C. D. Johnson, Portland, Ore., of the Pacifie 
Spruce Corporation and the C. D. Johnson Lum- 
ber Co., and vice president of the West Coast 
Lumbermen’s Association, acted as toastmaster. 
In introducing the speakers, Mr. Johnson made 
a record for brevity. He called on J. C. Dionne, 
of Houston, Tex., who handed out some pointed 





and well chosen words of counsel illustrated by 
choice selections from his well known reper. 
toire of negro dialect stories. 

Mr. Johnson then presented R. A. Long, of 
the Long-Bell Lumber Co., Longview, Wash., 
and Kansas City, Mo. Mr. Long talked earn. 
estly and easily, discussing very frankly some 
of the problems the West Coast is facing and 
giving his opinion, gained through fifty years 
of experience. He first took occasion to discuss 
the able address of Chas. S. Keith delivered at 
the afternoon meeting and with only one res- 
ervation endorsed Mr. Keith’s remarks in their 
entirety. He paid Mr. Keith a very high tribute 
as to his ability and his sincerity and said: ‘‘I 
believe everything he said. It was a very nota- 
ble address.’’ Mr. Long then took up some of 
the points in Mr. Keith’s paper and reiterated 
his belief that these particular points were 
correctly taken by Mr. Keith. He spoke espe- 
cially of the preparation of the products for 
the market and Mr. Keith’s statement regard- 
ing the way the products are being sold. He 
voiced the sentiment that lumber can not be 
sold from this coast in a way that will be satis- 
factory to either buyers or sellers and certainly 
not in a way that will be profitable to the seller 
unless a more direct contact is made between 
the manufacturer and the retailer. Without 
placing any personal blame on commission men, 
jobbers, or wholesalers, Mr. Long stated that 
it was human nature that these men were in- 
terested in volume rather than in price, and 
were necessarily and continuously bears on the 
market. Therefore, in that respect, they were 
natural enemies of better marketing from the 
standpoint of the manufacturer. He expressed 
the hope that he might say something that 
would make it plain to the manufacturers that 
they must change their mehods of marketing 
their product. He also expressed the opinion 
that many manufacturing plants in the West 
will have to change their methods of operation 
and their equipment, so that it will not be neces- 
sary for them to ship their product so quickly 
after it is cut. Mr. Long also remarked that 
curtailment of production is not a permanent 
remedy for the ills of the industry. In speak- 
ing personally of his own company, he explained 
the idea of running two shifts, saying that 
Longview mills were built and equipped to 
operate two shifts, both in the woods and at 
the plant. 

Mr. Long also put his company on record 
as being anxious and willing to codperate with 
the lumbermen of the Pacific coast in every ef- 
fort for the betterment of the industry. He 
said: ‘‘We are glad to contribute to a fund to 
advertising. We want to join hands with you 
and go on and do our part to help make this 
great industry what we have a right to expect 
it to be.’’ 

Another lumberman of national importance 
who spoke to the dinner guests, was John W. 
Blodgett, Grand Rapids, Mich. Following Mr. 
Long, Mr. Blodgett complimented him on his 
statements and said ‘‘his position in the indus- 
try leads us to believe he is right. The pro- 
ducer must come in closer contact with the con- 
sumer.’’ Among other things, Mr. Blodgett 
said that the best move that the fir manufac- 
turers had ever made, in his opinion, was the 
sending of Chester J. Hogue to the Metropolitan 
district in New York, and said further: ‘‘ You 
ought to have about twenty Hogues.’’ 

The lumbermen listened with a great deal of 
interest to Axel Oxholm, head of the lumber 
division of the Department of Commerce, who 
was the last speaker of the evening. Mr. Ox- 
holm explained in detail the work of the Na- 
tional Committee on Wood Utilization of the 
Department of Commerce. He told of the per- 
sonnel, the objects and the activities of this 
committee, all of which was very enlightening 
to the assembled lumbermen. 


A SERVANT girl employed at a logging camp 
in Skagit County set fire to a pile of rubbish. 
Before the spreading flames were controlled 
three bridges had been destroyed and an area 
of several sections was burned over. More than 
sixty men were brought in from logging crews 
to fight this blaze. 
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reparation and Merchandising of Fir 


Address delivered by Chas. S. Keith at Joint Meeting West 
Coast and National Associations at Tacoma, Wash., Aug. 5 


Mr. Allen has requested me to address you on 
this occasion. He has permitted me to choose my 
own subject. I have decided to discuss the ques- 
tion of preparation and merchandising of fir lum- 
per. The question of preparation has a direct 
effect on distribution, and therefore I am discussing 
it together with the question of distribution. I am 
purposely avoiding a discussion at this time of the 
matter of direct selling as opposed to present meth- 
ods of selling through jobbers. I am doing this for 
the reason that this subject in itself is large enough 
to cover a chapter. But manifestly it is evident 
that if the industry is to develop a business which 
is going to be our business it must be done through 
direct representation and not indirect representa- 
tion. Furthermore, it is evident that the companies’ 
own employees have a greater interest in the price 
they get for the product than someone who is only 
interested in a commission on sales. 

The things which I will say today are the result 
of an analysis I have made of the situation in the 
last two or three years, and some of the conclusions 
I have drawn will without doubt be controversial 
with the present thought of the fir industry. There 
is no intention on my part to criticise anything 
other than to point out what may be done to help 
the situation. I hope to avoid anything personal 
and request that you not make any personal appli- 
cation of anything I say. 

As a matter of fact, frequently those who look 
upon a situation from the outside reach different 


show that sales have exceeded production 5.41 per- 
cent; shipments have exceeded production 4.01 
percent. In other words, stocks of lumber have 
decreased to the extent of 4 percent of production 
for this period at ninety-six mills, or approximately 
110,000,000 feet. Furthermore, orders to the ex- 
tent of 1.39 percent of the production for this 
period have accumulated. So we have a situation 
of an increased order file and. reduction in stocks. 
Not only has all of the production been moved, but 
stocks have decreased and order files increased. 
As the figures involved represent approximately 
half of fir production, we may feel that they are 
reasonably representative. In the South it has been 
our observation that the non-reporting mills gen- 
erally sell a larger proportion of their production 
than mills reporting. So the conclusion I draw 
from this picture is this: We have not produced 
too much lumber, as we have sold 105 percent of 
production. We have had no overproduction. 


A Case of Faulty Distribution 

From an analysis which I have made on sixty-five 
key items reported through the Davis Statistical 
Bureau at Portland, it is shown that the price of 
lumber increased during this period 6 cents per 
1,000 feet. Consequently, if it is not a case of 
overproduction, then it must be a case of faulty 
distribution. By “faulty distribution” I mean over- 
selling certain markets and thereby developing 
values, resulting in lowering of values to all other 


pine region. The report for 1922, compiled from 
these various reports, showed that 57.8 percent of 
the sales of the reporting companies were made 
for shipment to territory north of the Ohio River, 
and in 1925, 48.37 percent. In other words, the 
amount of production marketed north of the Ohio 
River in the period mentioned has declined 20 
percent, The compilations show that in 1922, 41.87 
percent of the production was marketed south of 
the Ohio River and in 1925, 51.35 percent. This 
means that the amount marketed in the territory 
of production has increased 25 percent and that 
marketed north of the Ohio River has declined 20 
percent. My own judgment is that if the complete 
figures for the industry were available for 1922 
they would show 60 percent of the product was 
moved to the territory north of the Ohio and 40 
percent south of it. Today the figures are reversed. 
In other words, in this period the amount of lum- 
ber marketed north of the Ohio has decreased 33% 
percent and the amount marketed in the territory 
of production has increased 50 percent. Of course 
the latter figures are estimates, based on observa- 
tion of the figures taken from the several ex- 
changes. Furthermore, I am of the opinion that 
there will be at least 8 percent less lumber made in 
the South in 1926 than in 1925, and this 8 percent 
less lumber will have to come out of the sales that 
would have gone into the territory north of the 
Ohio River and not the territory south of it. If 
this is a fact, the distribution figures will show 











Bird’s-eye view of Bellerose, L. I., showing hundreds of homes recently completed and under construction around Bellerose Gardens. ‘‘Smoky 
Joe’’ Martin, New York fire chief, recently testified that buildings such as these do not increase the fire hazards of a town. This is but one 
of several enormous communities that have been developed in the suburban Long Island sections in the last few years. Building developments 
such as shown in this photograph account for the tremendous amount of lumber and building material that have gone into consumption in the 


Metropolitan district 





conclusions, and sometimes more correct ones than 
those who live with a proposition constantly. I 
know this is true on the operating end of our own 
business, and I believe it is equally true with ref- 
erence to sales and distribution. So, in discussing 
this proposition, I propose to do so without fear 
or favor and on the theory only that what we want 
is a free and frank interchange of thought. We 
need a surgeon. We do not like the operation, but 
i? a patient lives, heroic methods must be adopted. 
I am giving you my thought for what it is worth, 
and the thought which:I will express has at least 
the merit of being honest conclusions and perhaps 
somewhat different from the general thought of the 
industry. 
Earnings Situation Bad 


First : Our situation from an earning point of 
view is extremely bad, Prices are much lower than 
present production costs justify. We are likely to 
reach the conclusion that prices are affected only 
by supply and demand; so lower prices are prima 
facie evidence of too great production; advancing 
prices are evidence of a short supply. In the earlier 
deduction the logical thought is that production 
Must be adjusted to demand. In the latter that 
Production should be increased to meet the demand. 
In general principles this is true. I do not think, 
however, that this is entirely true. Distribution 
affects values as much as overproduction. If the 
supply of wheat-in the United States were 100,000,- 
900 bushels, and demand for wheat 200,000,000 
bushels, our conclusion would be that prices for 
wheat should advance. Yet if the entire produc- 
ton of the United States were crowded into Texas, 
Prices would decline regardless of the national 
demand for the product. 

The West Coast figures for the first thirty weeks 
of this year, covering ninety-six identical mills, 


markets. Analyzing the sales made by the com- 
panies reporting through the Davis exchange, the 
following figures have been developed : We find that 
on total sales up to July 23, reported through the 
exchange, amounting to 1,168,603,000 feet, 55.08 
percent went by rail; 11.24 percent California 
cargo; 13.89 percent Atlantic cargo; 11.5 percent 
export, and 8.29 percent local consumption. These 
figures would indicate that the total waterborne 
business was approximately 37 percent. Yet these 
waterborne markets have been oversold, or I should 
say oversupplied, and based upon the values de- 
veloped in these markets which have been oversup 
plied, values for the balance of our business have 
been determined. In making the application to 
3,109,124,000 feet of new business reported through 
the West Coast barometer in the first twenty-nine 
weeks of the year, I find that 50.1 percent were 
rail sales; 5.1 percent for local consumption, and 
45 percent for waterborne markets. These figures 
are reasonably representative as they represent 
one-half of the year’s production and consequently 
60 percent of total production of fir lumber on the 
Pacific coast. 

The lack of reasonable facilities to provide stor- 
age for lumber results in transit cars and transit 
cargoes. Such shipments are generally in distress 
and create a buyers’ market. I am informed that 
one district alone in June shipped 35,000,000 feet 
of such consigned cargoes to San Pedro. Will it 
ever be possible to secure reasonable values under 
this kind of merchandising policy? 

Southern Pine Marketing Changes 

The Southern Pine Association issues yearly a 
summary of shipments from the mills which sub- 
scribe to the several exchanges, similar to the 
Davis Portland Statistical Exchange, and which 
are located in the several districts of the southern 


that approximately 68 percent of the product was 
distributed south of the Ohio River and 32 percent 
north of it, in which case the decline in volume 
going to the territory north of the river will be 46 
percent and the increase into the territory of pro- 
duction will be 65 percent. It is a fact that the 
Southern Pine barometer reports show that 15 
percent less lumber is being made at the associa- 
tion mills for this year to May than was made in 
the same period of 1925, and based on the car 
loading figures of the American Railway Associa- 
tion, and the increased shipments from the south- 
ern pine mills, my figures would indicate that 
there has been a decline so far this year of 27 per- 
cent in sawmill production. This means a decrease 
in total southern pine production of 20 percent 
this year to May as compared with the same 
period last year. 

During this year we have had 17 percent in- 
crease in building contracts in the United States 
over last year, which increase included a 45 percent 
increase in the southern territory, and this, not- 
withstanding the collapse of the boom in Florida. 


Opportunity for Wider Fir Distribution 


Therefore, the opportunity for wider distribution 
of fir lumber is easily visible. The valleys of the 
Mississippi, Missouri and Ohio rivers, together 
with. Texas, Oklahoma and the Southeast, offer a 
fertile field for wider distribution. The possibili- 
ties for the distribution of fir lumber are unlimited. 
This coast enjoys a situation on marketing of its 
product that no other producing section of the 
United States ever did enjoy. It has great possi- 
bilities in the markets of Asia, Australia, the east 
and west coasts of South America, the Atlantic 
seaboard of the United States, all of Europe and 
Africa. In fact, there is no place in the world into 
which the West Coast product can not be placed. 
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It enjoys a world market from the waterborne 
viewpoint. In addition to that, fir lumber has been 
distributed to every State in the Union, irrespect- 
ive of whether it is producing or not producing a 
competitive wood. The mere fact that my own 
company sold a train load of timbers, delivered at 
Lake Charles, La., hauled the product past two of 
our own southern pine operations, and delivered it 
within half a mile of five other southern pine pro 
ducing plants, at a price of $3 higher than the av- 
erage price in effect on the Coast at that time, but 
still $23 a thousand feet less than our own price 
on southern pine of the same dimensions, indicates 
not only bad selling, but also is a favorable sign 
of unlimited distribution possibilities. However 
the possibilities for distribution are limited to a cer- 
tain extent by preparation of the product. There is 
no other wood that grows in the American forests 
that has equal possibilities with fir. 


Adaptability of Fir 


Fir lumber, properly prepared and manufactured 
for the market, is second to none, from the point 
of quality, and is equal to any. This is the result 
of my considered judgment. The fir tree, from a 
general utility point of view, is actually the most 
valuable tree that grows in the American forests 
It probably can displace more different woods in 
consumption than any other wood. As compared 
with yellow pine, it is equal to yellow pine, accord 
ing to Government reports, in tensile strength; it 
is better than yellow pine from the point of view 
of life, because of the immense amount of heart 
wood included therein, and according to Govern- 
ment reports, it is equal to white pine in durabil- 
ity; having less resinous content than southern 
pine, it will take and hold paint better than such 
southern pine; being softer, it is easier to work, 
and being lighter, it is easier to handle than yellow 
pine. All of these reasons are very much to its 
advantage in competition with other woods. The 
difficulty largely lies in the fact that it is improp- 
erly prepared and manufactured for usage. Be 
cause of the advantage which fir has in the fact 
that it does not stain as pine stains, the industry 
has been able to ship it green and not carry it in 
storage for the trade, as we have had to do in the 
South. Consequently the fir lumber industry of 
the Northwest is organized very much on the basis 
of the coal industry of the United States; erempli 
gratia, it seeks to sell each day that which is man- 
ufactured that day, irrespective of the consumptive 
ability of the country at the time to consume it, 
meaning thereby, seasonal consumption. During 
the time of slow transportation, ordinarily the 
time elapsing between the shipment and delivery of 
green lumber to the Mississippi River Valley was 
more than forty days. The dealer carried larger 
stocks in anticipation of such transit time. As a 
result of this condition, when the lumber went into 
consumption it was either dry or partly dry, but 
under present conditions, with improved transpor- 
tation, the lumber goes into consumption fewer 
days from the saws and consequently green. In ad 
dition to that, because of this unseasoned condition, 
it shrinks after being used as the moisture content 
dries out. This means an altogether unsatisfactory 
product to the trade, with the result that the nat- 
ural advantages of fir lumber are not realized upon 
because of its preparation. 


Kiln Dried Fir—Benefits and Beneficiaries 


Why do we not season our product? What are 
the benefits to be derived from kiln dried fir lum 
ber? Who are the beneficiaries? 

Ultimately the greatest beneficiary is the con 
sumer. The building in which he invests his money 
is subject to no defects which will result from the 
use of unseasoned lumber. As fir lumber shrinks 
3% pereent in drying, it naturally follows that 
such shrinkage, if green lumber is used in con 
struction, results in the development of defects. 
The effect on walls, ceilings, floors and all joints 
of this amount of shrinkage materially depreciate 
the value and increase the cost of maintenance of 
such building. Moisture is one of the principal ele- 
ments in the propagation of decay, and if green 
lumber is used in the construction of buildings, 
and is not left so the air can reach it, decay may 
set up, the results of which may not occur for some 
time, but in the end may be quite disastrous. <A 
very interesting point to me is the fact that kiln 
drying of lumber destroys the propagation of decay 
producing germs. In other words, the kiln drying 
of lumber completely sterilizes the product, so that 
when it comes from the kilns no decay producing 
material is present. It is sterilized lumber. The 
Forest Products Laboratory of the United States 
Forest Service, at Madison, Wis., says: “Since 
wood rapidly increases in strength with the loss of 
moisture, higher strength values may be obtained 
from kiln dried than from air dried wood,” and 
consequently also than from green wood, and there 
fore better for the consumer. In the ease of the 
use of dry lumber, we have a satisfied consumer. 
but if he uses green lumber, as a rule, we have a 
dissatisfied one. Every satisfied consumer that the 


industry develops, by the reason of properly pre- 
pared product, is a potential salesman, and every 
dissatisfied one is a potential knocker. 

The Dealer a Beneficiary 

The dealer is a beneficiary because the product is 
bright and dry and is more readily merchandised ; 
because the stock can be bulk piled without degrada- 
tion or deterioration. Handling costs are reduced 
through the saving in cost incident to sticking 
when piling the lumber. It broadens his markets, 
reduces his sales resistance, creates saving through 
the earrying of smaller stocks, as dry lumber is 
available for the job when it arrives in his yard, 
and there is a further saving in insurance, space 
rental and handling charges. It is less costly 
because it does not shrink or degrade, and the dealer 
is able to market as per grades purchased. It satis- 
fies the customer and creates new business for him. 
The dealer can afford to pay at least as much more 
for the product as he can save in the expense of 
handling and in the cost of degrading. 

The manufacturer is a greater beneficiary, as kiln 
drying costs less than air drying. The degrade is 
less than in air drying. The lumber can be trans- 
ported at less cost than green lumber. It brings 
higher values because it is more valuable than green 
lumber. It extends the markets for the product 
because it meets competition in quality and prepa- 
ration of comparable woods. It encourages the use 
of lumber and discourages the use of substitute 
materials, the manufacturers of which now capi 
talize the disadvantage of green lumber and adver- 
tise their products as non-shrinkable; and lastly 
because it is profitable. 

In addition to all of the above advantages, the 
requisite amount of stocks to be carried at the mill 





A New York correspondent 
writes the AMERICAN LUMBER- 
MAN: 


“A use for wood which has 
not been observed before con- 
sists of a broad strip of cor- 
rugated veneer, which was 
wrapped around a bottle of 
ginger ale. Though this was 
only in one or two folds, and 
only a single specimen was 
noted, it at once suggested that 
a good deal of this sort of thing 
could be done if the trade 
favored it. With glass bottles 
or other fragile containers 
wrapped about in such a flexi- 
ble wood jacket it would be 
easy to convert the whole 
package into a veritable drum, 
which ought to be quite as 
serviceable and not nearly so 
costly as the baskets which 
are sometimes wrapped about 
demijohns or wine bottles.” 











is less than in air drying and consequently there 

is a saving of interest on stock investment. I 

would not advocate carrying less lumber. We must 

carry more, but still the possibilities are there, 
Progress in Kiln Drying 

Kiln drying of lumber has made more progress 
in the last three years than was made in the last 
three decades. I have been reliably informed, indi 
rectly, that one dry kiln company has under con- 
tract for construction 1,109 kiln rooms. I hope 
they are all for fir producers, but I am afraid that 
several hundred are for the pine industry out here. 
Scientific research has developed a better under- 
standing and control of the elements of drying. 
There are three such elements, as you all know; 
namely, temperature, humidity and cireulation. 
With the proper combination and control of these 
three elements, it is possible to secure ideal drying 
conditions with maximum results. 

In our southern pine operations, before the Forest 
Service conducted an extensive research for our 
company, our average degrading in kiln work was 
27 percent, while now, with improved kilns, it is 
less than 5 percent. In our fir operation we have 
been able to hold the degrades to less than 10 per 
cent on common grades, and on clears to an average 
of 3 percent, with an average of less than 6 percent 
on the whole, This improved kiln drying work has 


enabled us to meet the competition of southery 
pine in the middle West and in some instances ty 
secure equal or better prices. 

In underweights alone on lumber shipments since 
the beginning of our operation at Vernonia, Ore, 
in July, 1924, the cost of investment in dry kilns 
has more than been returned and as much more jp 
increased values, and we still have 30,000,000 feet 
of dry lumber in storage on which the underweights 
have not yet been liquidated. You may ask, “What 
was the cost of the kilns and how much have your 
underweights amounted to?’ I wish to state that 
our kilns cost us $308,422.71, and up to July 1, 
1926, our underweights had amounted to $365,. 
943.99. 


Why Not Give Consumer What He Wants? 


Is it not better to give the consumer what he 
wants, so that he will require more, than to 
make him suffer the degrade and force him to 
use substitutes? If the product costs more, jt 
brings better values. The dealers and users are 
now asking the Government to define ‘‘moisture 
content,’’ making it a part of American Lumber 
Standards, so as to avoid shrinkage and degrad- 
ing. The public will either insist on proper prep- 
aration of the product for consumption or use 
other products to serve its purpose. 

While we have heard considerable discussion 
from time to time in connection with depletion of 
southern production, after Dec. 31 of this year, 
there will be a substantial reduction in large 
units presently operating. Louisiana, which has 
for a long period of time led the United States 
in lumber production per State, will go way 
down in the column with the close of the year. 
We estimate that there will be at least 1,006,- 
00,000 to 1,500,000,000 feet less lumber produced 
in 1927 by large mills in the South than 1926. 

The situation as it occurs to me is this: I 
have endeavored to show in the foreoging what 
the development has been in changed distribu- 
tion of southern pine. Further decline of this 
production means wider opportunity for fir, but 
fir lumber will never take its position in the mar- 
kets unless the product is prepared in a way to 
meet building requirements and competitive 
woods. This industry should be forehanded in 
preparing to meet this situation, first, by season- 
ing its lumber, and second, by providing facili- 
ties for storage and handling the lumber so as 
properly to market such product during seasons 
when it is in demand. 


What Kiln Tests Showed 


When we started to dry fir lumber, we thought 
we knew something about drying lumber. We 
built a kiln on the Coast and conducted tests 
through the medium of the Forest Products Lab- 
oratory and we built the kind of kiln they sug- 
gested for fir, in the South, and conducted tests 
on southern pine lumber. All of this work was 
done under the supervision of the Forest Prod- 
ucts Laboratory. The grading was done under 
the supervision of the Southern Pine Association 
grading bureau and the West Coast association 
grading bureau. In making the tests in the 
South we tested the new method as against the 
old method we had been using, with the conse- 
quence that we found we were getting 27 per- 
cent degrade. Under the new method, our de- 
grade was 7.5 percent. In other words, the ex- 
periments here taught us how to dry our lum- 
ber in the South. Consequently, we are today 
drying our lumber at Conroe, Tex., with 4.4 per- 
cent degrade as against the former degrade of 
27 percent, and that with a saving of $1.95 a 
thousand feet in degrades alone. We are getting 
on the West Coast less than 3 percent degrade 
on clear fir and less than 10 percent on commons, 
with something under 6 percent on the whole 
When you take into consideration that $265,000 
has been saved in underweights, plus the un- 
liquidated underweights on 30,000,000 feet more 
in stock, which would bring the figure up $90,000 
more, or a total of $455,000 return on an invest- 
ment of $208,000, and that in a period, figuring 
on full operating time, of less than nineteen 
months, it certainly demonstrates the fact that 
the method is profitable. Furthermore, on items 
of common lumber, the price secured in the mar- 
ket is from $2 to $10 a thousand feet more than 
comparable items sold by other companies 4§ 
shown by reports on orders cleared through the 
Davis exchange at Portland. 


Value ef Product in Market Raised 


The thought I am trying to bring home to you 
is that it is profitable. I am trying to demon- 
strate to you the fact that it has not only re- 
sulted in saving in the cost of transportation, 
but that it has decidedly raised the value of the 
product in the market. It is a fact, today, that 
on No, 2 common 6-inch fir, in the Kansas, Okla- 
homa and Texas territory, we are securing $1.9" 
to $2 a thousand feet more than for pine. We 
find that this situation applies to customers who 
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a 
gre buying fir in Texas, not only from our com- 
pany but from other manufacturers at lower 
prices than pine, and who are selling the fir 
product in a satisfactory way for the trade; give 
pine. If this fact does not demonstrate the fact 
that fir, properly prepared, is a more merchant- 
able product than pine, I do not know anything 
that will. 
The Things That Must Be Done 

The continuation of overcrowding the congest- 
ed markets of California and the Atlantic sea- 
poard, without due regard to the rail markets, 
if continued will always result in a continuation 
of present unprofitable conditions. If we are to 
reap the benefits of the markets which must be 
yery largely abandoned by southern pine because 
of lack of production; if we are to keep the mar- 
kets we have for lumber, we must [repare our 
product in a satisfactory way for the trade; tive 
it what it wants and make it pay for what it 
gets. Curtailment of production, because prices 
are declining, in view of the heavy volume of 
pusiness which we have, is never going to cure 
our situation. The thing we have got to do is 
study market requirements, prepare our produc- 
tion for the markets, and develop the markets 
for fir lumber. The condition of supply and de- 
mand which has existed since Jan. 1 this year 
also existed last year and yet prices today are 
not as satisfactory as they were in 1924, at which 
time the figures indicated a real overproduction. 

The question I would like to ask you is this: 
How much more lumber would it be necessary 
for the fir lumber industry to sell than it pro- 
duces to affect favorably the values of fir? With 
5 percent in sales this year in excess of produc- 
tion, market values have increased 6 cents a 
thousand feet. What percentage of sales in ex- 
cess of production would be necessary to give us 
the $3, $4, or $5 necessary to put this industry on 


a profitable basis? Or, would any percentage of 
sales in excess of production, in face of the over- 
crowding of unwilling markets, ever produce a 
satisfactory price for the product? The year 
1906; the war years of 1914 to 1919; the year 
1923, were prosperous years for the fir lumber 
industry. It took a San Francisco fire in 1906 
to produce this condition; a world wide war 
during the war period, and a Japanese earth- 
quake in 1923 to produce profitable conditions 
for the fir business. These conditions increased 
the volume to water markets and removed the 
congested selling in California. Is it possible 
that it is necessary to have local, foreign and 
international disasters to provide a reasonable 
earning situation for the fir lumber industry? 


We Must Help Ourselves 

The United States has been prosperous and 
never has there been so great a period of build- 
ing in the history of the country. Our agricul- 
ture! sections are today more than reasonably 
profits ble and our production has been consumed 
in these years in greater proportion than pro- 
duced, and yet, the values are growing annually 
less. Does it not seem that there is something 
else wrong with the fir industry, and is it not 
possible to correct the situation, or must we 
reach the conclusion that there is not the ability 
in this industry properly to prepare and mer- 
chandise the product? There is not a banking 
institution east of the Mississippi River, and I 
doubt that there is any on the Pacific coast but 
what is looking with fear on this situation. Un- 
less we do something ourselves to help ourselves; 
unless we sit down and study the proposition 
without prejudice, looking toward what can be 
done, nothing is going to help the fir industry and 
the last virgin stand of timber and the best stand 
of timber that ever existed will be liquidated 
without earnings and with great waste, 











[By Sherwood J. Hall, 


There has been so much generalization in all 
that has been said and written regarding the 
generally unsatisfactory condition of regrowth 
on cutover lands in the South that attention has 
been diverted from the possibilities presented 
by certain lands which constitute the exception 
to the rule. 

As a general thing ground fires, which run 
over large areas of cut-over land every year, 
have destroyed and continue to destroy a large 
percentage of the pine seedlings, with the re- 
sult that few cut-over properties of any size 
are well enough stocked with young growth to 
jus ify holding for a second cut under present 
‘ond tions. Some of these properties are al- 
most completely denuded, while others contain 
| satisfactory representation of seedlings, sap- 
lings and small poles on perbaps 20 percent, 
¥) percent, or more rarely a larger percentage 
of the total area. Any program intended to 
put such areas upon a sustained yield basis 
would necessarily include planting over large 
areas. This work would be expensive and once 
planted, it would be necessary to protect the 
trees for several years until beyond the reach 
of fire. 

Development of forest areas in the South by 
planting is now considered feasible by practical 
foresters. Such work has been done on large 
areas in Louisiana at a cost of about $3.50 an 
4ere, exclusive of the land value. Lands suit- 
able for the purpose are available at $3 to $5 
an acre and once stocked with desirable species 
(preferably longleaf and slash pine) may be 
counted upon to inerease at the rate of about 
0 board feet an aere a year. It is gradually 
coming recognized that such lands may be 
developed to give a very satisfactory return 
Upon the capital invested and that the risks are 
NO greater than would be the case in the aver- 
age business venture. 


Some Areas Well Stocked With Young Timber 


The point of this article is to bring out the 
fact that there are certain restricted areas in 
many parts of the South which are already well 
stocked with young timber and do not need to 
be planted. These areas have escaped damage 
from fire for one reason or another and contain 
4 satisfactory stand of seedlings, saplings and 


of James D. Lacey & Co.] 


“That Kind of Money” 





small poles which are making rapid growth. 
The trees are beyond the reach of fire and 
within a very few years will produce a good 
revenue from turpentine. A few years later a 
crop of telephone poles and piling may be cut 
and sold to local creosoting plants at a good 
price. These operations could be so managed 
as to constitute improvement cuttings and thus 
increase the rate of growth of the remaining 
timber. 

An operation of this kind, if properly man- 
aged, would provide practically a continuous 
annual revenue starting a few years hence. No 
planting of any consequence would be necessary 
and very little fire protection would be called 
“or. In skort, the operator would have a well 
stocked forest twenty to thirty years of age. 
He would have a 25-year start, with all carry- 
ing cha.ges prepaid, over the majority of his 
competitors who will be forced to plant and 
protect a large percentage of their lands. 

Lands well stocked with young longleaf and 
slash pine timber are still available at a cost 
of $10 to $15 an acre. They are not in local 
demand hecause of the absence of ‘‘that kind 
of money.’’ The turpentine operator invests 
his money in properties that he can operate at 
once. He can not afford to tie up his capital 
for several years without return. Sawmill 
operators, large and small, must keep their 
mills running 300 days a year in order to keep 
ahead of taxes and current obligations. Only 
a few of them are in position to invest money 
in lands that can not be cut over for several 
years to come. 


Foresighted Investor Will Reap Profits 
One of the larger turpentine companies and 
a few large sawmill men are blocking up well 


stocked areas of young timber with an eye to 
the future, but, taken by and large, it is the 


foresighted investor who has ‘‘that kind of 
money,’’? which he can put away for a few 


years without immediate return, who is picking 
up the most attractive properties. Within a 
very short time the supply will be exhausted 
and later investors will be forced to include 
large denuded ureas in the cut-over lands that 
they select. This will be done, however, and 
planting will take place, because the economie 


trend is in that direction. Some of these ven- 
tures will be successful, others will fail, depend- 
ing upon a number of varied factors such as 
topography, soil, ground cover and moisture 
conditions. 

The men who get first choice will reap the 
profits. They will get well stocked lands which 
have proved themselves by the presence of young 
timber already started. No experimentation 
will be necessary. They will be spared most of 
the development costs that will have to be in- 
curred by less fortunate competitors and to 
them will fall the chance of producing the first 
timber in quantity for commercial purposes. 
Most gratifying of all is the thought that they 
have little to lose and everything to gain. 


Georgia Compensation Insurance Rates 


ATLANTA, GA., Aug. 9.—Manufacturers in 
almost all lines of the woodworking industry 
will have to pay increased compensation insur- 
ance rates in Georgia next year as the result 
of a decision just given out by Insurance Com- 
missioner William A. Wright, following a hear- 
ing on the subject in his office at the State 
sapitol. The increases are allowed at the re- 
quest of the National Council on Compensation 
Insuranee, and the following table will show 
the amount of increase allowed on several of 
the more important lines; 

Increase 


Industry Old rate New rate Percent 
Planing and molding.... 2.19 3.73 70.38 
re 5.20 48.5 , 
Logging and lumbering... 4.48 5.99 33.7 


Furniture making ::-..--, .67 By i 6.0 , 
Sash, door and blind....+ 2.19 2.17 -1.0 
Lumber yards........... 1.88 1.82 3,2 

It will be noted that while there has been & 
slight decrease in the basic rate on sash, door 
and blind factories and on lumber yards, in- 
creases in the other lines of woodworking are 
very material, extending from 6 percent to as 
high as 70 percent. In general, the increases 
in the basic rates along the line of the lumber 
and woodworking industries have been heavier 
than the general increase for all industries, 
which amounts to 22.7 percent, due to alleged 
poor experience on the part of manufacturers 
along these lines. 

While allowing the increases asked for by 
the National Council on Compensation Insur- 
ance, Commissioner Wright has ordered insur- 
ance companies to reduce their overhead ‘‘load- 
ing’’ of the pure premium from 43.5 percent to 
34.5 pereent, whieh, if the order stands, will 
cut some off of the increases noted above. The 
insurance companies, however, state that they 
will not reduce the overhead loading, but will 
carry the case into court to determine whether 
or not Commissioner Wright has the authority 
to reduce overhead charges in Georgia, in which 
case, the decision may be the forerunner of a 
long legal battle. At any rate, the question is 
one of far more than local interest, for, should 
Commissioner Wright be successful in his ef- 
forts to reduce the overhead loading of com- 
pensation insurance rates, manufacturers in 
practically every other State will demand simi- 
lar reductions in order to obtain relief from 
the increasing cost of carrying compensation 
insurance. 

The fight is now on, and the lumber trade 
will no doubt follow it with interest. For while 
the cost of insurance in itself is a relatively 
small matter to the manufacturer, it is one of 
the many little things which go into the cost 
of production, the steady increase in whieh 
is eating into his margin of profit. 

SR AAAERBAEAABAAAAAB: 

RECEIPTS FROM the eighteenth national for- 
ests of California for the year ended June 30, 
1926, totaled $1,276,245, the largest annual in- 
come ever received from Federal forest resources 
in this State. Twenty-five percent of this total 
revenue will be returned to the State by the 
Federal Government for distribution to coun- 
ties in which national forests are located for 
road and school development, and 10 percent 
will be expended by the Forest Service on roads 
and trials. 
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Associations Plans and Activities 


Aug. 19—Lumbermen's Club of Macon, Hotel Dempsey, 
Macon, Ga. Monthly meeting. 

Aug. 24—Roofer Manufacturers’ Club, Ralston Hotel, 
Columbus, Ga, 


Aug. 31—National Lumber Trade Extension Campaign, 
Hotel Pfister, Milwaukee, Wis. 


Sept. 2-3—North Carolina Forestry Association, More- 
head City, N. C. Annual. 


Sept. 14—Alabama-West Florida Mill Managers’ Asso- 
ciation, Brewton, Ala. 


Bept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual. 


Sept. 28-30—Concatenated Order of Hoo-Hoo, Kansas 
City, Mo. Annual. 


Oct. 7—Empire State Forest Products’ Association, 
Cornell University, Ithaca, N. Y. Annual. 


Oct. 8-9—Northeast Missouri Lumbermen's Association, 
Moberly, Mo. Annual. 


Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 


Cincinnati, Obio. Avnual. 
Oct. 14-15-——Small Sawmill Demonstration, New York 
State College of Forestry, Syracuse, N. Y. Annual. 
Oct 25-28—Third Portable Sawmill Demonstration, 


"Pennsylvania State College, State College, Pa. 


Oct. 27-30—Pacific Logging Congress, Vancouver, B. C. 


Annual, 
Nov. 9-12—-National Retail Lumber Dealers’ Associa- 
tion, Roosevelt Hotel, New Orleans, La. Annual. 


Jan. 12-13, 1927 
Indiana, 
nual. 


-Retail Lumber Dealers’ Association of 
Claypool Hotel, Indianapolis, Ind. An- 


Northeast Missouri Annual 


Mozer.ty, Mo., Aug. 9.—Announcement is 
made by O. R. Butts, secretary of the Northeast 
Missouri Lumbermen’s Association, this city, 
that the organization will hold its annual con 
vention on Oct. 7 and 8 in Moberly. Mr. Butts 
states that ‘‘our meeting this year will be held 
in connection with a Fall Festival Show, given 
by Moberly business men. We will endeavor by 
the assistance of the contractors and carpen- 
ters of our city to put on a Better Home Show 
along with the exhibits of the manufacturers.’’ 


Wisconsin-Michigan Trade Extension 


WASHINGTON, D. C., Aug. 11.—Lumbermen 
of Wisconsin and Michigan are to meet at Mil- 
waukee, Aug. 31, to consider how they may co- 
operate in promoting the successful organiza- 
tion of the national lumber trade extension en- 
terprise. 

The organization committee of the National 
Lumber Manufacturers’ trade extension com 
mittee, with the full coéperation of the North- 
ern Hemlock & Hardwood Manufacturers’ As- 
sociation, is urging all lumber manufacturers 
in Wisconsin and northern Michigan to attend, 
and the latter association is also urging its 
members, as well as non-members, to be repre- 
sented at the Milwaukee meeting. This is in 
line with the policy followed throughout the 
country, the proposed national trade extension 
being a project that is of direct interest to 
every lumber manufacturer and timber owner, 
no matter what his present organization affilia- 
tions may be. 


The Milwaukee meeting is one of the last of 
a series of preliminary regional meetings that 
have been held in the different lumber produc- 
ing territories of the country, of lumber manu- 
facturers, timber owners, wholesalers, millwork 
people, box manufacturers ete. These meetings 
are laying the groundwork of a campaign to 
rehabilitate the forest industries and defend 
them against the inroads of aggressive indus 
trial group competitors. 


Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
and secretary of the organization committee, 
will be the principal speaker at the Milwaukee 
meeting. E. P. Allen, director of public rela- 
tions of the National association, will present 
some phases of the work, and it is hoped that 
prominent lumbermen who have been identified 
with the extension work in other sections will 
tell their fellow lumbermen of what has been 


done elsewhere and how. The meeting will 
convene at the Hotel Pfister at 10 a. m., Aug. 31. 

After the meeting of Michigan-Wisconsin 
lumbermen, it will be possible for the organ- 
ization committee to review the organization 
campaign and ascertain what remains to be 
done to insure the launching of the extension 
work at the earliest possible moment. 


National Retail Dealers’ Annual 


Announcement is made by the National Re- 
tail Lumber Dealers’ Association that its tenth 
annual convention will be held Nov. 9-12 in the 
Roosevelt Hotel, New Orleans, La. The first 
three days will be devoted to business and on 
the fourth the delegates will go in a body by 
special train to the plant of the Great Southern 
Lumber Co., at Bogalusa, La., as guests of that 
company to inspect its sawmill, paper plant and 
reforestation project, the invitation having been 
extended by W. H. Sullivan, vice president and 
general manager. The Southern Pine Associa- 
tion also plans to tender the visitors an informal 
reception on the evening of the first day. 


The New Orleans convention committees 
headed by Claude Hortman, of the Hortman- 
Salmen Co. (Inc.), including a committee of 
ladies of the New Orleans lumber dealers, are 
arranging various entertainment features. 
Among these are special entertainments for the 
ladies, an auto tour for both men and ladies 
through the industrial and residential sections 
of the city, including the old French quarter, 
a hoat trip to view New Orleans harbor, and a 
golf tournament on the afternoon of Nov. 11. 
Plans are under way to run special trains from 
Chieago, Detroit and Cineinnati, and the 
Georgia and Florida associations are expected 
to send large delegations from their respective 
territories. Arrangements are under way to 
secure railroad rates of fare-and-a-half for the 
round trip to New Orleans and return. 


New Association Planned 

SyracusE, N. Y., Aug. 9.—An effort will 
be made to organize a permanent statewide 
association of small timberland owners and 
operators for the }urpose of obtaining better 
prices for the prodrcts of the small woodlot at 
the second annual small sawmill demonstration 
to be held at the New York State College of 
Forestry, Syracuse University, Oct. 14 and 15. 
How to obtain the maximum amount of quality 
lumber from the different types of logs and 
how to care for and dispose of such lumber will 
be an important phase of the joint conference 
and demonstration. The small woodlot and the 
portable sawmill are becoming more important 
in the forestry and lumber program of the East. 

The greatest problem of the small timber- 
land owner is to know how to turn his mature 
timber into the greatest profit. The manufac- 
ture of lumber is the course generally pursued 
but in a large percentage of cases the lumber 
actually represents a loss and not a profit. The 
small timberland owner usually lets his sawing 
job to a contracting mill man at a certain price 
per thousand. The small mill man often does 
not know the proper way to saw logs nor how to 
manufacture lumber and if he does his interest 
is not always in quality but in quantity pro- 
duction. In either case the timberland owner 
stands the loss. There is a great need for a 
movement on the part of the small timberland 
owner and operator, which will in some way 
help him to make a profit from his timber. 
Various parties have already expressed an opin- 
ion that some organization should be formed 
with this end in view. 

The college with its facilities and staff will 
render whatever assistance it can to the organ- 
ization and carrying on of this work. Those 
planning to attend should come with ideas as to 
an organization which they feel should be 
formed. 


Wisconsin Association Directors Mee 


MILWAUKEE, Wis., Aug. 9.—Directors of the 
Wisconsin Retail Lumbermen’s Association held 
their midsummer meeting in Milwaukee op 
Aug. 5. Following the business session jp 
the morning, a luncheon was served at the 
Milwaukee Athletic Club, and in the afternoon 
they were guests of James T. Drought, genera] 
counsel for the association, at his summer home 
on Pewaukee Lake. A chicken dinner was 
thoroughly enjoyed by the directors in the 
evening. 


North Carolina Midsummer Meeting 


WRIGHTSVILLE BEACH, N. C., Aug. 9.—The 
North Carolina Pine Association held its mid- 
summer meeting at this place today with about 
eighty members and guests in attendance. 6G, 
J. Cherry, Charleston, 8. C., president, presided 
and one session was held. 


Four applications for membership in the assgo- 
ciation were presented by Charles F. Anderson, 
Marion, 8. C., chairman of the membership con- 
mittee. These were the Avondale Lumber (Co., 
Stokes, S. C.; W. G. Becker, Petersburg, Va.; 
P. M. Barger Lumber Co., Mooresville, N. (., 
and the Batson-Cook Co., West Point, Ga. All 
of these applicants were admitted to member- 
ship in the association. 

W. F. Shaw, assistant secretary of the Na- 
tional Lumber Manufacturers’ Association, was 
the first speaker to address the meeting. Mr. 
Shaw outlined in considerable detail the trade 
extension program of the National and urged 
the North Carolina Pine Association to ¢o- 
operate in the work being done. The speaker 
pointed out that while certain species of lum- 
ber were replaced by other species to the amount 
of 5,600,000,000 during the fourteen years from 
1910 to 1924, 18,400,000,000 feet of lumber was 
displaced by substitutes during the same period. 
Much of this business might have been saved 
to the industry, the speaker contended, if there 
had been more codperation within the industry 
and less competition for the 5,600,000,000 feet 
replaced by other species. 

Much business in lumber substitutes is done, 
Mr. Shaw said, because lumber is improperly 
prepared and refined, because of unstable and 
fluctuating lumber prices brought about by un- 
businesslike merchandising methods and_ be- 
cause of neglect. He contended that improved 
manufacturing methods, better merchandising 
policies and systematic trade promotion and ad- 
vertising are necessary and must be practiced 
by the lumber industry as a whole. Guess work 
in manufacturing and merchandising must also 
be eliminated through research, he said. Manv- 
facturing and grading must be studied to reduce 
waste and better methods of drying, storing 
and handling must be sought. A research bu 
reau, Mr. Shaw said, would be worth much to 
the industry if it did nothing more than check 
up the statements made by manufacturers of 
substitutes and see to it that the consumers of 
lumber are truthfully advised in each case. 


There was considerable discussion following 
the address of Mr. Shaw, and a motion was 
made and carried to the effect that the associa- 
tion extend to the National its appreciation 
for the interesting and instructive address de 
livered and that the president of the North 
Carolina Pine Association appoint a committee 
to consider the trade extension program of the 
National association. It was also provided that 
this committee report back to the members at 
the semiannual meeting to be held in Charles 
ton, S. C., in October. Some pledges were 
given after the meeting and it is expected that 
others will be made shortly. 

A. R. Turnbull, president of the Rowland 
Lumber Co., Norfolk, Va., and Chas. Hill, get 
eral sales manager of the Southern Pine Sale 
Corporation, New York City, both spoke on the 
subject, after which Col. R. John West, com 
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mandant at Fort Moultrie, and Prof. A. B. 
Recknagel, of Cornell University, Ithaca, N. Y., 
made brief talks, the last named on forestry. 

The meeting was brought to a close at two 
clock to permit the members to partake of a 
luncheon provided by the association, after 
ghich bathing was the order of the day. 


Cigar Box Men in Profitable Session 


PHILADELPHIA, Pa., Aug. 11.—The seventh 
annual summer meeting and outing of the Na- 
tional Cigar Box Manufacturers’ Association 
was held Aug. 4-6, at the new Benjamin Frank- 
lin Hotel. It was a profitable session and a 
very favorable one from the standpoint of the 
jumber industry. 


Jasper N. Fossett, chairman of the lumber 
committee, made an interesting report, showing 
that the use of wood in manufacturing cigar 
boxes is on the increase. It was the consensus 
that there is no satisfactory substitute for wood 
in making cigar boxes. Tin, used extensively 
during the war, is being discontinued for wood. 

Cedar, tupelo, redwood, poplar and gum are 
used at present, with cedar regarded as the 
very best for cigars, due to its ability to retain 
the aroma of the tobacco. The slogan of the 
association is ‘‘The best cigars are packed in 
wooden boxes.’’ 

Weather conditions largely control the price 
of lumber, the convention was told, and owing 


to favorable reports there has been no advance 
in quotations for the last two years. The com- 
mittee predicted that present prices are apt to 
continue for some time. 

At the directors’ conference, it was voted to 
discontinue the winter meetings. The 1927 con- 
vention will be held in Montreal, Que., June 28, 
29, 30 and July 1. 

The terms of the following officers were ex- 
tended until next June: Harry W. Buckley, 
president; Henry G. Ritter, first vice president ; 
Allen Kauffman, second vice president; Edgar 
Flinchbaugh, third vice president; Hobart B. 
Hankins, secretary and treasurer; Jasper N. 
Fossett, chairman lumber committee; directors, 
John A. Campbell, chairman, Charles Fisher, 
F. 8. Koons, E. G. Merz, Harry Sprenkle, 
George M. Schmidt, Julius Tisch and Harry 
Ungar. 


Utah Lumbermen in Conference 


SaLtt LAKE Ciry, UTan, Aug. 9.—Lumber- 
men from all over Utah gathered at the Her- 
mitage Inn in beautiful Ogden Canyon, near 
Ogden, on Saturday for their second annual 
midsummer confab. The affair was more in 
the nature of an outing than a business meeting, 
but there was a short session in which ‘‘shop’’ 
was discussed. 

A. E. Money, manager of the Jex Lumber 
Co., of Spanish Fork, and president of the State 
association, presided, supported by Secretary 


Todd. The principal speaker of the day was 
Alva L. Scoville, prominent Ogden business man 
and orator, who talked on the relationship of 
the lumber dealer to society and the great 
strides that have been made by science in the 
recent past. Robert Anderson, head of the 
Anderson & Sons’ Co., of Logan, a director 
and past president of the Western Retail 
Lumbermen’s Association, spoke on association 
activities and the importance of lumbermen 
getting together for their mutual protection 
and advancement. Mr. Anderson reported the 
association’s progress in his own section as the 
advisory board member for Cache County. 
Other advisory board members who reported 
for their districts were W. H. White, Ogden, 
and George Chase, Payson. All said the aso- 
ciation was making progress. It was reported 
that about 95 percent of the lumber dealers of 
the State are members of the association now. 

The proceedings started at 10 a. m., , midday 
luncheon being given by the Ogden members of 
the association, and during the day the lum- 
bermen enjoyed a sightseeing trip through Og- 
den Canyon, regarded as one of the outstanding 
scenic attractions of central and northern Utah. 
The ladies were royally entertained by Ralph 
K. Bristol, prominent Ogden cement man, and 
Mrs. Bristol at their fine summer home in the 
eanyon. The dinner-dance at the Hermitage in 
the evening came as the grand climax to one of 
the most enjoyable days the Utah lumbermen 
have had together. 


Lumbermen Enjoy Outings and Golf 


Northwest Golfers Compete 


Tacoma, WasuH., Aug. 7.—Tacoma lumber- 
men carried off a majority of the prizes in the 
sixth annual golf tournament held for the lum- 
bermen of the world under the auspices of the 
Tacoma Lumbermen’s Club at the Tacoma 
Country Club yesterday. 

Lee L. Doud, president of the Defiance Lum- 
ber Co., won the Bloedel cup for the best net 
score with a 64. Mr. Doud had a 24 handicap 
and shot the best game of his career, turning in 
a gross 88. By his victory Mr. Doud, who had 
never won a golfing prize, secured three fine 
trophies, the Bloedel cup, the Tacoma Lumber- 
men’s Club trophy, played for for the first 
time, and a cup offered by A. H. Landram for 
the lowest gross score. 

E. I. Stoddard, of La Grande, Ore., was run- 
ner-up in the handicap medal event with an 
$8-19-69. Ralph Dickman, of the Dickman 
Lumber Co., Tacoma, was third with a net 70. 
Mr. Stoddard won the cup offered by the West- 
ern Lumber & Manufacturing Co. for the sec- 
ond best gross score. 

The four-man district team match developed 
the keenest competition with eight teams en- 
tered, the largest number in the history of the 
tournament. The Tacoma quartet scored the 
low medal rounds with a 338 for the four mem- 
bers of the team while Seattle and Everett tied 
for second place with 339 each. These two 
teams played an extra hole for the right to 
meet Tacoma in the finals and Seattle won. 
When it came to match play the Tacoma con- 
tingent was no match for its Seattle opponents, 
Marfield Balcom and Carl Blackstock defeating 
Ralph H. Shaffer and Frank Neal 7 up while 
L. Cunningham and L. H. Ives finished 2 up 
on J. J. Dempsey and H. 8. Griggs. 

Portland was represented by M. L. Booth, 
Norman Buoy, J. O. Elrod and L. R. Wills who 
turned in a combined score of 372. The Everett 
team included E. W. Stuchell, C. A. Cruikshank, 
P. H. Olwell and E, O. Walton and scored 339. 
The Bellingham players were J. H. Prentice, F. 
J. Wood, Everett G. Griggs, jr.. and W. H. 
Abbott, scoring 351. Grays Harbor players 
were A. L. Paine, Thorpe Babcock, Harry 
Phipps and W. C. Lindsell and their score was 
361. Longview was represented by R. B. Sach- 
man, L. C, Stith, G. W. MeGaw and W. A. 
Taylor with a 370, and Chehalis by Fred Smith, 
Curtis Mosby, K. L. Carlisle and J. C. Smith 
With a 396. 

The Seattle quartet won the cups given by 


. Dickman for the best 


C. C. Corse, the Pacifie National Lumber Co., 
the Pacific States Lumber Co. and the Demp- 
sey Lumber Co. and will hold the championship 
of the district for the next year. Interest in 
the team matches was unusually great and a 
large gallery followed the match play in the 
afternoon. 

J. J. Dempsey, of Tacoma, took the Everett 
G. Griggs cup as a permanent possession when 
he finished 5 up on bogey. Mr. Dempsey won 
the cup last year and by the terms of its com- 
petition gets it for his 
own for winning it 
twice. Mr. Dempsey 
also won the cup of- 
fered by the Puget 
Sound Lumber Co. for 
the lowest gross score, 
his 79 for the morning 
round being the best 
made by any competi- 
tor. He also tied for 
the cup offered by R. L. 


seore on three hidden 
holes and won the prize 
given by the Shaffer 
Box Co. for the longest 
drive on the eighteenth 
hole. Altogether it was 
a field day for the presi- 
dent of the Dempsey 
Lumber Co. 

Five men tied for the 
cup offered by the 
Mountain Lumber Co. 
for runner-up in the 
gross score competition. 
They were W. H. Abbott, of Bellingham, 
H. E. Phipps, of Aberdeen, L. Cunningham, 
of Seattle, H. M. Baleom, of Seattle, and 
C. A. Cruickshank, of Everett. All turned in 
scores of 83. 

Ed. Stuchell, of Everett, took the cup offered 
for the longest two shots on the ninth hole. The 
prive given by Paul H. Johns for the highest 
gross score in the medal round proved to be a 
book of golf lessons and was taken by Bob 
Adair, of Seattle, who brought in a card of 150 
for his round. 


Harry Brebner, W 


The match was played under perfect weather 
conditions and with the largest attendance on 
record since the tournament was organized. 
There were 115 cards turned in and many more 
did not report their scores while a number of 





Tournament committee and starters. 


the prominent lumbermen from the board of 
the National association took a day’s rest from 
business and attended the tournament. Frank 
Wisner, president of the National, E. P. Allen 
and Wilson Compton were among these visitors. 
The tournament committee had the affair ar- 
ranged in perfect style and all events were run 
off without a hitch. Roy Steere and George W. 
Cain acted as starters and William Ferguson, 
Harry Brebner and W. P. Woolley as judges. 


Left to right: William Ferguson, 


. P. Woolley, Roy Steere, and George W. Cain 


Ontario Retailers’ Outing 

Toronto, ONT., Aug. 9.—The Ontario Retail 
Lumber Dealers’ Association had a record at- 
tendance at its recent annual midsummer 
outing at Huntsville, Ont. Practically every- 
body traveled to Huntsville about 135 miles 
from Toronto by motor. Some of the members 
came all the way from southwestern Ontario. 

The first day the members devoted the morn- 
ing to renewing old acquaintances. In the 
afternoon visits were made to several of the 
Huntsville plants including those of the Musko- 
ka Wood Manufacturing Co. (Ltd.), the Hunts- 
ville Lumber Co., and the Anglo-Canadian 
Leather Co. In the evening, the visitors and 
their Huntsville friends were the guests at a 
banquet, which was followed by a dance. Short 
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speeches were made at the banquet by President 
A. R. Sanders, of St. Thomas; Mayor R. G. 
Dinsmore, of Huntsville; Maj. J. I. Hartt, in- 
spector of timber agencies for Ontario; Horace 
Joulthee, secretary of the Ontario association ; 
and G. B. VanBlaricom, of Toronto. Frank 
W. Hutcheson, of the Muskoka company, pre 
sided as chairman and toastmaster at the ban 
quet. 
The second day was devoted to a boat trip 
from Huntsville through Fairy Lake, Peninsula 
Lake and Lake of Bays to the Bigwin Inn, 
where the visitors had a midday dinner. 
of the golfing members of the party enjoyed 
themselves on the Bigwin Golf Course. In the 
evening the lumbermen were exceptionally fortu 
nate in being permitted to attend a concert 
given by the famous Anglo-Canadian Band, 


Some 


On the third day of the outing the citizens 
of Huntsville inaugurated the first day of their 
Old Home Week, and the town was lavishly 
decorated and special programs and events were 
put on for the entertainment of the thousands 
of visitors. In the afternoon, about forty of 
the retail lumbermen were treated by the Mus 
kokx Wood Manufacturing Co. to a launch 
trip on Vernon Lake. This brought the outing 
to a close and the members started their return 
trip. The local committee in charge of the 
outing, to whom great praise is due for the 
splendid manner in which it was carried out, 
consisted of: KE. C. Wainwright, George Bush 
field, M. Martin, A. Paget, Charles Cotterell 
and Herbert Sims, 

Lumbermen of Essex County, Ontario, held 
a golf tournament and dinner at the St. Clair 
Country Club, on Aug. 5 at which Eddie Pois 
son, of Ford, Ont., was a successful contestant, 
demonstrating some of the special putting hints 
he had obtained while on the Ontario associa 
tion outing. Jim Branch, of Walkerville, also 
gave some striking examples of ability in long 
driving. An outcome of the tournament was a 
match arranged between Jim Seofield, of Wind 
sor, and Eb. Russell, of Walkerville, which will 
tuke place about Aug. 20. 


Pennsylvania Firm Entertains Dealers 

Burra.o, N. Y., Aug. 10.—Fifteen members 
of the Buffalo Lumber Dealers’ Association left 
the city by automobile on Aug. 4, in response to 
an invitation from the Central Pennsylvania 
Lumber Co., of Williamsport, and paid a visit 
to the clubhouse of the company, which is lo- 
cated in its high cut-over lands and is strictly 
a secluded forest retreat. Luneh was served at 
Dansville, N. Y., after which the dealers jour- 
neyed to Trent Run, Pa., 15 miles from Williams- 
port, where they were met by Sales Manager 
Albert Tallison and Andrew Schuler, New York 
State representative of the company, and had 
dinner. 

The remainder of the trip lay up the mountain- 
side to the Gray’s Run Club, as it is called, 
where the visitors were lodged and entertained. 
Thursday was a day of hiking and general ex- 
ploration of the picturesque territory that lies 
about the clubhouse, which included swimming 
and walking. The trip down covered 220 miles, 
but on the return the distance was extended to 
300 miles on account of making a detour to 
Sheffield, Pa., to inspeet a double band sawmill 
belonging to the company there. 

The tourists were President George J. Zimmer- 
mann and Secretary K. C. Evarts, of the Buffalo 
association, also C, W. Bodge, W. J. Brady, J. M. 
Jakiel, A. J. Hurd, C. W. Hurd, T. R. Hurd, 
H. E. Mallue, C. Ashton MeNeill, S. Monae 
zynski, A. I. Reckow, F. Flemming Sullivan, of 
Buffalo, and R. H. Bennett and W. G. Palmer, 
of North Tonawanda. 


Employees Enjoy Annual Picnic 

CINCINNATI, OnI0O, Aug. 10.—More than three 
hundred representatives, executives and other 
employees of the Oakley Lumber Co. and the 
H. C. Stanforth Co, attended the annual pienic 
at Col. Stanforth’s summer home on the Little 
Miami River, Saturday, Aug. 7. Brief addresses 
were made by Col, Stanforth and Rudolph Ru- 


zicka, president of the Oakley Bank, who 
awarded prizes for efficiency of emloyees and 


extraordinary service during the year. An un- 


Hoo-Hoo 


Movement to Organize Hoo-Hoo Club 

New York, Aug. 9.—T. M. Ralston, Vice- 
gerent Snark, reports that a questionnaire as 
to the advisability of establishing a Hoo-Hoo 
club in New York had shown the members to be 
about equally divided for and against. A 
number of those who replied favored holding 
all meetings in Manhattan. Mr. Ralston an- 
nounces that there will be a concatenation about 
the middle of September, probably in the week 
starting Sept. 12, and he says the question of 
organizing the club will be fully discussed at 
that time. 


Plans for Annual Boat Ride 

St. Louis, Mo., Aug. 9.—The annual boat 
ride of the St. Louis Hoo-Hoo Club will take 
place Tuesday, Sept. 14, when members of the 
organization and their friends will embark on 
a Mississippi River steamer for an outing in 
the moonlight. A fine orchestra will provide 
the music. Charles H. Call, secretary of the 
club, that the board of directors 
has decided not only to repeat the excursion 
enjoyed last year but to make the affair an 
annual one. 


announces 


Activities of Twin City Hoo-Hoo 


MINNEAPOLIS, MINN., Aug. 10.—The Twin 
City Hoo-Hoo Club, following its meeting Thurs- 
day, is making plans to appoint a committee 
to get in touch with all other reforestation 
forces in Minnesota to arrange an exhibit of 
the northern Minnesota timber industry at the 
Minnesota State Fair. The club took this 
action after Herman Roe, president of the Min- 
nesota State Fair Association, explained the 
need for educational exhibits to tell Minnesota 
about the lumber industry. 

The Twin City club is making preparations 
for celebrating Hoo-Hoo Day, 1926. This event 
in Minneapolis will mark the end of a success- 
ful year for the organization. The objective 
of the committeemen in charge here is to add at 
least 99 members to the club roll. The club 
has been divided into two teams. The ‘‘Go- 
Getters’’ are the Hoo-Hoo whose names begin 
with the letters A to K, inclusive, while the 
‘*Live Wires’’ are those whose names begin 
with letters L to Z. A banquet will precede 
the festivities on Sept. 9. The winning side 
that night will be guests of the losers. 


News From Hoo-Hoo Headquarters 

St. Louis, Mo., Aug. 9.—Fare-and-one-half 
for the round trip to Kansas City has been 
granted by the railroads for delegates attend- 
ing the thirty-fifth Hoo-Hoo Annual, Sept. 28, 
29 and 30. The arrangement was made on the 
certificate plan. 

The St. Louis Hoo-Hoo Club has begun to 
recruit a large delegation to attend the meet- 
ing. A committee of six has been appointed 
for this work, and includes the following: C. T. 
McKay, of the Wiles-Chipman Lumber Co., 
chairman; Don R. Fitzroy, C. J. Harris Lumber 
Co.; Clarence Mullen, Long-Bell Lumber Co.; 
W. A. Berg, Huttig Sash & Door Co.; William 
Catlin, Goodfellow Lumber Co., and O. L. Miller. 

Mrs. Mary Ann Smith, of Searcy, Ark., the 
only woman who ever held membership in Hoo- 
Hoo, died at her home July 25. She was ini- 
tiated into the order in Memphis, Tenn., Feb. 
20, 1895, and maintained her standing as an 
active member throughout the following years. 
At the time of her application for membership, 
Mrs. Smith was manager of the Smithkin Lum- 
her Co., of Smithton, Ark. She was born at 
Summerville, Tenn., Feb. 17, 1858. 

Thirteen kittens were initiated and one old- 
timer reinstated at a coneat in Hollywood, Fla., 
July 24. The event, which followed a dinner, 





usually good program of entertainment was pro- 
vided, including athletic events, races and cus- 
tomary social amenities. 


Activiti 
was held at the Hollywood Beach Hotel. More 
than 120 lumbermen attended. 

Twelve were initiated at a concat at Lake- 
land, Fla., July 29. The ceremony was staged 
by Vicegerent Snark E. E. Shaver. <A dinner 
preceded the initiation. 

The following Hoo-Hoo appointments are 
announced: 

Clement W. Gamble, Boise, Idaho, general 
manager Boise-Payette Lumber Co., Counselor 
for Idaho. 

Douglas M. Palmer, Sandpoint, Idaho, Vice- 
gerent Snark for northern Idaho district to sue- 
ceed L. W. Rick, resigned. Mr. Palmer is asso- 
ciated with the Weyerhaeuser Sales Co. 


Picnic Plans of Bay District Hoo-Hoo 

San Francisco, CAuir., Aug. 7.—The final 
arrangements for the annual picnic of Bay dis- 
trict Hoo-Hoo have been completed, according 
to G. W. Frazer, chairman of the general ar- 
rangements committee. The event, which will 
be held at Kendall Dell, thirty miles south of 
San Francisco and near Mountain View, is 
expected to attract several hundred lumbermen 
and their friends. Many entertainment stunts 
have been arranged, and a baseball game be- 
tween San Francisco and Oakland will be the 
sports feature. Field events will be under the 
direction of athletic supervisors of the Y. M. 
C. A. Following the ball game an orchestra 
from San Francisco will furnish music for 
dancing in the pavilion. Lunch will be served 
in the grove adjoining the athletic field, coffee 
being provided by Hoo-Hoo. 


Milwaukee Hoo-Hoo Club Elects 

MILWAUKEE, Wis., Aug. 10.—Ben FF. 
Springer, of the John Schroeder Lumber Co., 
Milwaukee, was reélected president of the Mil- 
waukee Hoo-Hoo Club at the annual election of 
officers here last night. Don S. Montgomery, 
secretary Retail Lumbermen’s As 
sociation, was reélected secretary-treasurer, and 
Ray Rediske, of the Interior Woodwork Co., was 
elected vice president. Directors chosen are: 
H. H. Hansen, Brannum Lumber Co., Racine; 
Harry Koerble, Schroeder Lumber Co.; Rudolph 
Best, Best & Lade Lumber Co.; Robert Black- 
burn, wholesaler, and Walter Tredupp, George 
L. Waetjen Co., all of Milwaukee. Vicegerent 
Snark E, F. Ehlert and Mr. Springer were 
elected delegates to the Hoo-Hoo Annual at 
Kansas City in September. 


Wisconsin 


Observance of Hoo-Hoo Day 

St. Louis, Mo., Aug. 10.—As the Hoo-Hoo 
Annual is postponed until Sept. 28, 29 and 30, 
Snark Hager is urging widespread observance 
of Sept. 9, the day of greatest tradition in Hoo- 
Hoo circles. Communications have been broad- 
east to all officials requesting that meetings be 
held in every district. The objective is to take 
applications for nine or more new members, but 
the applicants need not necessarily be initiated 
at the time. On the same day, according to cus- 
tom, all members of the order are expected to 
advise the secretary-treasurer, by letter or wire, 
of their whereabouts and health. 


New Officers of Malvern Club 

Local headquarters is advised that James G. 
Green, of the Van Veneer Co., has been elected 
president of the Malvern (Ark.) Hoo-Hoo Club. 
Other officers are: Vice president, Albert E. 
Lamont, Wisconsin & Arkansas Lumber Co., and 
secretary-treasurer, W. H. Steffens. L. L. Adair, 
of the Malvern Lumber Co., was renominated for 
Vicegerent Snark of the Malvern district. 
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News From West Coast Centers 


Operations Curtailed by Forest Fires 

San Francisco, Cauir., Aug. 7.—California 
mills, particularly in the pine belt, are suffering 
from epidemics of forest fires this week, accord- 
ing to information received at local offices. All 
are: reported now to be under control. 

At Quincy, the F. S. Murphy Lumber Co. 
lost several acres of valuable timber and one 
camp is reported to have been destroyed. 

The Yosemite Lumber Co. has closed down 
Camp 16 and all men on the operations in the 
mountains have been ordered to combat a fire 
raging in the Crane Flat region, which already 
has destroyed more than one thousand acres 
of valuable pine timber, swept the village of 
Priest Valley, burning a hotel and 18 homes in 
the village. 

Near the Hutchinson logging operations at 
Oroville, fire has swept through several acres. 
Nearly all of the national timber land pre- 
serves have had fires during the last fifteen 
days. 

The redwood operators have been virtually 
free from fire hazards during the year, but the 
absence of rain has made the entire northern 
part of the State exceedingly dry and shut- 
downs of logging operations are reported almost 
daily. 


Ships Large Car of Spruce 


LUMBERTON, B. C., Aug. 7.—L. T. Dwelley, 
sales manager of the B C Spruce Mills (Ltd.), 
thinks his company may 
have established a rece- 
ord for a single ear 
loading for this section 
of the country in a 
shipment made by it re- 
cently. A few weeks 
ago the company 
shipped a car contain- 
ing 57,059 feet of 1x6 
No. 3 §‘Moyie’’ spruce 
S2S&CM to a destina 
tion in the East. ‘‘We 
do not presume,’’ said 
Mr. Dwelley, ‘‘that this 
shipment creates a rec- 
ord for single ear load- 
ing but inasmuch as 
large cars are not very 
plentiful on this side of 
the line, we think that 
it must be close to a ree- 
ord for the interior section of 
lumbia.?’ 


British Co- 
*a@eaeaeaeaaeaaean 


Fire Damage in Northwest Timber 


SEATTLE, WAsH., Aug. 7.—The threat of for- 
est conflagration is hanging over much of the 
Northwest timbered regions today. Rainfall 
in July was only one-one hundredth of an inch 
—one of the driest menths in the history of 
the Seattle weather forecaster’s office. Since 
the beginning of August fires have been more 
humerous than in any previous period this year, 
and, because of the tinder-like condition of 
—— and debris, it is harder to extinguish 
them. 


The Eatonville fire now extending over an 
‘-mile front, has already covered an area of 
10,000 aeres, and this morning is reported as 
having passed Ashford and is burning eastward 
in the old 1910 burn and reaching toward the 
Rainier national forest, besides green timber 
owned by private interests. The Eatonville fire 
has not caused a green timber loss of conse- 
quence, 

The fury of this fire can be better under- 
stood by pointing out that the whirlwind created 
by it was of sufficient volume to pick up big 
limbs sixty feet in length and carry them a 
hundred feet into the air. The north wind— 
Which in Washington is always a dry wind— 





aided in the spread of the flames, and the roar 
of the fire could be heard fifteen miles away. 


Brush fires in Grays Harbor County have 
burned out one family, another family lost a 
barn, an automobile, and two mills have been 
endangered. 

Northwest of Little Rock a running fire holds 
a threat against green timber owned by the 
Bordeaux interests. 


Fire, started from the ashpan of a donkey 
engine, completely destroyed the camp and 
two donkeys belonging to the Thorndyke Bay 
Logging Co. on Hoods Canal. 


A burning barn near the Pacific Highway 
ten miles north of Castle Rock set fire to slash 
belonging to the McCormick Lumber Co. and 
then went into green timber where it was got 
under control. This is the second loss of green 
timber by this company, slight damage occur- 
ring to some timber along Hoods Canal by the 
Thorndyke Bay flames. 

During the Eatonville fire yesterday the 
women and children of Ashford and National, 
Washington, were taken to a place of safety 
when the towns were menaced, although neither 
town was destroyed. Seven men were isolated 
by the fire for several hours, but were rescued 
without injury. 

William Entwhistle, chief warden of the 
Puget Sound district for the Washington For- 
est Fire Association, and three of his men held 





Car loaded with 57,059 feet of 1x6 dressed spruce shipped to the East 
recently by the BC Spruce Mills (Ltd.), Lumberton, B. C. 


Camp 17 of the Cascade Timber Co., against 
the flames, leaving only when all the windows 
of the buildings were broken by the heat and 
an oil tank placed an extra hazard on their 
position. Their work saved the camp. 


There are’ many brush fires in progress; the 
dry north wind is blowing, and what the next 
week will bring forth in the way of forest losses 
is the most prominent question in the minds of 
timber owners of the sections menaced by the 
flames. 


Study Brush Disposal Methods 


PORTLAND, OrE., Aug. 7.—Dr. W. H. Long, 
of Albuquerque, N. M., a specialist in the decay 
of woods, has been recently codperating with 
the Pacific Northwest Forest Experiment Sta- 
tion in its study of brush disposal methods in 
yellow pine. Accompanied by Dr. John S. 
Boyce, forest pathologist of Portland, and T. 
T. Munger and R. H. Westveld, of the forest 
experiment station, Dr. Long has been looking 
over a number of logged-off areas in the Blue 
Mountains near Baker, Ore., particularly to 
study the rate at which the debris left after 
logging decayed and disintegrated when not 
burned. He is the recognized authority of the 
country on the subject of the decays that at 
tack slash in cut-over land and has for many 
years been connected with the bureau of plant 
industry. 


Discusses Fir Prospects in Japan 


SEATTLE, WASH., Aug. 7.—A. A. Baxter, vice 
president and general manager of the Douglas 
Fir Exploitation & Export Co., who recently 
spent a month in Japan, in an interview here 
today stated Japan will be a much better mar- 
ket for fir lumber in the future than it has 
been in the past, saying that field is especially 
susceptible to cultivation at this time by Amer- 
ican lumbermen, and that the Japanese are 
eager to have the modern facilities of American 
homes. He especially dwelt upon the fact 
that there is need for educating the Japanese 
to use kiln dried lumber in the construction of 
their houses and buildings. 

Dry kilns and a proper knowledge of the drying 
of lumber before using it in home construction is 
a vital need, said Mr. Baxter. Instance after in- 
stance came to my notice where interior finish of 
buildings, floors and almost every item that goes 
into building construction had been nailed in place 
while green, which resulted in cracks, formation of 
beads of pitch on the lumber, and other defects 
usual in lumber which has seasoned after a build- 
ing is constructed. 

Japan’s sixty million inhabitants probably use 
more lumber per capita than any other people in 
the world. They have used nearly all the lumber 
they buy while green, hence they have not discrimi- 
nated against fir by using only that lumber green. 
They simply do not understand kiln drying of lum- 
ber, nor the need for dry lumber in building, and 
there is much to be done in educating them along 
this line. Then if they will install proper planers 
and stickers, instead of doing this work by hand, 
as is now the custom, they can get some well fin- 
ished lumber and can turn out more attractive and 
more substantial homes than is now the case. The 
Japanese carpenter is in truth a real cabinet 
maker, but much of his work and skill are not ap- 
parent when he uses green fir, inasmuch as when 
it seasons cracks appear, beads of pitch form and 
evidences of shrinkage destroy the appearance of 
what would otherwise be a splendid piece of cab- 
inet work. 

The young Japanese who have been educated 
abroad are of course responsfhte for this marked 
trend to modernity along the lines of homes and 
home outfitting. At least a fourth of the Japanese 
one meets in the cities are dressed in the American 
fashion, and in many of the houses that are being 
erected half of the house is built in the American 
style while half is patterned after the dwelling 
that has been their standard for the last hundred 
years. 


Will Offer Complete Cargo Service 


Los ANGELES, CauLir., Aug. 7.—Combining 
their experiences, B. W. Bookstaver and L. G. 
Burns have just organized the Bookstaver-Burns 
Lumber Co. (Ine.), with offices in the new 
Chamber of Commerce Building, Twelfth and 
Hill streets. 

This company, according to its announce- 
ment, will offer a complete cargo service, hav- 
ing charge of the S. 8. Freeman Steamship Co.’s 
vessels. The new firm will represent the follow- 
ing concerns: Crossett Western Co., Wauna, 
Ore.; Stimson Timber Co., Puget Sound Saw- 
mills & Shingle Co., Seattle Mill & Logging 
Co., Washington Lumber & Spar Co. and the 
Snoqualmie Falls Lumber: Co. 


Named Director of New Forest Station 

San Francisco, Cauir., Aug. 7.—Edward I. 
Kotok, for fifteen years an officer of the Califor- 
nia district, United States Forest Service, has 
been appointed director of the new forest expe- 
riment station to be established in this State, 
according to announcement by Col. W. B. Gree- 
ley, United States forester. 

Director Kotok brings to his new position a 
wealth of practical experience in the important 
phases of fire control and forestry research. 
Starting work in California as a forest assistant 
on the Shasta national forest in 1911, he stead- 
ily advanced to the supervisorship of the Eldo- 
rado national forest, and in 1919 was assigned 
to the important work of fire inspector for all 
national forests of the State. He has also had 

(Continued on page 90) 
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Wooden Shades Growing Market for Lumber 


There is a well known natural law that noth 
ing is lost and nothing gained in this world. 


Substances may change their forms but the 
total quantity of each element remains con- 
stant. Strange as it may seem, this law has 


striking, if 
somewhat general, 
parallel in one phase 
of the lumber indus- 
try. Within the last 
few years demand for 
steel sash has _ in- 
creased while that for 
wooden sash has done 
little better than hold 
its own. But while the 
increased use of steel 


found a 


shades, Mr. Steffen explains, have been in use 
in Kuropean countries for many years and have 
been found highly satisfactory. On the Conti- 
nent they are placed on the outside of the win- 
dow where they are subjected to the wearing in- 





sash has retarded the 
consumption of lum- 
ber in one field it has 
increased it in an- 
other; and it is here 
the parallel to the old 
natural law lies. 

According to L. J. 
Steffen, of the Hough 
Shade Corporation, 
Chicago, the use of 
steel sash in factories 
and offices has created 
a new problem for in- 
dustrial management. 
In the summer time 
the metal radiates heat that reduces the effi- 
ciency of employees and in the winter time it 
admits cold that inereases heating costs. It 
has been necessary, therefore, to devise some 
means by which this problem of temperature 
regulation could be handled. The solution has 
come in the form of wooden blinds for the fae- 
tory and Venetian blinds for the office. 

The successful use of wood in this field has 
been at the expense of cloth blinds and shades, 
which up to a few years ago were used quite 
extensively throughout this hemisphere. Wooden 





summer and warm in winter 


fluence of the elements and in spite of this harsh 
treatment have stood up in a manner that testi- 
fies eloquently to the durability and longevity 
of wood. 

In a factory where steel sash construction 
predominates it is estimated the wooden shade 
reduces the interior temperature from 10 to 20 
degrees in the summer time. The same can in 
all probability he said about the Venetian blind 
as an office asset. With the proper care, factory 
shades of this type should last at least twenty 
years, manufacturers declare. 





Wooden shades neutralize the effects of steel sash in this factory office by keeping it cool in 


The Hough Shade Corporation sg product is 
made of selected basswood strips, woven paral- 
lel with hard twist seine twine and is finished 
in smart colors. Light green and light tan 
stains are usually employed, because of their 
reflective values, al- 
though another manu- 
facturer has made use 
of an aluminum finish 
that is said to reflect 
a part of the heat 
that would be ab- 
sorbed in a plain fin- 
ished shade. But it is 
the insulation prop- 
erty of the wood more 


than the finish that 
measures the shades 
utility. The Hough 
company, which also 


sells Venetian blinds, 
uses 1,000,000 to 
1,500,000 feet of bass- 
wood a year. Prefer- 
ence is accorded this 
species because it is 


light, easily worked 
and takes a stain 


nicely. 

The Venetian blind 
is a more complicated 
form of the wooden shade, its chief advantage 
resting in the arrangement of the slats, which 
can be shifted to admit any desired amount of 
light. As has been intimated, they are used in 
offices where a fancier style of shade is demand- 
ed, although they possess many of the same 
qualities of the plain slat shade. 

The Burlington Venetian Blind Co., of Bur- 
lington, Vt., one of the best known manufac- 
turers of this product, reports that it uses inch 
No. 1 common and better basswood in widths 
of 3-inch and up, 6 to 16 feet long. 


Boys Study Lumber Grades in Yard 


CoLuMsBus, Onto, Aug. 10.—An interesting 
project in farm building construction, including 
instruction in the various kinds and grades of 
lumber and their uses, has recently been worked 
out at Hilliards, Ohio, under the direction of 
E. O. Bolender, instructor in vocational agri- 
culture, College of Agriculture, Ohio State Uni- 
versity. 

The college offers two courses in vocational 
agriculture that brings the boys into contact 
with the kinds, sizes and grades of lumber, 
these being the farm shop course and the farm 
building work of the course in agrciultural en- 
gineering. 

The particular project under consideration 
was carried on at Hilliards, Ohio, in connection 
with the course in agricultural engineering. In 
this project, the construction work hinged upon 
the building of an Ohio type 10 x 12-foot 
brooder house, which was constructed in the 
shop building during class time. 

After the group engaged in this project had 
completed making the working drawings of the 
proposed building, the students were faced 
with the problem of making out a bill of mate- 
rial. As the boys had no knowledge of the 
different kinds and grades of lumber, roofing 
ete., they immediately realized the need for in- 
formation along these points. Accordingly, 
under direction of Mr. Bolender, the project 
form of instruction was carried right into the 
local lumber yard, the boys were given practical 
first-hand instruction, and, more than that, ex- 
amined and handled the different items of lum 
ber, thereby firmly fixing in their minds their 
characteristics and their uses. 

Preparatory to embarking upon this phase 
of the project, Mr. Bolender drew up a list of 


questions covering the points on which the boys 
naturally would want information, and solicited 
the assistance of the local lumber dealer in ac- 
quainting the boys with all the phases of lum- 
ber study that these questions would indicate. 
He found James Sifrid, manager of the 
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Students receiving practical instruction in farm 
building construction 


Hilliards Lumber Co., very ready to render 
practical assistance, and with his efficient co- 
operation the experiment was very successfully 
carried out. 

The list of questions prepared for study at 
the lumber yard was as follows: 

1. What kinds of lumber grown locally is used 
in general construction ? 


2. Upon what are the grades of lumber based? 


3. Upon what unit is the sale of lumber stated? 
4. Study of cost of various kinds and grades of 
lumber. 

(a) Show boys kinds and grades of lumber 
and give cost. 

(b) Show boys different grades, explain why 
in that grade and give price of each 
grade. 

5. Study the common stock sizes of lumber han- 


dled, such as siding, sheeting, flooring, framing 
lumber ete. 
6. In what gradations do length, width and 


thickness increase? 
7. Does the cost increase after getting above 12- 
inch widths and 16-foot lengths? 
8. Study the kinds of siding. 
(a) Show boys and tell them where uses and 
cost of each pattern. 
9. What do we mean by 6-inch or 8 inch siding? 
How much does it lay and how figured? 
10. Study of roofing materials. 
(a) Composition—cost, uses and amount per 
roll. 
(b) Shingles. 
(1) Wood—kinds, cost, 
bundle and durability. 
(2) Other kinds. 
11. Study of windows for farm buildings— 
standard sizes, how to state sizes and cost. 


number per 


Mr. Bolender first took the list of questions 
to Mr. Sifrid and together they talked over 
the procedure to be followed. Then the group 
of students, together with their instructor, went 
to the Hilliard company’s yard for one and 
one-half hours on each of three consecutive 
days, and there made a study of the questions, 
viewing and handling the different items ol 
lumber covered. All information necessary t0 
& proper understanding was readily imparted 
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by Mr. Sifrid, who was in full charge of these 
study and demonstration periods. 

Needless to say, the boys found this method 
much more interesting than merely being told 
about the different woods, their characteristics, 
and uses, ete. Not only Mr. Bolender but the 
boys were enthusiastic over the procedure. The 
jnterest and attitude of the boys, who were 
seniors, can best be expressed by a remark by 
one of them overheard during the study: ‘‘I 
never did know anything before about lum- 
ber; this is surely good stuff.’’ 


After completion of this practical study and 
demonstration, the boys were equipped to dis- 
cuss intelligently grades, patterns ete. of com- 
mon building material, and able, with confi- 
dence, to figure out the bills for material, which 
was the next step in the project upon which 
they were engaged. 

‘‘T am very much sold on this procedure,’’ 
said Mr. Bolender, in a statement to the AMER- 
ICAN LUMBERMAN, ‘‘and believe that it is a 
good means of preparing farm boys for more 
intelligent buying and using of common build- 
ing materials.’ 


Recognizes 


At this time when competition from the metal 
interests is so keen, the uninformed person 
may at times be skeptical as to whether there 
remain any uses for which wood is clearly 
superior. And yet there are many, some well 
known, others more or less obscure. It has 
doubtless never occurred to the average person 
that wood is the most desirable background 
for the ordinary commercial sign. But such is 
the testimony of one of the largest manufac- 
turers of sign boards in the country. 

The Chicago Sign Board Co., 163 North Mor- 
gan Street, Chicago, in its forty years of pre- 
paring backgrounds and boards for commercial 
sign painters, has constantly recognized the 
superiority of the wooden sign and has devoted 
the greater share of its attention to turning 
out backgrounds of this type. This concern, 














An eloquent testimony to the durability of wood 

is the sign on this building, erected a few years 

after the establishment of the firm in 1880. It 

was given a coat of paint two years ago and 
looks as good as new 


in all probability one of the oldest in the United 
States, has shipped wooden sign boards to all 
sections of the country and wherever they have 
gone, regardless of the climate or other physical 
conditions, they have won a reputation for 
beauty and durability that Charles F. Oswald, 
President and ‘treasurer of the company be- 
lieves, is not rivaled by any metal sign on the 
market, 

According to Mr. Oswald, 


the Chicago Sign 
Board Co. is more or less 


a specialist in its 


field. Of course there are other firms doing a 
Similar business, but the work of all is special- 


In this connection, it is of interest to note 
that a similar study was made at a local hard- 
ware establishment, as a means of making the 
students acquainted with such items as nails, 
hinges, hasps and other forms of builders’ hard- 
ware. 





Brooder house under construction by students 
of farm building course 





“Thus Saith the Law” 











Laborers’ Lien on Lumber 


Certain laborers worked at a country sawmill 
operated by Freeman. With the knowledge of the 
laborers, Freeman hauled the lumber to a near-by 
town and sold it to Clark. Clark had been regu- 
larly buying lumber from Freeman in small lots 
and had no knowledge of there being a laborers’ 
lien on the lumber. The questions were: Whether 
or not the laborers, because of their knowledge 
that Freeman was hauling the lumber to town 
waived their lien; and whether Clark, having 
bought and paid for the lumber without knowledge 
of any claimed lien, should be protected. 


It was held that the fact the laborers knew the 
lumber on which they had performed labor, was 
being hauled away and sold, operated as a waiver 
of their lien. As to Clark’s rights, the court said: 
“The statutory lien is absolute; but a purchaser 
for a valuable consideration, in good faith, and 
without any knowledge of a lien, will be pro- 
tected.” 

[Clark vs. Wilson; Arkansas Supreme Court, 
June 7, 1926, 284 S. W. Rep. 23.] 


uperiority of Wooden Signs 


ized in that they manufacture merely the board 
or background for the sign. This board is then 
sold to sign painters who do the finishing and 
decorating. The Chicago organization not 
only produces a great variety of boards but 
also turns out wooden letters, spheres for flag 
poles and other sign ornaments. 

Wood’s superiority in the sign board field lies 
in the fact that it takes a paint finish better 
than a metal background, Mr. Oswald told a 
representative of the AMERICAN LUMBERMAN. 
Almost any kind of paint can be applied to 
wood and it sticks, preserving the wood at the 
same time it enhances its beauty. On the other 
hand, paint applied to metal soon scales away 
leaving the metal exposed to the elements. Not 
only is the appearance of the sign ruined when 
this happens but the metal begins to rust and, 
if another coat of paint is not applied, it eventu- 
ally becomes so unsightly that it is fit for no 
other place than the junk heap. For the mer- 
chant who wishes a sign that will last a life 
time without any serious depreciation in beauty, 
wood is to be preferred every time. 

In all probability the initial cost will be 
less. But excluding this factor it retains its 
original ‘‘school girl complexion,’’ long after 
metal has lost its synthetic make-up; it in- 
volves far less maintenance than metal; and 
it is far more durable than its competitor. If 
installed properly and given a_ reasonable 
amount of attention, the wooden sign is nearly 
permanent. Changes in style or the need of 
a larger board, both of which have nothing 
to do with the intrinsic quality of wood, are 
about the only conceivable reasons for haul- 
ing one down. 


Opportunity for Retailer 


Here is one field, limited though it may be, 
where the retailer can aid the manufacturer 
in his campaign to promote the use of wood. 
No town is so small that it does not erect a 
few signs every year. And in some of the 
larger cities the number put up would doubt- 
less reach startling figures. Would it not be 
a good idea for the local retailer to get in 
touch with the sign painters in his town and 
tell them of the superior features of wood? 

Perhaps they know them already. If so, 
all well and good. The dealer can then solicit 
their business. And if he is a good salesman, 
he can return to his yard without having wasted 
a minute of his time. For the chances are the 
sign painter will turn out to be a customer 
who will take a fair proportion of short lengths. 
And these can be sold at a nice profit. 

The Chicago Sign Board Co. has been using 
No. 1 Idaho white pine in filling most of its 
orders. Soft textured and even grained, this 


wood is easy to work and takes a smooth finish. 
Completed backgrounds sell for as high as 25 
cents a square foot, which when translated into 
‘*dollars a thousand’’ may give the retailer 
some idea of the profits involved in this field. 

In the larger cities, where the Chicago organ- 
ization finds its best market, direct sales to 
the sign painter would not prove practicable. 
Here the lumberman must depend on such con- 
cerns as Mr. Oswald’s to push wooden signs. 
Manufacturers, therefore, would undoubtedly 
find it profitable to coéperate with concerns 
like this, which enthusiastically champion their 
product. 

Incidentally Mr. Oswald has sentimental as 
well as practical reasons for his attachment for 
wood. He lives in a frame house, probably 
forty years old, set in the midst of an area 











The wooden background of this sign above the 

office of the Trio Motor Sales Co., Chicago, has 

seen over twenty years of service, according to 

the firm that put it up, and still presents 
a fresh and inviting appearance 


where brick and concrete dominate the strue- 
tural horizon. Occasionally he has had to 
make repairs on the home and here again he has 
learned the superiority of wood over metal. 
The eave troughs on his home were originally 
of metal. Even though painted, the troughs 
wore out in about five years and had to be re- 
placed. Mr. Oswald is now convinced that a 
painted wooden gutter would be far more 
durable. 

‘*Say It with Wood’’ might be an appropri- 
ate if not altogether original slogan for the 
lumberman to use in encouraging the use of 
wooden signs. 
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The “Caterpillar” Tractor Rides a Mule 


The last stand of white pine! The last large 
untouched stand on the North American continent! 
Yet the great Clearwater wilderness with its climb 
ing billows and dark valleys of bluish green, where 
the white pine is thick on the ground and quan- 
tities of it six log timber, contains, perhaps, a 
billion feet or more of lumber, while other species 
of pine, running into a larger figure, also remains 
uncut 

The gouging finger of commerce is, even how, 
reaching into one side of the vast forest, for the 
Northern Pacific Railway is at present building a 
branch line from Orofino, Idaho, into this pictur- 
esque upheaval of white pine. On the other side 
of the cool forest is a logging camp and the cry 
ing need of that logging camp was a tractor So 
another ‘Caterpillar’ followed the long line of 
its ancestors and pioneered its way into a remote 
section of the country to lend strength to com 
merce 


When the Hofius Ferris Equipment Co., of Spo 
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The chute for skidding and decking logs 


kane, Wash., distributer of Caterpillar Tractor 
Co. products, sold Holmes & MeElwaine, loggers 
in the Clearwater district, a 2-ton “Caterpillar,” 
the question arose: “Shall we send the ‘Cater 
pillar’ over the mountains on its own power or 
shall we send it in by pack train?” A precipitous 
range of mountains stretched between Spokane and 
the camp. Joe Whitehall, service man, and Mark 
Stevens, “Cat-skinner” or tractor operator, both 
wanted to bet the “Caterpillar” could go in on 
its power and, knowing the possibilities of tractors, 
could see no reason why it should be knocked down. 

When Mr. Ferris questioned Joe, who recently 
returned from the strenuous trip, he replied: “It 
couldn't have been done. You have no idea how 
rough that country is. Why there are many places 
along the trail only 24 inches wide and some 
sharp turns where even a mule found it difficult 
to secure a footing.” 

So the “Caterpillar” rode a mule, or rather, 
thirty mules, for it took six horses and thirty 
mules to transport one little “Caterpillar” thirty 
miles, the six horses going all the way, while a 
new pack of fifteen mules relieved the first pack 
of fifteen at the Half Way House. The sale was 
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The ‘‘Cat-skinner’’ unpacking and assembling the ‘‘ Caterpillar’? 


one of the most interesting ever made by the 
Hofius-Ferris Equipment Co., and is another grati- 
fying acknowledgment of the “Caterpillar’s’” po- 
tential usefulness in the wilds. As far as is known 
by the Spokane firm, this is the first time a 
“Caterpillar” has ever been handled by pack train. 

While getting the “Caterpillar” into the wilder 
ness was a big job, the minute it was put to work 
on the trail, one driver and the little 2-ton im 
mediately replaced five teams of horses and five 
drivers as well as barn men, solving the bulky 
problem of getting horse feed, hay, and other sup 
plies into that remote district. The machine is 
used for trailing logs on a chute 

Practically four days of hard labor was spent 
in the shop putting the power into small packages 
or taking the tractor to pieces and crating the 
parts. There are about 3,800 pieces in a “Cater 
pillar,” which were packed in 32 packages and, 
when crated, weighed 5,100 pounds, or nearly three 
tons Mark Stevens was one of the men chosen 
to accompany the pack train because he had been, 
at one time, a “buckaroo.” 

The old war horse was shipped to Elk River, 
Idaho, where it was met 
by the pack train. The f 
party consisting of Mr. 
Holmes and helper, Joe 
Whitehall, Mark Stevens, 
and two packers, left Elk 
River on April 11 for the 
up-hill haul over snow- 
smothered mountain 
Mark found his 
former vocation, that of a 
“broncho-buster,” served 
him well, for the trail 
was poorly defined and 
covered with four feet of 
snow. The snow had 
thawed on the’ sunny 
slopes, but the north and 
east sides were _ still 
heavy, although the snow 
was breaking away rap- 
idly and swelling the murmur of gathering waters. 

The trail was so narrow that the transmission 
case, weighing about 450 pounds, and the motor 
erank case about 325 pounds, were dragged on 
drays because bulging loads on mules can not be 
carried on narrow paths. ‘Two horses were hooked 
tandem to each dray. 

While an old practical pack mule can carry its 
own weight in a pack, the mules could not go 
far on that rugged trail without resting, often 
going down, when the packers had to unpack them, 
get them up and put the packs on again. Birds 
preened themselves and filled the woods with their 
chirping music. Two dogs gamboled playfully 
along the way and Mr. Holmes’ dog Coolie tried 
to attract attention by picking up sticks four or 
five feet long and attempting to block the trail. 
In sunny patches, a whispered breath of growing 
things heralded the arrival of spring. Several 
streams were forded, the largest of which was 
Gold Creek, about 20 feet wide and 4 feet deep, 
roaring and foaming in its rush down the slopes. 

The white pine, one of the most valuable of 
North American timber trees because of the soft, 
smooth grain of its white wood and its durability 
for indoor use, is a favorite with the house ecar- 
penter. These trees often grow to a height of 
150 feet or higher and trunks without a branch 
are found 80 or 90 feet long. Charles Carlson, 
for many years a timber cruiser in the Clearwater 
region, claims to have once cut a tree that meas 


passes. 








ured 230 feet from the stump to the top. While 
there are places along the trail where all is white 
pine, the great Clearwater district contains yellow 
pine, red and white fir, tamarack, spruce, ceda;y 
log, cedar pole, black or lodge pole pine etc. 

Wending their way up and down through thé 
timber, winding round switchbacks with their 
sharp turns, battling the snow underfoot, their 
faces whipped by the cold mountain air, the mep 
reached the Half Way House in a day and a half 
And that night, gathered around the camp fire. 
scenting the sweet-smelling pines, they listened to 
the sharp bark of coyotes. 

The journey was continued the next morning 
with fresh mules carrying the “Caterpillar” and 
the train started over the fifteen miles of steeper 
reck walls through high ridges of white pine and 
craggy ravines to the camp. 

Perhaps a tired mule, as he thinks of his chanee 
to even old scores, passes a sly wink down the 
line of new mules and as soon as the train moves 
out of sight kicks up his heels joyfully as a sign 
that there is plenty of life left in him. 

On reaching camp, the service man and _ the 





Pack train on its way to Clearwater logging camp 


“Cat-skinner”’ proved to be busy men. In about 
twenty-one hours the “Caterpillar” had been as 
sembled and was ready for business. It was taken 
from the camp to a point about half a mile dis 
tant where it did duty trailing logs on a chute. 

Two large logs, spiked together and hewed out, 
form a chute leading down an incline about 1% 
miles to a landing on the Little North Fork of 
the Clearwater River. The logs are skidded and 
decked on the chute, then rolled into the chute, 
using a jig horse for each log until twelve or 
fifteen logs are in the chute, when the tractor 
takes them all down. The incline is a 7 percent 
grade with a short space where the grade is 15 or 
20 percent. 

The logs are then floated down the Little North 
Fork of the Clearwater over rapids, dodging boul 
ders, making about twenty miles an hour through 
the turbulent, crystal-clear mountain stream to 
the McGill lumber mill at Ahsahka, Idaho, oper- 
ated by the Good Hopkins Lumber Co., of Spokane. 

And here the versatile “Caterpillar” will add 
new strength and fuel economy, supreme in the 
heavy duty field, until the forest of white pine 
is cut down. There is no limit to the usefulness 


of this labor-saver in the obscure places of the 
world, and while there may have been a glint of 
humor in the mule’s eye, it must not be forgotten 
that the horses and the mules did play their part 
in putting the tractor on the job, for, in this 
instance, the mule gave the “Caterpillar” a ride. 








The trail over which the mule train transported its loads 
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Trade Commission Complaints Filed 

Certain interests have filed with the Federal 
Trade Commission complaints against seven in- 
dustrial corporations or trade associations pro- 
ducing materials in competition with lumber. 
The complaints were filed under Section 5 of the 
Federal Trade Commission Act. It is under- 
stood that they fall under the following para- 
graphs of methods of competition condemned 
hy the Federal Trade Commission in its annual 
report of 1925: 

Misbranding of fabrics and other commodities 
respecting the materials or ingredients of which 
they are composed, quality, origin or source. 

Making false or disparaging statements respect- 
ing competitors’ products, their business, financial 
credit ete. 

The use of false or misleading advertisements. 


Postal Receipts Show Continued Gain 


Postal receipts continue to show an increase. 
The receipts at 50 selected cities throughout 
the country for July showed an increase of 
$1,076,477.17, or 4.19 percent, over those for 
the same month of last year. Total receipts 
for July were $26,783,420.45, compared with 
$25,706,943.28 for the same month in 1925. 

Postal receipts at 50 industrial cities for July 
showed an increase of $185,058.33, or 6.41 per 
cent, over the same month of 1925. Total re 
ceipts for July this year were $3,073,127.87, 
compared with $2,888,069.54 lust vear. 


Summer Forestry Schools for Boys 


Summer schools in wooderaft for approxi- 
mately 500,000 boys between the ages of 12 and 


Resigns From Forest Service 


Arnold C. Shaw, assistant in forest manage- 
ment of the eastern national forest district of 
the Forest Service, has resigned to become field 
secretary of Smoky Mountains (Ine.), it has 
been announced at the Department of Agricul- 
ture. . 

Smoky Mountains (Ine.) is the organization 
which has undertaken the examination, valua- 
tion and purchase of the lands for the pro- 
posed Smoky Moutain national forest recently 
authorized by Congress. The corporation plans 
to purchase 150,000 acres with funds provided 
by private subscription and to donate the land 
to the Government to form the nucleus of the 
proposed forest. Half of the lands bought will 
be in North Carolina and half in Tennessee. 

Mr. Shaw will leave Washington Aug. 18 and 
establish his headquarters in Asheville, N. C. 


Aerial Survey of Alaskan Forests 

The naval expedition that is making an aerial 
survey in Alaska has been of practical assist- 
ance to the Forest Service there, according to 
a report received by the Navy Department 
from Lieut. Ben H. Wyatt, commanding officer. 
The Forest Service officials desired to obtain 
oblique photographs of certain sections of the 
region under survey to determine the stand, 
quality and type of timber in that area. These 
pictures were obtained in a systematic manner 
by the naval aviators so that the territory 
covered by each photograph could be readily 
spotted by the foresters on the ground. 

The Alaskan foresters were also interested 
in securing the exact loeation of lakes in the 
interior, with a view to obtaining water power 
for the pulp industry. J. B. Fleury, district 
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I NEVER KNEW ANY MAN— 


Who regretted the time he spent in getting a better education. 
Who was ever ruined by curbing expensive habits. 
Who ever received a greater compliment than his wife’s consent to 


Who improved his standing with the firm by telling the boss where 
Who increased his self respect by starting a fight. 


Who made much progress in business by living a fast life. 
Who permanently helped his business by exaggerated advertising. 








17 years, have the endorsement and support of 
the United States Forest Service, it is stated 
by officials. If the characterization ‘‘ Federal 
University’’ as applied to government services 
is being translated into practical effect in 
Washington, then the proposal to muintain 
camps for teaching forestry to youths is an 
educational extension activity, it was pointed 
out. 


Summer schools in the sciences in the national 
parks, courses in drying lumber and in boxing 
and crating at the Forest Products Laboratory, 
the field experiment stations of the Department 
of Agriculture, and a school for watchmakers 
at the bureau of standards are other examples 
of the Government in establishing a ‘‘ Federal 
University,’’ with its extension agencies reach- 
ing far afield. Summer camps for teaching 
wooderaft to half a million boys is a compara 
tively new idea. 


‘ Stressing the importance of teaching forestry 
m camps for boys, one official of the depart- 
ment suid: ‘* Forestry is so vital a subject, 
both from the standpoint of recreation and eco 
nomic utility, that its study is not only fully 
Warranted but very necessary. The citizen of 
tomorrow must have a better background of 
Wood wisdom than the present generation has if 
this country is to grow and maintain its forest 
requirements. ’’ 


forester, was taken on the flight and during 
an inspection trip over Rovillagigido Island 
and the mainland a low pass and valley were 
discovered which connect the head of Carroll 
Inlet with the numerous lakes and streams 
of the interior of the island with Loring and 
Ketchikan. Mr. Fleury expressed considerable 
enthusiasm over this discovery, as it will be pos 
sible to link the entire chain of lakes with Ketch- 
ikan and the mainland. An investigation of 
conditions is now under way by two large pulp 
and paper mills from the United States with 
the idea of erecting factories on the island. 


Farm Land Drainage System Structures 
Various structures necessary for the installa- 
tion of drainage systems on farm lands, as well 
as the best practices that have been developed in 
connection with drainage, are described by L. T. 
Jessup, associate drainage engineer, Depart- 
ment of Agriculture, in Department Bulletin 
No. 1408-D, just issued. While the author has 
assumed that the bulletin will be used chiefly 
by engineers and men experienced in construe- 
tion, description of the smaller structures will 
be understood by the farmer who has an apti 
tude for work. Both large and small 
drainage systems are discussed in the bulletin. 
A copy may be obtained free as long as the 
supply lasts by writing to the department. 
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Fast Delivery 
on Mixed Car Shipments 


Oak and maple flooring, all grades and sizes, 
Tennessee red cedar, at your station the fol- 
lowing morning if you phone or wire your or- 
der before noon. This service is possible with- 
in say 100 miles of Chicago because of the 
wonderful railway facilities which center in this 
city. Over 38 railroads with 109,000 miles of 
track, have their terminal in Chicago, the great- 
est point of merchandise 
distribution in the world 
for distance shipments in 
the least time. 

Quality —Price 
Strictly guaranteed ac- 
cording to Association 
rules, with satisfaction to 
you and your customer or 
money back, and no quib- 
bling. Prices right. Wire 
collect your next order to 
the ‘‘House of Pleasant 
Dealings.’’ 





Earl Burtholomew 


E. BARTHOLOMEW Co 





4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 
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You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 


Write for Pamphlet 49-S, giving rates 
and full particulars. 


Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 

















O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tot Maine 
Largest Cruising House in America 











TIMBER ey 
ESTIMATORS sF.H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


asus BnghS%e NEW ORLEANS 











FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘*Tote-road and Trail,’’ by Douglas 

“falloch, ‘‘The Lumberman poet.’’ Illustrated in color, 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 


431 S. Dearborn St,, Chicago. 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, = T umber Co. 


WIS. 


Try 
Us 















A Brand to 


Tie to 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage ¥ 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1831 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock’,Hardwood 


Lumber, Lath and Shingles 














Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 

h, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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17 





VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 











born St., Chicago, Ill. 











Valuation Docket Decisions 


WASHINGTON, D. C., Aug. 9.—The final value for 
rate-making purposes of the property of the 
Christie & Eastern Railway Co., owned and used 
for common carrier purposes, is fixed at $141,520, 
as of June 30, 1919, by Division 1 of the Inter- 
state Commerce Commission. The line is a single- 
track standard-gage railroad extending from San- 
del to Peason, La., 10.595 miles. It was con- 
structed by or for the carrier in the interest of 
the Peavy-Wilson Lumber Co., which furnishes 
over 90 percent of the traffic. 

In another opinion Division 1 fixes the final 
value of the Portland & Southwestern Railroad Co. 
at $330,616, as of June 30, 1917. This carrier is 
an Oregon corporation, controlled by the Nehalem 
Timber & Logging Co. through stock ownership. 
It owns and operates a single-track standard-gage 
line extending from Boom, Ore., to Camp No. 1, 
Ore., 10.773 miles, with 1.782 miles of spur tracks 
and sidings. 

The final value of the Carlton & Coast Railroad 
Co. is fixed at $348,603, as of June 30, 1917. The 
value of property used but not owned by the car- 
rier is fixed at $25,000. This is a single-track 
standard-gage railroad, situated in northwestern 
Oregon, extending from Carlton to Tillamook Gate, 
13.841 miles. The carrier also owns 2.603 miles 
of yard track and sidings. The Carlton Consoli- 
dated Lumber Co. owns a majority of the capital 
stock. 


Commerce Commission Rulings 


WASHINGTON, D. C., Aug. 9.—Division 2 of the 
Interstate Commerce Commission has dismissed 
Docket No. 16,421—Consolidated Water Power & 
Paper Co. et al. vs. Canadian National Railways 
et al.—holding that the joint rate on wet wood 
pulp in carloads from Port Arthur, Ont., to Wis- 
consin Rapids and Biron, Wis., is not unreason- 
able. 

Division 4 has awarded $190.61, with interest 
as reparation to the Abeles & Taussig Lumber & 
Tie Co. on account of unreasonable rates collected 
on six carloads of oak railroad ties shipped from 
Crocker, Mo., to Lyons, Iowa, as set forth in 
Docket No. 17,081. 

In a decision in Docket No. 16,397—Traffic 
Bureau-Chamber of Commerce vs. Atlantic Coast 
Line Railroad Co. et al.—Division 4 finds that the 
rate on pine lumber from Bonneau, S. C., to Chat- 
ham, Va., under attack was not unreasonable or 
unduly prejudicial, but that shipments were mis- 


routed. The rate on pine lumber from Jalapa, 
8. C., to Danville, Va., also under attack, is 
found unreasonable. The rate from Jalapa to 


Danville was, is and for the future will be unrea- 
sonable to the extent that it exceeded, exceeds or 
may exceed 20.5 cents a hundred pounds. The 
Williams & McKeithan Lumber Co. is awarded 
$31.60 reparation on the shipment from Bonneau 
and $20.61 on the shipment from Jalapa. 


Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as fol- 
lows : 

INQUIRIES—The Pere Marquette, 25 all steel 
hopper coal cars of 30 tons’ capacity; Illinois 
Traction Co., 100 drop bottom gondola cars of 50 
tons’ capacity ; American Refrigerator Transit Co., 
2,000 refrigerator cars. 

OrpersS—The General Sugar Co., 100 cane cars 
of 30 tons’ capacity, with Magor Car Corporation ; 
Public Service Co. of Northern Illinois, Chicago, 
3 all-steel gondola cars of 50 tons’ capacity, with 
American Car & Foundry Co.; Cuban American 
Sugar Co., 100 sugar cane cars, with Gregg Co. 


Hearing Date Set for Log Rate Case 


ATLANTA, GA., Aug. 9.—The complaint of the 
Georgia public service commission against the At- 
lantic Coast Line railway regarding rates on logs 
between points in Florida and points in Georgia, 
has been assigned for hearing at the United States 
court rooms at Valdosta, Ga., at 10 o’clock on Oct. 
20, according to advices received from the Inter- 
state Commerce Commission. 

Some months ago the Georgia public service 
commission undertook a revision of rates on logs 
moving between points in Georgia, and at one of 
the hearings on this subject several shippers called 
attention to the very low rates now being charged 
between points in Florida as compared with rates 
from points in Florida to mill points in Georgia. 
It was stated that in some instances the rates 
from Florida to Georgia points were more than 200 





percent higher than rates for similar distances be. 
tween points in Florida, and that the discrimina- 
tion was so great as to make it impossible for the 
Georgia manufacturer to meet the competition of 
manufacturers in Florida. 

At the hearing, one shipper testified that he had 
lost more than $50,000 because of this discrimina- 
tion in favor of Florida during the last severa] 
years, and other shippers stated that they had 
under consideration moving their businesses to 
Florida because of preferential rates in that State. 

The Georgia public service commission sought to 
have this discrimination removed through the car- 
riers and, being refused this relief, has filed a 
formal complaint with the Interstate Commerce 
Commission in which it has asked that the com- 
mission extend the low Florida rates to Georgia 
for application between points in Florida and 
Georgia. The hearing will be held in Valdosta, at 
the request of the Georgia public service commis. 
sion, for the convenience of the Georgia logging 
and lumber interests. 


New High Record in Freight Loadings 

WASHINGTON, D. C., Aug. 11.—Revenue freight 
loadings for the week ended July 31 amounted to 
1,102,590 cars, the highest so far this year, ex- 
ceeding by 17,140 cars the previous record, which 
was established the preceding week. The loadings 
for the week of July 31 were distributed as fol- 
lows: Forest products, 72,004 cars, an increase of 
473 cars over the week before; grain and grain 
products, 63,905 cars, an increase of 1,138 cars; 
livestock, 27,061 cars, a decrease of 759 cars; coal, 
192,609 cars, an increase of 7,351 cars; coke, 
11,441 cars, an increase of 86 cars; ore, 75,393 
cars, an increase of 209 cars; merchandise and less 
than carload lot freight, 261,233 cars, an increase 
of 1,913 cars; miscellaneous freight, 398,944 cars, 
an increase of 6,729 cars. 


Cases Assigned for Hearing 

WASHINGTON, D. C., Aug. 10.—The Interstate 
Commerce Commission has assigned for hearing 
Oct. 1 at 10 a. m., eastern standard time, in the 
Merchants Association Rooms, 233 Broadway, New 
York City, Docket No. 18,357—-The Nassau Lumber 
Co. and George F. Gray vs. Long Island Railroad 
Co. Examiner Parker will preside. 

On Oct. 11 at the same time and place Examiner 
Parker will preside over hearings of complaints 
filed by the International Paper Co. in Docket Nos. 
18,472, 18,200 and 18,471. 


Wants to Rehabilitate Railroad 


PENSACOLA, FLA., Aug. 10.—William B. Har- 
beson, lumberman and hotel owner, who is cred- 
ited with engineering the sale of the short 
line known as the Muscle Shoals & Birmingham 
railroad to the Frisco railway, is figuring in 
another deal to rehabilitate and possibly extend 
a ‘‘dead’’ railroad. Pending before the In 
terstate Commerce Commission at Washington 
is an application from Elwood McLaughlin, 
owner of what is known as the Gulf Ports Ter- 
minal Co., to abandon the road, on the asser- 
tion that its operation is not profitable. Should 
his application be favored, the short line will 
be sold to the Louisville & Nashville railroad 
and scrapped. 

Mr. Harbeson, however, heading a syndicate 
of local capitalists, and also interests in Bald- 
win County, Alabama, believes that the short 
line, which is less than 150 miles in length, can 
be made to pay, for it reaches to and enjoys 
valuable terminal facilities. Thus when the 
Louisville & Nashville bid $200,000 for the 
road, the Harbeson company and interests bid 
$205,000, and a third bid was for $206,000, 
coming from Gillis Gray, a stranger, who is 
understood to be acting for an eastern syndi- 
cate. The value of the short line property 
lies in the admitted fact that the valuable water- 
front facilities are attractive to another trunk 
line, and that is the idea of those who want to 
save the road from going into the hands of the 
Louisville & Nashville, which will serap it, but 
to hold and offer it to an unnamed trunk line, 
believed to be the Illinois Central. It is herein 
that Mr. Harbeson’s interests lie and wherei® 
his efforts will be centered, close friends of the 
man named assert. 
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THE LUMBERMAN POE 








Aground 
The log that always hugs the shore 
Soon runs aground forevermore; 
The log that dares the current’s gleam 
Floats always in a wider stream; 
The log that leaves the creek behind 
An easier river soon will find. 


The man who nothing ever dares 

Soon runs aground with all his cares. 
The man who seeks the open tide 

Will find a world that grows more wide, 
Yes, in new opportunities 

First finds new labor, then new ease. 


The log that seeks the oozy mud, 
Afraid to dare the river’s flood, 
May save itself a wound today, 
And in some lonely land decay, 
Spend empty years, and never know 
The wonders of the world below. 


And so, upon that other stream 
Called life, a few will only dream, 
But some will dare, will onward press 
And ride its currents to suecess— 
Will find a fortune never found 

By folks who only run aground. 


We See b’ the Papers 


The days are getting shorter, and so is vaca- 
tion money. 

We’ll bet that Gertrude Ederle doesn’t have 
to use much rouge. 

Gertrude Ederle probably did it principally 
because someone told her she couldn’t. 

A lot of people seem to disagree with every- 
thing the President doesn’t say. 

In Illinois they are organizing the Hard 
Roads Football League. Football is. 

The only saturation point that automobiles 
seem to reach is an occasional roadhouse. 

Our presidential candidates will be glad 
when the President comes out of the woods. 

We have read the papers every day for a week, 
and we are afraid that something has happened 
to Charlie Dawes. 

Personally we would have favored Senator 
Brookhart for the short term, and the shorter 
the better. 

The Phillies continue to win now and then 
just the same as if they had something to 
108e. 

Farmers are using nicotine to kill bugs, 
and many a farmer smokes a pipe while he runs 
the sprayer. 

They say Jack Dempsey is going to defend 
his erown, but we bet what Jack will cover up 
mostly will be that nose. 

If the American people don’t like a Presi- 
dent who doesn’t have anything to say they 
might import Lloyd George. 

We’ll say one thing about this foreign debt; 
our athletes aren’t doing anything to make us 
any more popular in Europe. 

The printers are going to have a baseball 
game in Chicago, and we shudder when we 
think of the probable number of errors. 

Physicians now claim that whiskey will not 
ture snake bite. Still there are a lot of fellows 
who will be willing to take a chance. 

Five Ontario women were adrift for three 
days in a boat, and there isn’t anything now 
that they don’t know about the neighbors. 

A New York judge let a traffic violator go be- 
Cause he was to be married the next day. Here- 
after he’ll have somebody to tell him. 

f In Chieago a taxicab driver saved a woman 

Jom drowning. He had to stop his cab to do 
it, so there is no telling how many lives he 


Saved, 


An American girl swam the English channel, 
and in England they will tell you that an 
English girl could have done it if she had 
cared to. 


Odd Sizes 


Truth is something told by fools and children. 


One thing the matter with this country is that 
more good fellows are elected to office than good 
men. 


Down in Florida now the problem is to keep 
the liquor outside the three-mile limit, and the 
lots inside. 

When a woman says, ‘‘That’s attractive! ’’ 
she means that she suspects that it would make 
her attractive. 

‘*Dies While at Work,’’ says a Columbus dis- 
patch, or, rather the Columbus Dispatch. Let 
this be a warning. 

Marriage is an institution, and, from the way 
some men dole out money to their wives, you 
would think it is a charitable institution. 


‘*Old Ladies’ Home to Have Program of 
Fancy Dances,’’? says a Rochester (N. Y.) 
paper. We knew it would come to this. 


The best use of the over-worked word ‘‘lady’’ 
we have seen in some time appears in a dispatch 
in the Morgantown (W. Va.) New Dominion, 
in describing a fire at the State penitentiary: 
‘*The carpenter shop, ladies’ department of 
the prison and part of the prison gate were de- 
stroyed.’’ 


“Help” 


On many a job there is only one man who 
has more trouble than the man who hasn’t 
anyone to help him and that is the man who 
has. 


Not So You Could Notice 
The screen play ‘‘The Vanishing American’’ 
was advertised to have ‘‘a cast of 10,000 In- 
dians.’? One of the things that make the 
moving pictures so humorous is the movie direc- 
tor’s lack of a sense of humor. 


Walking in the Rain 


I love to walk the street in rain, 

While window weeps and shutter grieves, 
It brings the old land back again, 

As once the rain from cottage eaves 
Would drip-drip-drip through all the night 
And give a roof a new delight. 


fhe houses here are great and tall, 
The buildings here are new and fine, 

Not like the homeland house at all, 
The little house that once was mine. 

Only the rain seems just the same 

As in that land from which I came. 


Still wet and cool, still cool and wet, 
It splashes on my upturned face, 
Washes away the grime and sweat— 

America’s a busy place— 
Washes away the sweat and grime 
Of this new land and this new time. 


Again the world is clean and sweet, 
For sudden rivers bear away 

The papers of the littered street, 
The made disorders of the day; 

The paving-brick the thousands tread 

Again put on their merry red. 


And then I laugh a little, too: 
Oh, Godless city of the great, 
With all your greatness, who are you? 
A little world that God sets straight 
When so he pleases—cleans again 
With just a little shower of rain. 








— Have You Ever Sold— 


DIXIE 


OAK FLOORING? 


It offers real sales advan- 
tages. It’s a well made floor- 
ing. Quality right. . Good 
average lengths. Good color. 
Graded, bundled and shipped 
under the Oak Flooring 
Mirs. Assn. rules. 


For more than 20 years it 
has been one of the outstand- 
ing floorings of the country. 
Write for samples and prices. 
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We can ship Oak Flooring 
in mixed cars with Oak, Gum, 
Ash, Elm, Cottonwood and 
Cypress lumber. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 








Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





{ sere We Solicit 
le Ark. 
eg 4 Your Patronage 

















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 
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CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 


Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 
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A lining accurately cut, ac- 

curately tongue-and-grooved, 
ac curately end matched; care- 
fully packed and identified by 
the trade mark “Brown's Su- 
percedar Closet Lining.”’ And 
it costs no more than the or- 
dinary cedar lining. 
Moth proof closets appeal to 
housewives. hey have now 
learned that such closets cost 
practically nothing additional 
if Supercedar is installed in 
place of lath-and-plaster when 
building. 

The demand is here. Do 
you want samples, prices and 
circulars? Some desirable ex- 
clusive territory still open. 
Write us if interested. 


ROW, 
enc NON & © ‘ 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 




























































Satistied 


Customers 


are assured lumber dealers who 
sell Hudson Oak Flooring by 
reason of its good quality, its re- 
liable manufacture and the value 
it offers. Made in a thoroughly 
modern plant 


HUDSON 
OAK FLOORING 


is well machined, possesses a 
glass-smooth finish and matches 
right up tight. Its sales have 
doubled in the last four years. 
Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 


Plants at 


Memphis, Tenn. Vicksburg, Miss, 
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Timber Exploitation in Formosa 

WASHINGTON, D. C€., Aug. 12.—Consul Charles 
L.. Devault, Taihoku, Island of Formosa (Taiwan), 
has transmitted to the Department of Commerce 
an interesting report on lumbering in that Japanese 
possession. The industry was started in the Mt. 
Arisan forest in 1908 by a private company, but 
two years later the forest was purchased by the 
Taiwan Government General and a 54 mile rail 
way, passing through 73 tunnels, was built from 
the mountain top to the Government sawmills near 
Kagi. 

Most of the mountainous half of the island. with 
56 widely seattered peaks, each over 10.000 feet 
high, is covered with unexploited primeval forests 
untouched from time immemorial. Their total 
area is approximately 4,500,000 acres, mainly with 
in the “savage districts.” 
est “reserves” 


The Government's for- 
constitute 320,515 acres. 

Besides the Mt. Arisan area there are two other 
notable forest areas, known as the Giran and the 
Mt. Hassenzan areas, are in process of gradual 
exploitation by the division of forestry, bureau of 
protective industries of the island government. 
The Mt. Arisan is the foremost commercially, com 
prising 27.000 acres lying at altitudes from 2.800 
to 8,700 feet above sea-level, from which it is 
estimated that 22,000,000 board feet of timber is 
obtainable. The principal trees found are the 
famous Taiwan cypress (or hinoki), various cedars, 
firs, laurels, acacia, a type of oak, the hibiscus 
and a general sprinkling of camphor trees. 

The total lumber yield in the island last year 
wis 2,452,450 cubie feet, the largest to date and 
aun increase of 27 percent over the cut of 1924. 
Of the total, 1,886,380 cubie feet were consumed 
in Taiwan, 484,180 cubie feet exported to Japan, 
whose flag flies over Formosa, and 61,890 eubie 
fect exported elsewhere. The total value of last 
year’s lumber cut was 2,965,571 yen. 


Forest Resources of Kootenay District 

WASHINGTON, D. C., Aug. 9.—The forest re- 
sources of the Kootenay are next to its mineral 
riches in value, says Consul Norton F. Brand, 
Fernie, B. C., in a report to the Department of 
Commerce, More than 80 percent of the total 
area is forest covered. Generally, the whole coun 
try is covered except peaks of the mountains and 
parts of the river bottoms adjoining the railway 
lines where the timber has been cut or burned off. 
The prevailing varieties are pine (western and 
white), western red cedar, Douglas fir, western 
larch, Engelmann spruce and true fir (balsam and 
alpine). 

The lumbering industry exists actually or poten 
tially in every part of the district. A number of 
large mills are in operation, the capacity of the 
fifteen largest amounting to 1,300,000 feet a day. 
Ilowever, the day of the big mill is largely past in 
many sections. Many large mills are idle and an 
increasing number of small mills is yearly enter 
ing the district. Ags the more accessible timber 
is cut off the small mill becomes the more econom- 
ical of operation. The major part of the output 
moves to the Canadian prairie provinces and some 
of the better grades find a market in eastern 
Canada. Normally from 15 to 30 percent of the 
output goes to the United States. Last year the 
total lumber production was 245,000,000 feet, 
valued at $5,880,000, of which 30 percent was 
shipped to the United States. 


Czechoslovakian Lumber Situation 


WASHINGTON, D. C., Aug. 12.—Vice Consul C. W. 
MecGlasson reports from Prague that the Czecho- 
slovak lumber industry is experiencing serious dif- 
ficulties in selling to foreign countries. Conditions 
in Germany continue unsatisfactory. The Nordic 
countries have virtually forced the Czechs out of 
the English markets and the Swiss and Italian 


markets are dominated by Austrian and Yugoslav | 


wood. Very noticeable is the rapidly 
competition from Rumania. 

Recently complaints have been made against fur- 
ther exports of Czechoslovak plum wood, especially 
to Germany, inasmuch as a lack of this commodity 
is reported in the new republic. Some time ago 
owners of large estates in Slovakia cut down areas 
of trees just before the effectuation of the land 
reform measures and sold the wood to Germany. 
In order to insure a domestic supply an endeavor 
is now being made to plant larger areas with plum 
trees and to prohibit further exports of plum 
wood. 

It likewise is reported that the ministry of 
finance has decided that the net profits from the 
State forests in Russinia, amounting to several 


increasing 





million crowns annually, will be used for inyegs. 
ments, this decision to be effective for the coming 
five years. In the first few years, according t, 
the reports, the money will be used for establigp. 
ing transportation facilities in the forests. Later 
State enterprises for the working of wood, such 
as sawmills, cellulose factories, plants for the pro. 
duction of tannin ete., will be established. 


Lumber for Indian Railway Coaches 

WASHINGTON, D. C., Aug. 12.—At present prae. 
tically all of the railway carriages of India are 
built of teak wood, according to Robert L. Buel 
American vice consul at Caleutta. Members of 
the Indian railway board, in order to save expense 
now propose to have railway carriages built of 
some other suitable but less costly kind of natiye 
wood. The conservator of forests of the United 
Provinces has been directed to make a _ tour of 
India for the purpose of ascertaining sources from 
which durable and inexpensive lumber may be 
obtained for this purpose. Meanwhile the timber 
testing section of the Forest Research Institute 
at Dehra Dun is carrying on experiments with 
well known species of timber with a view to dis 
covering a suitable substitute for teak. Twenty 
different kinds of timber have already been sub- 
jected to these tests and many more are to be 
tested. 

SHR ABBA AED 
Timber Floating in Full Swing 

WASHINGTON, D. C., Aug. 9.—Commercial At- 
taché Mayer reports to the Department of Con- 
merce from Riga, Latyia, that timber floating on 
the Dvina River is in full swing. Since the be- 
ginning of the season the arrival of more than 
3,000 rafts from Poland and Soviet Russia had 
been recorded. This was more than during the 
entire season of 1925. It is reported in Riga that 
the Soviet shipments were sold to local timber 
firms in January and February. 


Finnish Exports to United States 
WASHINGTON, D. C., Aug. 9.—Official figures of 
Finland’s exports, transmitted to the Department 
of Commerce by Consul J. F. MeGurk, Helsingfors, 
show that Finland exported 1,216,956 board feet 
of softwood lumber, 74,972 board feet of hardwood 
lumber, and 768,123 pounds of wood flour to the 
United States in 1925. In 1924 no softwood lum- 
ber went to the United States, but exports of hard- 
wood lumber were somewhat larger, 118,257 board 
feet, and exports of wood flour were 3,706,111 

pounds, or four times greater than in 1925. 


To Erect Veneer and Plywood Plant 


WASHINGTON, D. C., Aug. 12.—A firm in Czecho 
slovakia has recently purchased 30,000 square me- 
ters of land upon which it is proposed to erect a 
modern factory for the production of veneers and 
plywood, according to the report from C. W. Me 
Glasson, American vice consul at Prague, made 
public by the Department of Commerce. 

Consul S. Tewell reports from Vancouver, B. C., 
that plans are under way for the erection of a 15- 
story building to contain offices, hotel rooms, apart- 
ment suites and an auditorium seating 6,000. The 
building as planned would cover an entire city 
block and cost approximately $6,000,000. An ad- 
ditional $1,000,000 would be spent on furnishings. 


Lack of Buying by Consumers 

WASHINGTON, D. C., Aug. 12.—The largest users 
of lumber in Belfast, the shipbuilding and linen 
mills, are operating on part time only, says Vice 
Consul Russell M. Brooks, Belfast, in a report 
made public by the Department of Commerce. 
There appears to be a lack of buying by all other 
consuming industries, and very few transactions 
took place during June. Local brokers do not ex 
pect the market to open up until the late fall, at 
which time it is customary for shipyards to place 
orders for the coming year. : 

During the entire month of June only one ship- 
ment of American lumber was reported. The same 
condition of affairs prevailed in the northern Eu- 
ropean lumber trade, only very small orders, much 
below the average, being received. 


Latvian Timber Export Trade 
WASHINGTON, D. C., Aug. 12.—The Latvian trade 
balance for May was unfavorable and the Riga 
exporters are hopeful that this will bring the 
Government to realize that support must be give? 
the timber export trade and the export duty re 
moved, according to Commercial Attaché Mayet. 
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Producing Quality Millwork’ 


There are a few fundamental factors that enter 
into first-class millwork, which in my opinion, have 
+o be reckoned with to produce results satisfactory 
to all parties. 

First: The careful selection of raw material and 
its proper treatment after being received. When a 
ear comes in we usually cut a cross-section from a 
yard, and get its moisture content, then put the 
stock through the kiln and reduce it to the proper 
degree, if necessary. From the kiln we place it in 
our steam heated warehouse until used. We find 
our steam heated warehouse a good investment and 
would not be without it, especially in caring for 
various hardwoods, 

Second: I am a great advocate of modern ma- 
chines for faster work. They are more accessible, 
they are easier on machine men and pleasanter to 
operate. Accuracy is assured and production is 
accomplished at a lower cost. 

Third: A careful selection of mechanics in all 
departments. In our organization we hold a half 
hour meeting of the superintendent and foremen 
every Friday. We have found this a very good 
plan as it gives them an opportunity to discuss 
their little differences and exchange ideas in han 
dling the various work before them daily. I re- 
gret to say in connection with this that our cabi- 
net men are fast playing out. Most all of them are 
gray-haired and there are very few young men 
coming into the trade. This condition is brought 
about largely by our younger men finding other 
lines more pleasing and profitable. I am afraid 
that we are going to have to supply this shortage 
with foreign tradesmen, especially on our finer 
work. 

First class millwork, in my opinion, is in a class 
by itself, and embraces something a little better 
than the product of the ordinary saw and hatchet 
carpenter. Look for a moment at your drafting 
room, your cabinet department, your special sash 
and door department, planing machines ete. Com 
pare these men, their mechanical minds and their 
wages with those of the carpenter of today. Car- 
penters make SO cents to $1 an hour and work 
eight hours a day, a few of them nine hours. The 
highest class cabinet makers’ wages run from 65 to 
70 cents and they work ten hours a day. We are 
badly handicapped today, especially in our cabinet 
department, for lack of young blood to take up this 
work. 

Fourth: The classification of millwork plants 
into two classes. It is too often the case that a 
class “B’’ mill will undertake jobs beyond its ca- 


pacity, from both the service and workmanship 
standpoints, and naturally at considerable less 
money than the work should be done for. This 


brings about a condition that forces the Class “A” 
mill to go after the work that could be handled by 
“B” class in order to keep its force together. The 
Class “A” mill’s high priced men can not produce 
a profit on cheap work, and it is a dead sure thing 
that the cheaper men and antiquated machines can 
not produce the high class work. 

It would seem to me that this is really a very 
important matter for both architects and contrac- 
tors to make note of and be governed accordingly 
in placing their contracts. I find it is too often 
the case that the price takes the job regardless. 
Then it is a continual fight from start to finish to 
get through with the work. 

Did you ever stop to think that when a contract 
is let below a reasonable profit you invite trouble? 
There is bound to be some cutting of corners, 
either in material or workmanship, or both. 

I have heard it said only recently that con- 
tractors were taking business at cost or a little 
less, figuring that they could cut bids from sub- 
contractors sufficiently to give them their profit. 
This is all wrong. How can we better our mill- 
work under the conditions confronting the industry 
today? 

I want to say a few words right here in regard 
to bid peddling and price cutting. Something has 
fot to be done to put a check on it or millwork 
will deteriorate in place of improving. No busi- 
hess can live and produce good results under the 
Plan of ethies now being carried on between archi 
tects, contractors, and subcontractors. 

I feel that it is time for our members to put 
their houses in order first, then call on architects 
and contractors to place the matter before their 
respective associations with a view of ridding the 
ee 

*An address by C. H. Dudley, Atlanta, Ga., 
before convention of Southern Sash, Door & Mill- 
work Manufacturers’ Association, at Savannah, 
Ga., July 16, 1926. 


building industry of these cheap practices. Sub- 
contractors, with their invested capital, machinery 
and man power, are here to serve the general con- 
tractors and architects. We are each entitled to a 
fair margin of profit and one can not travel with- 
out the other. 

Let’s get together and work out a plan that will 
accomplish this without injury to anyone. 


Notes on Trade Conditions 


Sash and door mills in the Minneapolis and St. 
Paul (Minn.) district for the most part find busi- 
ness normal, with excellent prospects for the fall, 
since there is large potential business from the 
rural districts. In the cities there is considerable 
building. 


There is enough new work in sight to keep 
Kansas City, Mo., plants operating on the present 
basis until the end of the season, but hardly 
enough to tighten up prices. The demand for 
yard stock is fair in the country, but dull in the 
city. 


Orders for millwork of all kinds are coming in 
steadily, Columbus (Ohio) coneerns report.  Build- 
ing operations are going ahead steadily and quite 
a few new jobs are projected. Competition, espe 
cially from outside mills is very strong, and as 
a result margins are being reduced. Prices are 
showing some signs of weakening. 


The door and millwork trade at Buffalo, N. Y., 
is fair, and is expected to show some increase this 
month over last. Building continues in good vol- 
ume, though not as great as a year ago. While 
much of this activity is in the suburbs, the eity 
furnishes a fair share. 


The reports of the Baltimore (Md.) sash and 
door men as to the state of trade are on the 
whole encouraging. Enough building of the spe- 


cial sort is going on to keep the local mills busy 
on orders, and with most of them the results so 
far appear to have been unexpectedly good. Of 
course, competition is quite keen, and for the 
stock sizes of sash and doors some low prices are 
being made. 

A feature of the week in the Los Angeles 
(Calif.) sash and door factories has been the in- 
quiries coming from country yards for stock. The 
millwork business is considered very satisfactory, 
many of the orders coming from the rural dis 
tricts where the ranchers are doing their annual 
repair and construction work. Prices are firm, 
with advances in a few items. 


“Summer demand for building glass, especially 
window glass, continues to be good,” says the Amer- 
ican Glass Review. “The sustained movement of 
glass from producers to distributers is above the 
five-year average for this season of the year. While 
the demand is good for the season, it is not as 
good as it was earlier in the year nor as good 
as is is expected to be in October and November.” 


Millwork Man Accepts Appointment 


WASHINGTON, D. C., Aug. 9.—Secretary of Com 
merce Hoover today advised the Central Commit- 
tee on Lumber Standards that E. J. Curtis, vice 
president of the Curtis Companies (Inec.), Clinton, 
Iowa, and president of the Millwork Cost Bureau, 
has accepted an invitation to represent the mill- 


work industry on the Central Committee. In or- 
der to have more complete representation of the 
various interested branches of the lumber indus- 


try, the committee at its last meeting took action 
requesting Secretary Hoover to invite a millwork 
representative to serve. 

Mr. Curtis has been one of the most active 
members of the millwork industry in the softwood 
lumber standardization movement. He has served 
for several years on the Consulting Committee 
and on important sub-committees. He is also a 
member of the Hardwood Consulting Committee. 


THE ENTRANCE of the home should suggest 
warmth and hospitality. It is the first part of the 
house which strikes the eye of the visitor and the 
part which he will remember the longest. Make it 
the reflection of your personality and not a repu- 
tation which you will have to live down. 








GOODFELLOW 


LUMBER COMPANY'S 


LUMB 


ALWAYS ON 
IME 


Are You Losing Money 
On ‘*Frozen’’ Capital ? 


If you have a large capital tied up 
in stock in your lumber yard you are | 
losing money. This “frozen” capital 
greatly increases your “overhead” and 
reduces your profit. 


You will make more money if you 
buy from us in smaller lots and mixed 
carloads—as you need them. In our 
immense warehouses we carry all 
grades and sizes of Good lumber and 
building specialties for immediate de- 
livery. | 





Today’s Orders Shipped Today. 


Goodfellow 


Lumber Company 


| Ours is the Trade that 

| Service Made 
Natural Bridge at Goodfellow 
ST. LOUIS, MO. 


CAbany 6407 CAbany 6407 























Oak Flooring’ 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 











Cummer Gypress Go. 
yp 











Mills: Jacksonville and Sumner, Fla. 


, ww. LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


| Sales. Office, 300 Madison Ave., New York City | 


Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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quality and 
“there” with 
Che oervice. 


Yard and Shed Stock, 
Timbers, Lath 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 



































( LONGLEAF P i n e| 


HEAVY PITCH 
For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIM BE R S, YAR D 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 











Moss Point Howison TenMile Cedar Lake 

























On Your Next 
Order Try Our 


All grades, 3'’& 4°’ Std. Mtch. 
Edge Grain, Heart and Sap 
Flooring; Shed Stock; 2x4- 
2x6; Dimension all 
grades S4S toS&E 
Std. lengths 10’ to 
24’ ; Timbers 4x4" 
to 20x20’" I'gths 
10’ to 66’. 
can also 
furnish 
Peeled Piling 
5” to 7”’ tip, 
10” to 16” butt, 
20’ to 100’ long. 


WILLIAMS 
Yellow Pine Co. 


Poplarville, Miss. 
Mill at Wilco, Miss. 





















BUSINESS CHANGES, INCORPORATIONS, 





Business Changes 


Briscoe—Stave factory of VParkinston 
sold to Rape Stave Co. and will resume opera- 


AKKANSAS. 
Stave Co 
tions. 

CALIFORNIA, 
by H. G. Shafer. 

Ios Angeles—Theriot Sash & Door Co. sold to Hepburn 
Sash & Door Co. 

Ontario—Ontario 
Shattuck. 

San Carlos—San Carlos Lumber Co. succeeded by Cle- 
ments & Martin. 

Willits—Ernest McKee has leased the planing mill of 
Irvine & Muir Lumber Co. and will remodel into shingle 


Chino— Chino Lumber Co. succeeded 


Lumber Co. succeeded by H. M. 


mill which he will operate. 

ILLINOIS. Royalton—I. Inger & Bro. succeeded by 
Inger Bro, Lumber Co. 

IOWA. Manning—Hoffman & Son succeeded by Hoff- 
man Bros. 


MINNESOTA. Duluth—Illinois Cooperage Co. of Chi- 
cago has taken over the Aitkin barrel and heading mill 
which was established here 15 years ago by W. L. Mor- 
ris. Operation will be continued, 

Minneapolis—Max Sargatz, 25 Sth Ave. N. E., 
ceeded in lumber business by Joe Peszenski. 

MISSISSIPPI. Cumberland—Bays-Slade 
succeeded by Cumberland Lumber Co. 

NEBRASKA. ‘Tekamah—Clyde Tunberg sold his half 
interest in Tunberg-Grothe Lumber Co. to his partner, 
Hlarry Grothe, who will take his son, Warren, into the 
business. 

OHTO. Columbus—-American Stained Shingle Co., 
which has been in business in Indianapolis for two years 
and a half is moving its plant to Columbus, taking pos- 
session of the plant formerly owned by the American 
Bolt Corporation and will increase its capacity. C. V 
Wise, president. 

TENNESSEE, Memphis 
changing name to W. L. 

TEXAS. Houston 


suc- 


Lumber Co, 


Memphis Lumber Sales Co, 
Wilcoxen Lumber Co. 


Carothers Sash 


& Door Co. sue- 
ceeded by Huttig Sash & Door Co. 
PENNSYLVANIA. Williamsport Jowman Lumber 


Co. closing office and liquidating business; 
Albans, W. Va. 
WASHINGTON. Anacortes—Western 
shingle mill to Edison Shingle Co. 
Ibremer--R. A. Benson sold half interest 
mill to Harvey Bremer. 


mills at St. 
Cedar Co. sold 


in his saw- 


Colfax—Standard Lumber Co. succeeded by F. P. 
Swan. 
Port Angeles—Alfred Aalstad has been succeeded in 


the logging business by Aalstad & Baldwin. 
Seattle L. Comyn & Co. moving headquarters to 
Seattle from San Francisco about Oct. 1, 
Tacoma—Lindstrom Handforth Lumber Co. moving to 
Rainier. 


WISCONSIN. Medford—Sawmill of Medford Lumber 
Co. closed down. Machinery will be sold and building 


dismantled with exception of planing section which will 
continue to operate. 


BRITISH NORTH AMERICA 
ONTARIO, Toronto—Kirkpatrick Lumber Co. (Ltd.) 


moving office from 217 Bay St. to 315-320 Bank of Ham- 
ilton Bldg. 


Incorporations 


CONNECTICUT. Meriden—Meriden Lumber Co. in- 
creasing capital from $25,000 to $100,000. 

ILLINOIS. East St. Louis—-St. Clair Lumber Co. in- 
creasing capital from $50,000 to $100,000. 

Joliet—Sawyer & Goergens Co, increasing capital from 
$6,000 to $75,000. 

NEW YORK. New York—City Sash, Trim & 
Luinber Co., incorporated; capital, 100 shares, no par 
value; to operate sawmills; address Aaron A. Roth, 217 
Broadway. 

New York—Henry M. Meloney Lumber Corporation, in- 
corporated; capital, $25,000; old concern in business at 
52 Vanderbilt Ave. as Henry M. Meloney. 

NORTH CAROLINA. High Point—Paramount 
Co., incorporated; capital, $100,000; furniture. 

OHIO. Cuyahoga Falls—Ohio Timber & Land Co., in- 
corporated; capital, 500 shares no par value; to deal in 
timber lands. 

OREGON. Marshfield 
capital, $50,000; lumber. 

Portland—Layton Cooperage Co. increasing capital to 
$100,000. 

TENNESSEE. Mt. Pleasant—Mt. Pleasant Lumber & 
Coal Co., incorporated; capital, $30,000. 

TEXAS. Amarillo—Panhandle Lumber Co. increasing 
capital from $900,000 to $1,000,000; operating 25 yards 
in Texas. 

Austin—Valley Lumber Co., incorporated; capital, 
$10,000; to establish and operate a chain of lumber yards 
in south Texas, particularly in the lower Rio Grande 
valley. Headquarters, Austin; F. W. Sternberg, lum- 
berman of Austin, vice president. 

Houston—General Tie & Lumber Co., 
capital, $15,000; 912 Marshall St. 

VIRGINIA. Lexington—Ruble & 
porated; capital, $60,000. 

Newport News—Pocahontas Box & Lumber Co., in- 
corporated; capital, $25,000. 

Norfolk—J. L. Williams 
ital, $15,000. 

WASHINGTON. Seattle—Georgetown Lumber Co., in- 
corporated; capital, $5,000; sawmill. 

Seattle—Stoneway Millwork Co., incorporated; capital, 
$2,000. 
Tacoma—Geo. H. Osgood Panel Co., 
capital, $100,000; to manufacture panels. 

BRITISH NORTH AMERICA 

ONTARIO. Toronto—Provincial charter granted to 


Lumber Treating Co. of Canada with authorized capital 
of $10,000; headquarters, Toronto. 


Door, 


Mfg. 


-Ball Timber Co., incorporated; 


incorporated; 


Hutcheson, incor- 


& Co., incorporated; cap- 


incorporated; 


Casualties 


ARKANSAS. Benton—Lena Lumber Co.’s plant ana 
stock of lumber destroyed by fire; loss, $25,000; no jp. 
surance. Lumber was owned by Lena Sales Co.; 
pany will rebuild. 

Jonesboro—T. L. Alston’s golf club manufacturing 
plant destroyed by fire; loss, $10,000. 

ILLINOIS. Spring Valley—John Davito Lumber (, 
loss by fire in shed and machinery, $3,000. s 

LOUISIANA. sogalusa—Great Southern Lumber (9. 
planing mill and box factory damaged by fire: Jogs 
$500,000. ' 

MISSOURI. Kansas City—R. M. Bruce Lumber (o 
loss by fire in hardwood shed, $4,000. 

St. Louis—Woods & Downs Box Co., loss by fire, $75,. 
000; plant destroyed. 

St. Louis—Steele-Hibbard Lumber Co., 
$4,000. 

NEBRASKA. 
by fire, $10,000; 
stock. 

OREGON, Anlauf—Sawmill of W. D. Stroud burned 

Elk City—Pioneer Lumber Co.. operated by N. ¢ 
Harris, destroyed by fire; loss, $7,000; no insurance. 

VIRGINIA. Richmond—Richmond Lumber Co., logs 
by fire in dry kiln and sheds; will rebuild. 

WASHINGTON. Everett 
loss by fire; plant destroyed. 

Everett—Everett Mill Works, sash and doors, loss by 
fire; plant destroyed. 

Spokane—Wendorf-Rogers Lumber Co., loss by fire be 
tween $75,000 and $100,000; planing mill, stock and § 
cars of lumber destroyed; plant will be rebuilt. 

Winlock—Washington Fir Lumber Co., loss by fire in 
sawmill, $10,000. 

WISCONSIN. La Crosse—Two sheds containing $6,000 
worth of oak lumber for wagon material were destroyed 
by fire at the plant of the Smith Mfg. Co.; loss, $10,000 


BRITISH NORTH AMERICA 
ONTARIO. Maple Leak, Haliburton County—Sawnmil) 
of J. Titus struck by lightning and destroyed. 
QUEBEC. Montreal—Damage estimated at between 
$50,000 and $75,000 was done by fire which destroyed a 
large drying shed containing several thousand feet of 
lumber in the yard of J. & W. Duncan, 1801 E. Ontario 


St. 
New Ventures 


CALIFORNIA. Long Beach—A. Portevan is reported 
to have purchased five acres near Daisy and Hill streets 
on which a lumber yard will be established. 

Los Angeles—T. D. Lovering has engaged in the wood- 
working business at 5865 Wilmington Ave. as Utility 
Products Co. 

San Francisco—Pacific Redwood Floor Co. is the name 
under which Allen Breed will operate at 311 Califor- 
nia St. 

OREGON. Portland 
office in Gerlinger Bldg. 

TEXAS. Amarillo — Barfield-Alderson 
opening lumber yard; sheds being 
Pierce St. 

Mesquite—Sid Howard will open lumber business 

WASHINGTON. ‘Tacoma—A. W. Smith 
of Los Angeles opening office. 

WISCONSIN. Manitowoc—Iocal capital has formed 
the Lakeside Woodenware Co. and has reopened the pai! 
factory which was operated by the John Schroeder Lum- 
ber Co. until Jan. 1 when its lease expired. 


BRITISH NORTH AMERICA 


NEW BRUNSWICK. Edmundston—The Fraser Com- 
panies have opened an office at Room 44, Commonwealth 


con. 





loss by fire 


Lincoln—Swift Lumber & Fuel Co., Joss 
part of yards burned with sheds ang 


-lansdowne Lumber (6 


Rieg Ship Knee Co. opening 
Lumber Co. 


erected at 31 


Lumber Ce. 


Bidg., King St., Toronto, with T. H. McDermott in 
charge. 
ONTARIO. Cochrane—Hawk Lake Lumber Co. re- 


cently completed a new sawmill at Wasach, Ont. 


New Mills and Equipment 


ARKANSAS. Fordyce—Fordyce Lumber Co. will in 
stall a 2-unit hardwood flooring mill with a daily 
pacity of 40,000 ft. at a cost of about $200,000. 

IDAHO. St. Maries—Herrick Lumber Co. has let the 
contract for construction of 52 miles of standard gage 
railroad out of Burns, Ore., to cost about $1,500,000. 

Westlake—O. Pedersen will rebuild his recently burned 
sawmill. 

LOUISIANA. Monroe—Monroe Mfg. Co., of which 
H. M. Venable is president, contemplates enlarging plant 
to double its capacity. 

OREGON. Deer Island—Deer Island Logging Co. will 
rebuild Camp 9, recently burned. 

Portland—Portland Furniture Mfg. Co., 1349 Macadam 
Road, will erect addition to plant at estimated cost 
$45,000. 

TEXAS. Pendleton—Jake Paul, of San Augustine, 
and his father are erecting a sawmill about a half mile 
from the Sabine River at Pendleton; 30,000 feet capacity. 

WASHINGTON. Lowell—Walton Lumber Co. rebuild 
ing plant destroyed by fire with estimated loss of $700, 


000. 
BRITISH NORTH AMERICA 
ONTARIO. Cornwall—Le Clair Construction Co., * 
Pitt St., will shortly commence erection of a sash ane 
door plant at a cost of $5,000. nfm 
Walkerton—Edward O'Connor erecting a new hare 


wood mill; 25,000 feet capacity. 


New Sheds and Yard Improvements 


ALABAMA. Talladega—O. W. and CC, L. Tinney plan 
to build lumber yard and install planing mill, dryioe 
room, finishing plant, ete. 

CALIFORNIA. Los Angeles 
Lumber Co. building 50x100 ft. 
Highland Ave.; cost, $4,000. 


Kerchoff-Cuzner Mill & 
warehouse at 101 % 
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Ee 
hg os, Limon—Hardman Lumber Co. erecting lumbia. In this province it was manufacturing RO ALABAMA Reena 
ow office building 14x32 ft. lumber at Kaslo in the Kootenay district. The 


“ILLINOIS. Olney—J. W. Coleman Lumber Co. erect- 
og new building. 

9H10. Columbus—Doddington Co., 
rail yards, preparing to put in 
eptral yard on West Broad St. 


SAGA BAEGLAABZAAAZAS: 


TROUBLE AND LITIGATION 


yancouver, B. C., Aug. 7.—On application of 
4. C. Black of Minneapolis, on his own behalf and 
gs representing all the other bondholders, the 
surts have granted a receivership for the How- 
jand & Waltz Lumber Co. (Ltd.), and named W. R. 
fgrmichael of Vancouver as receiver. The com- 
pany, SO Mr. Black stated in his application, owes 
, bond issue of $350,000, on which default of in- 
verest has been made for several years. The com- 
pany operated in Minnesota and in British Co- 


operating four re- 
a new power plant at 


company’s assets, which are placed at a very high 
valuation, include large land and timber grants of 
about 120,000 acres, taken over from the Kaslo & 
Slocan Railway. The receiver is authorized by the 
courts to borrow $20,000 on his certificates, to pay 
taxes and timber license dues. The company has 
not been operating for the last year or two. 


VANCOUVER, B. C., Aug. 7.—Instead of granting 
a petition in bankruptcy against the Channel Log- 
ging Co., of Cowichan, Vancouver Island, Justice 
Macdonald has ruled that the authorized assign- 
ment of the company must stand. One of the 
creditors petitioned to force the concern into bank- 
ruptcy. Counsel for the logging company asserted 
that the timber holdings it owns would more than 
recoup the creditors if wound up judiciously. The 
company owes about $72,000. The court ordered 
the application for receivership dismissed. 


Last Minute News for Lumbermen 


(Concluded from page 43) 
are hesitating to change over to its production. 
The text of the letter follows: 

American Lumber Standards, as applied to soft- 
woods, are now in the fourth year of their opera- 
tion. In that period they have repeatedly demon- 
strated their values to lumber manufacturers, dis- 
tributers and consumers. Each year’s survey of 
the application and use of these standards shows 
, consistent increase in the volume of softwoods 
ordered, shipped and sold in accordance with these 
standards. 

The full benefits of this movement to eliminate 
waste in softwood production and distribution, and 
thus to enable this material more effectively to 
meet the new competition, have not yet been real- 
ied. These benefits will be realized only when 
every distributer of softwoods urges his customers 
to accept American Standard lumber, and places 
bis orders on the producing mills in terms of 
American Lumber Standards. 

Distributers now observing these standards have 
a big lead over those who are not. Now is the 
time to “cash in’ on the inherent values in this 
movement, the publicity attending it, and all the 
other features that mean bigger and better business 
for you. 

We assume you fully understand the aims, pur- 
poses and objectives of the lumber standardization 
movement. If, however, you have questions on 
any phase of it, we'll be glad to answer them. 
You'll find the majority of mills ready to furnish 
you standard lumber. Your codperation with them 
means less waste, higher efficiency, greater uni- 
formity in quality, better service, and above all— 
mutual and greater prosperity. 

We are interested in the success of this project, 
not only from the angle of: eliminating current 
wastes, but also because it bears heavily on the 
future of your great industry. 

May we count on you for maximum codéperation 
and support? Please drop us a line, telling us 
what you are doing, or will do, to “back up” 
American Lumber Standards. 


Sidelight on Early Sawmilling 


LittLeE Rock, Ark., Aug. 11.—An interest- 
ing sidelight on early day sawmilling in Arkan- 
sas is given in the column ‘‘News of Other 
Days’? in today’s issue of the Arkansas Ga- 
zette, this being a daily feature with this publi- 
cation. Under the heading, ‘‘One Hundred 
Years Ago,’’ the Gazette reprints this item 
from its issue of Aug. 8, 1826: 

Steam Sawmill—It gives us pleasure to state that 
1 steam sawmill has recently been erected at 
Helena, the seat of justice of Phillips County. A 
letter to the editor from that place, under date of 
the 28th ult., says 

“Yesterday at 12 o’clock a steam sawmill, built 


by Messrs. Porter and King, in the upper part of 
our little town, was put in operation with two 
’aws. It runs extremely well and cuts fast. This 


mill has been built from the stump in two and 
ue-half months under the direction of Mr. Porter, 
with not more than from four to six hands. It adds 
steatly to the prospects of our town by furnishing 
the means of building without a resort to the 
tedious and laborious mode of cutting out planks 
With the whipsaw.” 

This, we believe, is the first steam sawmill ever 
erected in the Territory of Arkansas—indeed, we do 
hot know of any machinery whatever in the Ter- 
ritory that is propelled by the power of steam. 
We hope that the ente rprising proprietors will meet 
with liberal encouragement and that their example 
will | be followed by others in the different sections 
it the Te rritory where a sufficient water power for 
Sinilar purposes can not be conveniently obtained.” 


Becomes Executive of Georgia Firm 


CoLumsiA, 8S. C., Aug. 9.—Chris A. Walker, 
former vice president and general manager of 
the Hoffman Lumber Co., of Columbia, has re- 
signed and has moved to Macon, Ga., to become 
a stockholder and assistant to the president and 
general manager of the Case-Fowler Lumber Co., 
the second largest hardwood producer in the 
world. 

In going to the Case-Fowler 
Walker is returning to ‘‘the mother company. 
He started in the lumber business eighteen years 
ago with this concern and remained with it until 
1920, when he went to the Hoffman company, 
coming to Columbia to build and put into opera- 
tion the Hoffman plant located in Columbia. He 
was vice president of the Macon concern when 
he restgned. The Case-Fowler company now has 
three plants—Macon, Doctortown and Tooms- 
boro, Ga. It is one of the few concerns in the 
United States to take timber from the woods and 
deliver the finished product to the contractor. 

Mr. Walker is being succeeded at the Hoff- 
man plant by U. 8. Lambert, who has come from 
Memphis to fill the position. 

Chris A. Walker was prominently connected 
with civic affairs of Columbia. He was presi 
dent of the Chamber of Commerce, until forced 
to resign last June because of pressing business. 


company, Mr. 
””9 


Mr. Walker is president-treasurer of the 
Walker-Campbell Lumber Co. of Columbia. This 
company was organized on Jan. 1, 1926, and 


does a wholesale lumber business. 


Plans for Reforestation Project 


MINNEAPOLIS, MINN., Aug. 10.—According to 
information received at Minneapolis by lum- 
bermen the Rusk County conservation com- 
mittee at Ladysmith, Wis., has laid plans for 
a huge reforestation project which may also 
solve the settlement problem of that area. 

Total acreage of the county is 559,040 acres, 
of which it is said 540,000 acres are undevel- 
oped. Because agricultural use of this area is 
not considered likely at an early date, the com- 
mittee is considering the possibility of grow- 
ing forests on it. Pioneer lumbermen in this 
section have been asked for advice. 

Land which has reverted back to Rusk County 
because of delinquent taxes and idle land could 
be made practical assets in this manner, the 
committee members believe. In addition ulti- 
mately there would be large values to the for- 
est. Some of it would be available for lumber. 
Other sections might be preserved for recreation 
and resort uses and for game refuges. While 
the program is one looking into the next genera- 
tion, the matter is one which is being given 
serious thought. A report of the committee, 
following exhaustive study, is to be made in 
the fall. 





LUMBERING IN Taiwan, or Formosa, was 
begun in 1908 by a private company, but in 
1910 the Mt. Arisan forest was purchased from 
it by the government and a 54-mile railway, 
passing through seventy-three tunnels, was built 
from the mountain top to the government saw- 
mill near Kagi. Last year the lumber yield 
was 2, 


32,450 cubic feet. 
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Here’s the place to get big 
value 4/4 plain sawn hard- 
wood lumber. That is our 
specialty and we give you the 
best part of every log. By 
cutting only one thickness 
we get better widths and 
lengths for our customers. 


Keep your stocks balanced 
by ordering mixed cars of 
our fine quality band sawn 


White and Red Oak, Elm 
Beech, Red and Sap Gum 
Yellow Poplar, Sycamore 
and Cottonwood 
We also have a shortleaf Yellow 


Pine mill producing 75,000 feet daily. 
Order mixed cars hardwood and pine. 


Allison Lumber Co. 


BELLAMY, ALA. 
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DIMENSION 


At the present time we have 
good stocks of it in 


No. 1 and 2 Shortleaf 


Replenish your stocks by order- 
ing it in Mixed Cars with 
Shortleaf 


FINISH, FLOORING, 
SIDING and MOULDING 


Tell us your needs. 


Laturop Lumser Co. 


saree, aianann 


Rae &Gpress Products 


y \ 


LONG LEAF 
Rift and Fiat 


FLOORING 


\ 
PINE PLUME LUMBER © 


MONTGOMERY ALA. 
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Satisfaction 
in Hardwoods 


AYerisatsgit §=The buyer who en- 

UU trusts his orders to our 
LOUISIANA . . . 

Matai Organization is assured 

good dependable val- 

ues forhismoney. He 

is assured well manu- 
factured stock. 

Write us when you 
want to buy Plain and 
Quartered Gum, Plain 
and Quartered Oak, Tu- 
pelo,Ash,Cottonwood, 
Rock or Soft Elm. 

Good Stock Louisiana 


Red Cypress on hand 
at all times. 


M.Jjones 


LUMBER CO. 
Ferriday, La. 














Band 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 


i— 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 























CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


; Also Tupelo Lumber, and have Complete 
uy Planing Mill Facilities. 


Dibert, Stark &Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 





Manufacturers 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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News Notes from Amfic 


TACOMA, WASH. 


Aug. 7.—Talks by Frank Wisner, president Na- 
tional Lumber Manufacturers’ Association, and 
John W. Blodgett, past president of the same or- 


ganization, featured the regular meeting of the 
Tacoma Lumbermen's Club last Wednesday. Mr. 
Wisner and Mr. Blodgett arrived in Tacoma the 
day before the meeting of the national trustees 


and were guests at the regular meeting of the elub. 

Mr. Wisner discussed the taxation question, and 
particularly urged the Tacoma lumbermen to influ- 
ence their representatives in Congress in favor of 
a reduction of the present 13% percent corpora- 
tion income tax. He showed how this tax, pur- 
porting to be an assessment against corporations 
only, affects the consumer of every important ne- 
cessity. The speaker also told of the successful 
fight made by the national association for the re- 
peal of the capital stock tax, which he declared to 
be the most dangerous form of taxation ever at- 
tempted by the Federal Government. 

Mr. Blodgett took the lumbermen to task for 
their lack of organization in the selling field, illus- 
trating his remarks by several incidents which had 
come under his personal notice. He declared that 
the prices asked for fir are so ridiculous that east- 
ern buyers who do not know the lumber fear to 
place orders, believing that satisfactory material 
could not be sold at the quotations actually made. 
Ile suggested a united sales organization as the 
best probable solution, but added that the remedy 
was for the manufacturers themselves to work out, 
and that something must be done before the fir 
manufacturers can hope to market their material 
on the extensive scale necessary. 

J. G. Newbegin, reporting for the committee 
which investigated the question of the city’s use 
of steel for new traffic signs, reported that he had 
taken the matter up with the proper officials and 
received the assurance that the club's suggestion, 
that wood be used instead, will be adopted. This 
was considered an important victory for the lum 
bermen in their own field. Many comments had 
been made at the proposed use of metal in this 
city, which holds the title of “Lumber Capital of 
America,” 

The club also decided to sponsor the log rolling 
contest at annual Western Washington Fair to be 
held at Puyallup next month. The club will give a 
cup for the winner and will provide judges for the 
event, which is expected to bring the most skilful 
log rollers of the Pacific Northwest to the fair. 

J. G. Diekson, speaking for the entertainment 
committee of the golf tournament, asked for auto 
mobiles to take the visitors to the country club 
today and received the assurance of an ample sup- 
ply of cars. 

More than 100,000 doors will have been shipped 
over the Tacoma docks by the end of the present 
week, making what is said to be the heaviest door 
shipping week in the history of the city. These 
figures take no account of the usual rail trade, but 
refer only to water shipments. Of the shipments 
made Europe took more than 80 percent, and the 
Atlantic coast and California, 10 percent each. 

Cargo shipments for the current week: From 
the Baker and Shaffer docks and Portacoma piers, 
4,910,000 feet; St. Paul & Tacoma Lumber Co., 
3,000,000 feet; Tidewater Mill Co., 750,000 feet ; 
Dickman Lumber Co., 800,000 feet ; Mountain Lum- 
ber Co., 40,000 feet ; Defiance Lumber Co., 500,000 
feet, and Puget Sound Lumber Co., 600,000 feet— 
a total of 10,800,000 feet. Destinations: Atlantic 
coast, 5,665,000 feet; California, 3,965,000 feet; 
Japan and China, 250,000 feet; Australia, 320,000 
feet; Europe, 100,000 feet, and South America, 
west coast, 500,000 feet. Other than lumber: At- 
lantie coast took 800,000 shingles, 485 bundles 
broom handles and 9,320 doors. California took 
10,000 doors and 500,000 feet cross arms. Japan 
and China took 1,450 tons box shook. Europe took 
85,000 doors and 100,000 feet airplane spruce. 
South America, west took 240 tons box 
shook. 


coust, 


More than six hundred men are fighting a severe 


fire between Eatonville and Ashford which has 
done some damage to timber and logging equip- 
ment, has twice threatened to burn out the 
town of Ashford, and is advancing toward the 


Rainier national park. Every man _ available 
in the logging camps and lumber mills of the dis- 
trict has been called out to fight the flames. Sev- 
eral camps have been burned over. The fire is the 
same blaze that has been burning for a month. It 
has been checked time after time, but has always 
broken out again in spite of the efforts of the fire 
lighters. The damage is reported heavy but no es- 





timates have been made by the companies affected, 

Howard Elliott, chairman of the board of dj. 
rectors of the Northern Pacific railway, was a T,. 
coma visitor this week and declared the road jg 
using more Northwest lumber than it has ever dope 
before. Mr. Elliott cited the construction, in the 
Tacoma shops, of a large number of new logging 
trucks as an instance of the work being done, ~ 

E. C. Wintermote, secretary Puget Sound Lup. 
ber Co., was reélected president of the Fircrest 
Golf Club at the annual meeting this week, while 
William Ferguson, of the Ship Lumber Mill Co, 
was chosen first vice president. 

A. H. Thiele, lumberman of Watertown, §. p, 
was a Tacoma visitor this week and called on 4 
number of the local mills. 


SEATTLE, WASH. 


Aug. 7.—-A fair volume of business from the 
middle West is reported by wholesalers here, The 
Kent Lumber & Timber Co. says many orders have 
been received lately from Kansas and Oklahoma, 
and the prospects are for a steady buying market 
in that section, due to the heavy grain crops har. 
vested. Prices on timbers are strong, and _ prac. 
tically every other item on the list is holding its 
own. No. 3 flooring ete., which have been in good 
demand, are pretty well cleaned up, and millmep 
are getting practically their asked price when they 
load a part of a car with this grade of such work. 
ings. 

Joe Blunt, secretary Red Cedar Lumber Many. 
facturers’ Association, left today for a two weeks’ 
vacation period which he, with his family, will 
spend at Seaview, Wash., one of the attractive 
beaches of southwest Washington. 

R. S. McConnell and E. K. Dimock, of the R. §, 
McConnell Lumber Co., New York City, are visiting 
the Seattle office of that concern this week. They 
will probably remain on the Coast several weeks, 
traveling among the mills from which they buy 
lumber. ’ 

Tom Fields, who has been in California for the 
last two months, where he was called by the death 
of his father, has just returned to Seattle. He 
also took a few weeks’ rest and spent most of the 
time around the Bay cities. Mr. Fields has been 
connected with the lumber industry of the Nortb- 
west for a good many years and most recently has 
been with the Barnet Lumber Co. as manager of 
the Barnet (B. C.) mill. 

F. W. Alexander, manager of the Pacific Lumber 
Inspection Bureau, of Seattle, accompanied by 
his wife, will leave the first of next week for a va- 
cation trip which will take in Jasper national park 

Claude TT. Ansley, wholesale lumberman of 
Tampa, Fla., accompanied by his wife and son, 
Marion, who have been on a pleasure trip for some 
weeks, visited in Seattle last week, where Mr: 
Ansley was a guest at the Thursday luncheon of 
the Seattle Rotary Club. 


LOS ANGELES, CALIF. 


Aug. 7.—With the ending of July, lumber im 
ports into southern California from the Northwest, 
according to figures compiled by the Marine Ex- 
change, were slightly under 125,000,000 feet. One 
week at the Los Angeles harbor there was a total 
of 30,000,000 feet Of fir unloaded. Lumbermen, 
both wholesale and retail, are more optimisti 
than they have been at any time since May 1. 
Not only was July business very satisfactory 4 
compared with that of June, but August is 6 
pected to be better than either of the two months. 
More confidence is being expressed in the general 
outlook in southern California than formerly this 
season. suilding permits in Los Angeles for July 
amounted to $14,897,000, and August has started 
off with an exceptionally good showing. The nul 
ber of frame dwellings in the list is especially 
pleasing and the lumber dealers are assured oO 
another very satisfactory month. Mills announce 
that purchases will be according to the scheduled 
prices, the demand being sufficient to take care 
of a good percentage of the production. 

After spending several months in southern Ca! 
fornia, Col. D. E. Kline, president of the Lous 
ville Veneer Mills, Louisville, Ky.. is now on 4 
trip to the Northwest, where he will spend several 
weeks before returning to his home. 

Julius Seidel, president Julius Seidel Lumber 
Co.. St. Louis, Mo., was the guest of honor at th 
last meeting of the Los Angeles District Lume? 
men’s Club. He gave an impromptu address 
“Merchandising Lumber and Allied Materials.” 

E. E. Lehman, stockholder in the Haynes Lum 
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er Co.. Torrance, Calif., has sold his interest to 
4, J. Haynes, now the sole proprietor. 

Floyd Elliott, San Francisco representative of 
the Charles R. McCormick Lumber Co., accom- 
ranied by his family, is spending his vacation in 
southern California. He will visit San Diego and 
Coronado. 

After a four months’ tour of France, Italy, Bel- 
gum, the British Isles, Switzerland and Germany, 
H, W. Swafford, vice president of E. J. Stanton & 
Son, Los Angeles, has returned home, being accom- 
panied on his trip by Mrs. Swafford. H. M. Rey- 
nolds, New York representative for E. J. Stanton 
& Son, returned with Mr. Swafford and, after a 
mpference in Los Angeles, the two left for an 
extended trip to the pine mills in northern Cali- 
fornia. 


SAN FRANCISCO, CALIF. 


Aug. 7.—The local retail market has been bene- 
fted slightly during the last week, with added 
police protection at new buildings. Building has 
sightly increased, according to permits issued by 
the city. 

Col. George H. Kelly and Frank W. Sullivan, 
poth of the Western Lumber Co., of Westfir, Ore., 
were in San Francisco during the last week on 
business. Both are active in supporting the pro- 
posed extension of the “Natron cut-off’ of the 
Southern Pacific railroad, which, they say, will 
shorten their freight hauls into central and south- 
erm California by three days. 

Henry Hess, prominent northern California lum- 
herman, has announced, during a visit here, that 
he has acquired the Gurneville Lumber Co., which 
will be added to the chain of Hess yards. 

Frank H. Campbell, special representative of 
the Pacific Lumber Co., one of the largest of the 
redwood producers, has left for a four months’ 
trade extension trip through the middle western 
and eastern States. 

The sawmill of the Winton Lumber Co., St. Joe, 
Idaho, representing an average cut of 250,000 feet 
a day in two shifts, has closed indefinitely, accord- 
ing to reports received here. The two mills at 
Gibbs and Rose Lake will continue to run. 

James Chase, of the Little River Lumber Co., 
Arcata, passed through San Francisco en route to 
Vancouver, B. C., where he will begin a trip over 
the Canadian Rockies, thence to Chicago and return 
to the Pacific coast. Mr. Chase is combining a 
business survey trip with pleasure. He is accom- 
panied by Mrs. Chase. 

Edward VT’. Ivory, extension manager of the 
Sugar Pine Sales Co., returned yesterday from the 
mills of the Sugar Pine Lumber Co., Fresno; the 
Madera Sugar Pine Co., Madera, and the Yosemite 
Lumber Co., at Merced Falls, where he has been 
assembling sugar pine specimens for exhibit at 
the foundrymen’s convention at Detroit this fall. 

Austin Black, advertising manager of the Cali- 
fornia White & Sugar Pine Manufacturers’ Asso- 
ciation, left last week for a two weeks’ vacation. 


SPOKANE, WASH. 


Aug. 7.—No advance in the wholesale price of 
lumber is expected here as the result of fires rag- 
ing in the forests north and east of Spokane, ac- 
cording to sales managers of lumber companies. 
“The situation is so serious that no one can make 
even a wild guess at timber losses,” said C. Gib- 
bons, of the Dalkena Lumber Co., today. “I don’t 
believe there is a logging camp operating in the 
Kaniksu forest today, all crews having been or- 
dered to work with the Forest Service in trying to 
combat the fires.” B. Hitchcock, of the Kaniksu 
Cedar Co., Priest River, large operator near Priest 
Lake, stated he believed the major losses were to 
Government timber in the Kaniksu reserve, and 
that his impression was that the losses would be 
under first estimates. It appears now that the 
Panhandle, Diamond Match, C. W. Beardmore, 
Kaniksu. Cedar and Dalkena companies are the 
heaviest losers outside of the Government. Offi- 
“als in charge of the field operations of the Hum- 
vird, A. C. White, and C. W. Beardmore companies 
could not be reached by long distance telephone 
today, but all those reached were agreed that, if 
*xtensive logging operations were started immedi 
ately, much of the burned timber might be sal- 
— Heavy losses to standing timber because of 
rs St fires in the Colville, Kaniksu and Pend 

reille forests will be reduced by at least two 
lumber concerns, the Long Lake and Deer Park 

“ompanies which will start logging their burned 
*ections immediately. The Hedlund Co., of Spo- 


teas Lumber Centers 


kane, suffered a fire in about fifteen thousand acres 
in the Colville forest, in Ferry County at Twin 
Lakes, the Mission, and on Barnaby Creek, but 
large crews will be placed in the forest as soon as 
possible to salvage the timber burned by crown 
fires, according to D. A. Hedlund today. The Long 
Lake Lumber Co., which lost two sections of tim- 
ber near Gray's siding north of Springdale, is an- 
other company that plans immediate logging 
operations. 


PORTLAND, ORE. 


Aug. 7.—Business is improving and there is a 
much better feeling in the industry than for several 
months. Foreign demand for fir continues active, 
and shows signs of spreading. The Buropean mar 
ket looks more encouraging than ever. The volume 
going into California is large and the Atlantic coast 
is taking increasing quantities. There is a good 
demand for lumber throughout Oregon, in response 
to very strong building activity. Portland is grow- 
ing faster than ever. The promised railroad devel- 
opment in Central Oregon has not yet begun and 
when it begins another new market will develop. 

Capt. BE. A. Selfridge, former president of the 
Northwestern Redwood Co., Willits, Calif., and 
newly appointed lumber trade commissioner, was 
in Portland this week on his way from his home 
in San Francisco to Japan, where he is to pro- 
mote Pacific coast lumber, with headquarters in 
Tokio. Capt. Selfridge visited as many lumber 
manufacturers and shippers as he could find time 
for, and also spoke before the Portland Hoo-Hoo 
Club at its luncheon meeting Tuesday. 

Among those who today attended the driving of 
the golden spike marking completion of construc- 
tion of the Southern Pacific extension across the 
Cascades, was Chauncey McCormick, president of 
the Miami Corporation, which has large timber 
holdings in Oregon, principally in the Siletz River 
country. Mr. MeCormick is a member of the board 
of directors of the Southern Pacific. After attend- 
ing the celebration at Oakridge, he came with a 
party of railroad men to Portland this evening. 


ASTORIA, ORE. 


Aug. 7.—The concentration of four of the great 
ocean-going log rafts into a single month is be- 
lieved to be without precedent in the 20-year 
history of the Benson rafting enterprise, in the 
course of which seventy-eight of these rafts have 
towed to California. Another of the rafts 
will be sent to California late in August. 

The improvement and extension program for Pier 
2 of the Port of Astoria terminals is progressing 
rapidly, and it is now in better condition than 
ever before for the handling of large quantities 
of lumber. The dock on the east side of the pier 
has been completed, giving it a very large Jumber 
storage and handling capacity. The Port of As- 





been 


toria commission now expects to undertake the 
reconstruction and extension of the dock on the 
west slip and some minor improvements along 


the face of the dock. Plans for the ultimate de 
velopment of Pier 2 as a lumber depot will give 
it a storage capacity of 12,000,000 feet. 


BELLINGHAM, WASH. 


Aug. 7.—All the logging camps of the Bloedel 
Donovan Lumber Mills will resume operations by 
Sept. 1, and some of them may send fallers into 
the woods a week or two before that date, says 
President J. H. Bloedel. The company’s Skykom 
ish camp is operating, likewise its mills. Logging 
in Whatcom County is practically at a standstill, 
the largest shipper being the Campbell River Lum 
ber Mills, its average being about fifteen cars 
daily. 

Two of the Anacortes lumber concerns, the 
Fidalgo Lumber & Box Co. and the Morrison Mill 
Co., are operating night shifts. The Burke shingle 
mill in the same city contemplates running a night 
shift. In Bellingham, the Puget Sound Sawmills 
& Shingle Co. is operating at night. 

Cargo business this week was light. The Puget 
Sound Sawmills & Shingle Co. shipped 1,150,000 
feet to California, and the Bloedel Donovan Lum- 
ber Mills shipped 500,000 feet to China and 270,- 


000 feet of oil cases to Colombia. The port’s 
cargo movement in July totaled 14,000,000 feet, 
distributed as follows: China, 1,000,000 feet; 
Alaska, 100,000 feet: Australia, 1,600,000 feet; 
Atlantic coast, 7,350,000 feet: Hawaii, 2,250,000 
feet: California, 1,700,000 feet Shippers were 








All Who Buy 
OakFlooring, 
Oak, Gum Trim 


are invited to put us to the 
test on these items. We 
control the complete produc- 
tion of our products from 
the tree through to their 
shipment to you and other 
dealers and are thus able to 
guarantee good quality at a 
reasonable price. Let us 
have your inquiries. 


We also produce thin Aro- 
matic Red Cedar stock. 


Hodge-Hun 


LUMBER CO., Inc. 
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Se OME of our dealer 
RS es friends have asked 
Neer us how we are able to 
produce a flooring that 
offers the value Benoit 
Oak Flooring does with- 
out getting extra money 
for it. 





Benoit Oak Flooring Co., 


MONROE,LA. 


OAK FLOOR 
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Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-~’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 























THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S, Dearborn St., Chicago, Ill, 
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Attention 
Western Millmen! 
Very high class Chicago 
wholesaler with efficient or- 
ganization and wide acquain- 
tance with consuming trade in 
Illinois, Michigan, Ohio and 
Indiana, handling for twenty- 
five years principally hard- 
woods, wishes to make exclu- 
sive arrangements with large 
producer to handle West 
Coast products in this terri- 
tory. Would only consider 
arrangements with concern 
capable of handling large or- 
ders as our sales ability and 
acquaintance enables us to 
reach this class of trade. 
Address “P 110” 

Care, AMERICAN LUMBERMAN. 
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OUR SPECIALTY 
Mixed Car Loadings 


\2 White Pine 
Kor Sugar Pine 
Ca \ Redwood 


Embracing all manufactured products therefrom. 


Car shippers of White Pine Mouldings, Siding. 
Sash, Doors and Cabinet Work, 


CHICAGO LUMBER 
COMPANY OF 
WASHINGTON 


MLLS SALES OFFICE YARDS 


OAKLAN D, CALIFORNIA 











During First Half of 1926 


Worth Lumber 
Company 
Shipped 50% more Fir Lumber 


than during First Half of 
1923 or 1924 or 1925 


The reason is Satisfaction given. 


It will pay you to join the 
growing circle of customers. 


Worth Lumber Company 


(Exclusive Rail Shippers of Fir) 
5501 White Bullding, SEATTLE, WASH. 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 3, 
Dearborn St., Chicago, Ill, 


the Bloedel Donovan Lumber Mills and the Puget 
Sound Sawmills & Shingle Co. 

bk. C. Kaune, C. Q. Adams and G. A. Okerlund 
have sold the Western Cedar Co.’s mill to the 
Edison Shingle Co., which has mills at Port An- 
geles and Edison. The Western Cedar mill was 
built in 1920 by the men who have just sold it. 
The plant is working two shifts. Mr. Okerlund 


will continue acting as foreman. E. E. Foss is 
manager of the Edison Shingle Co. 
WINNIPEG, MAN. 
Aug. 9.—Wholesale prices remain unchanged. 


Quotations on XXX cedar shingles are still very 
unsteady, and some business was accepted con- 
siderably below $4, delivered in Winnipeg. North- 
ern spruce prices still hold firm, and it is reported 
that most mills are booked ahead for thirty days. 
Harvesting in western Canada is expected to be 
general by the middle of this month. Lumber 
dealers, in preparation for a good fall business, 
are placing considerable orders for certain items 





BEAUMONT, TEX. 


Aug. 9.—Every prospect is held out for the peg 
fall season the pine mills of east Texas have eye 
enjoyed. The only way business could be better 
would be for the mills to have more of certajp 
items to sell. The unprecedented demand for jj 
field material, caused by the development program 
now under way at Spindle Top field near Beay. 
mont, coupled with a very healthy demand from 
the Panhandle field, has exhausted all the availabj. 
dry lumber and derrick material at the mills, ang 
oil operators are now taking green timbers ang 
lumber in any grade available in order to get their 
rigs to running at the earliest possible moment. 
There have been some rather large pine orders 
placed the last week, and the mills are filled up 
with sawing orders. The market is unusually ae. 
tive and, while prices have not advanced as much 
as the demand would seem to warrant, there ig q 
noticeable stiffening of nearly all items. Reports 
from central and western Texas are that the cotton 
crop is in excellent condition. This means ap 








One of the most beautiful churches in Mississippi is the Church of the Redeemer, at Bilozi 





in order that they can efficiently take care of the 
granary business, which is always a large factor 
during harvest. 

Charles Steel, who has been superintendent for 
the Beaver Lumber Co. for the last seventeen 
years, is going to represent the Eagle Lake Lum- 
ber Co. in southern Saskatchewan. 

George Tompte is expecting to leave for the 
West next week on a business trip in connection 
with his northern spruce mill, operated by Pearse 
& Edgworthy, of Peesane, Sask. 

S. H. Bowman, of Minneapolis, Minn., visited 
the West last week in connection with his inter- 
ests. He is greatly encouraged over crop pros- 
pects. 


WARREN, ARK. 


Aug. 9.—The Arkansas soft pine market this 
week has been quite active, and prices have been 
firm throughout the list. No advances of any con- 
sequence have been made. Some mills have with- 
drawn concessions on a few items but others are 
now giving concessions on surplus items they wish 
to move. The week’s business was the largest for 
some time. There is a good demand for No. 3 
boards and shiplap, and other yard items. Floor- 
ings, except B&better flat grain, have moved in 
mixed cars. Mixed cars have been the rule, but 
there has been good volume of straight car buying. 
Dealer inquiry has been of heavy volume. Indus- 
trial buying has slightly increased this week, also 
there is a good volume of inquiry. Railroad de- 
mand is very quiet. Production this week has con- 
tinued curtailed to 55-hours. Shipments have been 
heavy, exceeding production and new business. 
Stocks at most plants are in somewhat broken con- 
dition, and holdings of the most desirable items 
are low. Car supply is adequate. Labor is plen- 
tiful. Small mill production has been about nor- 
mal, one additional mill starting up. 

R. W. Fullerton, president Bradley Lumber Co., 
this city, is on an extended tour of the West Coast. 
He expects to spend a few days with his wife in 
northern Michigan. 


unusually active fall and winter business in lum- 
ber. 

The hardwood market shows continued signs of 
improvement and the demand for sap gum, par- 
ticularly for No. 1 common, continues without 
any let-up. The flooring factories are also getting 
into the market for oak and some of them seem 
eager to place their orders before there is a price 
advance. All buyers of hardwood of any sort seem 
to have decided that the bottom has been reached 
in hardwood prices and that the trend from 
now on will be upward. As a result inquiries are 
more definite and many of them are of the sort 
which are almost immediately followed with or- 
ders. No price advance occurred during the last 
week. 

E. K. Smith, connected with the Long-Bell Lum- 
ber Co.’s export department in Beaumont for 4a 
number of years, was here the last of the week 
on his way to Los Angeles, where he will take 
charge of sales for the E. K. Wood Lumber Co. 


LAKE CHARLES, LA. 


Aug. 9.—The southern pine market continues to 
hold well. Total volume of business for July was 
very satisfactory. There is an unusual volume of 
local industrial construction and building permits 
for the month are greatly in excess of those for 
any month for several years. Demand from the oil 
fields is still very keen and embraces derrick ma- 
terial and heavy boards and dimension. Short 
lengths of dimension are a little weak. Upper 
grades are slightly more active than they were 
early in July, though flooring is still sluggish. 
Common boards and shiplap are in good call, and 
mixed cars are strong where assortments are fair. 
The export demand remains fairly firm, especially 
from South American markets. Prices are a little 
stronger. Changes, however, have been slight. 
Production remains about the same, most mills OP 
erating. Some effort is being made by larger mills 
to put yard stocks in better shape for fall trade. 
Smaller mills are operating from three to four days 
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a week. Shipments continue heavy and exceed 
poth orders and production, though a slight scar- 
city of cars has been reported recently. Labor is 
a little less plentiful now that cotton is about 
ready for picking. 


HOUSTON, TEX. 


Aug. 9.—Houston lumbermen this week reported 
jarger order files than at any time in several 
months, and are optimistic about fall trade. The 
crop outlook in the Southwest is unusually fine and 
this has resulted in many orders for yard stocks. 
There is a firmer tone to both pine and hardwoods, 
and there have been advances on several items. 

Propaganda against shingles has been combatted 
jn Texas recently by J. W. Warden, field represen- 
tative of the Red Cedar Shingle Bureau. He vis- 
ited Houston, Galveston, El Paso, Bryan and other 
points. At Bryan the city council has delayed the 
adoption of an anti-shingle ordinance as a result 
of a conference between Mr. Warden and Mayor 
Haswell. 

Plans are under way for the erection of a new 
sawmill at Lufkin, Tex., by the Boynton Lumber 
Co. The plant will cost $50,000 and will be 
erected on a 15-acre tract of land recently pur- 
chased. The company, headed by A. L. Boynton 
and M. M. Boynton, controls about 90,000,000 feet 
of pine and hardwood timber in Angelina County. 


BROOKHAVEN, MISS. 


Aug. 9.—Orders over the last week were very 
encouraging, in fact in this section amount to 
something like 25 to 30 percent more than produc- 
tion. Orders for today will more than equal pro- 
duction. Price increases made last week have been 
well maintained, and business is being placed at 
the higher figures. Purchases of miscellaneous 
items and shorts have been very encouraging. The 
movement of shortleaf flooring has been fine, 
whereas the movement of longleaf flooring has been 
just a little slow. Drop siding has shown very 
little movement, likewise ceiling and partition. 
Finish items have not been so very strong and the 


movement has been light. Shortleaf boards are 
holding up well, and the movement of longleaf 


boards has been light. This has reference to No. 2 
grade. The movement of No. 3 boards and fencing 
is satisfactory. Lath business is showing better 
tone. Pine shingles are moving well. Dimension 
and timbers in longleaf have been the strong items 
during the last week. 


SHREVEPORT, LA. 


Aug. 9.—Some southern pine dealers state that 
business has slowed up. Wholesalers say that 
transits have been dragging and hard to move at 
the market price. The market in this section has 
proved unusually steady. Demand has held the 
advances made a week or two ago on some items. 
It is likely that the slow shipments last week 
have had something to do with prices remaining 
frm. Some wholesalers think that transit buying 
of a speculative nature has rendered volume of 
shipments on previously accepted orders a little 
slow. The consensus is that order files are fairly 
full, a little spurt in demand will bring about 
some rise in values. Any improvement is mostly 
in 1-inch common stock, shiplap, centermatch and 
No. 1 dimension. There has been little or no 
rain the last week, while the weather has been 
hot. Perhaps that has had something to do with 
slowing up output. 

Hardwoods still show some improvement both 
in demand and price, though the change is gradual. 
The furniture factories are evidently beginning to 
stock up several months earlier than usual. Sum- 
mer cut stock is hardly in shape to ship yet, hence 
supply will be light for a couple of months. 


MACON, GA. 


Aug. 10.—The roofer market was much stronger 
this week, prices advancing to $19 and $20, with 
the demand so heavy that there is good reason to 
believe that there will be further advances. Orders 
have been coming from the East and from other 
ections. Many mills that had considerable sur- 
Plus stock have sold out, and they have orders to 
take up production for several days ahead. The 
Situation in the roofer market is better than it has 
been in months. Inquiry has been picking up for 
Several weeks. 

Demand for longleaf pine kept pace with that 
for the shortleaf product, the market being firmer. 
The mills are having no trouble in disposing of 
their entire output, and all are running to capacity. 

There kas been demand for cypress from the 
Chicago territory. 

A. S. Grinalds, formerly of Norfolk, Va., has 
come here as southern manager for Hallowell & 
Souder, Philadelphia. 








TUSCALOOSA, ALA. 


Aug. 9.—The southern pine market is little 
changed since last week. Common air dried boards 
are in better demand, though prices have made no 
improvement. More small mills have closed down 
during the last week and those still active are not 
trying to run full time. Stocks are very scarce and 
badly broken. Production is 60 percent; orders, 
50 percent, and shipments 70 percent of normal. 
Considerable rain has somewhat interfered with 
production. 

Hardwood production here is very low and ship- 
ments are light. Shipments run perhaps 65 per- 
cent of the cut. Most hardwood producers are ex- 
pecting better conditions this fall, and are ship- 
ping only enough to help out on payrolls. 


JACKSONVILLE, FLA. 


Aug. 9.—Southern pine has again taken a set- 
back. The Florida yards are buying a few items 
in mixed cars. The mills are not producing any- 
where near their capacities, and a number of op- 
erations have shut down. Prices have remained 
steady. The mills are still cutting some timber 
orders booked during recent months. They are 
again open to such bookings. All the mills have 
stock to offer, but they are not overloaded. Busi- 
ness is sufficient to take care of a good part of 
their output and calls for mixed cars have helped 
to keep stocks well balanced. Prevailing prices on 
B&better, No. 1 common and No. 2 common, are 
about as follows: 1x4-inch flooring, $42, $36 and 
$19; 1x3-inch flooring, $50, $40 and $18; 1x6-inch 
flooring and novelty siding, $44, $38 and $22.50; 
1x4-inch ceiling, $43, $38 and $20, with partition 
about $1 higher; 1x6-inch No. 2 common kiln dried 
D48S, $22; 1x8-inch No. 2 common, $23; No. 2 
common and better, 2x4-inch, $23; 2x6-inch, $22; 
2x8-inch, $24; 2x10-inch, $27, and 2x12-inch, $30. 
There is a great spread. 

The Florida market for shortleaf roofers and 
framing amounts to nothing. Longleaf can be 
bought at such prices that it has no competition 
from shortleaf. Finish is being bought in very 
small quantities. A car or two here and there is 
all that can be sold. Price ranges from $38 to $40 
at the mills for the better class of stock. The 
eastern demand for shortleaf is considerably off, 
western woods offering severe competition. 

Cypress is just about holding its own. However, 
the mills seem perfectly satisfied with their volume 
and are getting their lists for mixed cars. The 
Florida trade is buying some mixed cars right 
along. The millwork plants, while ordering many 
assorted cars, are also buying some straight cars. 
There is sufficient business to keep mills and whole- 
salers in a quandary as to whether they should call 
in their representatives, as indications point to 
better business during fall. 

Manufacturing conditions throughout the South- 
east have been very good. There have been inter- 
mittent rains, but they have served to cool the air. 
The woods are comparatively dry. Now that the 
entire tobacco crop is in the barns, there is plenty 
of labor. 

Mark Hendricks, formerly with Aycock-Holley 
Lumber Co., has just returned to Jacksonville after 
several weeks in Savannah. 

Cc. G. Hays, of Henry-Hays Lumber Co., St. 
Marks, Fla., was a business visitor last week. 


NORFOLK, VA. 


Aug. 9.—-The first week in August has been a 
very good one so far as demand for North Caro- 
lina pine is concerned, and some are predicting 
much better business soon. A few buyers are put- 
ting in stock for the fall trade, though the major- 
ity are buying hand-to-mouth basis. There is too 
much lumber being.-made, but very hot weather re- 
cently will certainly tend to keep down produc- 
tion; the terrific heat is also slowing up buying, 
however. 

Demand for 4/4 edge No. 2 and better band sawn 
has shown a little improvement. Cireular sawn 
stock is not moving so well. Several water ship- 
ping mills have been able to sell rather large blocks 
of 4/4 No. 3 edge in mixed cargoes at fair mill 
prices, but rail mills can not meet the delivered 
water prices. No. 2 and better 4/4 stock widths 
have been moving rather slowly in circular sawn 
stock, but band sawn lumber, especially 4-, 4%4-, 
5- and 7-inch, has been active and bringing good 
prices. The 1x4%-inch is rather scarce. No. 3 
4/4 stock widths are also moving well, and good 
circular stock is far from plentiful. Edge, 5/4 
and thicker, has been quiet, although 6/4 is show- 
ing a little life. The 5/4x10- and 12-inch are in 
good demand and prices are strong. There is also 
a little better demand for No. 2 and better bark 
strips. 

Sales of 4/4 edge No. 1 box, both kiln dried and 
air dried, have been rather light. Box makers 


complain of keen competition among themselves as 
well as from fiber packages and West Coast shook. 





Co PACIFIC COAST Co 
No. 1 or No. 2 
Common 84S 


Y West Coast 


HEMLOCK 


Here's the kind of stock you and your 
customers will like. It's cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ orl8’ stock if you desire. Order 
some of it now. 


Pacific States 
Twas” Lumber Co. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg , Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
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Retail Yard Stock, Industrial 
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SALES OFFICE: ies 
CALIFORNIA way ah 
Redwood 
ae ae San Diego Otfice: 
Finish— Siding | psy‘. pa. 
The best seller you 
can put in stock. —_— 
Tell us your needs today. 397 Pacific i. 
ALBION |. 
LUMBER CO. MILLS: 
General Office: Albion, Calif. Albion and Navarro, 
California —_ 














When You Think Lumber 
THINK"HANSEN -NIEDER” 


A little better than seems , : 
necessary. evr os 
HANSEN-NIE DER 

LUMBER Co.,JINC. 


1029 HenryBldg:, SEATTLE 
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> Try Us First for Any 
Items You Need. 
SCHWAGER - KARLEN LUMBER Co. * 


5545 White - Henry - Stuart Building, 
SEATTLE, WASH. 


Eastern Representatives:— 


Dwight Davis Lumber Co., 
1001 Peoples Gas Bldg., Chicago, IIL 
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Rodney E. Browne & Co. Frank H. Golde, 
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2030 Grand Central Ter'] 1619 Bankers Trust 
New York, N. Y. 
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Pondosa Pine 
Cal. White Pine 
Cal. Sugar Pine 
Redwood 
Cedar 


Idaho 
White 
Pine 








Factory Spruce 
Plank Fir 
a Specialty 


Write us or prices. 






W:-I'-MSKEE LUMBER CO 


ANUFACTURERS 
AND WHOLESALERS 





General Offices, QUINCY, ILL. 











Seasonal Buying 


has been greatly increased 
by transportation efficiency 


Hand to mouth buying is the order 
of the day. The lumber retailer has 
quit carrying the stock. Competition 
forces the manufacturer to carry this 
discarded burden. This calls for ad- 
ditional capital. 


We will supply your long term capital 
requirements for the financing of lum- 
bering, pulp, and paper operations. 


Write us 


FREEMAN, SMITH & CAMP Co. 


PORTLAND, ORE. 
307 STARK 


SAN FRANCISCO 
CROCKER-FIRST NAT. BK. BOG. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











WARREN AXE & TOOL CO. 


WARREN, PA. 


w . 
honors Panama-Pacine GRAND PRIZE 

ie ceteennemnaannemeeennenanieee ee 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS °° 270? FoRGINGs. Daily tac- 


tory capacity 3500A:.es& Tools 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


International Exposition 





A little better demand has been had for edge box 
dressed and resawn. Air dried box is coming in 
with much stain Edge 4/4 No. 2 box is moving 
a little better dressed and resawn, but rough stock 
is still very quiet. No. 1 4/4 stock box has been 
moving fairly well, but demand is not taking up 
output. Prices, however, have about hit bottom. 
In fact, air dried seems a little stronger. No. 2 
4/4 stock box has been moving a little better but 
is far from active. Edge box, 5/4 and 6/4, con- 
tinues very quiet. 30x bark strips, 4/4, are not 
moving very briskly, but mills refuse to go lower. 

Sales of flooring, thin ceiling, finish ete. have 
been fair only. Most of the activity is in flooring 
and y,-inch ceiling. Prices vary a good deal but 
low mills do not seem disposed to go any lower. 
Susiness should be better for dressed stock before 
very long. Kiln dried and air dried roofers have not 
been very active but the price of air dried in North 
and South Carolina is strong r. Lath are moving 
a little better. 


PITTSBURGH, PA. 


Aug. 10.—Prices remain the same as they were 
last week, except on a few items in hardwoods, 
which are showing some strength. Demand is re- 
ported very active for FAS hardwoods of all kinds. 
Southern pine is said to be in quite active demand, 
with a tendency on the part of the mills to hold 
strongly to present prices, some even asking a little 
more. Volume of business in Idaho, Pondosa and 
California pines continues about the same, with no 
changes in prices. Dealers generally anticipate a 
good fall business. Salesmen report the vacation 
season to be operating as somewhat of a drag on 
the market. Retailers report a weakening in spruce 
lath, having been able to buy them recently as low 
as $7.50. Fir lath from the Pacific coast are 
being offered at $7.50. Industrial trade continues 
to hold up well. The retailers report a slowing up 
in building operations, on which the extremely hot 
weather is believed to have had some effect. Home 
building was a big factor in making July the first 
month this year to exceed in volume of costs and 
number of permits the record for the corresponding 
month last year. 

E. Bruce Hill, of the E. M. Hill Lumber Co., 
chairman of the executive committee of the Pitts- 
burgh Lumbermen’s Club, who has been ill for 
three months, is improving slowly. 

0. H. Babcock, of the Babcock Lumber Co., vis- 
ited the company’s mills in West Virginia last 
week and spent some time at the Babcock Coal & 
Coke Co.’s plant at Landisburg and Sewell. E. V. 


Babcock, of the same firm, returned the first of 
the week from an outing of two weeks in Nova 
Seotia, and Clyde Brooks, manager of the com- 


pany’s white pine department, returned 
vacation spent at his old home in Georgia. 

Secretary H. F. Burnworth, of the Pittsburgh 
Lumbermen’s Club, is back in his office after a va- 
cation of two weeks. 

F. R. Babcock, of the Babeock Lumber Co., en- 
tertained members of the company’s office force, 
their families and friends at his country place, 
Chestnut Hill farm, near Valencia, last Saturday. 
The guests motored to the farm and spent the 
afternoo. in gamés and swimming. After dinner, 
the evening was spent in dancing. There were 
about fifty present. 

The fourth of the series of five golf tournaments 
being held this summer by wholesale and retail 
lumbermen of Pittsburgh has been set for Tues- 
day, Aug. 24, at the Edgewood Country Club. 


MINNEAPOLIS, MINN. 


Aug. 10.—The harvest is beginning in the North- 
west and reports of experts are that on the av- 
erage there will be a fairly good crop. Lumber 
business has been normally active for this time of 
year in the Twin City territory. One interesting 
fact is that shipments by member mills of the 
Northern Pine Manufacturers’ Association for the 
week ending July 31 were 12,341,800 feet, 
est this year. Statements and “close ups” of con 
ditions in the various sections of the Northwest. 
received at the Twin City lumber headquarters, all 
are optimistic. They indicate that farmers are to 
have spending capacity this fall and that needed 
repairs and construction work will be undertaken 
as soon as the crops are out of the way. 

Frank G. Wisner, president National Lumber 
Manufacturers’ Association, and Wilson Compton, 
its secretary-manager, met here last week and econ- 
tinued west together. Late in the week they at- 
tended the semiannual meeting of the association 
at Tacoma. Both these officials said that the lum- 
ber business is fairly active. Mr. Wisner said that 
tendency of governmental units to impose burden- 


from a 


the larg- 


some taxes on standing timber is wrong eeonom- 
ically. Keen competition among the western pro- 


ducers, he said, also is a factor which is making 

the industry unprofitable in many of its phases. 
Farmers are so active in their fields in southern 

Minnesota that business in retail 


vards has been 
quiet in the last few weeks, 


aceording to G. F. 


a 
Streater, of the Botsford Lumber Co., of Winona, 
Minn., who was in the Twin City market in the 
last week. Generally crops are good, especially jp 
the southeastern part of the State, he said. 

North Dakota will come through with fairly goog 
crops, in the opinion of H. T. Alsop, Fargo (N. p) 
lumberman, who was in Minneapolis in the last 
week. He is president of the Northwestern Lump. 
bermen'’s Association. 

B. A. Anderson, general manager Lake Mills 
Lumber Co., Lake Mills, Iowa, who was in Minne. 
apolis last week, predicted that there would be g 
fairly active fall trade in his section. Diversifieg- 
tion is in progress there, he said, and farmers gep. 
erally will have means to construct buildings, 


DULUTH, MINN. 


Aug. 10.—While somewhat of a midsummer ly} 
prevails in northern pine, sawmills and jobbers 
had some good inquiries, covering material needed 
for iarg* business buildings and industrial projects 
recently contracted for. As they see it, fall trade 
is likely to 'e spotty ov r Northwest agricultural] 
districts, on account of warked variations in erop 
conditions. Sales officials of the Virginia & Rainy 
Lake Co., and of the Weyerhaeuser interests, at 
Cloquet, reported that their carlot shipments of 
mixed lumber have been on a uniform scale during 
the last ten days. Retailers’ orders were for sgort- 
ing up stocks, which have become depleted. A 
survey has shown that there are no undue accumu- 
lations at mills at Cloquet, Virginia and Interna. 
tional Falls and they continue to operate full-time, 
Two operators have in fact found it necessary to 
run their planing mills overtime in dressing 
Northern pine for immediate shipment. Demand 
for box lumber has been a feature during the last 
ten days, and operators of small mills figure that 
they will be able to clean up stocks. In some cages, 
overhanging stocks of lath bolts are being con- 
verted into box lumber to complete urgent orders, 
The market is being firmly held in all items. Con- 
cessions of from 50 cents to $1 were reported 
withdrawn with the cleaning up of surplus items 
on which they had been made. 

Employes of the Wood Conversion Co., at Clo- 
quet, and their families enjoyed their second an- 
nual picnic at Pike Lake on Aug. 8. A varied 
program of sports was carried through. 


KANSAS CITY, MO. 


Aug. 10.—Lumbermen here say that dry weather 
is making some contribution to the dullness of the 
market. Demand last week was off a little from 
that of the week previous, though prices have 
taken on a little strength in that time, especially 
in southern and West Coast yard stock. The in- 
quiry from country yards is increasing, and the 
rural retailers are taking an increasingly larger 
proportion of the shipments. The dry weather has 
been doing some injury to corn, and for that reason 
retailers in sections where that grain is the prin- 
cipal crop are doing thelr buying with considerable 


caution, 
MILWAUKEE, WIS. 


Aug. 10.—Milwaukee retailers are doing a good 


business but the volume has not increased :ufl- 
ciently yet to compare with that done several 
weeks ago. The fall building rogram is just 


starting to get under way. Svuthern pine, Idaho 
pine and fir continue to be the principal construc- 
tion items and are cutting into the rural market 
for hemlock, although there is still a good business 
being done in hemlock and prices are holding. 
There is little change in prices of woods from the 
West Coast. Flooring factories have started to 
produce more maple flooring, despite the fact that 
oak flooring is cutting in because of price. The 
manufacturers received better orders during the 
week for maple flooring. Box trade is steady and 
low grades are unchanged. Furniture factories are 
buying hand to mouth. Gumwood is the chief 
item being used by them. The millwork men are 
still busy. 

James Gillis, lumber dealer, of Preston, Ont. 
and former resident of Merrill, Wis., visited his old 
home during the last several days. Mr. Gillis left 
Merrill fifty-two years ago. 

Filer & Stowell Co., manufacturer of sawmill ma- 
chinery, is building an addition, 100 by 100 feet, 
at its plant at 219 Becher Street. 


NEW YORK, N. Y. 


Aug. 9.—Conflicting reports of building opera 
tions have been made of late, some stating that 
the volume of construction has declined and others 
asserting, with figures to back them up, that the 
number of homes built in the city and adjacent 
suburbs in July exceeded the number erected 10 


June. <A fair summary of conditions is put by one 
Building and Loan president as follows: “This 
new construction (July) is distributed through 


Westchester, New Jersey, the Bronx, Long Island, 
Brooklyn, Manhattan Island and Staten Island, the 
bulk of it going to the Bronx, with Westchester? 
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a 
closely following. The average cost of the homes 
pgilt in June was $6,200 and this figure dropped 
to $5,700 in July, indicating that home builders 
have more money to invest in their homes and 
consequently re quire smaller loans and also that 
homes Of lower cost ne being built.” This state- 
ment was shown to a leading lumber wholesaler 
today and he said it pec eae reflected conditions 
in the lumber market, sales ‘having been more nu- 
merous but in less volume than in the previous 
month, and with the sales of his firm distributed 
well throughout all sections of the city and the 
outlying districts. He said that from reports that 
had come to him, Westchester yards were enjoying 
the greatest volume of business at the present 
time, with the Bronx second and Long Island prob- 
ably in third place. 

Making the rounds of the downtown wholesalers 
today, one found nearly all of them unusually busy, 
me too occupied with orders to give the inquirer 

ore than a f.w fleeting moments. Typical of the 
veperal expression from the wholesalers was the 
following from a distribut r of West Coast prod- 
ucts: “We're up to our necks in work. This is the 
biggest Monday we have had since the one imme- 
diately following the Fourth of July. We have 
enough orders to keep us going all week and a very 
fine line of inquiries. We believe the indications 
point to brisk business for the early fall.” A dis- 
tributer.of pine said the market apparently had 
taken a brace and that prices that were inclined to 
sag two weeks ago had come back to a firm basis. 
Hardwood distributers reported the market just 
about as it was in the latter days of July, with a 
somewhat better tone. 

The fir situation has improved. The manner in 
which the market is absorbing the price increase 
due to higher freight rates has been an encourag- 
ing sign, and the fact that fewer and fewer tran- 
sits are coming in shows that the movement to 
curtail shipments of unsold lumber has succeeded. 

The situation in eastern spruce lath is regarded 
one of the healthiest. There are just about enough 
to accommodate dealers comfortably. Prices are 
stationary. 

The Weyerhaeuser Timber Co. has started work 
on a temporary construction office at Port Newark, 


N. J., and has launched the work of driving piles 
for the third eastern depot of the company. A 


contract has been let for the construction of a rail- 
road spur to the site. Col. J. E. Long recently vis- 
ited the Newark site. 

Fred S. Underhill, of Wistar, Underhill & Nixon 
and president of the National-American Wholesale 
Lumber Association, is spending a vacation with 
Mrs. Underhill in the Pocono Mogntains of Penn- 
sylvania. 

The next tournament of Long Island golfers will 
be held Aug. 25 at Southward-Ho, Bay Shore, Long 
Island. 

L. S. Beale, assistant secretary of the National 
Hardwood Lumber Association, was a recent visitor 
in New York, his tour including a number of east- 
ern cities. Mr. Beale predicted that the annual 
meeting of the association, to be held in Chicago 
Sept. 23 and 24, would be a record breaker. 

The R. T. Jones Lumb r Co. has moved its offices 
in Grand Central Terminal to room 5052. 

. M. Womble, of Baltimore, well known pine 
distributer, recently sailed for Europe, to be gone 
several months. He ex»yects to visit England, Scot- 
land and France. 

Henry J. Eckstein, of Cooney, Eckstein &'Co., is 
expected to return about the middle of the month 
from an extended tour of Europe. He was accom- 
panied abroad by Mrs. Cooney and his family. 

Paul N. Hayes, for the last few years connected 
with W. M. Crombie & Co., has just joined the 
newly organized firm of Cutler & Redman (Ince.), 
350 Madison Avenue, as vice president. Cutler & 
tedman are really successors in New York of the 
long established firm of Stetson, Cutler & Redman. 
Mr. Hayes is a veteran of the lumber industry, a 
salesman of many years’ experience with a large 
following. He was formerly with the old firm of 
Stetson, Cutler & Redman. 


BOSTON, MASS. 


Aug. 11.—The New England lumber market has 
been quiet almost throughout during the last 
week, Many buyers are away on vacations. There 
has been no distinct change in the price situation. 
According to some authorities here, eastern spruce 
and western pines are a shade easier while hard- 
woods look just a bit firmer. 

A delegation of lumbermen representing the 
local trade went to Worcester last week to attend 
the funeral services of William H. Sawyer, founder 
and head of the W. H. Sawyer Lumber Co. and 
dean of the lumber trade in Worcester County. 

E. B. Horne, vice president Swain & Boggs Co., 
Boston whole saler incorporated here last month, 
left last S; aturday for a vacation on Cape Cod. 

Harry Sutton, of the J. F. Gerrity Co., another 
Boston w holesale firm, has installed his family in 
4 summer home at Lake Sebago, in Maine, where 
€18 spending his week-ends. 





George E. French, of the Atlantic Lumber Co., 
left Boston last Thursday for the first vacation 
he has found time to take in a long while. 

Miss Mae Lyons, of the L. N. Godfrey Co., re- 
turned to business this week from a pleasant vaca- 
tion which included a visit to Washington and a 
rest at Centre Harbor, in the Lake Winnepesaukee 
region of New Hampshire. 


ABERDEEN-HOQUIAM, WASH. 


Aug. 7.—All mills and practically all logging 
camps on Grays Harbor are operating. 

The City Retail Lumber Co., of Aberdeen, will 
erect a building to cost about $25,000 on Market 
Street. The building will be in two separate sec- 
tions, an office 50x50 on the front and a ware- 
house 80x50 feet on the back. The first floor offices 
will be used as the permanent hqme of the City 
Retail Lumber Co. A. LL. Davenport, manager of 
the Pacific Lumber Agency, is also manager of the 
City Retail Lumber Co. The local sales of Wilson 
si08. Lumber Co. and Anderson & Middleton Lum- 
ber Co. are handled through the City company. 

The Harbor Plywood Co., of Hoquiam, has joined 
an association, formed by six of the largest manu- 
facturers on the Pacific coast, to study ways and 
means to increase the market for their output. 

Schafer Bros. Lumber Co., of Montesano, Wash., 
is adding four Moore Moistair dry kilns to the 
battery of ten which is already in operation. These 
fourteen will not take care of all of its clears, and 
it expects to build more kilns in the near future. 

The 60-piece band of the Sehafer Bros. Lumber 
Co. will give open air concerts during the summer 
months in Montesano. 

Frank H. Lamb, of the 
was elected president of 
Chamber of Commerce to 
of Bellingham. 


Wynooche Timber Co., 
the Washington State 
succeed J. J. Donovan, 


Cc. H. Guise, of the department of forestry of 
Cornell University, Ithaca, N. Y., is a visitor in 
Hoquiam. Prof. Guise is making a survey of log- 


ging and milling operations. 

S. E. Slade, of the Slade Lumber Co., San Fran- 
cisco, Calif., has been on Grays Harbor this week 
conferring with its local representative, Theo- 
dore Reed. The Slade company handles the Cali- 
fornia shipments of the A. J. West Lumber Co. and 
other Grays Harbor mills. 

M. E. O’Brien, of the Bvergreen State Lumber 
Co., returned this week from a month's vacation. 
She drove over the famous Redwood highway from 
Grants Pass to Eureka, Calif., stayed some time in 
San Francisco and traveled to interesting points. 

If. O. Galloway, manager of the Posey Manu 
facturing Co., returned last week from an ex 
tended eastern trip. 


TORONTO, ONT. 


Aug. 9.—-Lumber trade in Ontario continues to 
hold its recent improvement. In spite of hot mid- 
summer weather, trade continues on a_ satisfac 
torily active basis. In the larger cities, it is still 
difficult to get a profitable price. Indications are 
that for the 1st of the summer trade will hold, 
and that further improvement may be exnected in 
the fall. Practically all the nor’ hern Os ario mills 
are operating ard labor is p.eniiful They had 
good drives this spring, and mii] ouput is ex- 
pected to be fairly large. The harcw od trade is 
fair, at unchanged prices, though a few lines show 
a tendency to weakness. The automobile concerns 
are not buying to any great extent, but are ex- 
pected to want larger quantities in September. 
Dry stocks of hardwood are said to be growing 
searce. There is a good market for birch in all 
sizes. Blm and ash are rather slow. Basswood 
is moving well except in 5/4. 

In connection with the forthcoming elections, for 
the Canadian Parliament, lumbermen, as usual. 
are prominent as candidates. Sir Perley 
has been appointed secretary of State by Premier 
Meighen. George B. Jones, former member for 
Royal, N. B., is minister of labor. EK. W. Tobin, 
Sherbrooke, Que., has accepted the nomination in 
the Liberal interests for the Richmond-Wolfe divi- 
sion. The portfolio of minister of marine and 
fisheries has been offered to L. G. Gravel, of the 
Gravel Lumber Co., Etchemin Bridge, Que. 

Solignum Shingles is the name of a new organl- 
zation, formed in Toronto, to stain shingles in 
any desired shade. The members are T. H. Han- 
cock (Ltd.), George Rathbone (Ltd.), Reid & Co. 
and Sturgeons (Ltd.). The warehouse 
plant will be on Carlow Avenue. The 
already in business and will do 
vertising. Solignum Shingles will 
ducts to the retail trade. 

A. C. Gordon, a former chairman 
sale Lumber Dealers Association, 
years associated with Mickle, Dyment 


George 


market 


of the 
and for 
& Son, 


joined the sales staff of the Atlas Lumber Co. and 
will cover western Ontario and the United States 
border cities. 

J. C. EB. Walker, of the Canadian Western Lum- 
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Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured, 


Mills: - RAYMOND, WASH. 
General Sales Office: PORTLAN D, ORE, 


Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 











Here’s the Place to Buy— ° 


Soft Yellow Flooring Finish 
Siding Moulding 
F | Ceiling Thick Clears 
Factory & Industrial Stock 


Try Our 
SPRUCE 
HEMLOCK 


CEDAR 
WESTERN 
PINE 

















and dipping 
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SULLIVAN 


LUMBER CO. 
Portland, Oregon 














H. J. ANDERSON 
LUMBER CO. 





PRODUCERS OF WESTERN 


POLES Fi; PILING 


RAIL OR CARGO 


301-338 Northwestern 
Bank Building 


Red 
Cedar 


Portland, Ore. 








1 vest 
Vest Pocket Ready Reckoner “30! v<si 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations epaid, 50 cents. 
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CI - CALIFORNIA Coo 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 12% 


1\. GALIFORNIA 
White Pine 


BOX, SHOP AND 
CLEARS 

























~—_ ee C.D. Terwilliger 

WT. Vi Sec.-Treas, @ 
. T. Virgin . 
Vice-President Gen. Mer 

R. H. Downman F. E. Walker, 

).W.McWillia’as Asst. Sec. 


© Treas. 


Tell us your 
needs today. 


Clover Valley 


Lumber Co. tRiivonma 














CALIFORNIA 7 


REDWOOD 


Siding Tank Stock 
Finish Silo Stock 
Ceiling Squares 
Mouldings 


Shop 
Ties 
Timbers 
Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, : 

360 North Michigan jot, t Chicago 
W. O. W. Building, - - Omaha 
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Yd KLAMATH CHIEF BRAND 
California 


White and Pin e 


Sugar 
We Specialize in 


D & Better— All Thicknesses 
Factory Plank 


™* DWIGHT 





Manufacturers L be Co 
Wholesalers um r es 
OFFICES: 
260 California St... SAN FRANCISCO, CALIF. 


30 North LaSalle Street, CHICAGO, ILL. 


, Sisson, California. 


MI 
Klamath Falls, Ore. 











DON’T waste time  haae board and surface 

measure. Get “The umber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 





ber Co., Fraser Mills, B. C., is spending a 
days in Toronto in the interests of the 
panel department of the firm. 

E. C. Parsons, late of Vancouver and formerly 
of Toronto, has returned to Toronto as eastern 
sales manager of the Canadian Puget Sound Lum- 
ber & Timber Co., Victoria, B. C. 

R. Laird, of Marshfield, Wis., treasurer of the 
Canadian Puget Sound Lumber & Timber Co., was 
in Toronto recently on a visit. 

K. V. Seymour, of the sales staff of the A. E. 
Gordon Lumber Co., Toronto, who formerly cov- 
ered northern and northwestern Ontario, is now 
representing his firm in Detroit and surrounding 
territory. 

Robert Holland, Toronto, for several years east- 
ern representative of the Adams River Lumber Co., 
Chase, I. €., has been appointed to the staff of 
R. G. Chesbro, Toronto wholesaler, and will cover 
western Ontario. 

Ilarold H. Jones, managing director Harold I. 
Jones & Co. (Ltd.), Capetown, South Africa, has 
been on a visit’in Canada in connection with the 
importation of lumber into South Africa. 


VANCOUVER, B. C. 


Aug. 7.—Rail shipments to the Prairie Provinces 
are going forward freely from many mills, both in- 
terior and Coast, but some manufacturers are 
dubious about the business, holding that the prices 
realized are not good enough, and that there is a 
tendency to make them even closer. The yardmen 


few 
veneer 


out by fire. Coast points are reported fairly we 
in hand, with no new fires on either mainlang ,, 
Vancouver Island. 

Preservation of original forest areas in Severs 
parts of British Columbia will be pressed upon the 
Provincial legislature next session, T. D. Pattyy, 
minister of lands, states, on his return from ap jy, 
spection of the Strathcona Park area in the north 
central part of Vancouver Island. 


LAUREL, MISS. 


Aug. 9.—The last week has developed a mop 
decided undercurrent of optimism among the man 
ufacturers in this section. Practically all items and 
all grades seem to be in better demand. Order 
files tend to increase in face of extremely heay, 
shipments. There is a decided demand for heay, 
building items, as well as for regular yard stocks 
More interest is being shown on the part of the 
smaller town retailers, and in addition city demang 
is holding ap well. Some price advances hay 
been made by the local mills and these are appar 
ently sustained. The export market shows littl 
change. 

Wallace B. Rogers, one of the directors of East. 
man, Gardiner & Co., with Mrs. Rogers left Tues 
day for Chicago, and from thence to Lake Plagig 
for their regular summer sojourn. 

James W. Smith, sales manager Wausau-South. 
ern Lumber Co., has returned from a two week 
motor trip to Chicago and to other points in Jj. 
nois. Mrs. Smith and their son, James, who were 
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When merchants seek to influence the sale of certain commoditics they make researches into the 
realms of the users of these commodities in an endeavor to find out whether an appeal can be 


made to men, women, or children. 


The illustration here presented is that of a well constructed 
playhouse—more probably a doll buggy garage. 


Such a garage could be appropriately erected 


in the back yard of a large apartment building or any structure in which a nwmber of children 


are housed. 


It would cost little and furnish the children much amusement. 


Note that over the 


children’s heads is a cross-piece supported on two posts, on which a number of hooks have been 
placed for the convenience of the house-wives’ clothes lines 





on the prairie are naturally “shopping” very care 
fully. The anticipation of excellent crop returns 
in the three western Provinces is making the mill- 
men keen to get some of the business, and it is 
making the dealers feel that they can get low rates 
by asking competitive prices. 


Logging operations situated where the fire hazard 
is lower, especially where only the timber owned 
by the operator might be endangered, are resuming 
at various Coast points, but the bigger plants, 
especially on Vancouver Island, are still almost 
completely closed down as a precaution in the con- 
tinued dry spell. Both on the Coast and in the in- 
terior there have been cooler days and nights with 
greater humidity, thus lessening the fire risk. But 
there is hardly any rain recorded in any section. 
With high winds which have prevailed for the last 
week, the situation is looked on as serious. Heavy 
fires have been out of control in South Kootenay, 
near Nelson, particularly in the Salmon River val- 
ley. The towns of Ymir and Salmo were both in 
danger for two or three days. In East Kootenay, 
reports from Creston are that the mill town of 
Natal, on the Crows Nest Pass line, had been wiped 





with him, continued their trip to New York State, 
where they will remain until the opening of school. 

Ray Keller, of Peoria, Ill., representative for the 
Wausau-Southern Lumber Co. in Illinois, is spent 
ing the week in Laurel. 

C. L. Sharborough, of the sales department 6! 
Eastman, Gardiner & Co., is home after his vac 
tion, spent in New Orleans. 

Mrs. Philip A. Rogers, Miss Alice Rogers and 
Mr. and Mrs. John Herbert Jones have returpeé 
from a six weeks’ outing at Santa Monica, Calif. 


NEW ORLEANS, LA. 


Aug. 9.—No featurable market change or devel: 
opment has been noted. Southern pine mill tT 
ports show bookings a shade better and leading 
both production and shipments. The cypress folk 
say their bookings registered slight increase for 
the week in this territory, while the hardwood de 
mand, according to local opinions, maintained thé 
volume of the preceding week, with sap gum coh 
tinuing in the lead. It appears that prices also 
were maintained at the levels of the precediné 
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geek. Some observers note that there seems to be 
ngs “give” to mill quotations, even on the items 
is quiet call, as the season advances. 

Chairman A. J. Peavy, of the Southern Pine 
yssociation’s trade promotion committee, has 
-alled a committee meeting to be held next Thurs- 
jay morning at the Roosevelt Hotel, New Orleans. 
secretary-manager H. C. Berckes, of the associa- 
tion, leaves tomorrow to attend a meeting of the 
florida manufacturers at Pensacola Wednesday, 
pyt expects to return for the trade-promotion com- 
mittee meeting on the following day. Later in the 
month, Mr. Berckes will go to Chicago, Kansas 
(ity and other northern centers on association 
pysiness, While Field Representative Carter will 
start on an extended trip over the country in the 
terest of the educational services conducted by 
the association. 

N. D. Canterbury, assistant superintendent of 
the forestry division, Louisiana, conservation de- 
yartment, recently returned from a visit to the 
state forest nursery at Woodworth, La. During the 
var the nursery’s equipment has been improved 
and its capacity increased from 1,000,000 to 4,000,- 
yo? trees, which is cited as indication of the 
healthy development of reforestation in Louisiana. 

Purchase of the Downing Co., of Brunswick, 
Ga., by the Gillican-Chipley Co., of New Orleans, 
was announced here last week. The Georgia com- 
pany has been in successful operation some thirty- 
dd years and is one of the largest naval stores 
cncerns in the South. The Gillican-Chipley Co. 
; another nationally prominent enterprise. <Ac- 
erding to a local report, the purchase will be 
fnanced by an issue of 614 percent debentures. 

Albert R. Israel, who resigned on July 15 last 
a3 manager of the publicity and trade promotion 
departments of the Southern Pine Association, left 
with Mrs. Israel last Thursday for a visit with 
relatives in Tacoma and Seattle, Wash., and in 
ldaho. Mr. Israel plans an extended vacation, 
which will include a tour of British Columbia and 
the Pacific coast country, before reéngaging in 
business. Ile expects to-make his future home on 
the West Coast. 

Formal authorization of the purchase of the 
Jackson & Eastern railroad by the Gulf, Mobile & 
Northern, was granted by the Interstate Commerce 





ing manufacturing plants. 

Judge Dickinson, of the Federal Court, appointed 
Frederick A. Dudley, of the Sterling Lumber Co., 
and Melville G. Wright, of the Henrico Lumber 
Co., receivers for the William M. Lloyd Co., on 
Aug. 4. Indications are said to be favorable for 
the payment of all debts in full. 

The monthly tournament of the Philadelphia 
Lumbermen’s Golf Club was held Wednesday, Aug. 
11, at Whitemarsh Country Club. 

Secretary Lank, of the Lumbermen’s Exchange, 
is spending a week’s vacation at his old home in 
Lewes, Del. 

Ii. B. Wilgus reports business good along the 
Delaware River, in spite of the hot weather. 

W. Hi. Wyatt, of the W. H. Wyatt Lumber Co., 
and Mrs. Wyatt spent a few days of last week at 
Asbury Park, N. J. 

Joseph Etris is rapidly regaining his health at 
Seaside Park, N. J. 

Leonard R. Weitzel, of the Weitzel Lumber Co., 
is spending his vacation at the summer home of 
his father in Southport, Me. 

William P. Shearer returned Monday from a five 
weeks’ vacation through Halifax, Me., New Eng- 
land and New York State. 

Edwin B. Malone is spending the warm months 
at his summer home in Bucks County, Pennsyl- 


vania. 
HATTIESBURG, MISS. 
Aug. 10.—Heavy rains during the last two 
weeks have curtailed production to some extent, 


many small mills being inactive part time. Ship- 
ments have been slowed up. Farm labor is now 
flocking to the mills while waiting for their crops 
to mature. Special cutting continues strong and, 
while yard and shed stock orders are not heavy, 
local demand continues brisk and there has been 
an inerease in orders from other consuming sec- 
tions. 


. . 
Cutting Fine Stand in Kentucky 
KARLINGTON, Ky., Aug. 9.—Much interest 
is being shown by Kentucky and southern In- 
diana lumbermen in the logging off of the old 
St. Bernard Coal Co.’s 
timber holdings in Hop- 











Commission last week. It was announced in Jack- 
son (Miss.) dispatches that work will begin imme- 
diately on the Jackson & Eastern extension from 
lena, Miss., into Jackson. At Jackson the ex- 
tended line will connect with the New Orleans 
“teat Northern. Under trackage agreements an- 
nounced several weeks ago, this will give the Bur- 
‘agton system direct access to New Orleans, with 
"elprocal benefits to the Southern lines coéperat- 
ig in the project. 


PHILADELPHIA, PA. 


Aug. 10.Wholesale prices dropped slightly this 
Week, all grades being under the quotations of the 


preceding week, Western white pine, dressed, No. 
y 1x4-inch, was quoted at $36.75, with air dried 
“= Common 1x6-inch roofers active at $27. 

The Indiana Flooring Co., of New York City, 


—_ another to its string of offices Aug. 1, whea 
op tnch was established at 1512 Walnut Street, 





mnadelphia. With the addition of this Philadel- 
a the company now operates eight 
Toye, in various parts of the country, these 
- Gea at New York, Philadelphia, Washing- 
‘J ee, N. C., Memphis, Tenn., Newark, 
he tn eed City, Mich., and Coal Grove, Ohio. At 

WO latter points, the company operates floor- 












Character of timber being logged in western Kentucky 


kins County. This stand 
is generally credited 
with being one of the 
finest left in western 
Kentucky and is mostly 
white oak and yellow 
poplar. 

T he accompanying 
photograph was taken 
in the timber about 
three miles west of Nor- 
tonville, and shows the 
general character and 
size of the stand. One 
white oak felled recent- 
ly eut into five mer- 
chantable logs and to- 
taled just under 5,000 
feet log measure. On 
July 2, a ten-car ship- 
ment was made of 115 
logs scaling 77,000 feet, 
an average of 670 feet 


a log. 
This timber is now 
the property of the West Kentucky Coal 


Co. and is being logged under the direction of 
D. M. Salisbury, superintendent. Big logs are 
not new to Mr. Salisbury, for he spent twenty- 
seven years in the woods of Puget Sound. 


Export Business Promising 


PENSACOLA, FLA., Aug. 11.—At present things 
are looking up nicely in the lumber and timber 
exporting business, as there are several cargoes 
reported sold and the Greek steamship Flectra 
Stavru-di and the Italian steamship Brento are 
here for full cargoes, with part cargo billed for 
the steamers West Kebar, Baiden Creek, Padan- 
say, Coahoma County, Federal, Mar Baltico, 
Effingham, Braddock and several South Amer- 
ican steamers. The schooner Camara, which 
made a record voyage from Vancouver to the 
Fiji Islands, and thence came to Pensacola, is 
filling out with solid cargo of lumber for the 
Canary Islands. In addition to the above, a 
considerable movement of lumber is expected to 
be maintained to Cuban ports. 
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Satisfaction 


is what brings customers back 
again. That is why we are so 
particular to see that you get 
quality and service when you 
buy from us. Try us when 
you need: 


-— 


Long and Short Leaf 
YELLOW PINE 


Cypress, Douglas Fir, 
Western Hemlock, 
Pondosa Pine, 
Idaho White Pine. 


also 


Southern Hardwoods 


Red and White Oak, Ash, Elm, 
Sap and Red Gum, Cottonwood, 
Hickory, Sycamore, Pecan, Willow. 


Chicago Lumber 
& Coal Co. 


Arcade Bidg., ST. LOUIS. MO. 
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Garland 


“Flexible” EIGHT WHEEL 


a i i ee ie ee et 
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Wagons and Trailers 
for Team and Tractor Hauling 


Equipped with Solid Steel Axles 


Guaranteed for One Year. 





bs 0 J = " 
The Only Eight Wheel Trailer 
Recommended by Tractor Manufacturers. 


Also Four Wheel Log Wagons, Self Loading 
Skidders, Lumber Buggies, Haul-off Gears, Etc. 


Write for Catalog ““G’”’. 


Garland Wagon Co. 


New Orleans, La., U. S. A. 
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CHICAGO 








Place Your Orders Now 
for Mixed Carloads 


Redwood 


Siding, Finish, Frames, 
Doors, Mouldings, Lattice, 
Millwork, Garage Doors 


We can also include 


Douglas Fir Doors. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


ee paling, CHICAGO pesrtore sin 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








ne a Store 








“ with all the salesmen in the stock 
WRGGESM room. That's exactly what some 
ASSL CLATION | 
commission |e mills are. Let us represent you 
Wana oat the front counter of the largest 


4 * 4 





“esw¥ lumber consuming center on earth 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 











Fir Frame Lumber 


Kiln Dried, Run to Special Patterns. 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


Gram Lumber Co. 
28 E. Jackson Bivd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 





P 
Lumber and : 

HUTCHINS Storegeco.| Dovel Fi. 
| Saw Mill, Band Resaw and Planing Mill | White Pine, 

_ GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 

Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 

















Western Wood ProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 














Logging Ralph Cc Bryant 


Have you a problem to solve in logging ging, | be 
transportation or harvesting tan 
turpentine economically? Ata ae will 
a you how. An invaluable reference book 

for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 
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LOCAL AND PERSONAI 











lL. J. 
apolis, 


trade 


Wilson, of Moss, Blais & Wilson, 
Minn., was in 
this week 


M. L. Pease, of the Galloway-Pease Lumber Co., 
is spending the greater part of the week calling on 
the trade in St. Louis and Kansas City. 


R. J. Crowley, of the Crowley Co., millwork 
manufacturer of Spokane, Wash., stopped off on 
his way to New York to visit some of his friends 
in Chicago. 


Minne 
Chicago calling on the lath 


Marion Peterson, 
ber Co., South Bend, 
pital of South Bend, 
for appendicitis. 


ae We 


manager of the Roseland Lum- 
Ind., is in the Epworth Hos- 
following an operation Aug. 9 


McCurdy, vice president of James D. 
Lacey & Co., returned Sunday from San Francisco, 
Calif., after spending two months on business on 


the Dacifie 

George A. Hoene, of the George A. Hoene Lumber 
Co., drove to Minocqua, Wis., with his family for 
a week's outing and is stopping at the Minocqua 
Golf & Country Club. 

J. A. 
of the 
Detroit, 
with the 


coust, 


Brinker, eastern Michigan 
Hilgard Lumber Co., with headquarters in 
spent the week end in Chicago conferring 
home office. 


representative 


W. W. Brown, of the W. W. Brown Lumber Co., 
is spending his vacation with his family at Lon 
don, Ont., where they are visiting relatives. Mr. 
Brown will be gone two weeks. 

A. L. Groshong, of Collins Bros. Lumber Co, 
Madison, Wis., made a trip to Chicago to look 
over market and trade conditions, Business is 


seasonal with them, he reported. 


On one of his periodical trips to Chicago came 
A. M. Bowen, of the A. M. Bowen Lumber Co., 
Memphis, Tenn., this week, looking over market 
conditions and calling on the trade. 


BF, president, and W. R. Stith, 
comptroller, of the Long-Bell Lumber Co., Kansas 
City, Mo., were in Chicago on business last week 
Mr. Stith was accompanied by Mrs. Stith. 


Demsey, vice 


I. M. Lachmund, sales manager of the Winton 
Lumber Co., with headquarters at Minneapolis, 
was in Chicago last week, conferring with the 
local office and looking over market conditions. 

Charles D. M. Houghton, president of Charles 
D. M. Houghton (Ine.), Jackson, Miss., came to 
Chicago from Kansas City this week to call on 


some of his friends before returning to the South. 


The Chicago office of the Natalbany Lumber Co. 
(Ltd.), Hammond, La., has been moved from 1351 
Otis Building to 1832 McCormick Building, 332 


South Michigan Avenue, W. E. 
the office, announces, 


J. F. Herd, sales manager 
Co., St. Louis, Mo., 


Snider, in charge of 


of the Ozan Lumber 
was in Chicago Tuesday look- 
ing over trade conditions and went to South Bend 
aud other northern Indiana cities to spend some 
time calling on the trade, 


Charles A. Brand, of the North Branch Flooring 
Co., has returned from a two weeks’ vacation at 
Hamilton Lake near Ludington, Mich. He said 
he played golf every day he was gone, but his 
game is not what it should be. 


A visitor in Chicago last week was R. J. Lock- 
wood, of the Brown-Lockwood Lumber Alex- 
andria, La. He was on his way to San Francisco, 
Calif., taking a trip for his health. He was accom- 
panied by his father and mother. 


Co., 


Charles Jacobs, president of the John Bader 
Lumber Co,, accompanied by his family, is tak- 
ing a yacation trip to Detroit and from there to 
Buffalo by boat and then a tour of the East. 


Iie will be gone about three weeks. 


R. M. Morriss, 
the Thomas E. 
left hurriedly 
upon learning 
was fatally 


I’, W. Shepard, 
the National 


in charge of the Chicago office of 
Coale Lumber Co., Philadelphia, Pa., 
for Texarkana, Ark., last Saturday 
that his brother John Morriss, jr., 
injured in an accident. 


Milwaukee, Wis., 
Association of Commission 


secretary of 
Lumber 


Salesmen, was in Chicago for two days this week 
conferring with President Charles L, Baxter and 


other officers on association matters, 


Paul N. Hayes, vice president of Cutler & 
Redman (Inc.), lumber wholesalers of New York 
City, called on his friends in the lumber fraternity 
here Monday. He is on his way north to visit 
some of his company’s mill connections. 





Robert FE. Slaughter, of the Cascade Lumber Co, 


Yakima, Wash., whose home is at Stillwater, Min,’ 
was in Chicago this week calling on the traq 
He reports the apple crop in Washington to 4, 
heavy which is causing a scarcity of box lumbe; 

Walter Robison, vice president of the Picker. 
ing Lumber Co., Kansas City, Mo., was in town 
the last of the week. He went to St. Paul, Minn. 
to meet Mrs, Robison who came from Kanga 
City, and they are planning on spending two weeks 


in Glacier National Park on a vacation. 


Charles Trieschmann, 5-year-old son of 4 
Trieschmann, of Crossett Watzek Gates, was oper 
ated on Saturday at the Manitou (Colo.) hospita) 
for tumor of the stomach. He is recovering rap 


idly. The Trieschmann family have a_ summer 
cottage at Manitou and are spending five weeks 
there. 

A. H. Ruth, of the G. W. Jones Lumber (p, 


left the middle of the week for Appleton, 
visit the office of his company. He intended they 
to proceed to the Jones mill at Wabeno, Wis., and 
to drive to Rhinelander for the summer meeting 
of the Northern Wholesale Hardwood Lumber 
Association. 
William 
Arthur, 
week. 


Wis., to 


Scott, of the Pigeon Timber Co., Por 

Ont., was in Chicago several days this 
He said that his company’s mill at Wig. 
consin Rapids, Wis., has cut out and that he j 
laying plans for a string of retail lumber yards 
in Canada along the line of the Canadian Py». 
cific railroad, 

Ilenry Wagner, general manager of the 
Creek Lumber & Manufacturing Co., Stephens 
Miss., accompanied by his son, came to Chiecag 
this week to visit his daughter who is taking ad 
vanced work in the study of music. He left 
his son here and went west to Vancouver, B. ¢, 
on business. 


A. J. Olson, treasurer of the Vangsness Lumber 
Co., went to the Ravenswood Hospital Friday to 
have his tonsils and adenoids removed. He hag 
been troubled with rheumatism for some time 
which the doctors claim is the result of bad tonsils. 
Mr. Olson was back at his desk Tuesday and is 
feeling much better. 


Foster 


W. T. Hicks, who has been a traveling commis 
sion lumber salesman in southern Michigan, has 


severed his connection with Will A. Cavin, of 
Sturgis, Mich., and has entered the large retail 
firm of the West Lumber Co., Atlanta, Ga. He 


takes up his new duties as an 
company Aug. 15. 


executive in this 


Back to the folds of Chicago lumbermen comes 
Frederick L. Brown, who for a number of years 
was in the wholesale business of Crandall & Brown 
in Chicago. He has joined the Chicago office of 

J. Stanton & Son, Los Angeles, Calif., and will 
handle the sash and door business for that com 
pany in this territory. 


W. J. Wood, district sales manager of the E. L. 
Bruce Co., with headquarters in Chicago, is spend 


ing his vacation with his family at Alexandria, 
Minn. With the Wood family is W. E. King and 
family of Kansas City, Mo. Mr. King is Mr 
Wood’s father-in-law and the head of the King 


Lumber Co., Kansas City. 


Two officers of the Bradley Lumber Co. of Ar 
kansas, Warren, Ark., were in Chicago this weet 
R. W. Fullerton, president, passed through here 
on a business trip to Seattle, Wash., and C 
Foretich, sales manager, stopped here on his vacé- 
tion trip which will take him to Niagara Falls, 
Buffalo, and other eastern points. 


...B. 


Shepeck, sales manager of I. Stephensod 
Co. Trustees, Wells, Mich., was in Chicago ts 
week with reports that business in his sectio® 
of the country is booming and that they , 
the orders they can handle. His brother, Ww. 


have all 


F. Shepeck, of the Pampa Land Co., Escanaba, 
Mich., was also a Chicago visitor this week. 

F. H. Farwell, vice president and general mat 
ager of the Lutcher & Moore Lumber Co., Orange, 
Tex., has announced the appointment, effective 
Aug. 1, of H. L. MeNeill as manager export sales 


and R. A. Coale as manager yard sales, of that 
company. These appointments follow the recent 


resignation of E. V. Folsom as sales manager. 


J. A. Gillespie, in charge of the Chicago -_ of 
the Peavy-Byrnes Lumber Co., Shreveport, Lé left 
the first of the week for an extended trip crowd 
Louisiana and Texas to visit his company’s mills. 
“Our men at headquarters are very busy,” said Mr. 
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“and since Mr. Cloud, our sales manager, 


Gillespie, 
I am going south to see him.” 


can not get away, 


The railroad tracks have been ordered installed 
in the new storage yard of the Hammond Lumber 
Co. (Inc.) at 138th Street and Halsted, an an- 
nouncement of which appeared in the July 17 issue 
of the AMERICAN LUMBERMAN. According to W. R. 
MeMillan, eastern sales manager of the company, 
the new yard will be completed in about sixty days. 


H. P. Welch, general mill superintendent of 
the Central Pennsylvania Lumber Co., of Williams- 
port, Pa., and its allied organizations, was in 
Chicago this week on his way back to headquarters 
after having spent some time at Rib Lake, Wis., 
in connection with some extensive improvements 
that are being made in the plant of the Rib Lake 
Lumber Co. at that place. 


Kemper, of the sales force of the mill- 
work branch of the Allen A. Wilkinson Lumber Co., 
Indianapolis, Ind., was a Chicago visitor on Mon- 
day of this week. He left the same day, accom- 
panied by a Chicago friend, for a vacation auto- 
mobile tour to northern Minnesota, including 
Duluth. Mr. Kemper reports trade conditions very 
good in his territory, with excellent crop prospects 
that forecast good business for the fall. 


Horace 


Harry A. Prock, of Harry A. Prock Lumber Co., 
Philadelphia, Pa., was in Chicago this week call- 
ing on the trade and getting first hand informa- 
tion on conditions in the middle West. From Chi- 
cago he went to Davenport, Iowa, to call on his 
millwork connections there, as millwork forms an 
jmportant part of his trade. Mr. Prock reports 
that the Sesquicentennial Exposition is proving a 
big drawing card and that the average attendance 
is more than 100,000 daily. 


Tim Hixon, son of Joseph Hixon, vice president 
of the Sumter Lumber Co., Electric Mills, Miss.., 
has been employed in the mills of the McCloud 
River Lumber Co., McCloud, Calif., the last year 
getting his initial experience in the lumber busi 
ness. He is spending his vacation in Chicago. He 
said that he just finished laying out a nine hole 
golf course at McCloud which will be a tough 
one as it is right in the mountains where there 
are plenty of natural hazards. 


Back to his desk after three months in the West, 
A. B. MacAlpine, in charge of the Chicago office of 
E. J. Stanton & Son, Los Angeles, Calif., said that 
the fruit crops in the West are excellent this year 
and this condition is being felt in the box shook 
market which is strong. Shook are scarce and prices 
are considerably above what they were last year. 
Mr. MacAlpine made his headquarters during his 
trip in Los Angeles, but spent considerable time in 
San Francisco and in visiting mills at Klamath 
Falls, Ore. 


J. T. MeGrath, of the McGrath & Attley Lumber 
Co., Polo, Ill., was in Chicago Tuesday, calling on 
friends and looking over the trade situation. Mr. 
McGrath, who is one of the veterans of the Illi 
nois lumber trade, reports collections in his ter 
ritory rather slow, as the farmers are not ac 
customed to fixed terms of payment, and defer 
taking care of their obligations until crop money 
is in hand, so that the retailer finds himself ob- 
liged to exercise the functions of banker as well 
as merchant. 


J. E. Stark, president of James E. Stark & Co., 
Memphis, Tenn., was in Chicago two days this 
week and gave a representative of the AMERICAN 
LUMBERMAN a most optimistic report on the hard 
wood lumber situation, present and future. Mr. 
Stark said that hardwood conditions look better 
now than they have for two and one-half years, 
and he prophesies a rising sustained market from 
September to possibly February. Rains this sum- 
mer in Louisiana and Mississippi have been heavier 
than usual for the time of year and have hampered 
logging to the point where production has been 
freatly curtailed. Stocks generally are low and 
with prospects encouraging for fall business, a 
stronger, rising market looks inevitable. 


Of unusual interest to his host of friends in 
the lumber trade not only in Chicago but through- 
out eas —_ territory as well is the announcement 
that R. G. Keizer, who for a number of years has 
been eastern sales manager for the Weyerhaeuser 
Sales (Co., with headquarters in Chicago, has 
Severed his connection with that organization. 
The resignation of Mr. Keizer became. effective 
Aug. 10, and F. H. Burke has been placed in 
charge of the district sales office in Chicago. Mr. 
Keizer has won an enviable reputation during his 
long service with the Weyerhaeuser organization, 
and is considered one of the best posted men con- 
nected with the merchandizing end of the lum- 
ber usiness. He has not yet announced his plans, 
but probably will go into business on his own 
account. 


H-o-Hoo Elects New Officers 


A representative gathering was present at the 
annual meeting of the Chicago Hoo-Hoo Club held 
Monday evening at the club rooms of the Lumber- 
men’s Association of Chicago at which time the 
following officers were elected for this year: 

Presidcnt—J. W. 
Dion. 

Vice president—A. H. 
Lumber Co. 

Secretary—B. 
& Dion. 

Treasurer—Clarence Boyle, jr 
(Ine.) 

Directors—-Tom A. Moore, of the Pacific Lumber 
Agency ; Frederick Klapproth, of the Chicago Box 
& Crating Co.; Noel Ridlon, of the Aberdeen Lum- 
ber Co.; L. J. Pomeroy, of the Landeck Lumber 
Co. ; George W. Burgoyne, and the four officers. 

President Cisar appointed J. C. Cisar, of Maisey 
& Dion, chairman of the membership committee, 
and Dudley Fitts, of the McMullen-Powell Lumber 
Co., chairman of the entertainment committee. 
The activities outlined for the club in the near 
future include a concatenation, a Hoo-Hoo golf 
tournament and a dinner dance. 

Mr. Klapproth, the retiring president, suggested 
that the club discuss the use of treated lumber to 
prevent decay with the view of recommending some 
plan to lumber manufacturers to educate carpen- 
ters and users of lumber to put treated lumber in 
places where such lumber is subject to decay. The 
plan should also include some method of making it 
possible and easy for carpenters and users to se- 
cure treated lumber, either from lumber yards with 
equipment for treating or possibly arrange with 
paint or general stores to carry the proper treat- 
ing material. , 

If such a state of mind can be brought about it 
will undoubtedly create a feeling that with treated 
lumber they are building for permanency and that 
no replacement will be necessary on account of 
rotting or decay, with the result that it will re- 
move the desire to use concrete, brick, sheet metal 
or other substitutes and not only create a demand 
for new business, but forestall replacing wood with 


Cisar, president of Maisey & 


Ruth, of the G. W. Jones 
A. Richtstieg, secretary of Maisey 


, of Clarence Boyle 


some substitute where repairs are needed or 
changes are to be made. 
‘aul L. Grady, the retiring secretary, brought 


out the point that lumber salesmen should boost 
their product more than they do as they go around 
calling on the various wood consuming industries. 


SASL Aa: 


Joins Commission Firm 


John S. Wood, a veteran Chicago lumberman 
who has been in business here in various capaci- 
ties for a number of years, has joined with Charles 
W. Pendell, of Pendell & Hamilton, and will give 
special attention to the hardwood department of 
the business. Mr. Wood was at one time with 
the hardwood firm of Arthur Kellogg Lumber Co., 
here and was until recently the head of the John 
S. Wood Co., wholesaler of car material. Mr. 
Wood has a host of friends among the Chicago 
lumber fraternity who will be glad to know of his 
recent affiliation with Mr. Pendell, a prominent 
commission man, 

Sea a: 


Becomes General Sales Manager 


Kenneth Smith, for the last fourteen years as- 
sociated with the Long-Bell Lumber Co., most 
recently as district sales manager with headquar- 
ters at Philadelphia, Pa., has resigned to become 
general sales manager of. the E. K. Wood Lumber 
Angeles, Calif. Mr. Smith assumed hig 
new duties early this month. After working at 
various southern pine mills of the Long-Bell com- 
pany, Mr. Smith was for several years with the 
Long-Bell export department at Beaumont, Tex. 
Later he was district sales manager at New Or- 
leans, from where he was transferred in 1923 to 
San Francisco to open a Long-Bell sales office 
there. He opened the Philadelphia office in 1925. 


Co., Los 


Oldest Timber Cruiser in World 


MINNEAPOLIS, MINN., Aug. 10.— 
the oldest salaried timber cruiser in the world, 
today is a resident of Cloquet, Minn., one of the 
few remaining sawmill centers in this State, 

Mr. Cameron is 84 years old. He has spent 73 
of these years in the timber country and he is 
probably more widely known by the old-time lum- 
bermen than any other individual. For 53 years 
he has been cruising, exploring and building in the 
northern Minnesota woods. And he is still active 
at his work. 

Mr. Cameron today is in the employ of the North 
ern Lumber Co. and he is on full-time salary. In 
the last few years, it is true, his capacity has been 
largely advisory, for he still knows timber. He 
also is credited with knowing the north country, 
the forests and their lore better than any other liv- 
ing man. Today his eyes are growing dim, not keen 


-Daniel Cameron, 
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A. J. BARKER H. T. FALL A. J. BOYLES 
® 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 


and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 


Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
Co. Msgormics, Butane, CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook’Lumber Co. 


Kiln Dried and Air Dried 


Northern — HAR DWOO DS — Southern 


Ash Chestnut Plain Oak Walnut 

Basswood Red Gum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3800 West 38th Street, CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, III. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales farm, for Redwood Manufacturers’ Co., and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - : CHICAGO 








Northern and Hardwoods 


Southern 
Vangsness Lumber Company 





Telephones, 140 South Dearborn Si., 
Tra 
Randolph 0469 CHICAGO 
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r PIN 
#4) Bruce Southern Hardwood 
| Mouldings and Finish 


All lumber used in Bruce mould- 
) ings and finish is carefully seasoned 
j in modern kilns, and worked by lat- 
est type machinery in our fully 


| 4 equipped mills at Memphis and Little Rock, 
insuring quality and accuracy. 





Jj Prompt Shipments of red or sap gum 
af mouldings and finish, plain or quartered ; 
| also oak, red or white, plain or quartered, 
; manufactured in accordance with the _spec- 
im ifications of the Standard Moulding Book. 


Write for prices 
E. L. Bruce Company, Memphis 
MANUFACTURERS 


-=T 





enough for active work in the woods. But his 
body is as erect as in youth. His senses are keen 
and his muscles firm as in the days when he was 
in his prime as a cruiser. 

Old Dan, according to the pioneers in the lum- 
ber business in Minneapolis, is a fixed figure in the 
North, Many of them visit him annually in the 
north woods and obtain his advice. Dan was in 
the north country when deer and caribou roamed 
where grew up the city of Cloquet, a large lumber- 
ing center, 


(S222 22282 aae: 


To Sell in lowa and Minnesota 


RK. P. DuPage, who has been district sales man- 
ager of the Chicago Lumber Co. of Washington 
in eastern territory, with headquarters in Chicago, 
has announced his resignation and his affiliation, 
effective Sept. 1, with the Exchange Sawmills Sales 
Co., Kansas City, Mo. He will make his head- 
quarters in Des Moines, lowa, and will cover Iowa 
and Minneapolis territory, calling on the industrial 
and yard trade. He will feature California white 
pine and southern pine. 

Mr. DuPage will visit 
the southern pine mills 
of the Exchange Sawmills 
company and then thor- 
oughly inspect the West 
Coast mill of the com- 
pany at Pine Ridge, Ore., 
upon leaving Chicago. He 





R. P. DU PAGE, 
Chicago ; 
To Represent Exchange 
Sawmills Sales Co. 
in lowa 

















Hardwoods 
O AK Plain and Quartered 


U-‘form Color, Soft Texture 


}| Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


| MADE (MR) RIGHT 


OAK FLOORING 


The 


Mowbray& Robinson 


Lumber Company 
CINCINNATI, OHIO 
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Mun Coiling cciztishs 
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will be in his new terri- 
tory ready to call on the 
trade by Oct. 1. Locat- 
ing in Des Moines will be 
like going back home to 
Mr. DuPage, who, during 
his varied lumber career, 
spent seven years in Des 
Moines with the Kirby 
Lumber Co. 

Mr. DuPage has been associated with a number 
of the largest and most influential lumber concerns 
during his many years in the business. He re- 
ceived his early training with the Central Coal & 
Coke Co., at the same time that W. B. Vanland- 











ingham, M. A. Mummert, Robert K. Eaton and 
several other Chicago lumbermen were serving 
their apprenticeship there. It was in these mills 
that Mr. DuPage laid the foundation for his Saleg 
work. 

His first selling experience was with the W. R. 
Pickering Co., of Kansas City, Mo., and he was 
also with William Buchanan Lumber Co., cover. 
ing western territory from Salina, Kan., for gix 
years. He later became associated with the Kirby 
Lumber Co., and besides his seven years in charge 
of the Des Moines office, he was on the road for 
that company for two years. 

Prior to coming to Chicago, Mr. DuPage wag 
with the Duncan Lumber & Shingle Co., Kansas 
City, Mo., successfully distributing western and 
southern lumber in middle western territory. Since 
coming to Chicago with the Chicago Lumber (Co, 
of Washington, he has made many friends in the 
lumber fraternity here and has been very succesg- 
ful in the handling of white pine, of which he 
intends to make a specialty in his new position, 
His many Chicago friends will be sorry to know 
that he is leaving this great lumber center. 


Building New Retail Yard © 


A new retail lumber concern to be known as the 
Bader-Russell Lumber Co., is building a yard at 
107th and Rockwell streets and will begin operation 
about Oct. 1. Construction of the sheds and tracks 
is now being pushed to completion. C. D. Russell, 
an official of both the Hausler Lumber & Coal Co., 
9457 Ewing Avenue, and the South Chicago Sash 
& Door Co., 9240 Harbor Avenue, is president of 
the Bader-Russell company. Joe Memmesheimer, 
of the Hausler company, will be the manager of 
the new company, which will conduct strictly a 
retail lumber business. 


Hardwood Year Book Off the Press 


The official year book for the twenty-ninth an- 
nual convention of the National Hardwood Lumber 
Association, which will be held in Chicago, Sept. 
23 and 24, is off the press, and is being mailed this 
week to the members of the association, according 
to F. F. Fish, secretary-treasurer of the associa- 
tion. This 200-page book, considered the best look- 
ing one ever published by the hardwood men, is 
printed on high grade paper, attractively colored 
and neatly bound. It contains much of interest 
including the recommendations of the rules com- 
mittee which are published in detail. 


News From West Coast Centers 


(Continued from Page 69) 


charge of planting work in northern California, 
inspector of State work under the Clarke-Me- 
Nary Act, and is the author of many Govern- 
ment publications dealing with the problems of 
fire and forestry practice. 

The other members of the California forest 
experiment station staff already selected are: 
Dunean Dunning, silviculturist of the Forest 
Service district headquarters in San Francisco; 
A. E. Wieslander, technical assistant from the 
Lassen national forest, and H. A. Siggens, jun- 
ior forester. Two additional assistants will be 
appointed at an early date. 


Becomes Manager of Pine Department 


= 


PORTLAND, OrE., Aug. 7.—Announcement of 
more than ordinary interest is that Fred W. 
Roblin, one of the best known lumbermen in the 
Pacific Northwest, has become manager of the 
newly established pine department of Morrill 
& Sturgeon, which for a number of years has 
been prominently identified with the fir lumber 
business. Frank Morrill and Edward T. Stur- 
geon, since becoming associated in the wholesale 
business, have built up a large clientele in fir 
and cedar lumber and lumber products, but have 
decided to expand still further by adding a pine 
department. For years Mr. Roblin has dealt ex- 
tensively in pine, both as representative for 
some of the largest concerns in the Pacifie 
Northwest and on his own account. Having 
experience in the eastern and middle-western 
states, too, he has a very wide personal acquaint- 
ance among buyers and consumers of pine lum- 
ber. Mr. Roblin moved his desk and stenogra- 


pher to the Morrill & Sturgeon offices in the 
Yeon Building this week. 


Secures Large Space in New Building 


The H. J. Anderson Lumber Co. moved into 
the new Pacific Building this week where it has 
commodious offices on the tenth floor. Herbert 
Anderson has been expanding his business rap- 
idly the last several years and the company’s 
activities were outgrowing the office space in 
the Northwestern Bank Building, where he has 
been a tenant almost since the day that build- 
ing was completed a number of years ago. The 
company handles fir, pine and piling and forest 
products in general. Elmer Xanten, who has 
been in business for himself for some time, is 
now with the Anderson company, in place of 
J. M. Johnson, who resigned Aug. 1. Mr. Xan- 
ten is one of the live wires in lumber circles 
here, being prominently identified with the 
Portland Hoo-Hoo Club. 


New Plant Destroyed by Fire 

[Special to AMERICAN LUMBERMAN via Air Mail) 

SACRAMENTO, CALIF., Aug. 9.—Fire of un- 
known origin last night destroyed the new 
$250,000 plant of the Sacramento Box & Lum- 
ber Co., six railroad cars belonging to the 
Southern Pacific which were-inside the plant, 
and 2,000,000 feet of common lumber and 
1,250,000 feet of shook. The loss will exceed 
$300,000, according to P. V. Burke, secretary 
of the company. Exploding gasoline tanks pre- 
vented firemen getting within range to save the 
lumber yard nearby and the 2,000,000 feet of 
lumber stored there was also destroyed. The 
office building was saved when the wind shifted, 
and all records were saved. The loss is reported 
to be covered by insurance. 
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Latest Reports on Lumber Prices 














SOUTHERN PINE 






































The following f.o.b. mill prices are taken from sales made during the week ended Aug. 7 in sections named: 
Hat- Kan- Hat Kan- c 
' sar at- Hat- Kan- Hat- Kan- 
Shreve- ties- sas Shreve- ties- " : fa an 
port, burg, City, — ta cn Ghreve- ties- sas Shreve- ties- sas 
La. Miss. Mo. oe Se port, burg, City, port, burg, City, 
A. } . : Miss. Mo. La. Miss. Mo. La. Miss. Mo. 
Flooring Finish i i i i 
1x3” EG B&better... 73.69 74.02 73.20 B&better rough: aoe en Dimension, S1S1E Dimension, SIS1E 
= ™ 57.00 ae ee . re Marre 
Rg pits 61.41 56.00 wine RE cs acaun~ seice amet 57.00 sendin dt ~ Mddede 28.56 23.50 26.50 rae eet er 
No. 2 .... eee. 36.90 39.00 NN ict wodinaah aay pares ee PF enanene 27.34 24.67 26.61 wee oo ae = 
PG B&better... 53.38 52.24 51.46 el eer oreo 62.00 2... 16° -.-.+++ 28.19 26.65 28.37 WE Te esis asks een 
goers Oe: ies 44,82 BEG dpexerkaecs aevke atans 74.00 18 & 20 32.61 28.00 32.19 ae Sreete Senet eS eee 
No. 1 13.75 43.92 ..... D/AX6"” oo eee ee eee WED Spin aston BR rsa 26.00 23.50 25.29 W OH... cscs WR eracs 
= Egeiitee "32 24.90 3/ 4x8" ESAS CE eee . PAS 25.58 24.48 Pee 
i ee ine 67.25 71.09 /4x5"” & 10 61.50 oe ES 25.78 24.29 ambs 
Ixt” EG ge gee i ae B/ 4x12" Be Peieaded i et $4.50 18 & 20’ 29.29 28.75 eae 
mS , © tla 43.63 44.96 4 & 2x4 to 12” ae 9x Q” ™ . paar BS @ WD cvcccecacs 70.00 
re eee eres 88.52 6/4 & 8/4x8"..... 66.89 et Set 2416 Bie SS aero > none seeaed 
No. 1 $0.82 37.96 ..... | _. sie OP sssauies 27.18 25.88 Longleaf Timbers 
No. 2 24.76 18.37 23.55 s&better surfaced: 18 & 20’... 32.50 32.09 | No. 1 Sq.E&S S48, 20’ & under: 
om ig M 42.00 33.28 ..... ON ebsnaaevenue 51.41 46.41 56.12 OF. WE owisss 29.38 27.44 OF isvccsawersanes 28.81 27.00 26.92 
ix6 ees 1, . oe 20°93 20,95 LE en 57.50 51.19 57.26 rr 26.90 28.20 Nica tengidcadtadie ee 33.60 
xo 3. CG. M 17.00 14.79 1x8” 2... cseeeeee 60.94 55.64 58.65 18 & 20’... 21.95 33.04 A ras ny ow 40.31 
WO. Oy ' te Me.  sivxonae 68.59 6 68.53 2x12”. 10’ 34.50 , METRE CCRT SBGO cvvee cece 
x oe ae 7) y- ” 2s es = 9 | Oe ee as “* . * ." > a 5 . 
Ceiling — vane er - Lape 72.38 12 PRS 33.60 33.77 Dr erneevunsueeced | a - 
4x4” B&better ~  weew 37.00 ....- wo eee 79 oF oe Aaa Bee eee 2.62 36.98 Shipla 
Mr ONow Do seeseees BB00 6... O/4x8" osics.ss GOO cee ORT | ye ge es 41.27 | No. 1 = 
sis“ gheerd rt 5/4x5” & 10°.... ..... Ot eee Bae Ae 9 ‘ ‘ ee Pg a OF ee 85.54 
Ma. 3 scsvcss secee Sen nose DEOEES sein wrese 79.63 79.20 78.34 2x 4”, 10’ ceceses 24.97 24.00 24.00 Other Igts. 36.85 31.00 35.54 
qx” B&better .... 37.75 38.19 ey 6/4 & 8/ix8’. 7) ~ em 61.68 12’ ....... 23.86 53 23.32 1x10”, other Igts.. 38.00 ..... ..ov- 
3 sone Sie SR | 4m Sasi. 00S 70.09 A gus: EB BE Hee | No. 2 c10 to aw): 
MO. B cxsecere ys 5 S.¢ ~V. - . «5. aoe aU 
MEE gece a! oe 10.00 ..... dei oP Ui Eas. nawac ——— St Merrie 22.91 22.34 21.81 
xt” B&better 2... 5... EOE vce + surfaced: ox 6", 10° ....... 33 ..... 20.60 SP picnics 23.22 22.36 22.63 
Be. 2 ccscoss sconce 35.00 ixé Se ee a akties 20.57 19.69 21.94 No. 3 (all lengths): 
a 2 Ee 28 ....; aS 20.68 19.75 22.67 1x 8” 17.92 O08 17.5 
Partition : re .. 44.96 48.00 18 & 20’... 27.41 21.35 23.70 1x10” 2222222 1887 1898 18.10 
int & 6” B&better. 48.50 44.91 48.68 > een = - 2 ox 8°. 10° on 5 : 
Be saceacees ‘ev, MM xeten ixs & 10”........ 57.00 47.84 OK Og IY ovecees 23.50 ewe wee ae Grooved Roofing 
No 2 BED | "Jeter = 57.69 + eee 22.50 20.66 22.50 
ee ne Sr rere eet: | #0828 ty 16’ ....... 26.11 19.62 24.08 Shortleaf Timbers 
Boston Partition 5/4x8” 6.2... 00s 47.00 18 & 20 28.65 22.67 25.51 No. 1 848, 20’ & under: 
11/16x4” Bé&better.. 39.00 ..... ..... tor lg  dédbe: dmmee 55.07 ee TP ce nce eee GS” svccvcevcccnns 0009 mee stse6 
mts PE. cas eedeee aweien eee oe 293.50 22.00 ..... SP conecacendeede scvee eae 
Bevel Siding 6/4 & 8/4x6”..... Ss ee See i 2 Y ee hr ee 25.50 «204. 
4x6” B&better ST ea ok 38.00 18 & 20’ 27.00 22.04 25.81 
2 ow Plaster L 
No, 1 s.eseee 27.00 ..+-- wate ene Boards, 818 or S28 ge ree 22.00 20.50 ..... ey. ee ee — 4.83 4.66 
a J ee 7 eee SAS Bb, SWE Wie scence saase 26 3.85 
aaa oe aie ree 37.20 | Benes 37.00 24.55 29.75 ll a 
ier @” BAbetter. 4158 UN Cis Other Igts. 38.00 39.10 37.20 18 & 20’... 34.00 26.54 ..... Byrkit Lath 
aw, eee A. OT. bm wae : , ‘ 
No. 2 28.11 22.81 28.38 gt 30.56 | No. 3, 2x4® ........ Be Se Ee Ge aeaededsiibiee 14:00 1222 igus 
: ‘ m me ae » e ‘ 29 56 sa ssuaes " 7 .’ 2 ee. See ‘ 0.26 
No. 3 EE oe Other Igts. 41.20 41.00 39.56 = eto wed Ee Bt Yee perentinee 16.06 
: Ce BE iecie, cases 50.81 ae 15.00 15.25 A , 
ila, Se ee ee Other Igts. 51.01 50.86 50.81 Re eo ee Gar Material 
28 eee 72.19 60.00 55.44 : ao ee Sale . arias “es : (All 1x4 & 6”): 
8 & 10 2p 00 66.00 64.24 No. 2 (all 10 to 20’): No. 2 & better log run: B&better, 9 & 18’ ..... 47.00 
pevlaneigits ™ me 1x8” ............. 22.58 22.84 21.62 2a 6", WW ccccese coves 1995 10 & 20° = 48.00 age 
Fencing, 8 PS avs een edes 24.21 22.27 22.09 ities sawn . ee 5’ & mulpls. 29.00 ..... 29.00 
a = a eee 37.02 Be pacetcaca 27.19 24.11 27.29 aes soe ee meee EME sexes Ganne 
Other lgts. 34.68 ..... 37.02 “— 18’ & 20’. TNO cvves No. 2, random ..... 25.00 27.58 
1x6”. 16’ 39.43 No. 3 (all lengths) 6”. 10 0.31 Bt. 
xo» coe seees oy.'Ss om OH TO sccovee saves eee ringers 
Other lgts. 39.41 ..... 39.43 re ae or a or 
No. 2 (all lengths): s ;  pteedbeeat 17.50 18.33 17.44 Ld bes es a sare 90% hrt., 7x16 & 8x16": 
1x4” rani 17.86 16.44 a ee 18.06 18.79 18.17 ~~. |. 29 87 2B to 26’... cccces SO teens! s<ene 
Me 20.83 20.00 BM éecetdnen dau 18.87 18.91 18.28 Ti 
No. 3 (all lengths) OO I siaivee. sees , ee ated 
Mt avovekens SS ae 12.09 | No. 4, all widths & " ce anaes 2 ae 6x8”, 8’, 90% heart. 38.00 ..... 
WO cvavunaves 16.22 15.42 lengths ........ 7.00 6.25 oe seer Yee No. 1 Sq.E&S. 29.00 ..... 
ARKANSAS SOFT PINE 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Aug. 6: 
4 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grair 1x3” 1x4” B&better “C” J Io. 2 No.1 No.2 No. % 
+ gg ane ote ena maine $67.50 $51.00 ane PP re a - $37.00 $22.25 $16.75 
A Tee Tee ee TE ee ee $72.00 -T Be “an & ro 12,14, 10, 18, 12, 14, 10, 18, ” Qe 5 99 5 or 
) 7 Dn” cciescaovareaenare 70.50 53.00 ~ > a scateseaes 36.50 23.50 18.25 
B&better ........... $80.00 70.00 1x5 8 10” 72.50 55.00 ) 20) 16 20 1x10” 23.50 18.50 
< _sypresaieneme a  ~ * plthenllsnehicianet 7850 «68.00 | $27.00 $29.00 2x 4” $24.50 $26.00 sudvhct rset sine SA: — 7 
Fl 1%. 1%) 8x4 to 8.11 77:50 2... | 25.00 26.50 2x 6” 21.00 23.00 Ceiling and Partition 
nat grain 1%" 1%, 2”x5, 10, 12”.. 79.50 26.50 28.75 2x 8” 22.00 23.75 %” 5%” %” - %” 
B&better ........... 58.00 45.75 ne er emis 27.25 29.75 2x10” 24.00 25.50 Clg. Clg. Clg. Part. 
No ico ere 44.50 38.75 Fencing a aang iia 99.95 31.50 2x12” 25.25 27.50 | B&better .$38.00 $41.50 $44.00 $48.00 
ee Giada Geass eae 23.50 23.25 No. No.2 No.: _ i are tS ae 
1x SE Oe $34.50 ee er tr Casing and Base . icréis ee lee aes BE *ékee staan 
. an, sasnreuewe 36.75 22.0 5 
, mates ) Speeeaaerb> 6.25 23.50 18.00 s&better Lath 
1%” and under. .26 percent discount aa 37.50 23.50 18.00 x4 OF ickkeccdeseeGrinrvencne $75.00 No.1 No. 
1%” and over....21 percent discount as 50.00 26.50 19.25 SS a a eer rr $0.25 BEXLEY —4" gc ee ee HOOD $4.35 





WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 Hemiock Boarps, $1S— 


lx 4” 8° 10-14’ 16’ 18-20’ 8-16’ 
x4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 
= 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 
1x8" = 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 
110" = 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 
x12 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 


vor merchantable S1S, deduct $3 from price of No. 1; for No. 
or shiplap or flooring, add 50 cents to prices of No. 1 boards. 


2, deduct $5. 





HeMLOCK, No. 1, S1S1E— 
R’ 


2x 4” 
22 @” 
2x QQ” 
2x10” 
2x12” 


10-14’ 


6’ 18-20’ 


22-24" 


$30.50@31.00 
27.50 28.00 
29.50 30.00 
29.50 30.00 
30.50 31.00 


1 
$230.00@32.00 $31.50@32.00 


28.50 29.00 30.50 31.00 
30.00 32.00 31.50 32.00 
32.50 33.00 33.50 34.00 
323.60 34.00 34.50 35.00 


$35.00@36.00 
35.00 36.00 
35.00 36.00 
36.00 37.00 
37.00 38.00 


$34.00@36.00 
33.00 35.00 
33.50 35.50 
35.00 37.00 
36.00 38.00 


No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
wider, $18@20. 
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Duluth, Minn., Aug. 9. 


COMMON Boarps, RoucGu— 
6’ 


wen Ss. BD vevecees $55.00 
De cccosess 61.00 
Dar s8n00de% 67.00 
ee ae 35.00 
a bcseenud 38.00 
Ee 60esenne 41.00 
 S i Aare 29.00 
Or etecedes 29.00 
Se 2saceees 31.00 


For all white pine, 


Shiplap and D&M, 


6’ 
BE & cccccccvoces $27.50 
BE GO occccccccces 27.5 
BE SO” cccccecccces 27.50 
BRIO” ccccvecseoce 31.5 


Se acanesdwanee 22.5 
No. 2 piece stuff, $3 less than No. 


or S48, add $3. 


Minnesota larch, 2x4- and 2 


Nos. 
Boards, 6 to 20’, 8, 10 and 12”, 
For 81 or 2S, add 75 cents; SISIE, ¢ 
Drop siding, grooved roofing and O.G., 


to. 4, $30; No. 5, $21. 

; for resawed, add $1. 
shiplap, 8’ and up, add $1.50. 
‘ and up, add $1.25. 

No. 1 Piece Srurr, S1S1E 





NORTHERN PINE 


FENCING, RouGH— 
16’ 18’ 20’ 
$60.00 $65.00 $65.00 6” No. 1 


a 


* now no concessions offered on northern pine, quotations f.o.b. Duluth being firmly held: 


6’ 8’ 10,12&14’ 16’ 18&26' 


£0.00 $65.00 $65.00 Se eee a $55.00 $59.00 $61.00 $61.00 
72.00 77.00 77.00 oh Bemnehedeenceesemee 27.00 29:00 31.00 32.00 HY 
44.00 50.00 50.00 4” No. 1 12.22. 22IDTIIIIIE, 47100 50.00 56.00 62.00 rH 

45.00 45.00 53.08 55.08 No. ; haere iaipieiid Saree ede a0 36.08 ay a 45.00 

34.00 34.00 37.00 37 00 : lc © evccoeos pete ering . le : “ . ov. 29.00 
33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 

35.00 35.00 39.00 39.00 5” fencing same as 6”. 


All white pine, Nos. 1 and 2, add $1. 


r 


$1 or 2S, add 75 cents; S1S1E, add $1. 

Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 To 20’— 


16’ 18’ 20’ 


6” 4” 6” 
1.5 32.50 34.50 34.50 
Sor ee Ee Se B&better ......+.--.840.00 $4400 EB oo... cece ee eeeee $20.00 $220 
’ 32.50 24.50 34.50 © cece wrevrrry cee 33.00 “8.00 Norway, C&better.... 34.00 36.00 
5.50 33.50 35.50 35.50 D ohana ies Linbeenkeoude’ ae 31.00 
gt = ohne Siding may contain not to exceed 20 percent ot 4- and 9-foot. 
— a Bis Siding run to O.G. $2 a thousand extra; product of the strip as it giades, 
h, $3 under Norway pine. 3eaded ceiling, %-inch, $1.50 more than same grade of siding. 





WESTERN PINES 


Spokane, Wash., Aug. 7. 
rent prices f.o.b. mill: 


PONDOSA VINE, 16-Foor, 


No l 
i Saeis . .$42.50 
wens 13.50 
 wvenene .» 41,50 
 Merree soe See 
> re .» 45.00 
a Wee sic caves 
PONDOSA PINE Sunopr, 
Factory 
C 
5/ & 6 re 50 
8/4 eee 
Se. .cabinwenee wees 
IDAHO Wire PINE, 
No. 1 
- wvndcenceaaneeee 
- ghewee .. 51,00 
- ebeceddcae Se 
a sacwheete acme 
.. ‘vireaeawanl 71.50 
4” & wide1 ee rer 
Wuite Fin, 6 To 20-Foor, 
\” 
No. 1 & 2.. $23.50 
No. 3... be 19.50 
7 See 


[Special telegram to 
Portiand, Ore., Auda. 


f.o.b. Chicago prices 


5/4 and 6/4 
S/4 


Above shop prices : 
and better. For straight cars 


add $5. 


$32.00 
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CALIFORNIA PINES 


San Francisco, Calif., 
are average prices of 


piled from the report 


Sugar Pine Manufacturers’ 


week ended Aug. 7: 


California White Pine 


No 1&2 clr 
1/4xa.w $74.75 
§/4xXa.w 75.50 
6/4xXa.w ‘ o» 68.45 
8/4xa.w 82.75 

Mixed Pine 
No. 1 com., 1x 

See tC 
No. 2 com., 1x 

“u.w arise aise 
No. 1 dimen., 1% 

RAs. éactccccce Bae 
i. 2a Dawnenns ces 
Sm, Bets Bvccone © 
Lath, No. 2...... 1.7 
Lath, 32”.. wwe 1.) 
Timbers 27 

White Fir 
C&better seen 
No. 3 & btr., 4/4 

xXxa.W teenee aa 


No. 1 dimen., 1 


MELT. iccianenes Be 


White Pine Shop 


Miscellaneous 
a divwiraumee $20.15 





SOUTHERN PINE TIES 


New York, Aug. 9. 
on southern pine railroad ties, 


All 8’ 6” 





NORTH CAROLINA PINE 


Norfolk, Va., Aug. 9.—Following are typical 
average f.o.b. Norfolk prices made during the 
week ended Aug. 6, as reported to the North 


Carolina Vine Association: 


Rough: 
4/4 
No. 2 and better edge........ cece ccccces $52.25 
Oe needs bien Gnee cate ease ee eres 32.25 
No. 1 edge box. , Spc: sptsab Sorcha Ayal ville Sie Vaca aa 25.00 
No. 2&btr No. 3) No. 1 box 
I i hs ee aad $54.00 ie ik ie $25.75 
* g-__— 56.25 te @8=—is Wietwees 
a Gh.7m 2 nee 27.50 
gl SE ee 68.50 coe wma 
Edge, No. 2 & better, 6/4............00005- $61.75 
Box DATE wtFID. «oc ccccceoes ti aleneaancie > Se 
a. 2 eeeieénce’s seerbendeeaesdeoadesawnhes 6.00 
Dressed— 
Kr looring, 13” 
eS £ 8 A ea ere ee $57.00 
BI Mc ah ca oe Siscaligg db eri dba web cee, Snare 49.25 
Ss I ad ici ta cities an chin avian w alte anita ee ree 47.00 
No jihiasla heaitess Nicehiareureea adh scieee wane a ane 12.50 
PURGE GEYOD DOPEIION, «cccscccccecorevevesces 41.75 
See NEE, SI rath aXans seus Cancvarerewacaere 16.25 
toofers No. 1 Air dried* 
SEE ice deonsnenabacindn oscvcsQeOede $18.75 
Pie Wchwadcersbugueteemweseent 27.25 19.50 
BR. dia ea acm ene Caneeewennes 29.00 19.50 
ES ‘thin as ha haba ain ile Kale aie a oe 20.00 


*I’.o.b. Georgia-Florida mills. 


RED CEDAR SHINGLES 


Seattle, Wash., Aug. 7.— KMastern prices, f.o.b. 
mill, are: 





Per square Per M 
1 bunches 4 or 5 bnch. 
First Grades, Standard ae 





Extra stars, 6/2........ .$1.72 
Ioxtra stars, DWiBcixcizsccoe BOLE 
Extra cle: AVS ..... ichivenee. See ae 
Perfects, 5/2 ..... , 2.53 2.57 
Kure kas. bie ete eine Wt eit 2.23 A 
eo ee 2.96 3.00 4.00 4.05 
First Grades, Rite-Grade Inspected Stock 
Pemtre. wtard, SF2...cccvccss $1.80 $2.25 
co a > 1.88@1.92 2.35@2.40 
Pn GENE cscwacnceetces 2.28 2.85 
og eR rere 2.61 2.65 3.25 3.30 
DE Secoeweancaonennee 2.41 3.30 
rer 3.07 3.11 4.15 4.20 
Second Grades, Standard Stock 
Common stars, 5/2........ $ .80@ .88 $1.00@1.10 
Common stars, 6/2........ 92 .96 1.15 1.20 
CORMNOR CIORTE «cccccececs 1.44 1.52 1.80 1.90 
British Columbia Stock, Seattle Market 
Ee TR aaa fa. wae beeues $3.05@3.15 
pee 6 > ae 8 eer $2.85 3.55 3.65 
SSE ee 2.99 4.10 
yl a ee 3.18 4.30 





RED CEDAR SIDING 


Seattle, Wash., Aug. 7.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, '/o-Inch 


Width— Clear mee “aye 
CO ea ee $28.00 $26.00 $15.00 
Pt texdievecbsaweused 30.00 28.00 18.00 
OO eee a or 34.00 33.00 24.00 
PE: vessbarasane neue | ee ee ee 
DOG: cintandvansaasbas es 

Clear Bungalow Siding, 34-Inch 

Py ci vataneaaercan es eeewleaddadadsicwnen $51.00 
DE Gachtecetictbeacberevces ee Dukes 60.00 
DEED -caviawveunwwneess Kb eh edt era ate waceedva 68.00 








DOUGLAS FIR 


Seattle, Wash., Aug. 7.—F.0.b. mill prices « 
actual sales of fir, direct and wholesale, made bh 
member mills of the West Coast Lumbermen’s 
Association during the period Aug. 2 to 5, wer 
as follows: 


Vertical Grain Flooring 


gg ee ery re cere ee ieee 
POG gavactwrkdeeaaaekeane dha wedi 3h 
De ts eta k Sard dane pied ti Ge wGa a een 29.92 
Flat Grain ‘Flooring 
PR ee ee $26.2) 
Cc 


1x6” B&better ..........cccccecccccecceces. 
7 





“x4” B&better 
C 


Ix4” B&better ..............0000-. ee 97.11 
Te Sewewaantanewasiaureen 22. 
Drop Siding, 1x6- inch 

Pattern No. 106 B&better............... $33.04 
gh ee wilhe + twat med ae oe tn 
Pattern No. 117 Ba&better Riviere! am aes ew hee 33.48 
at Bitter ha Rew hice asics 2n.4 

BSbetter Finish, Kiln Dried and Surfaced 
Se” “seen dda us chanced hosed suis CEEOL we Roe $49.31 
1x 3 ee re Te ee ee eee Oe eg te 51.6 
1x12” 53.5 


Inch Common Boards and Shiplap 
6’ 9” 10” 


ee eee $17.29 $16.58 $16.87 $18.75 
a eee eae 12.10 12.77 13.76 13.6 
No. 1 Dimension 
12’ 14’ 16’ 18 
Be” wiéamewks $16.04 $15.93 $17.74 $146 
De” maseteaee 15.31 15.26 16.79 17.4 
No. 1 Common Timbers 
$3 to 4xi2 to 20° surfaced........ccsss .  $19.% 
SES tO TA2EIs tO 6B" FOUBM. «cco vccccwssne 18 
5x5 to 12x12 to 40’ surfaced........ceccccoes 20.25 


[Special telegram to AMERICAN LUMBERMAN] 
Portiand, Ore., Aug. 10.—F ir prices today, ca! 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


Se es Es woes wig Gaia's woke ed Oadeeeenad $42 
I tare bl Bas lal hii bak acacia eds .. Af 
. 3 fe eee er 30 
1x3 and 144” No. 2 clear and better........ 45, 
NO. 3 ClEAP.. cc csccsccccesecece 32 
Slash Grain Flooring 
Bue” Wo... F GlOAe OME DOC... 6.0. cc ccivcsaces 27. 
St I i re ge a te ee 21. 
ine” Ne. 3 ebeer GHG Detter... .cccviceence 34 
SR EE ee eee nae 
Vertical Grain Stepping . 
1% and 1%” No. 2 clear and better........ 62.! 
Finish 2 
Wie. 9 eee Wie RON o kc dcdcdc wsnvawavens 50.! 
Ceiling = 
&x4” No. 2 clear and better............00: 2 
ee Oo ear peer 21. 
Ix” No. 2 GRE DEtES. 26.0.0 cccccccevecsess a 
De Se GD Se wewwdbescdcnceceeress oe Ohl 
Drop Siding and Rustic 
Sat” We. 2 al BOER... ccacecocwnesces a 3s 
ae Cri c aan salons eaadonniawes + 
Boards aie 
IN, it ctr n cn eina pies Weaver aha San aanb $15.00@16 
A RR See nee ree: 11 
Dimension—2x4-Inch, S4S a 
GG. 2, 25 GU Be oss ceneanaep ess ceerseete=* 19.3 
BURRS EY sevatiatetas 5 octet mnand ete sheer e kien ae” 12 
Timbers 7 
Ee to en eT Jat 
ee RN NE a a acs Se a are arm 
Miscellaneous items 40 
CRUGSEMIE. FRUGOM «2. 0c0cncccsccccneecevet Wy 
. ee rere rrr ee +" 


Fir lath, green, for water shipments....-- ° 





Aaenw 63 74 ™ OS 


_—— 








6” 
D $22.09 
D 36.09 


t grades, 


Prices of 
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irfaced 
. $49.31 
51.6 
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$18.75 
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WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., Aug. 10.—Present log quota- 
tions are: 

Cedar: $17, $15 

Yellow fir: $22. $17 and $12. 

Red fir: $16, $15.50, $15. 

Spruce: $24, $18 and $12. 

Hemlock: $13, $12 and $11. 


Everett, Wash., Aug. 7.—\Log market quota- 
tions: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 


Hemlock: No. 2, $13; No. 3, $11. 
Spruce: $1 higher than fir. 








CYPRESS 


St. Louis, Mo., Aug. 9.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades Factory 
Tank Selects Shop 30x 

Be sleaiwnwwswae $116.75 $ 68.75 $48.75 $32.75 
De cccnheneaded 121.75 78.75 60.75 34.75 
Me: “Lalique 123.75 81.75 63.75 34.75 
a cceounawnaes 131.75 94.00 71.50 3.50 
eee ooee 136.75 102.75 . * Sr 
TPG etereseneses 136.75 102.75 Sk re 
7) eee eres 141.75 107.75 ror 
ee Se Ge 2. 6.426bcsdbeeeseweeseeees $24.75 
Common Rough— No. 1 No. 2 No. 3 
ES CT ere er $43.75 $31.75 
ie . inh ihine dence & ew aan wale 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S$1S or S2S— 





Heart A Cc D 
1x4—10” .$104.00 $ 99.00 $ 92, 00 $ 82.00 $72.00 
7 110.00 108.00 110.00 90.00 79.0€ 
a”. wanathlen 127.00 122.00 112.00 104.00. ..... 
Se vawaawe 137.00 132.00 122.00 115.00. ..... 
Bungalow Bevel Siding— A B C&btr. 
DD cncsesttcccsorsecssete Sane eae 
DE cscs csorenkannwemcanh 79.75 70.25 68.25 
Bevel Siding— A B Cc Dd 
ak odw ee rewks $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 

Factory— No. 1 No.1 No. 2 

FAS Select Shop com. com. 

Laer 2 $60 $38 $31 $26 

| Breer 80 63 50 35 29 

ae 80 65 52 35 29 

eee 85 70 55 37 31 

Sh Sehawiens 105 80 70 er ia 

Boards— No. 1 com. No. 2 com. 1” random 

lx 6” RE 50 re 

aa ea 42.50 |. 

| Pee 43. 50 ——— @=—=—Ssouw eee 

a ee cre 53.00 ae 

ee SEE scoché Keka wires $23.00 
Cincinnati, Ohio, Aug. 10.—The following are 

average wholesalers’ carlot prices today f.o.b. 

Cincinnati: 

Shingles— 3est Primes Economies 

Biarro whainconk-w atelier wie ein $5.70 $3.20 cate 

ro Kenken-ehinw aes 6.70 4.85 $3.90 

PES ee 6.95 5.45 4.30 

WF caedame dase aaah 6.95 5.45 4.30 

— 4-Foot, 3%x1//2-Inch— 

We Bret dss dienaecs $8.90 ek Bexhitedncene $7.90 





OAK FLOORING 


The following are average prices, Memphis base 





obtained for oak flooring during the week ende d 
July 31, as reported by the Oak Flooring Manufac 
turers’ Association : 

13x14” j3x244"” %x1K%” %x2” 
Clr. qtd. wht.....$124.58 $128.02 $99.13 $90.11 
Clr. qtd. red..... 93.21 9R.35 78.58 81.55 
Wel. atd. WAT... ... sess 75.24 65.00 61.97 
Clr. pin. wht... 72.80 86.75 54.85 63.11 
Clr. pln. red..... 70.11 77.96 5.95 55.50 
Sel. pln. wht..... 55.80 71.42 46.50 49.72 
Sel. pln. red..... 55.69 68.95 48.42 49.19 
No. 1 common... 42.3 52.10 26.13 25.18 
No. 2 common... 16.20 20.62 ee 

4x1 4" VYyx2” fgx1 ii,” fe x2” 
re 9°.) ee eres 
Cir, | Seep ee Ee «<sete: due 
Sel. qtd. w.&r....$ 73.50 CO? zee $75.50 
Clr. pln. wht 76.83 a, eee 85.59 
Clr. pln. red..... 75.00 70.85 ..... 72.50 
Sel. pln. wht 61.09 2. 67.45 
Sel. pln. red... .. 63.06 ., [ere eee re 
No. 1 common... 40.90 45.40 29.50 34.73 
No. 2 common... CA “kiana 








OAK FLOORING STRIPS 


Chicago, Aug. 10.—The following are carload 
prices, f.o.b. Chicago, on ,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: —white—— -——Red—— 
Cle: Qtrd. Plain Qtrd. Plain 

ne ee $134.00 $88.00 $124.00 $82.00 
Sap clear ...... TORN, es Sette es 
| eae 73.00 71.00 71.00 71.00 
White Red 


EE ee $46.00 $44.00 


POPLAR 


Cincinnati, Ohio, Aug. 10.—The following are 


WEST COAST SPRUCE 


[Special telegram to AMPRICAN LUMBERMAN] 


Portland, Ore., Aug. 10.—The following are 
prices for mixed cars prevailing here today: 


Finish— a ae ted stock— $30.00 
TE kaciwsews 2.06 #842... °****** added + 5 

10” 14” Pes 

SE OI sores 05.08 114” Schemes 3.00 

Bevel siding— -  ineaevaes .. 34.00 

%yx4” ip wratinloets 29.00 Lath TTT Te 4.50 

Se” sanvesaws 31.00 ireen box lumber 19.00 











































































average wholesalers’ carlot prices, Cincinnati 

base, on poplar: POPLAR BEVEL SIDING 

Sort TEXTURE— 4/4 5/4&6/4 8/4 ’ ; 
es $100@110 $110@120 $110@ 120 Louisville, ith a very steady 
Saps & select... 72 77 82 88 88 poplar market, poplar siding is remaining firm. 
iy 7 ina x4 
oa ; af = 38 rs bo 70 bi Demand for siding as a whole is very fair, and 
No. 2 com. B.. 25 2 27 29 28 30 production is active. Prices read: 

VALLEY— es : ’ 
a. $ 90@ 95 $ 95@100 $100@105 Clear Select No. 1 com, No, 2 com. 
Saps & selects. 60 65 70 75 75 80 | 6-inch ....... $55 $40 $28 $22 
No. 1 com..... 5 48 52 55 55 #460 5-incl 5B 38 28 22 
No. 2 com. A.. 35 36 37 40 40 42 Syeee 8 20 tss ate e 
No. 2 com. B.. 25 27 26 28 27 30 ee scccs0- 40 37 24 18 

Memphis, Tenn., Aug. 9.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended July 31, as reported to the Hardwood Manufacturers’ 

Institute: 

RED G'"! BLACK GUM had ' : ' 
Quarte: ;i Ay pee pees CONT'D - CHEST RUT CONT D 
Figure Woda Plat 

Cry Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Firsts 4&4 Seconds Firsts « Seconds No 3 Common No I Com & Sels No I Vom @ Sels 
4-4 128,25 tee 4-4 51,00 -sel] 4-4 23,50 28,00]] 4-4 sec 89.25] 4-4 ese 61.25 
5-4 130,25 eee 5-4 58.00 “on 8-4 25.25 since Plain Wo 2 Common 
6-4 132,00 eee 64 548,25 .»+|| Sound Wormy Firsts & Seconds 4-4 “ae 31.25 
8-4 132.00 coe 8-4 62,50 esol] 4-4 43.50 62,00]} 1-2 53.00... 6-4 eee 27,50 
Plain io 1 Com & Sels 6-4 aa 67,25 5-8 06.75 coe No 3 Common 
Firsts & Seconds 4-4 40.00 -e*]|_ 8-4 TT’ 75.50 || 4-4 95,25 wie 4-4 + 22.50 
4-4 118,75 eee 54 45,50 oe RED OAK 5-4 108.25 ... ||FAS Worwy 
Quartered 6-4 45.75 _ quartered 6-4 106.75 112.25 || 4-4 _— 06,75 
Firsts & Seconds 6-4 47,50 -+e||Firste z Seconds 8-4 114.25 114.50 |} 5-4 eee 60,75 
4-4 104,50 eee Plain 4-4 /10,75 a 10-4 141.7 pes 6-4 ee 59.50 
5-4 107.75 «ee || Firsts & Seconds No I Com & Sels 124 141.75 8-4 eee 62,00 
6-4 107.75 —_ 4-4 42.50 cool] 5-8 55.75 2... |]16-4 13.5 «++ |jSound Worny 
8-4 103,00 eee No I Com & Sels 4-4 70,00. ... No 1 Com & Sels 4-4 mead 4.75 
No I Com & Seis 4-4 32.50 -+«||No 2 Common 1-2 40,50 7 5-4 : 45,25 
4-4 61,00 a do 2 Common 5-8 35.75 i 5-8 42.00 z 6-4 ee 46.75 
6-4 pre vee 4-4 28,00 cool] 4-4 52.00 cep 4-4 53.25 .. 
8-4 7425 tee TUPELO No 3 Com-Flg Grade 5 TSur? ees BASSWOOD 
No 2 Common 13-17" Box Bonrds 5-8 e g eee 6-4 78.25 75,00 |\Firsts & Seconds 
5-4 36,00 ee 4-4 69.75 ane Plain 8-4 82.00 71.50 || 4-4 eee 75.00 
Plain Firsts & Seconds Firsts & Seconds 16-4 109.50 ... ||No I Com « Seis 
Firsts & Seconds 1-2 35.75 coo 5-8 66.75 eco No 2 Common 4-4 TT" 62.00 
3-4 93.50 cece || 5-8 45,00 cool] 3-4 78.75 ceo 4-4 30,00 . 
4-4 99.50 eee 3-4 45,00 cooll 4-4 5.75 111.00 5-4 30.00 ... |[Pirste & Seconds 
5-4 105.50 +o 4-4 45.50 cool] 8-4 129.25 ... 6-4 40.25 2. 4-4 64.25 4... 
No I Com & Sels 5-4 47,00 «+-||No I Com & Seles No 3 Common 5-4 73,00 cee 
3-4 52,50 eee 6-4 ome 56.84] 1-2 387.75 cee 4-4 26.25 eee 6-4 76,00... 
4-4 56.75 61.25 ||No I Com & Sela 5-8 35,75 ate 8-4 82,00 eee 
5-4 61.75 eco 3-4 24.50 ars 3—4 52,00 fonts Sor’ MAPLE No 1 Common & Sels 
6-4 63,00 eee 4-4 39,00 cool] 4-4 60.25 62.50 ||No 1 Com & Sels 4-4 49,50 4.2. 
No 2 Common 5-4 39.75 seol| 6-4 69,00 ... 6-4 55,25 56,00 |fo 2 Common 
4-4 34,50 40.00]| 6-4 oe 44.50/No 2 Common “Wh Marie 4-4 33. ee 
5-4 36,00 ess |) No 2 Common 5-8 27,75 ... ||Ne & Common 5-4 30,25 +s 
4-4 27.25 cool] 4-4 47.50... 6-4 eos 87.00 CERRY 
quartered 6-4 28,50 ese |i|Sound Wormy 8-4 wes 643475 |[fFirsts & Seconds 
Firsts & Seconds Welle Oak 4-4 39.50 12-4 eee 35.75 || 4-4 eee 89.25 
4-4 61.25 occ Cuartered Sound Yorry Mixed Wc .UnyY b-4 eee 209,25 
5-4 65,00 oe Firsts 4 Seconds 4-4 42.00 50,00 |iFirsts & Seconds No 2 Common 
6-4 66.50 eee 1-2 77,00 eoe ll 5-4 8 41,75 eva 6-4 99,00 sac 4-4 eee 85,75 
8-4 69.75 eee 5-8 91.00 cool] 3-4 54.50 45, ||12-4 135.75 one 5-4 »__ 85,75 
10-4 31,50 vee 34 105,25 103.2 TOPLAR No 2 Common JUKE 
12% 81.50 coe 4-4 130.00 135.@ a 8- = re oe o I Common 
No I Com % Sels 5-4 i29.50 147.5d|Panel & Wide No. 1 oe ee, 
4-4 47.75 eco 1-4 144,00 coo ll 4-4 coe 165-50 pirste- A a econds ptf 
5-4 49,50 one 8-4 153.75 ooo || 5-4 ees 151.50 || 5-4 60.25 «... |PFirsts & seconds 
6-4 50,75 -» ||No 1 Com & Sels 6-4 wee 151.50 |] 6-4 63.25 ... |) 4-4 56.00 4... 
8-4 56,00 sate 1-2 54,00 eee || 8-4 ce. 156.50 |[12-4 74.75 ... |fo I Com & Sels 
10-4 sae eee 5-8 66,00 e+e ||Pirsts & Seconds No I Com & Sels = oe ss 
Plain 3-4 pais 63.25) 5-6 woo 102008 46 00 oss v 
Panel & Wide No, 1 4-4 62,50 93.761) 4-4 96,25 106.25 |) 5—4 5.25 cee [plo I Com # Sels 
4-4 78,25 wait 5-4 84,50 coe Il 54 eee 113-75 |] 6-4 61,00 ... pA epi foe AE 
13-17" Box Boards Plain 6-4 eee 127,00 })12-4 59.75 eo5 RESET] 
4-4 72,25 coe Firsts & Seconds 6-4 eee 124.50 ||No 2 Common Firsts _ Seconds & # 
13"& WDR PAS 1 3- 48.75 eee []10-4 eco. 137-25 |] 4¢4 25.00 ooo 4-4 78.50 oes 
5-8 54.50 +e 1-2 61,50 eee ||Saps 6-4 25.75 nee J] SA 8467S ae 
3-4 68,75 ee 5-8 71,00 ree || 4-4 wo- 06-85 CTOTON 0D 6-4 67,00 ... 
4-4 71,25 coe 3-4 63.25 eee [No I Com « Sels 13-17" Box Doards 8-4 93,50 ees 
Firsts & Seconds 4-4 90.25 108,50] 5-8 coe «047075 || 4-4 76.25 4.4. [PO-@ 115,00... 
5-8 43.25 42.25 || 5-4 115.75 133.00] 4-4 56.25 62.00 |/9-12" Box Boards Belecte RW 
3-4 43,00 coo 6-4 117.00 125.75|| a-4 coe} =. 74075 I] 4-4 = 69 25 we 4-4 65.75 one 
4~4 58,00 61.25 || 8-4 126.75 135.79N0-4 ~e. 89,00 |]/13" & War FAS 5-4 68.00 se 
5-4 61,50 eos |}10-4 eee 165,00N2-4 wee 94.00 |] 4-4 74.50 one 6-4 68.25 6. 
6-4 63,50 oan No 1 Com & Sels 6-4 ake 98,25 ||Firsts & Seconds 6-4 78,00 se» 
6-4 69,00 oie 3-8 39,28 eee |INo 1 Common 4-4 54.25 .., |Wo I Shop 
Bo I Com & Sels 1-2 43,25 -c0 11 5-8 $6.75 = aee 8-4 66.00 .e. 44 40.50... 
5-8 28,75 ae 5-6 61.29 --« || 3-4 wee 58.25 ||No I Com & Sele 5-4 52.25 one 
44 42.50 ia 3-4 58,75 wee || 4-4 50,50 54.50 |] 4-4 38.00 ... 6-4 49.50 eee 
5-4 44.25 ne 4- 64.00 68.50] 6-4 56,50 ... ||No 2 Common 8-4 60,00 ... 
6-4 48,00 “s 5-, 63.75 ooo Tt O=4 wee 74.00 |] 4-4 33.50 4... |p2%4 70,00 
8-4 49,00 ae 6-4 1.75 ese |Mo 2 a Common 5-4 35.75 ... |fio 1 Common kW 
No 2 Comnon 8-4 75,50 112.00] 4-4 36.75 40.75 || 6-4 34,00 .., |]4-4 39.50 ... 
1-4 9,00 ee. ||No 2 Common o 2 B Common 8-4 38,00 5-4 43.50 ... 
5-8 18.75 wa 4-4 49.50 48.00] 4-4 29,00 29.50 Crest ir “18-4 46.50 ... 
4-4 26,00 om 5-4 49.75 coo 11 8-4 §=—89.00 oe ain fo 2 Common 
6-4 27,00 ae 6-4 51.75 e+e [No 3 Common Pirete & Seconds 4-4 29,00 «.. 
Fo 3 Common No 3 Com-Flg Grade || 4-4 23,00 ... 4-4 ag cali a" see 
4-4 19,50 ee 44 33.00 32.25 5-4 es 124.75 peoxy W 
h4 33.75 ot 4-4 "95.50 ee 
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West Virginia and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK 


ie ieoee ...$135@145 $145@155 $155@165 FAS 

eee 105 110 110 115 115 120 No. 1 com 

No. 1 com..... SO SD SH 90 90 OD No. 2 

No. 2 com..... 45 50 54 59 i) 60 CHESTNU4 

Sound wormy.. 43 45 52 57 55 60 FAS 
QuakTeRED Rep Oak— a 1 com 

PR peanegnen $110@115 a. ane 

nO. 3 COM..... 60 65 Sd oe on 

io. 2 co ( 45 OP ae 

No. 2 com..... 40 45 Sd. wormy 
PLAIN WHITH AND Rep OaAk— No. 

|. Rar -$105@110 $115@120 $125@135 better 

DN -«4neee 70 Th 75 &O 85 90 Bircenu 

No. l com..... 60 65 70 75 75 80 FAS 

No. 2 com..... 42 45 47 50 48 52 No. 1 

No. 3 com..... 22 24 23 2h 24 27 se 

Sound wormy.. 3 48 Hs 3 58 55 60 No. 9 com. 
Hickory BEeECcCH— 

tn vers edeass — -. $ 95@105 $ 95@105 FAS 

) fee cae 65 70 65 70 No. 1 

No. 2 com..... Te ‘me 35 40 35 40 No. 2 
MAPLE— 4/4 5/4&6/4 

et ele eee $ 75@ 80 $ SO@ 85 

Be we Rs 5 ire bare Gk w aweeiee 50 55 63 68 

S-Ni ah eh aioe we eet eee are 33 38 35 40 
Wuite AsH— 

Tet eeeeeeeeee eS 95@100 $107@112 

SF Se Seer 55 60 2 77 

ee ee ee 32 35 35 40 


“SOFT TEXTURE” SOUTHERN 


Cincinnati, Ohio, Aug. 10.—Average wholesalers’ 


prices, 


5ASSWOOD— 
Seer fF 
4 





NORTHERN HARDWOODS 


The following list represents present value of 
hardwoods, f.o.b. Lower Michigan mills: 


No. 1 No. 2 No. 3 
FAS Selects com, com, com, 


LASS WOOoD— 


4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $26@28 $22@24 


5/4 70 75 60 65 50 53 30 32 24 26 
6/4 75 80 65 70 55 58 33 35 24 26 
8/4 80 85 70 75 60 oe ae p00ees 
10/4 95 100 85 90 70 7 ae Ce weeewe 


BEeecu— 


5/8 No. 2 common and better 30@32 12@14 
4/4 60@ 65 45 @ 50 33@ 35 23 25 16 18 
5/4 65 70 50 55 35 37 28 30 18 20 
6/4 70 75 55 60 40 42 30 32 18 20 
8/4 80 8 65 70 50 52 33 35 20 22 
Bircu— 


4/4. 100@105 80@ 85 47@ 50 28@30 20@22 
5/4 105 110 8&5 90 52 565 30 32 22 24 
6/4 105 110 85 90 57 60 35 37 22 24 
3/4 110 115 90 95 65 70 40 45 
10/4 115 120 100 105 80 85 50 55 
12/4 120 125 105 110 85 90 50 55 
16/4 140 145 120 125 105 110 ...... 
Ssorr ELM— 

4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 
5/4 70 75 60 65 47 50 28 30 22 24 
6/4 75 80 65 70 52 55 30 32 22 24 
8/4 80 85 70 75 60 65 40 45 
10/4 90 95 80 85 70 75 45 50 
12/4 95 100 85 90 75 Oe. Be \eakecs 
16/4 115 120 105 110 95 100 50 55 ...... 
HARD MAPLE 

4/4 70@75 60@ 65 50@ 55 30@32 15@17 
5/4 80 85 65 70 55 60 35 37 18 20 
6/4 85 90 70 75 60 65 35 27 18 20 
8/4 95 100 80 8 70 75 40 45 20 22 
10/4 110 «115 95 100 85 90 45 50 23 25 
12/4 120 125 105 110 95 100 45 50 26 28 
14/4 140 145 125 130 115 120 50 55 
16/4 160 165 145 150 1385 140 50 55 


HAkD MAPLE FLOORING Stock, Roucu— 


pease Woes as 43@ 45 26@28 17@19 
2 Saeed atone 8 4 BS UM SS 


Sorr MAarLe— 
4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
5/4 75 80 65 70 50 55 33 35 18 20 
6/4 80 85 70 75 55 60 38 40 18 20 
8/4 85 90 75 80 60 65 40 45 20 22 


END DrigD WHITE MAPLE— 


4/4 106@110 ........ ae we seteee ehaae 
ae 2 Be exaeesee 85 7 ebives seeaus 
oe £2 Be wtvoaned 90 ae Mexsae - donuae 
oe 2 Be -abetcwae ee nee sxaians xaastes 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of D&M flooring, as reported to the Maple Flooring 
Manufacturers’ Association, averaged as follows 
f.o.b. cars flooring mill during the week ended 
Aug. 7: 


MAPLE— Clear No. 1 Factory 
#)x1 My rr ee $70. 13 **eee*e = w@8@ eee 
- © ganesud cove Cacee 


pl 79.05 $65.09 $37.74 





VALLEY HARDWOODS 


Cincinnati, 
ers’ prices, 
Cincinnati: 


GuM— 
Qtrd. 
FAS 
No. 
Qtrd. 
FAS 
No. 
Plain 
FAS 
No. 
Sap: 


Bxbds., 
Plain F AS 6” 
& wider... 


No. 
No. : 


MAPLE— 


Spot worms 
D log run. 


COTTON WOOD— 


6" & wdr.$ 5 
No. 1 com 
No. 2 com 


FA Ss, 


QUARTERED WHITE OAK— 
SRR 


No. 2 


QUARTERED Rep OAk— 
ae 
No. 1 com 


No. 2 


PLAIN WHITE AND Rep OAk— 


Cea -$ 82@ = $ 95@100 
53 


Selects 


No. 1 com 


No. 2 


No. 3 com 
Sound wormy.. 


Sorr ELM— 


gee 
No. 1 com... 
No. 2 com.... 





PHILADELPHIA PRICES 


Aug. 9.—Wholesale ; 
secured from authoritative sources exclusively 
AMERICAN LUMBERMAN through the 
tesy of Gregg & Co., of the Philadelphia Retajj 
* Exchange, are as 


Southern Pine, Merchantable—1905 
3x 4” and 4x4”... 


HARDWOODS 


79 $ 10@ 75 $ > ta 


Lengths 22 to 24 feet add $2. 
ee feet additional, 





Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%,-Inch 
| 4 eras fA 
No. 2 com. sap flat 


Air Dried Ne. 2 Common Roofers 


Shortieat Dimension, Va. Inch Senet, 
F 


errr eT $30.00 


North Carolina Pine Flooring 


xe rift veseeeeeee $84.00 
“Kiln Daan North Carolina Roofers 


Valley woods, ete en ley parece eins Medan 


ij "Inch 4 sr Rees baseoawesnptonyinenes. 
Red Cedar Bevel Siding 


$10: $@ 108 $108@112 $108@1 Coe e eer eeee sees seeresseseseseer® 


ne Flooring f.o.b. Philadelphia 


eee pe 2-inch clear 
Western White Pine, Dressed 


Lath, 4-Foot No. 1 


Spruce. a Er ne wt 75 f.o.b. 
S c.i.f. $6. 25 delivered 


a 





For Editorial Review of Current Market Con: 
ditions See Page 45 


ame ae om «tt oO o 2 o® & oP ae ae 


om 3@ 128 see 1 
HH NORTHERN PINE 


MINNEAPOLIS, MINN 
taking a fairly large 
Shipments are 
limited and mills restrict the 


: of northern pine 


mension items are 


trade has been fairly ¢ 


prices continue unsatisfactory, with concessions 


7 


» being brought in. 


. 9.—The market still is ¢ 
r prices of competitive 


reer 





St. Louis, 
tie prices prevail f.o.b. 


No. 5, , 
No. 4, 7x8”, 
No. 3 
No. 2 


. 6x8”, 


Red oak and heart cypress ties, 
than white tupelo and gum cross ties, 
cents less than white 


less than white 


White oak 


Red oak 





s, but northern pine distributers hold prices 


CROSS TIES 
EASTERN SPRUCE 


BOSTON, MASS., Business in spruce 


9-ine h face ee m. 45 ders for Provincial random are scarce ¢ 
i i » now chances to buy 
6x7 short scantling at $32 Dry covering boards are 
J 7’ 

No. k 6x6”, 





are pressing for business to a less extent than 4 








14, 1926 


ES 


le prices 
clusively 
he cour. 
ia Retajj 


05 
«+ $49.00 
58.00 
° 56.00 
70.00 
65.00 


32-foot 


1 Face 
« » - 993.04 
x >.00 
62.0 
52.00 
28.00 
5 
- - - $28.00 
- 29.00 


, 10- to 


.- $30.00 
- 31.00 


$28.00 


s 

_. $29.00 

,«+ 30.50 
- 30.50 
- 31,50 


- - $42.00 
. 62.00 
- 68.50 


. -$88.00 
- 72.00 
- 46.50 
- 64.00 


No. 3 
$36.75 
39.75 
38.75 
38.75 
38.75 
39.75 
4().25 


‘livered 


st Con: 


istrials 
‘n pine 
“a Di- 
ict the 
re un- 


n pine 
Is, but 
ssions 

rule. 
il, and 


sata 
etitive 
prices 


spruce 
¢ top 

Or- 
juota- 
o buy 
is are 
9 buy 
prices 


es of 
ailers 
Mills 
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WHITE CEDAR 


MINNEAPOLIS, MINN., Aug. 10.—Northern 
white cedar posts and poles are moving out in 
limited volume. The pole business, while it is 
only fair, is better than the post trade. Prices 
are unchanged. 


HARDWOODS 


CHICAGO, Aug. 11.—Increased strength has 
peen noted in the northern hardwood market 
by local distributers who report a steady de- 
mand well scattered among the consuming in- 
dustries. In southern hardwoods 1- and 2-inch 
common sap gum continues in active call by the 
furniture trade. A large volume of oak flooring 
is moving to the consuming trade with price ad- 
yances for clears and selects well maintained. 


NEW ORLEANS, LA., Aug. 9.—Sap gum 
seems to be leading the call with the flooring 
grades of oak in second place and red gum still 
rated rather quiet. The price advances on sap 
gum recently noted are said to be maintained 
and prices all round seem fairly well held. The 
midsummer trade volume, according to some 
opinions, is ahead of the seasonal average. 


KANSAS CITY, MO., Aug. 10.—Demand for 
oak flooring is increasing and prices show an 
upward tendency. There also is a slightly better 
demand for oak and gum finish from retailers. 
Industrial consumers are buying steadily, though 
close to requirements. Sap gum is in strong 
demand and prices show more stiffness each 
week, 


ST. LOUIS, MO., Aug. 9.—While there is a con- 
siderable volume of inquiries for southern hard- 
woods, orders are not especially numerous. 
There are many calls for mixed cars and special 
items. Mills are in receipt of many future orders 
and do not appear to have a large amount of 
surplus stock available. Consequently prices are 
firm and tend to strengthen. Most inquiries re- 
ceived by wholesalers come from yards and 
planing mills. There is not much activity from 
furniture factories or automobile body concerns. 


CINCINNATI, OHIO, Aug. 10.—Although there 
is little snap to the general run of hardwood 
items, reports were current this week of orders 
booked for about five to six million feet of plain 
common sap gum for Michigan furniture fac- 
tories to be shipped through the fall at about 
$45, delivered Grand Rapids. Automobile fac- 
tory orders were confined to small lots in hand- 
to-mouth buying of elm, ash, maple and hickory 
with small lots of oak where bargains were ob- 
tainable. Prices were firmer and price cutting 
less noticeable. Export business was dull with 
inquiries better. 





COLUMBUS, OHIO, Aug. 10.—Demand for 
hardwoods so far in August is holding up with 
the sales records of the previous month. Or- 
ders are well distributed between factories and 
retailers. Furniture factories, following success- 
ful sales at the mid-summer shows, are coming 
into the market better. Automobile factories 
are also buying fairly well, while box factories 
are taking low grades. tetailers are coming 
into the market to replenish stocks. Oak prices 
at Ohio River: 


FAS No.1 No.2 No. 3 
artered cc cccccccccccss $145 $90 $50 oa 
ee ee 105 72 15 $20 


BALTIMORE, MD., Aug. 9.—A more active 
inquiry for hardwood stocks is reported. The 
competition is still keen. Gum holds the gains 
recently made, and other stocks are steady. 
The export situation continues to offer indica- 
tions of a better feeling abroad, with stocks de- 
creasing and with buyers more inclined to en- 
tertain the placing of firm orders. 


MINNEAPOLIS, MINN., Aug. 10.—Summer 
conditions still prevail in the northern hardwood 
Market here this week. There is no incentive 
for industrial users to take more lumber than 
iS required for immediate use, since prices have 
remained firm for a long time and deliveries are 
prompt The significant fact, however, is that 
mills are not concerned by the situation and no 
bargains are being offered to stimulate sales. 


BUFFALO, N. Y., Aug. 9.—The hardwood trade 
has Shown a slight improvement at some yards. 
It is difficult to get buyers interested in future 
needs. Most wholesalers look for improvement 


later in the month. Demand is distributed over 
most of the list, with oak and maple leading. 


NEW YORK, Aug. 9.—The first week of Au- 
gust saw demand a little less active than in the 
two previous weeks, but a good flow of inquiries 
indicates that early fall will see an improvement. 
Some prices are a little weak, but generally lists 
hold up well. Maple and oak flooring still enjoy 
good demand and prices are not fluctuating. In- 
dustrials are as active as other items. 

BOSTON, MASS., Aug. 9.—There are hard- 
wood wholesalers covering a wide territory who 
are securing a fairly satisfactory volume of 
business this month, in comparison with what 
is being done with other woods. They report 
the tone of the market is rather firmer. The 
possibility of firmer prices in the fourth quarter 
is based on the slowing down of logging and 
sawmill activities during the last two months 
and a steady cleaning up of staple items in 
birch, maple, oak, gum and some other hard- 
woods. Demand for flooring is barely fair for 
the season and prices continue irregular. 





LOS ANGELES, CALIF., Aug. 7.—The summer 
business in hardwoods is improving, according to 
reports from wholesalers. Prices in general are 
firm and dealers are more optimistic as a result 
of the large number of inquiries. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 11.—Demand for fir in Chi- 
cago territory has improved with a further 
tightening in prices noted. Uppers are particu- 
larly strong. Weak spots in the market are be- 
coming less noticeable and predictions are for 
a further rising market. Retail yards are buy- 
ing only for immediate requirements. 

NEW YORK, Aug. 9.—Improvement in the 
transit situation is reported. There has been 
some unsold lumber arriving of late, but there 
have been a great many cargoes received with- 
out a stick of transit aboard. There are still 
large supplies in terminals. The increased 
freight rate served to slow up things to a cer- 
tain extent earlier in the month, but yard or- 
ders are improving. 





BOSTON, MASS., Aug. 9.—The local trade in 
Douglas fir, which was fairly active in July, has 
slowed down this month. Many yards have 
enough stock on hand or on order for nearby 
requirements and some retailers say they are 
well covered for the remainder of the summer. 
The cargo rate is expected to be $14 for Septem- 
ber and $15 is predicted for October. Some bar- 
gains in transits are being offered. 

KANSAS CITY, MO., Aug. 10.—Some fir mills 
have been asking 50 cents more for yard stock 
and all of them are taking a firmer attitude on 
prices. The demand has been increasing a little 
and there is still a good call to come from north- 
ern and western sections of this territory. Most 
orders are for mixed cars. 

SAN FRANCISCO, CALIF., Aug. 7.—The de- 
mand for Douglas fir shows some improvement 
over last month. Mill quotations are stronger, 
stocks having been thinned out slightly. The 
demand from middle western States is increas- 
ing and export business is improving. 


BUFFALO, N. Y., Aug. 9.—Fir buying con- 
tinues to show a light volume. Retailers are not 
well stocked, but are able to get their wants 
filled promptly from storage supplies. Prices 
are rather firm. 

LOS ANGELES, CAIAF., Aug. 7.—The southern 
California fir market continues very satisfactory, 
with a fair amount of business. Due to the car- 
penters’ strike in the Bay district cargoes are 
plentiful. Prices are firm. 


CYPRESS 


NEW ORLEANS, LA., Aug. 9.—A slight im- 
provement of bookings is reported locally. 
Skilled observers look for continued steady trend 
toward improved demand, but believe it will be 
gradual, resulting in no very marked gain in 
volume through August. Midsummer business 
has been better than many expected Current 
eall reveals no change in character, mixed-car 
business leading by a large margin. Prices stand 
unchanged. 

CHICAGO, Aug. 10.—Red cypress in Chicago 
territory is seasonally quiet. but local distribu- 
ters report some good inquiries from the East 





Stand up, weak Faith, and cease your guessing: 

Buy worth that brings work's greatest blessing. 
Life’s full of traps into which we clump, 

But Faith returns on the hop, skip, jump, 


When you buy this great “N.S.” 





“N. S.”—NON-SAG—(patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 7 
many. “Carries the load on the hips.” 

WRITE FOR SAMPLE and say how many you 
can use. 


THE ALLIED BELTING CO. 


Dept. BB. GREENVILLE, OHIO. 




















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
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and throughout the State. A marked increase 
in business is not looked for until about Oct. 1. 


KANSAS CITY, MO., Aug. 10.—Cypress de- 
mand has been a little lighter in the last week. 
Most of the business is coming from small towns 
and country yards 


NEW YORK, Aug. 9.—Demand is continuing 
on a steady basis and the summer will close with 
cypress on a firm footing and the total business 
of the last six months well above predictions 
early in the year. Cargo arrivals continue heavy 
and rail shipments are above the average for 
the season 


BUFFALO, N. Y., Aug. 9.—The cypress trade 
is about up to normal for this season Prices 
are steadier buying is mostly for immediate 
needs and a good share of it is from industrial 
plants, most retailers holding off 


BOSTON, MASS., Aug. 9 Demand for cy- 
press in New England territory has been quieter 
this month than in July. Both yard items and 
shop lumber are moving slowly and there is 
frequent substitution of other woods sold on a 
cheaper basis The general spread of prices re- 
mains abput the 
weeks 


same as quoted for several 


BALTIMORE, MI)... Aug. 9 Continuance of 
marked quiet is being reported in the cypress 
trade, but this does not seem to affect the sta 


bility of the wood, which is holding its own 








Established 1847 


C. B. Richard & Co. 


29 Broadway, NEW YORK 
Ocean Freight 


Brokers 
Special department handling export lumber shipments 


Cc PITTSBURGH Co 


Babcock Lumber Co. | 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Eastern Tennessee 
Kentucky and 
est Virginia 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts 
Commercial Credits 
for exports & imports 

















; 


Hardwoods | 


White and Western Pine 
West Coast Products 

N. C. Pine and Yellow Pine i 

Spruce and Hemlock 





BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bidg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bidg. 
Detroit, Mich., Dime Savings Bank fidg. 
Johnstown, Pa. 














FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 


West Virginia Hardwood 


CASING, 

BASE AND 

MOULDINGS 
Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 





Kiin Dried, Well Manu- 
factured, High Grade. 
Capacity, 250,000 feet 

Per Day. 




















and finds takers in sufficient quantities to pre- 
vent accumulations at the mills. Prices are firm. 


CINCINNATI, OHIO, Aug. 10.—Retail buying 
is more active in replacement orders, but or- 
ders are small. Building demand is better, but 
yards are not replenishing. Car movements are 
so good that dealers are buying in hand-to- 
mouth lots only when they have orders for the 
amounts needed at once. Interior trim orders 
were good and in fair volume. 


HEMLOCK 


CHICAGO, Aug. 10.—The steady volume of 
northern hemlock moving to country yards in 
Wisconsin and Michigan is holding up, according 
to Chicago distributers, who report most busi- 
ness to be mixed car orders for immediate ship- 
ment. Prices remain the same at $4.50 off list. 





NEW YORK, Aug. 9.—The transit situation in 
hemlock is improving rapidly. An even, steady 
demand for lumber is again setting in. Eastern 
hemlock arrivals are fairly light and sales noth- 
ing like as brisk as for West Coast lumber. 
Prices are fairly steady for western lumber, 
with bargains becoming more infrequent. 


BOSTON, MASS., Aug. 9.—The New England 
market for hemlock has been quiet during the 
last week. Cargo rates on western hemlock 
have advanced another $1 for September ship- 
ments. Some transit stock from the Coast is 
offered at Kastern and northern 
hemlock are quiet but quotations keep about 
steady 


concessions. 


BUFFALO, N. Y., Aug. 9.—Trade in hemlock 
continues light, but dealers are getting a fair 
amount of business for the time of year. While 
prices are not strong, they do not display any 
undue weakness, and mills are not making any 
vreat effort to force stock upon the market, 


WESTERN PINES 


CHICAGO, Aug. 11.—A strengthening tendency 
in western pine shop has been noted here with 
a good volume moving to the yard trade. <A 
number of distributers are quoting higher prices. 
Common grades of Pondosa pine are still weak 
with demand only fair. Forest fires have slowed 
up production to the extent that a shortage in 
some items is felt here. 


SAN FRANCISCO, CALIF., Aug. 7.—The de- 
mand is sustained with prices showing an up- 
ward trend. Export trade during the week has 
shown some increase, particularly to Australia. 
Box lumber prices show a slight drop, the aver- 
age standing at about $21. 
somewhat better. 


Local conditions are 
tail shipments are normal. 


NEW YORK, Aug. 9.—Western pine items are 
holding firm. Arrivals have not been unusually 
large of late, but the market is fairly well sup- 
plied. 


BOSTON, MASS., Aug. $.—Not much western 
pine is being sold here this month. tecent de- 
clines in Pondosa pine lists have not stimulated 
demand, There is not much interest in Idaho 
white pine this week although some sellers offer 
concessions, 

KANSAS CITY, M°O., Aug. 10.—Factory de- 
mand is still the largest factor in the western 
pines market, with thick items hard to get. The 
retail demand is for well mixed cars, with most 
of it from city yards in the last two weeks. 

LOS ANGELES, CALIF., Aug. 7.—The Califor- 
nia white and sugar pine market is just about 
holding its own, the demand being fairly active 
and prices a bit firmer than a week ago. Re- 
serves in retail yards are somewhat lower than 
a month ago. 


REDWOOD 


SAN FRANCISCO, CALIF., Aug. 7.—The red- 
wood market continues to keep up with the pace 
set earlier in the year. The demand for com- 
mon grades has increased slightly and the call 
for higher grades is normal. Prices remain firm 
with slight increases reported in upper grades 
by some mills. Rail demand is normal but local 
business is only fair. Export trade is better 
than thirty days ago. 


NEW YORK, Aug. 9.—The call for building 
items is slackening, but demand for industrial 
stocks holds up well, with inquiries more nu- 


———$—$—$_. 


merous than two weeks ago. Wholesalers have 
well assorted stocks. 

KANSAS CITY, MO., Aug. 10.—Moldings ang 
siding continue to make up the bulk of the or- 
ders for redwood, retailers usually buying smal] 
mixed cars. Prices still are soft. 


LOS ANGELES, CALIF., Aug. 7.—The retaj| 
demand for commons has shown a considerable 
betterment during the last week. The demand 
for uppers has dropped off somewhat, but prices 
for both items remain firm. 


NORTH CAROLINA PINE 


BOSTON, MASS., Aug. 9.—North Carolina pine 
trade is dull. Rough edge is moving slowly at 
easier prices. The band sawed stock is offered 
at $60. The circular sawed rough edge can be 
bought at $54, but some sellers ask $57@58. 
Shortleaf flooring is quiet and prices rather soft, 
The 8-inch air dried roofers are offered at $29.50 
@3i. 


NEW YORK, Aug. 9.—Anticipated weakening 
of prices has failed to materialize in the last ten 
days. Some dealers report that they have been 
very busy with North Carolina pine customers. 
The situation may be explained in the words of 
a large wholesaler who said: ‘“‘There is _ busi- 
ness for the man who digs for it.” 


BUFFALO, N. Y., Aug. 9.—Prices remain 
about steady in the North Carolina pine mar- 
ket, though mills ask a little more on some 
items. toofers continue at $29 for 6-inch. Re- 
tailers are buying only small lots. Transit cars 
are less numerous. 


BALTIMORE, MD., Aug. 9.—Some North Caro- 
lina pine distributers report an increase in or- 
ders and inquiries. Suilding stocks are receiy- 
ing considerable attention, though box grades 
drag owing to the small demand for wooden 
containers. Stocks on the wharves are still 
large, but price levels seem to have reached a 
stage below which they are not likely to go 


SOUTHERN PINE 


CHICAGO, Aug. 11.-—-A strong local demand 
for southern pine in the Southwest has tended 
to decrease the amount of lumber shipped to 
Chicago territory with a consequent strengthen- 
ing in prices. Low grades are in good demand 
and transit cars are moving fast. The whole 
market is showing sustained strength. 

NEW ORLEANS, LA., Aug. 9.—Mill reports 
show orders a shade better than the preceding 
week, production also increased somewhat, and 
shipments were under the preceding week's 
movement. For the week orders led, with pro- 
duction second and shipments third. Statistics 
show the year’s business to Aug. 6 better than 
the ten-year average for the corresponding pe- 
riod. Timbers remain strong, and fairly good 
call is noted for lower grade items while the 
uppers are quiet. It appears that prices were 
held substantially at the levels of the preceding 
week, 


ST. LOUIS, MO., Aug. 9.—Mill shipment orders 
for southern pine were in greater volume than 
the preceding week. No. 1 dimension is the 
strongest item. There are many calls for 2x10- 
and 2x12-inch No. 1 common in 16-, 18- and 20- 
foot lengths, which items are moving at stronger 
prices. The price of 1l-inch stock strengthened 
slightly. The only No. 2 common and better 
dimension that meets with good demand is 2x19- 
and 2x12-inch when loaded heavily to 16-, 18- and 
20-foot lengths. Straight No. 2 common is still 
weak. The transit list is below normal. 





KANSAS CITY, MO., Aug. 10.—While no 
changes have been made in lists, southern pine 
prices are more firmly held now and some mills 
show a more independent attitude on orders. 
The country trade in the middle West and the 
Texas oil fields continue the most active buying 
centers, with demand from the East dull 


CINCINNATI, OHIO, Aug. 10.—Numerous re- 
placement and fill-in orders featured the south- 
ern pine market this week. 3usiness is in small 
lots, but the aggregate makes a good volume 
as many small jobs are being rushed to com- 
pletion, particularly in the residence district. 
Prices are barely steady. Transit car move- 
ments by commission men are cautiously handled 
and dealers are certain of advance sales before 
they order stock to start rolling. Sales have 
been good and dealers have not been stuck with 
ears unsold on arrival. 

NEW YORK, Aug. 9.—Southern pine condi- 
tions are as good as a month ago, with no indi- 
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cations of weakening prices. Shipments are 
ample and while buying is not in large quanti- 
ties, NUMerous orders keep wholesalers fairly 
pusy. Yards in the city proper are busier than 
those in the suburbs, especially with dealers 
handling heavy material. toofers and trim are 
in better call in the suburbs. 


BOSTON, MASS., Aug. 9.—The local trade in 
southern pine is quiet. Most dealers who are 
not away on vacations have enough stock in 
their yards for early requirements. Sellers are 
urgent and concessions are frequently offered. 
c rift longleaf flooring is especially hard to 
move in competition with vertical grain flooring 
from the Coast. 

BUFFALO, N. Y., Aug. 9.—The southern pine 
market holds steady, with a tendency to ad- 
yance in some items. Wholesalers find custom- 
ers are either holding or else buying sparingly, 
Mills report the receipt of more orders and are 
disinclined to make concessions in view of a 
larger demand. 

HOUSTON, TEX., Aug. 10.—The southern pine 
market is considerably stronger. Order files are 
in better condition than in many months. Boards 
and dimension of all three grades are ‘moving 
right along. Timbers are strong and railroad 
and industrial items are in good demand. The 
change for the better is attributed mainly to 
the better crop situation. 


SHINGLES AND LATH 


CHICAGO, Aug. 11.—Balsam lath are scarce 
in Chicago. territory and prices are strong. Shin- 
gles are quoted at $2.35@2.40 mill for clears and 
$2.05 for stars. 


MINNEAPOLIS, MINN., Aug. 10.—There is 
some movement of red cedar shingles but in 
limited amounts. Only where concessions are 
made is there any tendency to buy in carlots, 
and this business is light. Clears are $2.45; 


stars, $2.15. 


KANSAS CITY, MO., Aug. 10.—There is little 
activity in the shingle market, in spite of the 
fact that prices are at rock bottom. About the 
best shingle men here get is $2.10 for stars and 
$2.40 for clears. The lath situation has im- 
proved a little on demand from country yards. 
Siding, however, continues to move slowly, with 
wide items in largest demand with the city trade. 


ST. LOUIS, MO., Aug. 9.—The shingle demand 
continues light, while prices show no change. 
Quotations: Extra clears, $2.50, mill base, and 
$4.01, St. Louis; extra stars, $2.25, mill base, and 
$3.59, St. Louis. 


COLUMBUS, OHIO, Aug. 10.—Shingle demand 
in Columbus and central Ohio holds up well, 
although buying is limited to present needs. Or- 
ders from rural dealers are the best feature. 
Urban dealers are buying high grade varieties 
for the better classes of homes. Receipts are 
sufficient for current needs. Transit cars are not 
numerous and are easily disposed of. Red cedar 
extra clears are $4.25; extra stars, $3.70. There 
is a fairly good demand for British Columbia 
XXXXX at $5.10. Lath trade is fair and prices 
are unchanged. 


NEW YORK, Aug. 9.—Eastern spruce lath 
have arrived in sufficient volume to meet a 
strong demand. There is no overburdening sup- 
ply in the market, nor will there be at any time 
in the next month or two, but prices are ap- 
parently set for the present. Yards are fairly 
Well supplied. West Coast shingles are in good 
Supply and yards continue to buy, although most 
of them are well stocked. 





BUFFALO, N. Y., Aug. 9.—The shingle de- 

mand has not been active recently. Building 
prospects are favorable and the stocks of shin- 
gles carried by retailers generally are small. 
Prices, while somewhat unsettled, show a 
Steadier tone on extra clears and stars, 
_ BOSTON, MASS., Aug. 9.—Shingles are mov- 
Ing slowly. White cedar prices are about steady. 
Some red cedars are offered at concessions. 
There is little snap to the demand for lath and 
Some sellers are becoming more conciliatory. 
Both West Codst lath and eastern spruce look 
rather easier this week. 


LOS ANGELES, CALIF., Aug. 7.—The im- 
Proved condition of the shingle market is still 
holding, with sales more active than during July 
Stocks have been cut down and retailers are in 














This $350,000 fire swept away a huge lumber- 
yard, destroying three million feet of lumber 


and burned 34 horses to death. A flood of 
water poured into the inferno of flame at first 
was inadequate, the blaze being swept by a 
strong wind. 

@®eee 


Thousands of dollars loss! The Weeds Caught! 


Someone was to blame! 


Today, everyone recognizes the danger . . . opera- 
tors realize the menace that lurks within every 
single weed! Countless fires . . . countless dol- 
lars . . . valuable time has been lost by neglecting 
to destroy this enemy. 


« At the meeting of the Lumberman’s Un- 
derwriting Alliance held at Houston, 
Texas, July 20th, the great increase in fire 
losses due to carelessness at the lumber 
yards, was one of the outstanding topics. 


Remember—-weeds are doubly dangerous during 
the dry season. 


WILSON’S WEED KILLER—KILLS WEEDS 
Wilson’s Weed Killer should be used not only as 


a fire preventive, but to keep weeds away from 
base of piles . . . thus keeping lumber in best con- 
dition. Wilson’s Weed Killer is clean, odorless, 
easy to apply, and is very inexpensive. It kills the 
roots, making one application a year sufficient. 


I Galion makes .........s.. 41 Gallons 
5 Gallons makes............ 205 Gallons 
50 Gallons makes............ 2050 Gallons 


It costs you little—but may save you millions. Act 
Now—Your order will receive our immediate attention 


Cindreiaitih 
aot NEW JERSEY 


8 Department R 


SPRINGFIELD 
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Mouldings 


Finish Lumber It'll Pay 


Bevel Siding 


Base, etc. YOU to Sell 


Shop and Craig Mountain Quality Pondosa 
Factory Pine possesses soitness, lightness and 
Lumber. whiteness that make it mighty fine lum- 
ber to sell. I’ew woods are so well liked 
by carpenters and builders. Hence, few 


REPRESENTATIVES : woods possess the sales getting and 


M4347 Benton, Biv , business holding qualities found in Craig 
yin Mountain stock. If you have a competi- 

G. $8. PATTERSON ° ° sa - 
Oconomowoc, Wis. tor who is crowding you close for orders 

R. D. HUNTING OS ae _ 

LUMBER CO., try selling out 


American Trust Bidg., 
Cedar Rapids, lowa. 


NENTALLBR-CO.,. Craig Mountain Quality 
Chamber of Com- 
merce Bldg., Denver 


auxwsewar, | PONDOSA PINE 


931 Lumber Exchange 
Bidg., Minneapolis, 


Minn. Light — Soft—White 
J. C. LACKEY, 

512 Hampshire Rd., 

Drexel Park, Drexel 
Hill, Penn. 








Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President. W.C. GEDDES, Vice-Pres. & Gen. Mgr. 








HD 00T MBER CO: If You Buy 


WU. ILNY, 
TT eversenig in| Where YouGet 


qn Leaf YellowPine || the Most Value 


that goes into, a Freight ¢ : , ; , 
| Hi sire ANDRIA, ri ml Wa you will be interested in 
——— = =~ our offerings in timbers, 


uw a nH - 
ise ©) Ms SS a | dimension, boards, shed 
stock, crating, boxes. 





Capacity 100,000, Daily 


Write us before you 


Timbers, Dimension, Boards, Shed Stocks place orders elsewhere. 


Crating, Boxes 


Quick Shipments in Straight or Mixed Cars H. D. Foote Lumber Co., Inc. 
Alexandria, La. 


the market. Prices are firm. A slight better. 
ment has also been noted in the lath situation. 

NEW ORLEANS, LA., Aug. 9.—Cypress shin. 
gles are in quiet request but, season considereg, 
their movement is fair and restricted produc. 
tion is holding down mill stocks, which may £0 
into the fall season lighter than usual. Some 
mills still report a scarcity of primes. Prices are 
unchanged. Cypress lath sell abreast of produc. 
tion mainly in mixed cars, and at prices yp. 
changed and firm. 


HOUSTON, TEX., Aug. 10.—After experience. 
ing a dull demand for many weeks, shingles and 
lath have taken on new life. The shingle situa- 
tion has improved only in a small degree, but 
lath orders have increased materially. 


MAHOGANY 
NEW YORK, Aug. 9.—Orders and inquiries 
show steady improvement. Higher grades of 
mahogany are in especially strong demand and 
wholesalers are able to fill all orders promptly. 
Prices are firm. 


BOXBOARDS 


BOSTON, MASS., Aug. 9.—There has been no 
reportable change in the local boxboard market 
this month. Demand keeps about fair and prices 
are reasonably steady within the range that has 
obtained since spring. Round edge pine box- 
boards, inch, are offered at $26@29. 


COOPERAGE 

BUFFALO, N. Y., Aug. 9.—Prices in slack 
cooperage material are steady and some advance 
has occurred in hoops. Country coopers are not 
getting many apple barrel orders and so their 
buying of stock has been small thus far. Tight 
cooperage plants are busy, demand being largely 
for vinegar barrels, which are quoted $2.60@3 
for oak. 


MANUFACTURER and DEALER 


New Diaphragm Pumping Outfit 

The new pumping outfit depicted in the accom- 
panying illustration has recently been developed 
by the Novo Engine Co., of Lansing, Mich. The 
rating of this pump is 16,000 to 20,000 gallons an 
hour; total head 20 feet. The closed top force 
diaphragm pump (double) similar to the double 
open top diaphragm pump shown has the same 
capacity. The total head at which the closed 
top pump will operate is 50 feet, which makes it 
possible to lift the water 30 feet above the pump, 
allowing the usual 20 feet for suction lift. 

While the pumps themselves are similar to 
those built by the Novo Engine Co. for several 
years, it is the power unit, speed reducing unit 
and live rubber diaphragm that make the outfit 
unusual, according to the manufacturer. The 
power unit consists of the UF, 3- to 6-horsepower, 
2-cylinder, Timken tapered roller bearing engine, 























New diaphragm pump recently developed by 
Novo Engine Co. 


also recently developed by the Novo Engine Co. 
Utilizing an opposed throw counterbalanced crank- 
shaft, the drive shaft (gear driven from the crank- 
shaft through power gears) and crankshaft run ip 
Timken tapered roller bearings. This makes aD 
engine that operates without vibration under all 
load conditions and with minimum power loss. 

To reduce the engine speed to a slow reciprocat 
ing motion an enclosed speed reducing unit, with 
crank arm, is employed. This unit, designed for 
use with the Novo UF engine, is enclosed and 
dirt proof. Gears run in a bath of oil. Bab- 
bitted adjustable bearings are used. The drive 
shaft pinion and speed reducer gear also run 
oil, and are enclosed in a gear case. The outfit 
runs quietly; all parts, with adequate protection 
and lubrication, have long life. 
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“| { OBITUARY 3 
me | Wauiaw epnovan, on, acto sone “Nis Ross Carrier Handles 35,000' 


Some jin Aberdeen, Wash., on July 30, of pneumonia, 
Ces ar aged 44. Mr. Donovan was one of the owners 
S are 


‘ of the Donovan Lumber Co., and had lived in 
roduc. Aberdeen for many years. sesides his wife he oO um er er our 
&S un- is survived by his father, William Donovan, and 
one brother, Francis J. Donovan, both of Aber- 
deen, and two sisters: Mrs. James Jay Sheridan, 















































erier of Chicago, and Mrs. J. P. McGalloway, of Fond The photo opposite shows a gaso- 
a ee du Lac, Wis. Mr. Donovan was the organizer . . P 14 4 
phon of the Grays Harbor Naval Reserve in 1915 and line Ross Carrier handling pieces 
situa- through his individual efforts raised two bat- * ” ” 
ec, but falions for service in the world war. During the Of rough Douglas Fir 644”x144%4”"”— 
war Lieut. Donovan served as ordinary and 
gunner officer on the Spreckels yacht Venetia, 40’ long at the plant of the Cameron 
and was later transferred to the U. S. S. Talla- ° ° 
hassee at the Canal Zone. A solemn requiem high Lumber Company, Ltd., Victoria, 
4 uiries mass preceded burial services in the Aberdeen ° 4 so 
des a cemetery. Officers of the Naval reserve acted as B. Cc. This is a load <i 
ad pall bearers and the entire naval reserve unit , ighs 
~ _ preceded the funeral cortege to the cemetery. mately 4000’ B. M. an wee 
in) ly " re ras . 7 > = ‘ > 2 4 Ty . 
iy Pr Donovan was one of the most nepular mer nearly 7 tons. This same carrier handles Our Ross Carrier has en- 
the presence of the employees of the mills and an average of 35,000 feet of lumber per abled us to dispense with 2 
logging camps in which Mr. Donovan was inter- a te 1 d 
ested was a tribute to the esteem in which he hour. yard jitneys, our only yar 
een no was held by those in his employ. Capt. R. T. horse, a large number of 
market Meaner, who was captain of the Vallahassee dur- — 
| prices ing the war, and Capt. W. Allison, brigade com- This 1s but one example of how Ross trucks and a dozen men. 
at tee mander of the 13th Naval reserve, attended the ° : : . 
“gh funeral and paid high tribute to the memory of | Gasoline and Electric Carriers are cutting So far, it has come up to 
as Mr. Donovan, declaring him to be one of the : i ; ; ‘ 
most fearless and efficient officers who had handling costs for lumbermen. We will our expectation; indeed it has 
served with them during the war. gladly tell you about other lumber manu- Proven most successful.” 
: cturers who are saving from $93 to 
slack WILLIAM H. SAWYER, SR., founder and factur ; . c. R Thomas Anderson, 
vance president of the W. H. Sawyer Lumber Co., Wor- $269.23 daily since they installed Ross Aad Wasnegn, 
ire not cester, Mass., died on Friday, July 30, at his c . 
» their sumimer home in Grafton, Mass., after a linger- arriers. Cameron Lumber Co., Ltd., 
™; P _ ing illness, at the age of * * 
Tight 83. Although an _ octo- Victoria, B. C. 
largely genarian Mr. Sawyer Let us send you data on Ross Carriers and 
2.60@3 had been active in busi- tell you how they will save money for you. 
ness up to the last, 
having retired only a 
a short time ago. He had . 
) not had the active man- ; h R C : C MURRY JACOBS COMPANY 
agement of the business, e Oss arrier Oo. 
however, for some years 69 Columbia Street, - - - - - - - Seattle 
a and had enjoyed a com- Office and Plant 249 Monadnock Building, - - San Francisco 
parative leisure after his Benton Harbor, : : Michigan 546 Maison Blanche Annex, New Orleans, La. 
it 
accom- THE LATE WILLIAM 
eloped H. SAWYER, SR. 
The 
ons an hard years of intense 
| force industry. His career has 
double been a long and honor- 
same able one and his entire 
closed ging a rat in 
> in the lumber business. 
— He became one of the 
a most prominent lumber- 
men of the East and 
lar to was a leading citizen of 
everal Worcester for more than 
¢ unit a 50 years. 
outfit William Henry Saw- 
The yer was born in Bath, N. H., Aug. 8, 1843. His 
Pass father, Hiram Dow Sawyer, was a lumberman 
powes, and owned large tracts of woodland. His son 


‘gine, gained his first experience in the business at 
the age of 8 when he bundled shingles in his 
father’s mill. The father trained his son so well 
that at the age of 20 William H. Sawyer could 
cruise a tract of timber and estimate stumpage 
within a very small fraction of its total cut. When 
he was 21 he with his older brother took over BY the plan of using three Semi-Trailers to every tractor truck, the 
the lumber mill his father operated at Bath and Builders Lumber & Wrecking Company of Detroit is able to keep its 
for five years continued its operation. During tractors hauling production loads quested 100% of the time. 

that period he acted as salesman for the mill 
and so became acquainted with the various 
cities of the East. He selected Worcester as 


} * 
the site of his future efforts and in 1869, against 
his father’s advice, went to that city and en- a ue oun S er oO ri¢ e 
tered the employ of Joseph Chamberlain, who 


operated a lumber yard on Grove Street. Two 





acces Bikes oot tee lene, ts tee HE reputation by which Frue- §_ The surplus strength and stamina 
Sccupied that site ever since, though the first hauf Trailers are universally built into Fruehauf Trailers is the 
nae —_ —. yp gh By ny BA. known, has been built on value, true measure of their value. They 
the country. The company was incorporated in rather than purchase price. The _ stand up, year after year, under the 
» Co ae Seen oe ake dee ations Ganliue ta Fruehauf Company is convinced hardest usage. They stay on the job 
anne that section to realize the importance of western that haulers are more interested in and out of the repair shop. Main- 
erank- py leg ag ne ge EO continuous service and long life in tenance and upkeep costs are neg- 
run 1D and Tennessee timber regions and a few years Trailer equipment, than in first cost. _ligible. 
*s aD after beginning his Worcester enterprise opened 
er all 4 wholesale distributing yard at North Tona- . 
oss. Wanda, N. Y., also operating a steamer and Let us tell you of the service Fruehauf Trailers are per- 
roecat barges on the Great Lakes. He also established forming in the lumber business throughout the country. 
with 4 yard at Bay City, Mich. As early as 1908 Just drop us a line and we will send you illustrated and 
d for he went into the. Pacific Coast regions and was detailed literature. 
and one of the first men in the East to handle 
1 an woods from that section. He became a heavy 


Bab- Investor in Coast timber lands and also in south- 7 Y 
drive ‘rn pine. But he is known best in the lumber FRUEHAUF RAILER COMPAN 





un ip World of today as a retailer. He built up one 
outfit of the most efficient and progressive retail en- 10940 Harper Avenue, DETROIT, MICH. 
ection terprises to be found anywhere in this country 

and his yards and sheds are considered models BRANCHES AND DISTRIBUTORS IN ALL PRINCIPAL CITIES 


in arrangement and structure. The company 
Celebrated its 50th anniversary in 1921, in a 
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rebuilt vard following two big fires which had 
almost wiped out the entire plant, and that new 


vard is widely known for its convenient layout, 
its fireproof construction and its uptodate equip- 
ment * 

To the AMERICAN LUMBERMAN and its staff the 


death of William H. Sawyer brings a ‘peculiarly 
poignant sorrow for he was a life-time friend. 
He subscribed for the first number of the Lum- 
berman’s Gazette, published in Saginaw, Mich., 
in 1872, and remained a tendfast reader and 
friend when that paper was succeeded first by 
the Northwestern Lumberman in 187% and then 
by the AMERICAN LUMBERMAN by consolidation 
with the Timberman in 1899, and was still a 
subscriber at the time of his death He was a 
frequent contributor to its columns and about 
fifteen years ago gave to its readers some inter- 
esting reminiscences of his experience in the 
lumber world which even at that time was a 
long and notable ome 


Mr. Sawyer wa “a great traveler He had 
been all over the world and was particularly 
interested in the Orient He was also very fond 
of outdoor life and was most active in Civic 


affairs, serving as alderman member of the 
park commission, member of the committer 
which built the present city hall in Worcester, 


and in various other important offices He was 
a member of the board of trade and a director 
of the old First National Bank. It was said of 
him some years ago that he was “the best 


booster Worcester ever possessed.” 

His widow, Mr: Marie Everett Sawyer, one 
son, William H., jr., who is treasurer of the 
WW H. Sawyer Lumber Co., and four daughters 
survive him He also leaves ae sister and 
brother, with a number of grandchildren and 
one great grandchild 


MRS. AZILEE KEITH CLARK, wife of VY. © 
Clark, manager of the Tyrrell Rice Milling Co 
of Beaumont, Texas, daughter of the late J 
Frank Keith and sister of W. Carroll Keith, 
president of the Keith Lumber Co., died at her 
home in Beaumont Wednesday morning, Aug. 4, 
following a lingering illness of several months 
duration torn in Beaumont, April 9, 1891, the 
daughter of Mr.-and Mrs. J. Frank Keith, pio- 
neer residents, Mrs, Clark grew to womanhood 
and married there She was socially prominent 
and actively identified with the development of 
the Y. W. C. A. of Beaumont, She was educated 
in the public schools of that city and later at- 
tended the National Park seminary at Washing- 
ton, D. C., for three years. She won high hon- 
ors, both in her studies and in athletics, at that 
institution March 2s, 1912, she was married to 
V. «C. Clark and to them were born three daugh- 
ters, Jane, now 13 years old, Sarah, 10 years old, 
and Cornelia, 3 years old. She is also survived 
by her mother, Mrs. J. Frank Keith; three sis- 
ters: Mrs. C. A. Kasley, of Beaumont; Mrs. H. C. 
Wiess, of Houston, and Mrs. Harry Hutchinson, 
of El Paso, and one brother, W. Carroll Keith, 
of Beaumont Funeral services were held at the 
family home at 4 o’clock Thursday afternoon, 
August 5, conducted by Rev. J. H. Pace, pastor 
of the First Baptist church, and Rev. J. A. 
Smart, veteran local Baptist pastor and lifelong 
friend of the family. Pallbearers were former 
Mayor B. A. Steinhagen, T. H. Hunter, jr., 
Harry Shepherd, Ashley Weaver, John Wheat 
and Willie Gilbert. 


GEORGE D. SEITZ, 74 years old, well known 
lumber dealer of Haubstadt, Ind., died at his 
home in that place Saturday, Aug. 7. Death was 
the result of peritonitis after an illness of two 
weeks Funeral services were held Monday, 
Aug. 9, from the Christian church at Haubstadt, 
with burial in Walnut Hill cemetery at Fort 
ranch, Ind Mr. Seitz had been a resident of 
Haubstadt for fifty years and was one of the or- 
ganizers of the Haubstadt bank, being vice pres- 
ident of that institution. He had been a mem- 
ber of the Oddfellows and Ben Hur lodge for 
nearly fifty years. He also was a member of 
the Christian church. Mr. Seitz is survived by 
a widow, three daughters, fourteen grandchil- 
dren, one great grandchild and one sister. 


HENRY A. HODGES, retired lumberman and 
prominent resident of Jacksonville, Fla., died at 
his residence there Aug. 3, after a brief illness. 
Mr. Hodges several years ago was extensively 
engaged in the lumber and naval stores indus- 
tries. He was formerly head of the Hodges 
Lumber Co., Satsuma Heights, Fla., and was for 
twenty years located at Jacksonville. Born at 
Osterville, Mass., Oct. 29, 1852, Mr. Hodges spent 
his early years in that State and moved to 
Jacksonville in 1878. Since that time he had 
lived in either that city or at the mill location. 
He was a member of the Palatka, Fla., Lodge, 
Knights of Pythias and of Welaka Lodge, Inde- 
pendent Order of Odd Fellows. Mr. Hodges is 
survived by a widow, two daughters, two sons 
and three grandchildren 


MRS. LOVISE LINCOLN, mother of IL. W. 
Lincoln, of the Lincoln Lumber Co., Chicago, 
died at her home at the Newbern Hotel, Kansas 
City, Mo., Sunday, Aug. &. Mrs. Lincoln was 
85 years old. She was the widow of Isaac W. 
Lincoln, who was a second counsin of Abraham 
Lincoln. Born at Lexington, Ky., she moved 
with her,\parents, Mr. and Mrs. Charles Gilkey, 
to Kansas City in the late 40's. fesides I. W. 
Lincoln, she leaves a son, D. R. Lincoln, assist- 
ant freight traffic manager of the Missouri 
Pacific Railroad at St. Louis; and a daughter, 
Mrs. Fleming Pendleton, of Kansas City. The 
funeral was held Tuesday with burial at St. 
Joseph, Mo. 


SAMUEL McDOUGALL, 8&2 years of age, was 
found dead in his room at the Mariaggi Hotel, 
Port Arthur, Ont., having evidently passed away 
while preparing to go to bed. Mr. McDougall 
was a pioneer Canadian lumberman, and an ex- 
tensive operator in the early days in eastern 
Canada. He established a number of sawmills 
along the Transcontinental Railway. The vil- 
lage of McDougall’s Mills was named after him. 
He was a brother of A. W. McDougall, solicitor 
general for Canada for many years His son, 
W. C. MeDougall, is manager of the Twin Allan 
Lumber & VPulp Co., McDougall’s Mills, Ont. 
The remains were taken to Renfrew, Ont., for 
Interment 

JOHN A. FESSENDEN, 68 years odd, for many 
Vears associated with the Moeller Cooperage 
(Co. at Mt Vernon, Ind., died on Aug. 2 at 


tjolden, Colo., where he had resided for a few 
years He is survived by his wife, three sons 
and two daughters Mr Fessenden was well 


and favorably known to the cooperage and lum- 
ber trade of southern Indiana and western Ken- 
tucky 


AUGUST F. PETERSON, for many years 
prominent in lumber circles on Grays Harbor, 
died Friday, Aug. 6, after an illness of two 
months. At the time of his illness Mr. Peterson 
was associated with the Neff Lumber Co., of 
Hoquiam, Wash He was for many years man- 
ager of the Pacific Lumber Agency in Aberdeen, 
and prior to that time had been with the Na- 
tional Lumber & Mfg. Co. as sales manager. Mr. 
Peterson is survived by his wife, three daugh- 
ters and one son, 


MRS. LITTIE CAPELLE RICH, aged 63, wife 
of L. B. Rich, of the L. KE. Glass Lumber Co., 
Minneapolis, Minn., died Aug. 3 after a brief ill- 
ness. Mr. and Mrs. Rich went to Minneapolis 
soon after their marriage, where they had since 
resided. There are three children, George Rich, 
of Seattle, Wash.; Mrs. Leonard Welles, of 
Minneapolis, and Mrs. J. R. Kantor, who now is 
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TIMBER LAND SALES 


Lupowicr, Ga., Aug. 10.—The sale by auction 
of S385 acres of timber land in Long and Liberty 
counties to L. H. Smith Real Estate Co., of 
Savannah, has just been completed here for $101,- 
000. The land was originally sold to the Dunlevie 
Lumber Co. at Allenhurst, now in the hands of 
receivers, by the Townsend family. Defaults hay 
ing been made in payments the land was put up 
for publie auction. 


CoLuMBUS, Miss., Aug. 10.—The W. P. Brown 
Lumber Co., of Fayette, Ala., and Louisville, Ky., 
has purchased 12,460 acres of cutover and timber 
lands in Lowndes County, Mississippi, and Lamar 
County, Alabama, from the Columbus Lumber Co. 
It is understood that the Brown company will be- 
vin a system of reforestation. 


WHITESBURG, Ky., Aug. 9.—-George H. Zimmer- 
man and M. K. Marlowe, of the Elkhorn-Jellico 
Coal Co., purchased the plant of the Nagola Elk- 
horn Coal Co., at Parsons, including several hun- 
dred acres of hardwood timber, sawmills, mineral 
leases, and other equipment. John Q. Holbrook, 
Neon, Ky., purchased several hundred acres of 
hardwood timber lands lying along Younts Fork in 
Letcher County. Development will start at onee. 
William Adams purchased a small tract on Big 
Cowan Creck several miles from here and will eut 
at once, 


HARVARD, Ky., Aug. 9.—Hardy Burlingham Min- 
ing Co., Hardburly, Ky., purchased several hun 
dred acres of hardwood timber lands known as the 
Ferguson tract and lying on the headwaters of 
Lot’s Creek in Perry County. The timber will be 
cut into mine props, ties and lumber sawmills 
being installed at once. L. J. Miles and Robert 
M. Miller, of the Lost Creek section, bought about 
1,000 acres of splendid hardwood near Dwarf, Ky., 
and will begin cutting in October. The Columbus 
Mining Co., Heiner, Ky., purchased a_ timber 
boundary on Beech Fork in Perry County and will 
cut for mine purposes. At Viper, J. PJ Hall and 
others announced the closing of a deal for about 
600 acres of fine hardwood timber lying along 
Maces Creek headwaters just out from Viper. 
Sawmills will be installed this fall and develop- 
ment launched, 

PR AAAAERABERAABEEE: 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham. patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 


1,592,803. Collapsible crate. 


Joseph F., 
North Detroit, Mich ' 


Wolanin, 
_ 1,592,913. Sawing attachment for automobiles. sen- 
jamin Thorn, Crestview, Tenn. 

1,592,999. Power driven hand saw. 
liams, Memphis, Tenn. 

1,593,225. Lumber handling and piling machine. War- 
ren Starkey, San Pedro, Calif. 

1,593,317. 
Portland, Me, 

1,593,330. Process for preserving wood. 
la Mare, Tooele, Utah. 

1,593,436. Adjustable guide for band saws. 
W. Causey, Electric Mills, Miss. 

_ 1,593,654. Combination woodworking tool. 
Ermoshkin, Brooklyn, N. Y. 


William A. Wil- 
Woodworking machine. Frank E. Thomes, 
Thomas de 
Joseph 
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Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 
line. Count in signature. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitted. 
temittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























FOR SALE—SUMMER HOME 
Splendid location in Southern Michigan. New, modern, 
has all conveniences. A little over two hours’ ride from 
Chicago. 
Address 


“F, 119,’’ care American Lumberman, 





WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 
All or part of your supply if 


satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
3611 Auburn Avenue, Chicago, Illinois. 





SAWDUST, BALED SHAVINGS & WOOD FLOUR 
Wanted. Quote per net ton f. o. b. shipping point and 
mail samples. Must be dry. CHICAGO WOOD PROD- 
UCTS, INC., 431 S. Dearborn St., Chicago. 





A LUMBER COMPANY ADVERTISED FOR 
Telephone poles, writes as follows: We want to thank 
you for the results which we have obtained from our 
small advertisement. We have had 19 replies from 
eleven states. 








AMBITIOUS YOUNG MAN 
Who has some ability to write ads and handle corre- 
spondence and who is a stenographer or typist will 
be given a good opportunity with southern manufac- 


turer of mill equipment. Fair salary to start with, 

increase as merited. Write fully, giving age, national- 

ity and what experience you have had in business 
Address “Pp. 124," care American Lumberman. 


WANTED 
By large lumber manufacturer young man stenographer 
with lumber experience for branch sales office. Require 
man who is in position to make quotations and handle 
sales during absence of salesmen. Bright future for 
right party. Apply POST OFFICE BOX NO. 664, Louis- 
ville, Ky. 





— 





EXPERT FOREMAN OR 
Factory superintendent of good education, capable of 
organizing and training men in modern high speed pro- 
duction window and door frame department. This posi- 
tion is offered by old established company, large mod- 
ern plant located in beautiful western city, In writ 
ing please give references. 





Address “F. 116,’’ care American Lumberman. 
WANTED—A FIRST CLASS : 
Estimator. Must be familiar with Cost Book ‘‘A.”’ We 


need a man capable of taking off and figuring large jobs. 
State age, experience and salary you expect to receive 
in making reply. 
Address “HH. 104,"’ care American Lumberman. 
deascne oN 


WANTED—FIRST CLASS 
Estimator and detailer for special millwork plant work- 
ing twenty-five men. One who is capable of taking 
full charge. 
Address “Pp. 101,’ care American Lumberman. 
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